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: Roads f 
DO NOT RAVEL WITH TRAFFIC. aL 
DO NOT BLEED IN HOT WEATHER. aL 
DO NOT BREAK UP BY FROST. - 
FORMS A HARD, COMPACT SURFACE. |) 
JUST RIGHT FOR PERFECT TRACTION. 


EVERY MONTH IN THE YEAR. 
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pe is applied from an ordinary water sprinker. The thi follows the; rig . 
in the usual way, resulting in the road surface that gives the biggest servicg. Ber 


dollar of first cost. 
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Lowest in first cost. 
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Lowest upkeep cost. ily advocate the use of GLUTRIN ROAD BINDER 

= Figures a profit for in the construction of macadam roads, because it sup- 
t d plies all the lacking essentials to make perfect road 

contractor and ma- efficiency in the cheapest and most satisfactory way. 


terial producer. ; an 


Your Co-operation Cordially Invited 


Tue Griutrin Pavinc Company | 
a HARTMAN BUILDING COLUMBUS, OHIO _ 
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“PENNSYLVANIA” 
For Crushing and Pulverizing Lime 
: Hammer Crushers —— Gypsum, Mari, — Ete 
Main Frame of Steel, Be, ll and S os ff — =’ oes ing, Be 
forged Steel Shaft; § Steel Wear Li le by. hen = 
1ile Crusher is hee. 
No other hammer Crusher ne uch a big Safety Factor 


Giant BELT for Your Drives 
Granite BELT for Your Elevators 
Supremo BELT for Your Conveyors 





: Pennsylvania Crusher Co. 
petneain New York PHILADELPHIA Pittsburg) 
































WHY? ASK US. 
CONSISTENT ADVERTISING 

Revere Rubber Co. UNLIKE THE PROVERBIAL ROLLING STONE 
BOSTON NEWYORK CHICAGO NEW ORLEANS PHILADELPHIA GATHERS MOSS 









































The First Portland Cement Manufactured in America 


1916 
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Coplay Cement OSS GIT: Company 


Mill: Coplay, Lehigh County, Pa. 
PHILADELPHIA NEW YORK BOSTON JACKSONVILLE, FLA. 

















Daily Capacity MORE THAN FIFTEEN YEARS OF SATISFACTION Daily Capacity 


9000 Barrels <a 9000 Barrels 
FOUR PLANTS: 














ALPENA, DETROIT, WYANDOTTE and CLEVELAND 


HURON and WYANDOTTE 


Great Water and Rail Facilities 
Best Serve the Entire Middle West 


EVERY BARREL TESTED AND GUARANTEED 























SOLD BY THE BEST DEALERS USED BY THE BEST BUILDERS 
Quality Quality 
Quantity ° . PARR : : Quantity 
Service Main Offices: 1525 Ford Building, Detroit, Mich. Service 
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Making a Better and Cheaper Product Possible 


by using the 


RAYMOND ietsxz&ziNs SYSTEM 
These results have been obtained by 
more than 400 plants reducing more 


than 100 different materials to a 
powder. 






























For example, if you wish to reduce 


Phosphate Rock 


for fertilizer purposes grind it finer by the Raymond 
System. It will save you 10% of your Sulphuric Acid, 
give you a higher percent available and cut the time of 
curing from weeks to days. 

The Raymond System is the acknowledged standard 
for the production of 


s 
Pulverized Coal 
as it gives absolutely dustless operation, it grinds finer 
and it delivers the coal to storage at a lower cost per ton 
than any other method. 





Raymond Roller Mill with air-separator for grinding materials 
such as limestone, phosphate rock, gypsum and coal 


Gypsum Plaster Manufacturers 


know that the Raymond System is the most efficient for the fine 
grinding necessary to produce a superior quality plaster. 

In Cement Plants the Raymond System fulfills the necessary 
requirements of a finely ground 


Limestone 


at a low cost per ton which is burned with less coal and produces 
a superior quality of cement. 
In the production of 


Hydrated Lime 


the great problem is the elimination of impurities such as im- 
perfectly hydrated caustic lime, clinkered lime, etc. This is done 
completely and cheaply by the Raymond System. 

In fact, if you wish to reduce any material to a powder eco- 
nomically you should at least investigate the possibilities of a 
Raymond System in your grinding department. 

If you have any pulverizing problem, the Raymond System 
will handle it; let us prove it. 


SEND FOR CATALOG 








Raymond Bros. Impact Pulverizer Company 


. — Raymond Automatic Pulverizer with air-separation for 
1301 North Branch Street Chicago, Illinois removing impurities and pulverizing hydrated lime 






Tell ’em you saw it in Rock Propucts anD BuILDING MATERIALS 

















4 Rock Propucts aND BuILpDInG MATERIALS FEBRUARY 22, 1916 
© ® 2 

5 egies The Brainard Pulverize 

A open for inspection 
















(Patented 1918 





The Capacity is based 
will pass through a 17” 


0 4”x 4” 2 to 4 6 to 8 1600 Ibs. 
| 4’x 6” 3 to 6 10 to 12 2600 lbs. 
2 6”x 10” 8 to 12 20 to 22 5400 lbs. 
3 9”x 12” 18 to 24 40 to 50 17000 lbs. 


Midland Crusher-Pulverizer Co. 


Old Colony Building, Chicago 


—is made in four sizes and is a CRUSHER as well as a PULVERIZER 
and positively does not grind the material. It works by impact only, 
and will handle either wet or dry feed. 


on a finished product where all of the material 
opening and 90% will be finer than 20 mesh. 


All principal wearing parts are made of the best grade of manganese 
steel, and the casing is steel lined throughout. 














I > 
J No. 3 Brainard Patent Pulverizer. 


~~ 
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PATENTED 





Johnston & Chapman Co. 


2921 Carroll Avenue, CHICAGO 
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For Dry Screening Gravel 


we make the most up-to-date ma- 
chine on the market. Simple and 
Inexpensive. 


A New Jacketed Type of Cone 
Screen for Washing Gravel. A 


Perfect Screen. 


Complete Gravel Washers of Any 
Size. Successfully used in several 
of the largest gravel plants in the 
United States. 


Another of Our Prod- 
ucts that Can't be Beat 


The O’Laughlin Screen 


for Crushed Stone 


See Illustration 


Pa nd —~ SOOO 
~~ PARA AAAOOO SO ~ -~ 


SCREEN SECTIONS for ALL SIZES of REVOLVING SCREENS 


CONICAL SCREEN SHELLS 
FOR GRAVEL WASHING PLANTS 


A ET 


ATA AHIR 








OVANDA i 


oe 


Everything in Screens Made Right, for 
Crushed Stone, Gravel, Sand, Clay, Ore, Etc. 


OAT 
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BOSTON, MASS. 


Ogee. eamersme as 














THE NEW WORKS OF AN OLD COMPANY 


OUR INCREASING BUSINESS HAS DEMANDED LARGER QUARTERS FOR THE MANUFACTURING 
OF THE GIANT GRIFFIN, BRADLEY THREE ROLL AND BRADLEY HERCULES MILLS. OUR NEW 
WORKS AT ALLENTOWN, PA., ARE IN FULL OPERATION AND OPEN FOR _ INSPECTION 


BRADLEY PULVERIZER CO. 


WORKS: ALLENTOWN, PA. 





























Phelan & Sullivan Haul Gravel 
at a Cost of 5c Per Cubic Yard 
with Plymouth Locomotives 


Phelan & Sullivan, contractors of Syracuse, N. Y., built the Syracuse- 
Bridgeport state highway. 

There was a haul of gravel from pits to point of use of 2%4 miles— 
and the haulage problem was liable to knock profits sky-high. But 
Phelan & Sullivan solved the problem and hauled their gravel at a 
cost of 5c per cubic yard, which was cheaper than steam or horses 
ever did, 












From a Photo 








AI 


Hens te hat Phelan & Sullivan Say: 


“The machines make ten trips each day with 9!4-yard cars, making a total 
of 270 cubic yards of gravel per day,” writes Mr. L. D. Sullivan. “The 
cost of operation is $13.50 for labor, gasoline and oil, which is, approxi- 
mately, 5c per cubic yard.” 


Plymouth Locomotives Do Wonders 


in All Sorts of Duties 


On construction work—in road building—in mines— 
in gravel pits—in brickyards—and wherever haulage 
between two fixed points is a problem, Plymouth Loco- 
motives are working low-cost miracles every day. 


Read Phelan & Sullivan’s Story— 

? We have a little folder that 
It $s FREE to you gives the record of the two 
“Plymouths” on this highway job and anyone who 


has a haulage problem ought to read this interesting 
little story. A copy will be sent free for the asking. 


THE J. D. FATE CO. *Piymouth, Ohio 











Type “F” Bucket 


The Cable Excavator Co. 





This Is Our 


Write us your condition and 
requirements and we will ad- 
vise you if our equipment 
is adapted to your work 


Commercial Trust Building, 


LADELPHIA, PENNA. 














THE IMPROVED EQUIPMENT CO. 


COMBUSTION ENGINEERS 























DON’T FAIL 








To Read Every Page of This Issue 
It Will Mean Money in Your Pocket 
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Enterprise Noiseless Mixer Ehrsam Calcining Kettles—Built in 5 sizes—6-8-10-12=14 
feet in diameter, having capacity of from 3 
tons to 20 tons to the charge 





Jaw Crushers Built in all sizes up to 24” x 34” 
jaw opening. Rotary Fine Crushers 
in sizes up to 42” inside 
Horizontal and Vertical Heavy Duty Grinding Mills diameter. 


The J. B. Ehrsam & Sons Mfg. Co., ENTERPRISE, KANSAS 


Manufacturers of Plaster Mill Machinery, Conveying, Elevating and Power Transmission Appliances 
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OUR SINGLE ROLL CRUSHER 
IS AS SIMPLE AS CAN BE 


Is easily fed, makes less fines than either a Gpeeheny. or Jaw. Coogetty 
& to 500 tons per hour. For crushing Limestone, Dolomite, Hard 
Phosphate, Cinders, Etc. Screens of all descriptions. Washers for dirty stone. 


Ask for Informatio: 


McLANAHAN-STONE MACHINE CO., Hollidaysburg, Pa. 























BACON * FARREL 
ORE & ROCK 
CRUSHING ~. WORLD KNOWN 


ROLLS-CRUSHERS 


LE C.BACON, ENGINEER 
HAVE EYER BUILDING, NEW YORK 


























The Fuller-Lehigh Pulverizer Mill 
A Complete Self-Contained Unit 
The most economical mill for producing 


Agricultural Limestone 


Reduces lump rock to 
20, 40, 60, 80, 100, 
or 200 mesh. 

Requires no outside ac- 
cessory equipment. 

Requires no overhead 
shafts, drives or 
screens. 

All material discharged 
from mill is finished 
product. 

No inside journals or 
bearings. 

No inside lubrication. 

Uniform feeding sys- 
tem. 

Constant and free dis- 
charge. 

Low installation cost. 

Low operating cost. 

Low lubricating cost. 

Dustless operation. 

Built in sizes to meet the requirements of your trade. Grinds 

rock to meet the specifications of all Agricultural Experiment 

Stations. SEND FOR CATALOG NO. 70 


Lehigh Car, Wheel & Axle Works 


Main Office and Works: Catasauqua, Penna. 











The Success of A. C. Steel Frame 


84"x66" Jaw Crusher 


Is Due to Its Improved Design 
Embodying the , 


Vertical Swing Jaw 


As Illustrated by a Comparison of Receiving 
Openings, Inclined Versus Vertical Swing Jaw 


CENTER oF 














—-TOP oF rounmanion f 





Sketch No. 1: Sketch No. 2: 


Allis Chalmers Vertical Swing Jaw Old Inclined Swing Jaw 


Improvements in Feeding 

Sketch No..1 shows a block of stone 4’-6"x6’-6”, as it would 
naturally be delivered to the crusher. Note that the stone strikes 
the moving jaw at a point considerably below the fulcrum point and 
within the crushing zone. A stone in this position will be crushed, or 
positively forced into the crusher as the reaction from the surfaces 
at points A and B intersect each other, thereby preventing any ten- 
dency to lift the stone out of the crusher. 

Referring to Sketch No. 2, where a block of stone of the same 
size is shown, note that the stone strikes the moving jaw near the 
fulerum point, where there is little motion, entirely outside of the 
crushing zone, and above the jaw plates. A stone in this position 
will not be crushed, as the reaction from the surfaces at points C and 
D do not intersect, and the tendency of these forces is to lift the 
stone out of the crusher. 

In Sketch No. 1 the stone has to turn only 20 degrees to rest flat 
against the stationary jaw, while in Sketch No. 2 the stone must turn 
45 degrees te take the same position. 

Note the difference in height of the two types of crusher, measur- 
ing from top of foundation to top of stationary jaw plate. Also 
note that with construction shown in Sketch No. 1 there is much less 
chance for material to jump over top of the moving jaw. 


. ‘4 . 

Improvements in Operating 

When taking up wear of jaw plate or inserting new plates, both 
back and front toggles as well as the shims behind togles block 
are readily freed on account of the tendency of the vertical swing 
jaw (Sketch No. 1) and of the pitman to swing forward because 
their center of gravity is located behind their respective point of 
support. 

This is an important operating feature considering thé great weight 
of the affected parts. 


SMALLER JAW CRUSHERS DOWN TO LABORATORY SIZE 


Complete Rock Crushing Plants 
and Cement Mills — Power Plants — 
Electric Motors—Gates Gyratory Breakers 


Allis-Chalmers 


Manufacturing Company 
OFFICES IN ALL PRINCIPAL CITIES 
MILWAUKEE, WISCONSIN 


For All Canadian Business 
Refer to Canadian Allis-Chalmers, Ltd., Toronto, Ont. 
FOREIGN REPRESENTATIVES—Chile and Bolivia: Mark R. Lamb, aoe 
fanos 1157, Casilla 2653, Santiago, Chile Europe, East Indies, ete.: I. 
Keen, 732 Salisbury House, London Wall, London, England. South oR 
Herbert Ainsworth, P. O. Box 6659, Re ere io Sout h Africa. Australia: 


Frank R. Perrot, 883 Hay St., Perth - i 204 Clarence St., Sydney, 
N. 8. W. South America, China, Philippine islands, Japan; American 
Trading Co. 
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Lump Lime Crushers and Grinders 


We specialize in extra heavy crushers for lump 
lime—for hydrating or for agricultural work 
SPECIFICATIONS 


Over 
4000 
Williams 

chines 
in Use 






















PACITY TONS | CAPACITY TONS 

a — CATOUR TO 4" HOUR 6 MESH. | =F: | od 0 SS ie 
No. 1 __7000 Ibs. _ _— sae 6—8 __._ 20—25 National Lime & Stone Co. 
No. 2 8500 Ibs. 10—15 8—10 30—85 —is|s . 8. Gypsum Co, 
No. 8 12000 Ibs. oa | i2—15 40—50 | Tidewater Pt. Cement Co. 











: ALSO MADE IN SIX LARGER SIZES — WE ALSO MAKE A FULL LINE 

f ; OF LIMESTONE CRUSHERS AND GRINDERS. WRITE FOR BULLETIN No. 4 
General coe pert Bo aey Piga CE AGO, Tht 

= The Williams Patent Crusher & Pulverizer Co. ee ED a Pa 

TT 


STURTEVANT MACHINERY 


CRUSHERS GRINDERS SCREENS 


Thirty Years of Practical Experience has taught us that no one machine is adapted to all purposes. 
Customers expect correctly designed machines for their special work. Our large line enables one to select 
properly. It consists of: 

CRUSHERS—For coarse, medium and fine work on hard or soft rock. Jaw. 
Rotary and Hammer design. 
CRUSHING ROLLS—Coarse, medium and fine. Hard or soft rock,—wet or 





ail 




















dry. 

RING-ROLL MILLS—For pulverizing hard materials. 

EMERY MILLS and HAMMER-BAR MILLS—For pulverizing softer ma- 
terials. 

SCREENS—Inclined Vibrating and Rotary for fine or coarse work—wet or 




















’ ry. 

Sampling Crushers, ‘Rolls, Grinders and Screens. Send for Catalogue. 

STURTEVANT MILL CO., Boston, Mass. 

NEW YORK CHICAGO DENVER PITTSBURGH LONDON, ENG. 
We make the 


largest variety 


of Ms 
Pe, Oe, Saves Time and Saves Money 
DRYERS 





prea The Machine Which Saves Power, Saves Money 
‘>? - Write for 
(i ' Catalog The ALL-STEEL No. | 
; No. 16 
We are also Engineers and Manufacturers of K- B P UL V ERIZER 
Car Hauls Feeders 
Crushers and Pulverizers Mining Machinery 
Drop Forged Chain seeieiaaey consumes low power, and 
Elevators and Conveyors Sand x ‘é ° ° 
Sort Mad ‘Brick Machinery Screens : . gives high capacity. Using 
THE C. O. BARTLETT & SNOW CO., Cleveland, Ohio 10-15 H. P., it will reduce 4-7 











tons of stone, or 8-13 tons of 
lime from 3” to dust. 





These machines are the result of years of experience, as well as d 
careful analysis of the action of hammer milis. They have —_ 
built to supply the need for a moderate priced pulverizer, which is 
practical, efficient, and strong enough to stand the terrific wear to 
which it Is subjected. They are constructed entirely of steel, and 

lined throughout with hardened steel 
plates. The hammers are adjustable 
to compensate for wear, and the 
screens slide out to afford easy access 
to the inside of the pulverizer. 














Sand Washers ; 9-Foot Dry Pan 


LEWISTOWN FOUNDRY & MACHINE CO. 


LEWISTOWN, PA. 


Builders of heavy duty crushers and glass sand machinery 
Glass sand plants equipped complete 


WRITE FOR PRICES AND CATALOG 


Write today for Catalogue to 


K-B Pulverizer Co., Inc. 


86 Worth St. New York City 





Designed for Service and Durability 
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AUSTIN GYRATORY CRUSHERS 


Made in Eight Sizes 
 . 50 to 5000 Tons Per Day ! 
Plans and Specifications submitted and expert advice free on 
any problems involving rock-crushing or earth-handling. 


AUSTIN MANUFACTURING CO. 


CHICAGO Canadian Agents: MUSSENS, Ltd., Montreal 











New York Office: 50 CHURCH STREET 


We manufacture:—Road and Elevating Graders, Scarifiers, Road Rollers, Quarry Cars, Dump 
Wagons, Stone Spreaders, Street Cleaning Machinery. 














Jaw and Rotary 


CRUSH ERS 


For all Rocks and Ores Softer than Granite 


GYPSUM MACHINERY — We design modern 
Plaster Mills and make all necessary Machin- 
ery, including Kettles, Nippers, Crackers, 
Buhrs, Screens, Elevators, Shafting, etc. 





Special Crusher-Grinders for Lime 


Butterworth & Lowe 


17 Huron Street, Grand Rapids, Mich. 








Ninpers—17 x 19”, 18 x 26”, 20x 30’, 24x36” and 26x 42” 


Crackers—6 sizes—many variations. ef 























YOUR PAN NEEDS DO YOU KNOW 


HIS pan is the identical pan required for your plant and it should that 


speak to you convincingly of our pan quality. It has.put many The Gruendler Pulve rizer ; 


Sand-Lime Brick Plants on a paying basis and will make 
with the “Built Right, Run Right” line and your needs can be fully is pl i AE SO pie | ‘ 








money for you. There is no line of pans made which will compare 

taken care of from our peerless line. We build pans with a range in the maset euseting soquiromente? 
size and capacity to meet any need. These pans 
are adapted for all the work that any pan will do. 
We have them in both belt and motor drive and 
will be pleased to give you any 
points on our pats that you may 
inquire about. 
A poor pan is 
an expensive 
proposition. 
Its inefficiency 
shows in the 
quality of your 











IF YOU ARE NOT FAMILIAR WITH OUR MACHINE, IT WILL 
PAY YOU TO INVESTIGATE AT ONCE tis 


Write for Details 


GRUENDLER PATENT CRUSHER & PULVERIZER CO. 
924-928 North First Street ST. LOUIS, MO. 























product and the OISTING rope of every description for elevators, ; 
size of your re- mines, coal hoists, ore hoists, conveyors, derricks and 4 
pair bills. It cranes, stump pullers, steam shovels, dredges, skidder 
also limits your rope for logging, ballast, unloading. Towing hawsers, moor- 


capacity b 

Sandicapotng f& 
the rest of the ~ 
equipment. Real 
-economy would outigne that your pans be the best possible. We 
will be pleased to talk pans or any other equipment with you. 


We Build Complete Equipments for 
Sand-Lime and Clay Brick Plants 


The American Clay Machinery Co. 


Willoughby, Ohio, U. S. A. 





























ing lines, tiller rope, and ship’s rigging. Power transmission. 
Suspension bridge cables. Rope for all haulage purposes. 
Flattened strand rope. Non-spinning rope. Steel clade 
Flattened strand rope. Non-spinning rope. Steel clade rope. 
Locked coil track cable for aerial tramways. Flat rope. 


Special rope made to order to 
suit any purpose 


. - 
American Steel & Wire Company 
Chicago, New York, Worcester, a  —/ ~ ears Export 
Representative: U. S. Steel Products Co., Pacific Coast 
Representative: U. S. Steel Products Co., a a ® Los Angeles, 
Portland, Seattle. 


AWARDED the GRAND PRIZE at PANAMA-PACIFIC EXPOSITION 
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Orders That Are Gratifying 


A repeat order for a machine is gratifying because it proves that the 
machine has made good. 


A repeat order from a customer who has tried other kinds of machines 
intervening his initial order and his repeat order is most gratifying, because 
it proves that he has tried all kinds and knows which is best and orders 
accordingly. 


When concerns like the 


Sandusky Portland Cement Co. 

Crescent Portland Cement Co. 

St. Mary’s Portland Cement Co. 
Southwestern States Portland Cement Co. 
Peerless Portland Cement Co. 

Ironton Portland Cement Co. 

Aluminum Co., of America 


and others send in repeat orders for 


MAXECON MILLS 


[sn’t it pretty good evidence that our pulverizers have made good? They 
are paying investments. Companies such as the above profit by experience. 





Some recent initial orders are: 
Michigan Limestone & Chemical Co. 
Kelley Island Lime & Transport Co. 
Atlas Portland Cement Company 
Cayuga Cement Corporation 
San Antonio Portland Cement Co. 


KENT MILL CO., Brooklyn, N. Y. 























Tell ’em you saw it in Rook Propucts anp Burupine MATERIALS 














FEB 


RUARY 22, 1916 


Rock Propvucts 


AND BuILDING MATERIALS 


ll 











The 
Durable Crusher 


is an important asset in the operation 
of a quarry. The Crusher that will wear the 
longest is the one that gives the greatest economy. 


A Feature of the 


Blake Type Crusher 


is the bed which is one solid casting, 
expensive piece of the machine. To overcome the wear of the bed 
caused by the hard iron jaw, we have provided a cushion plate with 
a babbitt lining poured between the cushion plate and the bed. 
This not only protects the bed, but gives a uniform bearing on the 
stationary jaw as well, which enables us to use a much harder 
jaw without the possibility of its breaking. The stationary jaw is 
held in place by hard chilled iron side plates. 


being the largest and most 


There is but one reason why you should 
investigate the Blake Type Crusher. 
Write today for our complete catalog. 


Webb City and Carterville Fdy. & Machine Works 


Main Office, WEBB CITY, MO. 
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Crushing Machinery 
Built to Meet All Demands 


GRIN MAIN He 


Large eccen- 
tric bearing. 
Spider ar.- 
ranged for re- 
moval of the 
concaves 
without dis- 
mantling the 
crusher. 


COUOUEUNET NN ETNoeE even y canteens rterToete 


OUDNENENNENT TENNANT ELLEN Has Ura cEyreea TENE 


Water-cooled 
pitman and 
pitman bear- 
ings. Remov- 
able bushings 
in pitman and 
pitman bear- 


ings. 
Retannnesvnncetennene seater renee 





Built in sizes from No. 2 up to No. 10. 





Bullt in sizes up to 66” x 86”. 


Shaft sus- 
pended at 
point of least 
motion. 


Cast steel 
gear and pin- 
ion. Remov- 
able counter- 
shaft bearing. 


STUNT CTETEPOTTERTRREEYETERETTER ETT TOOT 


TUNEDET 1 UTPTPRET FETT TRRETRRRRYTFORre REID 


Large open- 
Ings allowing 
steam shove! 
operation. 


OUDHLENDONREDEBODEEVORTONEyTpeDG rennerOERDD 


Traylor Engineering & Manufacturing Co. 


Eastern Office: 


Works: 


Allentown, Penna. 





24 Church St., New York City; Western Office: Salt Lake City 
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LAIDLAW 


Feather Valve 


COMPRESSORS 


include features which greatly increase the return 
heretofore possible for money invested. These ma- 


chines have established notable records for low 


operating costs. 
Described in detail in Bulletin L-530-58. 


Write for a copy 


International Steam Pump Co. 
Laidlaw-Dunn-Gordon Plant 


115 Broadway, New York Works: Cincinnati, O. 
Branch Offices in All Principal Cities 


1,231.2 
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You Can Crush to Suit Your Trade 
Jeffrey Type A Stone Pulverizer 


1 Contractor’s Outfit using a Jeffrey Type A Pu 


with a 


io Se 


Iverizer 


ranging 


for the 
Insures 


it less cost 


From the 


and 


The blended product of this machine, 
from dust to 14” cubes, meets all the requirements 
of the Road Engineer's Specification 
building of the modern macadam road 
a constant supply of fine screenings 
than the contractor can meee them for. 
It makes excellent stone for conct k 
Fines and Dust can be made Root n Fluxing 
Finishing Stone—Agricultural Fertilizer, et 
Bulletin N 


The _ Mfg. Company rot rier een eee Ohio 


New Y« 


Pit tsburg 


ars Ss 


Phil t 
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Toepfer 


Hydrator 


PERFORATED METAL 


Steel Screens fe +3 Iron and Steel Work 


























was two years in continuous use at 
one plant working ten hours daily 


before being put on the market. 


Another 


son will 


its present rate of saving over 
former methods. This machine was 
started by an inexperienced man and 
turned out a first class product from 
the very first day. THAT SHOWS 
THE SIMPLICITY OF THE | 
TOEPFER HYDRATOR. 


W. Toepfer 


MILWAUKEE | 





machine installed last sea- 


pay for itself in one year at | 
| 











ELEVATOR BUCKETS, STEEL TANKS, ETC. 


W. TOEPFER & SONS CO. 








& Sons Co. | 

















183 Broadway *T4BLSHED Milwaukee, Wis. 
























































HYDRATED LIME 


Its Marvelous noresse In Consumption 











The Kritzer 
Service 


Any lime can be successfully 
hydrated by our process; but 
whether your lime can be hy- 
drated and successfully mar- 
keted is another question. We 
study your proposition and the 
possibilities of its commercial 
success, and advise you accord- 
ingly. Our ten years’ experi- 
ence in the business is a valu- 
able assistance in this. Ours is 
not a mail order proposition. 
We investigate our customers’ 
proposed plant thoroughly be- 
fore we will enter into a con- 
tract with them. We turn down 
more prospects than we advise 
to go into the business. We 
ean’t afford to have any fail- 
ures. Our customers’ success is 
our success, 


WRITE TO US 


Are You Meeting the Increasing 
Demand for Hydrated Lime? 


There is nothing forced or unnatural about the growing 
popularity of this product. It is a natural growth resulting 
from a widespread awakening to the advantages of Hydrated 
Lime for a variety of uses—as waterproofing for Concrete, 
in wall plaster, and in almost every case where lime is called 
for. In hydrated form it is weatherproof, more easily hand- 
led, and better adapted to modern methods, both of commerce 
and construction. A continued growth of the demand may 


therefore be expected. KRITZER CONTINUOUS 


PROCESS 
The Kritzer Way 


insures a product which will hold a continued place for itself on the market. We install plants 
complete, designed by our own expert engineers to meet your local conditions and turn out a uniform 
grade of Hydrated Lime of the highest standard, and with the greatest economy in cost of produc- 
tion. The Kritzer Continuous Hydrator, and the accessories installed with it, are the recognized 
standards in this line. 


THE KRITZER COMPANY Chicago, In. 
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For Deep Cuts 


With Level Floors 
THE ERIE SHOVEL 


In deep cuts, the long, high reach of the ERIE’S “shipper-shaft” action is showing 
the contractors new yardage records for a %-yd. shovel. 
And the ERIE’S AUTOMATIC CROWDING Motion finishes the cut true to 
grade automatically. 

Look over the ERIE’S record—see what kind of work it has been do- 


ing for others whose requirements are similar to your own. Write for 
our new bulletin B-14, “Facts-FPigures-Photos” (Mostly Photos). 


BALL ENGINE COMPANY, Erie, Pa. 























= 


ta 











Clyde Hydrator with Hood 
“The common sense way’ 


M i ICIT IS THE KEYNOTE 
OF SUCCESS 

T does not take a “master mind” to install! a CLYDE Hydrating plant, nor does it take a 

“high priced” engineer to run one. Ii YGU, Mr. Lime Manufacturer, realized how simple 

it is to obtain a PERFECT HYDRATE, with the CLYDE HYDRATOR you would place 


your order with us by FIRST MAIL. Write us today—NOW, and let us explain to you 
what CLYDE PROCESS hydrated lime is and how to obtain the best results, then 


Use your own judgment—it’s up to you 


H. MISCAMPBELL, Duluth, Minn. 


Patentee and Sole Manufacturer 





























A South American 
Installation 


You Wouldn't 


order a duplicate crane if the first wasn’t satisfactory? 
Neither would the Niles Sand, Gravel & Rock Co., 














4 Keystone Kilns, Compania Fabricadora De Cal 
Sao Paulo, Brazil 


Another important lime plant erected by 
the Steacy-Schmidt Manufacturing Company 
is that of the Compania Fabricadora De Cal, 
Brazil. A life long experience in the lime 
producing field insures the present success 
of this installation. 


The engineering department of the Steacy- 
Schmidt Mfg. Co. are at the services of any 
firm interested in efficient methods for 
crusher plants, lime kilns and hydrating plants. 


“Success Builders for the limestone industry” 





Niles, Calif. 

















We have their order for a second “Ohio” crane—they have 
given the first “Ohio” three years’ hard service test, and 
it made good. 


90% of the “castings” are basic open hearth steel 
Write for Catalogue No. 11 


Ohio Locomotive a Co., Poplar St., Bucyrus 0. 


Steacy -Schmidt Mfg. Company Fleer Bldg nvswc-Chleage  Gontrastors Equin't Co. Satie, Portland 


York, Pennsylvania 


Manufacturers of the famous Keystone kilns—183 now in use 


Home Life Bidg..... C. Walpole Birmingham, Ala. 
Oliver Bidg. Pittsbu irgh 950 Pockefeller Bidg........Cleveland, 0. 
Kelly, Powell, Ltd....Winnipeg, Montreal 
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There’s Satisfaction in Using 


DULL 
GRAVEL WASHING EQUIPMENT 





AKRON GRAVEL AND SAND COMPANY 


“Words cannot express our satisfaction’’—So say the owners 
of the Akron Gravel and Sand Company, Akron, Ohio, 
in referring to their plant, the largest of its kind in the 
world. Dull designed, and equipped complete with Dull 
machinery, the cost of upkeep has been reduced to a 
minimum. The comments of the owners of this plant 
represent the sentiment of many other producers 
throughout the country for whom we have furnished 
equipment. 


If you contemplate installing a new plant, or 
expect to make additions to your present 
equipment, we can handle the proposition successfully. 


WE ALSO MANUFACTURE 
Cableway Excavator Buckets, Portable Gravel 
Washers, Conveyors, Small Washing and 
Screening Outfits, Etc. 


Write for Catalog ‘Plants for Washing Sand and Gravel’’ 


THE RAYMOND W. DULL COMPANY 


1914 Conway Building Chicago, Illinois 
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YOU WILL DO BETTER 


with a» OSGOOD 
664099 % yd. Trac- 
Osgood 18 tion ‘iilihidien 
steam shovel is the practical 
shovel for the lighter class con- 
tracting, such as road building, 
cellar excavating, sewer trench- 
ing, stripping, gravel pits, etc. 
66492? 1% yd. Trac- 
Osgood 43 tion fs team 
Shovel with spur gear drive, for 
quarry and heavy contract. work. 
Write us your requirements 


THE OSGOOD CO., Marion, 0. 
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. In Successful Operation 





The Negley Excavator | 





The dragline slack 
cableway excavator 
for all operations— 
discharges fast or 
slow as desired at 
the mast or anchor. 






= — 





o (Patented ) hes — e e 
¢aleeaxo" “HAISS” DIGGING WAGON LOADER nay Sa yyeiien. and 
Trap rock, sand, gravel, coal, coke, ete., can be unloaded from cars or loaded into Maintenance 
nS. aaa eee eee 216-18 Mass. A 

city. “ity y % - ss. Ave. 
Write for price and descriptive matter Indianapolis Cable Excavator Company Indianapolis, Ind. 


The George Haiss Mfg. Co., Inc. j5%" 5: New York City 



































Do You Want to Increase 
the Efficiency of Your 
Sand and Gravel Plant? "“""“""""|, | 


Would you like to reduce the number of times you have to shift your 
field conveyor per season and at the same time decrease your oper- 
ating expenses? The Sauerman Bottomless Power Scraper will 
deliver to field conveyor, elevator, cars or storage pile. 





One man operating a double drum hoist controls 
the digging, conveying and dumping. 
Scrapers built in sizes from } cu. yd. to 2 cu. yds. 
Why not call at the Cement Show— 
Feb. 12-19, look over our line of 


equipment at booths Nos. 179, 180, 
181 and consult us about your problems. 


SAUERMAN BROS. 


1140 Monadnock Block, Chicago VY» yard seraper delivering coarse gravel 


( yard seraper delivering sand direst to cars Mfrs. of Cableway Excavators, Power Scrapers and Cableway Accesseries ‘ to belt conveyor 
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Distributing Material to Storage Pile or Spoil Bank 
THE LOOP LINE TRAMWAY 


with its continuous procession of barrows may be readily adapted to the distribution of 
material anywhere along the line by the simple expedient of equipping the barrows with 











drop bottoms and the track with a 
movable tripping device which au- 


-tomatically unlatches the bottoms 


at any desired point. This is but 
one of many services to which 
Loop Line Tramways are adapted. 


—eeoaeorr- e>r sees<_ss eee ss eee eee 


> Let Us Help You with 
Your Problem! 


PPPPABALALIP_IPPOPIPPOPPPPOPOPOPOPOPOPOOPLOLLL PPP 


Ambursen Company 





61 Broadway 


New York City 











Revolving screens of every type 
‘or every purpose 





Belt conveyors for any material. 
10 to 60 wide 

















Plant Efficiency— 


Elevating, conveying, storage, 
screening, power transmission to 
various units. ; 


WELL ER-MADE 





EQUIPMENT 
and ENGINEERS 


are solving these problems 
successfully for the limestone, 
cement and sand and gravel pro- 
ducers. Why not let them in- 
crease your plant efficiency? 


Write for General Catalog 
P-20 and further information 


WELLER MFG. CO. 


CHICAGO 

















Heavy bucket elevators u 
to 84” wide and 36” pite 





Special enclosed screens for dusty or 
fine materials 
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“A bucket 
that does 
all that 

is claimed 
for it.” 


The Lakewood Clam Shell 
Bucket is essentially a 
“Digger’—a powerful and 
efficient bucket, that will 
work well and pay well 
under all conditions of 
service. 


The Lakewood Line 
Built to Last 


The Lakewood Engineering Co. 


Cleveland, Ohio 
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RUGGLES - COLES DRYERS 


STATIONARY AND PORTABLE 


“Built to Dry at the Lowest Ultimate Cost’’ 














Seven different types of dryers in many sizes and 
special dryers designed and built to meet unusual con- 


ditions. We are now drying 67 kinds of materials, 
among them sand, rock, gravel, gypsum, coal, clay, <tc. 


Our many years of experience is at your service 


Ruggles-Coles Engineering Co. 


CHICAGO OFFICE, 50 Church Street 
McCormick Bldg. NEW YORE 








| 























DIRECT HEAT 


DRYERS 


Bank Sand, Glass Sand, 
Rock, Clay, Coal, Etc. 


All Mineral, Animal and Vegetable Matter 


We have equipped the largest plants 
in existence and our dryers are oper- 
ating in all parts of the world. Write 
for list of installations and catalogue 
> Ae 








AMERICAN PROCESS CO. 


68 William St.,. NEW YORK CITY 
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50. 7% 
Dealers 


In 1915, 86.7% of 
all Lehigh sold in 
the United States 
was sold to dealers. 


This demonstrates 
that Lehigh is 
‘primarily the deal- 
ers’ brand. 


[LEHIGH | 








CEMENT 





CONCRETE FOR. PERMANENCE 


MILLS: 


Ormrod, Pa.; West Coplay, Pa.; Foglesville, Pa.; New Castle, 
Pa.; Mitchell, Ind.; Mason City, Ia.; Metaline Falls, Wash. 


OFFICES: 


Allentown, Chicago, Spokane, New York City, Philadelphia, 
Boston, Minneapolis, Savannah, Mason City, New Castle, Buffalo, 
Pittsburgh. 


12 Mills—Annual Capacity Over 12,000,000 Barrels 


ee ee 
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Confidence and enthusiasm are in the air we breathe. 





Early spring promises an auspicious opening of the building 
season. 





Steady markets for the great staples in builders’ supplies makes 
good conditions for the dealers. 





Auto truck equipment for rural deliveries becomes more prof- 
itable with the increased mileage of improved highways. 





All the big sand washing plants are about ready to start oper- 
ations. Washed sand is just about as staple as cement and lime 
these days. 





As soon as fireproof construction really gets popular with those 





who know most about it then will great progress be made. Actions 
count more than words. 
The second Conerete Road Conference attracted more than 


seven hundred registered participants from all parts of the country. 
It is a wholesome demonstration of the widespread interest in this 
type of improved highway, and marks the annual conference as an 
established institution. 





The Ninth Chicago Cement Show, bigger than ever, and notable 
for its very wide variety of exhibits scored the usual success. It 
grows with the industry, always leading to healthy expansion of 
concrete activities. The exhibit of the cement manufacturers was 
a new departure well taken to interest and instruct the general 
public. This is a step in the right direction, and shows the route 


for greater achievements of the same kind. 


Fine grinding of various natural products for ever-increasing 
uses is one of the most remarkable industrial developments. No 
well regulated crushing plant is now complete without its pulver- 
izing mill. 





Western railroads have placed an » embargo upon freight cars 
to prevent their getting east of Chicago. The great freight blockade 
at the Atlantie seaboard is not relieved, and there is little hope of 
early improvement so long as the abandonment of ocean traffie con- 
tinues. Cars that get into eastern territory only go to add to the 
increasing congestion, and if it were not for careful preventive 
measures, every car in existence would join the immovable blockade. 
The one big problem right now is that of securing the accommoda- 
tions with which to move the goods. Even those big econeerns who 
have cars of their own are compelled to take the per diem instead 
of their cars. Take notice that it is a wise thing to move as much 
tonnage as possible as early as it can be done. 





The National Builders’ Supply Association has at last launched 
a membership campaign along practical lines that promises to be 
successful. The meeting at Cleveland was otherwise a big success, 
and more practical work relating to the business was handled than 
ever before. Co-operation with competitors and reciprocity with 
allied interests is the slogan and watchword of the organization. 
These are of long standing and impossible of improvement, and 
numbers alone have been lacking during all the years of association 
history. Sixteen years ago the number of dealers was less than 
two thousand in the entire country, while today they number 12,000 
regularly recognized as being in the business, with quite a long 
list of transients probably not eligible for membership. Thus the 
work of organizing has grown into a very big undertaking. The 
parable of the feast where the invited guests failed to appear, and 
their places were filled from out of the byways and hedges by those 
who were urged to come in is having a wholesome repetition in the 
present membership campaign that has been started in Indiana, a 
state where very many geod things have come from. 

The industrial and commercial destruction of Europe can profit 
us but little unless we can make very extensive use of the high 
seas. The building of a modern leviathan of the deep is a slow 
going undertaking, and we must not forget that the mere building 
of ships will get us no benefit unless the labor factor is taken eare 
of by the adoption of a practical code of marine practice based 
upon maritime law that fits the conditions of doing business upon 
the seas. Sinee the composite brain of our congress is always just 
about 100 per cent. ignorant on matters relating to the sea, there 
is really little hope for this indispensable help for our present situ- 
ation. The Norwegians and the Danes are said to have the best 
sea laws, developed through a dozen centuries of persistent prac- 
tice, but to adopt these bodily would be out of the question in the 
minds of our dry-land lawmakers. And by the time they get through 
with amendments, it would be impossible to translate them back 
into their original tongues. Since we have got to develop ourselves 
through a long period of time before we can go down to the sea 
in ships of our own successfully, we might give the Danes and 
Norskeys a chance to teach us, and incidentally move considerable 
tonnage in the doing of it. This would help immediately, and not 
make us wait for another generation to get well started. 
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In our last issue in mentioning the personnel of 
the Boston office of the Pennsylvania Cement Co., 
there The 
charge of George M. Clukas and Edward E, Savory. 


was a slight error. office will be in 


Harold M. Seott, of the Lehigh Portland Cement 
Co., has gone to New York to become sales man- 
the Portland Co. Mr. 
Scott is one of the young men who has grown up in 


ager of Edison Cement 
the cement industry to the front rank by earned 
runs. He goes down to the metropolis with the best 
wishes of a host of friends and admirers. 

R. E. and C. E. Greeley, of the Greeley Stone Co., 
St. Paul, Ind., came to Chicago to visit the Cement 
Show. As an incident thereto they took some ma- 


chinery home with them. 


B. F. Affleck, president of the Universal Port 
land Cement Co., and also of the Chicago Cement 
Show, gave his whole sales and technical staff full 
range to help with the activities of the Cement 


Show, the Concrete Institute and .the Concrete 
Road Conference. In all of these things Mr. 


Affieck is an interested participant at all times. 


One of the busy little bees, buzzing around the 
Cement Show, was W. T. Hewlett, of the Louisville 
Hewlett 


acquaintance with his 


Cement Co, was on hand renewing his 


Indiana contractor friends. 
He is familiarly known to the trade as ‘‘that little 
runt.’’ 

The Atlas Portland 
opening of a district sales office at Dayton, Ohio, 
which will be located in the Riebold building, with 
Charles L. S. A. 
Putnam and E. Mathesius, of the New York office, 
have been transferred to the Dayton office. 


Cement Co., announces the 


Johnson, district sales manager. 


George 8. Bartlett, the highway specialist of the 
Universal at the 


with the usual amount of 


Portland Cement Co., was road 
conference and the show 
emphasis that goes with his attractive personality. 

W. E. Cobean, sales manager of the Wolverine 
Portiand Cement Co., Coldwater, Mich., was one of 
the first to arrive at the Cement Show to help re- 
ceive the visitors that come in annually to renew 
acquaintances with the cement leaders. 

J. F. Pogue, of the Stone Produce Co., Piqua, Ohio, 
and the Hancoek Stone Co., Findlay, Ohio, was a 


visitor at the Chicago cement show. 


Perey H. Wilson, of 
come one of the most prominent road engineers of 
the East, 


Philadelphia, who has be- 


attended the road conference and the ce- 


ment show. 
The National Association of Master Gravel and 
Slag Roofers, which met at Jacksonville, Fla., 


elected Al. Baldwin, of Chicago, president, to suc- 
ceed Leo H. Gould, also of Chicago. Everett Jame- 
son, of Buffalo, and Henry Smither, of Indianapolis, 
were elected vice-presidents; H. B. Nichols, of Chi- 
cago, was re-elected secretary and treasurer. J. H. 
Holder, of New York, was elected assistant secre- 
tary; J. C. Norton, of Cleveland; William R. Young, 
of Brooklyn; and Ralph Ysau, of Chicago, were 
The 


elected members of the executive committee. 


the 
rates on gravel and slag roofings and of roofing com- 
thirty 
entertained at a 


convention discussed question of insurance 


positions. There were delegates present. 


They were banquet by local 


members. 


William L. 
Lime & Cement Co., of 


the Woodville 
Toledo, Ohio, and his room 


Urschell represented 
was the meeting place for the ‘‘ Aleo’’ lime dealers. 
Each visitor to the room walked away with a thir 
ty-six inch rule. 





HAROLD M. SCOTT, NEW YORK. 
tecomes Sales Manager Edison Portland Cement Co. 


There are many prominent men in the cement in 
dustry, but few are more widely known than one of 
the directors of the Dixie Portland Cement Co., of 
Chattanooga, F. H. Yost, of Nashville. 
‘*Hurry-up’’ 


The name of 
Yost probably identifies him better. 
A friend of the famous Michigan coach, after read 


ing of his re-election as a director of the cement 
company, stated that Mr. Yost objected to concrete 
in only one place, that being the heads of his 


gridiron wards. 


The Rinehart-Dennis Co., of Portsmouth, Ohio, has 


taken over the work and contracts of the Curtis 
Ward Construction Co., of Chicago. The Curtis- 


Ward Co. has had headquarters in Sciotoville, Ohio, 


and was a large builder of concrete culverts as 


well as a big distributor of sand and cement and 
other construction materials along the lines of the 
Cc, & O, Northern. 


thirty men and has been working in that territory 


The company employed about 


for eight months. 
The 


once on 


It has a large sand tipple at 


Sciotoville. Rinehart-Dennis Co. will 
the 


finish the jobs as soon as possible. 


begin 


work at culverts contracted for and 


Building reports for January showed that Pitts 
burgh had only $344,944 worth of permits as com- 
pared with $465,461 


large buildings were authorized last month which 


in January, 1915. Very few 


accounts for the poor showing. 


a 


Among those who visited the Cement Show at 
Chicago were W. F. Creighton and John Wilson, of 
Nashville, Tenn. 


W. B. Herbert and Frank Wheeler, of Nashville, 

Tenn., were visitors to the Complete Building Show. 
They will also visit the works of the General Fire- 
proofing Co., at Youngstown, O. 
The Louisville Cement Co., of 
filed a mechanics’ lien against the Louisville & 
Nashville Railroad Co., to cover a debt of $1,920.44, 
the balance on purchases of cement by a contractor 
who built a conerete wharf for the railroad com- 
pany at Danville, Tenn., on the Tennessee river. 


Louisville, Ky., 


Plaster Quarries, Ltd., Halifax, N. 8., has been 
incorporated to manufacture and deal in gypsum 
and its products; capital, $300,000; incorporators, 
Wm. A. Wood. Wm. Johnson, Jr., and Alexander 
Campbell, Montreal. 

The Greenback Plastering Co., 45 Kearny street, 
San Francisco, has taken the plastering contract for 
the new State Normal School at Fresno, Cal., and 
Geo. 8S. MecGruer has taken the plastering contract 
for additional stories being built on the Standard 
Oil Co.’s office building in this city. 


contract for gravel and sand for the Southern Pa- 
cific Railroad, and another from the Associated Oil 
Co., and will begin delivering on a new order for 
the State Highway as soon as the weather clears. 


Plaster companies represented in Kansas City 
have not had a considerable volume of big busi- 
ness the past winter, few large buildings going up 
that were in shape to get inside work done during 
There has been a gen- 
erally optimistic feeling, however, over the spring 


the extreme cold weather. 
trade, 

The Builders’ Exchange, of Memphis, Tenn., on 
Feb. 8, elected L. T. Lindsey, president; J. A. Fow- 
ler, first vice-president; J. H. Bartl, second vice- 
W. Williamson, treasurer. Direc- 
F, Creson, E. F. Dowling, W. 





, 


president, and J. 
tors named were: R. 
N. Fry, W. T. Hudson and J, M. Meagher. 

W. T. Hardison, accompanied by Humphrey. Hardi- 
both of W..T. Hardison & Co., of Nashville, 
left recently for Florida. They will spend several 
weeks at Stewart, Fla., and will visit other points. 


son, 





R. L. Wilson, general sales manager, and H. T. 
Pleines, superintendent of the Lakewood Engineer- 
ing Co.; of Cleveland, Ohio, were Chicago visitors 
during the Cement Show and called at our office. 

Fred A. Holtz represented the Ohio and Western 
Lime Co., Huntington, Ind., and presented each vis 
itor with a valuable souvenir in the shape of a 
combined screw-driver and bottle opener. 


The Hetzel Steel Form & Iron Works of Warren, 
Ohio, had a very nice exhibit at the Chicago show 
recently, including steel forms for every type of 
concrete road and pavement construction. 

R. B. Tyler, of the R. B. Tyler Co., dealers in 
building supplies, has gone to Florida and will re- 
main on an island near Ft. Myers until the first 
of March. 
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The Wisconsin Dealers Want a State Association 





Building Material Dealers of the state of Wis- 
consin want a state association, one hundred of 
them said so at a meeting held at the Beaumont 
hotel, Green Bay, Wis., on Tuesday, Feb. 8. Every 
city in the Fox River Valley was represented and 
retailers from small towns were also present. 

The meeting was held under the auspices of the 
Fox River Valley Building Material Dealers’ Asso- 
ciation and in conjunction with the Northern Build- 
ing Material Dealers’ Association and the Eastern 
Building Material Dealers’ Association. 

In addition to starting the movement of a state 
organization, the retailers discoursed on the miseries 
of the trade as exemplified in the cloth sack. H. R. 
[sherwood of the Sawyer Lumber Co., Sawyer Wis., 
addressed the men and women—there were two 
of the latter, one the wife of a retailer and the 
other, Miss E. H. Roth, who became general man- 
ager of the Sheboygan Lime Works on Feb. 1. She 
also holds the offices of secretary and treasurer. 

Mr. Isherwood stated that he had met with suc- 
cess in handling cement and other materials in 
paper sacks and was convinced that it not only 
lowered his expense of handling cement but proved 
profitable to the contractors as well. His argu- 
ments to the contractors are to the effect that the 
paper sack insures full weight and strength, har- 
mony and friendship. Other reasons why contractors 
should handle cement in paper sacks were related 
as follows: 

First—It is a compact and neat package to 
handle. ’ 

Second—lIt will retain its full weight—there being 
no sifting through as with cloth. 

Third—It will protect your cement from the air, 
thereby keeping it in better condition for a longer 
period. 

Fourth—You can empty two sacks in paper while 
you empty one of cloth. Just rip your paper sack 
open with your knife and the cement will drop 
out of your sack into your mixer clean. There will 
be no loss through cement remaining in the bag, 
nor of it flying in the air through excessive shaking. 

On the other hand we have the following rules 
to adhere to, as laid down to us by the cement 
manufacturers: 

First—They will accept only their brand of bags. 
If we inelude other brands of bags with the ship- 
ment, we get no credit for them whatsoever. These 
must be shipped to their factory at our expense 
subject to their count and inspection. 

Second—They will not give us credit for useless 
sacks—torn sacks—or sacks that are wet. 

Third—They must be returned to them within 
ninety days from date of purchase. 

Therefore you will see that the dealers are com- 


pelled to enforce the same rules onto you, who are ~ 


the purchasers of these cloth sacks. You in turn 
will be obliged to see that these cloth sacks are 
kept in good condition. If they get torn or wet 
every sack means ten cents loss to you. 

After President Rufus Brown, of Cook and Brown, 
Oshkosh, Wis., had outlined the necessity of an 
association covering the entire state, G. A. Olsen, of 
Rock PRopuCcTS AND BUILDING MATERIALS addressed 
the dealers on association work and the possibilities 
of a dealers’ organization. 

At the close of his remarks, it was voted that 
a committee be appointed to learn the sentiment of 


other retailers in the state and arrange plans looking 
toward an organization, if the idea was thought 
feasible, President Brown appointed as members 
of this committee. Fred Hurlbut, of Green Bay, 
chairman; H. R. Isherwood, of Sawyer, and Stephen 
Balliet, of Appleton. 

This committee will consult with dealers in the 
southern and western parts of the state and report 
the results of their investigations to the association 
as soon as possible. 

As a demonstration of the opinion of the retail- 
ers, attention was called to the fact, that two days 
later a meeting was scheduled for Plymouth, Wis., 
when the dealers of that vicinity planned to organ- 
ize a district association. 

Under the proposed plan, the district associations 
will not be abolished, but will be conducted as 
branches of the state body. 

The Wisconsin dealers have decided to make 
theirs, what they term, a ‘‘real’’ association. Right 
from the start they plan to have a paid secretary 
with headquarters in one of the principal cities, 
possibly Milwaukee. 

The Fox River Valley association has been in 
existence for over a year and has accomplished a 
number of features for the betterment of the re- 
tailers conditions. It is composed largely of young 
men and enthusiasm runs through the veins of 
every member. Stephen Balliet of Appleton is see- 
retary. 





PITTSBURGH RETAILERS BUSY. 

Pittsburgh, Pa., Feb. 21.—Most retailers in this 
section are doing considerable more business than 
last winter. January reports showed a gain in 
nearly every case. February business, in spite of 
the cold weather, is beginning to take root and 
prospects for spring business are getting better 
right along. Builders’ supply men in this city be- 
lieve that the building situation will make an en- 
couraging showing when it opens up in the spring. 
Real estate is more active than it has been for a 
long time. The great draw-back to the real estate 
boom here this spring, and the consequent boom 
in building, is the big increase in city and espe- 
cially in county taxes. In spite of this fact a 
number of big allotments are being shaped up for 
spring work and bidding is being done now on sev- 
eral jobs of houses. Prices are high. That is ad- 
mitted by all dealers. Brick, lumber, cement and 
in fact about everything that goes into a building 
is going to cost more than last year. The labor 
situation may cut considerable figure when build 
ing fairly gets started although at present there 
are no clouds on the horizon. Dealers throughout 
Tri-State territory are getting their stocks in good 
shape for a big spring business and are running 
their plants in most cases where they are manu 
facturing. 

Secretary E. M. Tate, of the Pittsburgh Builders’ 
Hxchange, has issued a letter to builders in that 
city on the matter of workmen’s compensation in 
surance which is of vital interest to them since 
the Pennsylvania workmen’s compensation act be- 
came effective Jan. 1. Mr. Tate advises builders 
as follows as per advices to him: 

“*T beg to advise you that in the event of an 
accident resulting in the injury or death of an 





mee 


employe, a claim may be filed by the employe or 
his beneficiaries before the Compensation Board, 
and a certified copy thereof filed in the Prothono- 
tary’s office. If this is done, such a claim, so 
filed, creates a lien against the property of the 
employer and remains as such until the payments 
are completed. These payments may run over 
a number of years. I would therefore suggest 
that if the insurance department at Harrisburg 
consents, you have the surety company, issuing 
a policy to you provide that in the event of 
accident resulting in an injury or death, such com- 
pany, upon demand of the employer, will release 
and satisfy any claim entered of record, this, of 
couse, being contingent upon the consent of the 
Commissioners of Insurance at Harrisburg.’’ 

A large number of the Pittsburgh Builders’ Ex- 
change members will attend the convention of the 
National Association of Builders’ Exchanges to be 
held in Baltimore Feb. 22, 
who have arranged for the trip are G. H. Danforth, 
J. A. Weldon, H. L. Kreusler, R. K. Cochrane, 8. 
P. Trimble, A. F. Wentz, P. F. Gallagher, Seott A. 
White, J. W. Melville, E. M. Tate and Wallace M. 
Reid. 


Houston Brothers Co. reports business very good 


9 


23, and 24. Among those 


for this season. There will be more building this 
spring than for several years, in the opinion of its 
officials. Some big jobs are coming forward and 
the tendency is to take bids and get contracts let 
as soon as possible. Prices are going to be higher 
all along the line. 

The D. J. Kennedy Co. complains of the bad 
weather which is holding up spring contracts. In 
other respécts business in general is fairly satis- 
factory. The outlook locally is much better than 
last year. The real estate market has improved 
and some bidding is already being done on large 
jobs of houses. Prices will be considerably higher 
on most building materials, according to his com- 
pany. : 

Knox, Strouss & Bragdon, North Side dealers, re- 
port that business is looking up a little. The build- 
ing situation is improving and with the jobs that 
are coming forward for requisitions there is good 
prospect of more business in the building line than 


last spring. 
PARAGON PLASTER CO. ELECTS OFFICERS. 


Emil Hanson has been elected to the office of 
secretary of the Paragon Plaster Co., Syracuse, 
N. Y., thereby relieving W. K. Squier of the duties 
of that. position, Mr. Squier continuing the duties 
of treasurer and general manager. Jacob Amos 
was re-elected president and A. E. Nettleton vice- 
president. 

George L. Booth and H. E. Olsen, formerly con- 
nected with the L. G. Everist Co., Sioux City, Ia., 
have formed the new firm of Booth & Olsen with 
a capital stock of $25,000. They will engage in 
wholesale and retail business, handling builders’ 
supplies and coal with extensive yards in Sioux 
City. Prices and catalogs from manufacturers de- 
siring a live agency in Sioux City are solicited and 
all prices will receive careful consideration. 





Reid Realty Co. of Wellsburg, W. Va., real es- 
tate and builders’ supplies; capital $24,000; in- 
corporators, Thomas J. Reid, O. M. Churehman, J. 
S. Reeves, K. C. Reid and I. K. Reid, all of Wells- 
burg, W. Va. 
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West Virginians Hold Very Enthusiastic Meeting 





West 
building material was the keynote sounded 
third 


Lumber 


Co-operation between all Virginia retail- 
ers ot 
annual convention of 
and Builders’ Supply 
held at the Windsor Hotel, 


Friday and Saturday, Feb. 


at the opening of the 
the West 
Dealers’ Association, 
Wheeling, W. 
18 and 19. 


hearty welcome of 


Virginia 


Va., on 


The enthusiastic manner in which the 


the mayor and the president’s 


report were received inspired every man_ present 


and created a desire to build up an organization 


along lines leading to the betterment of individual 
retailers as well as the industry throughout the 
state. 

Fri- 
Kirk of Wheeling 


welcomed the visitors and presented them with a 


The first session of the convention was held 
day morning when Mayor H. L. 


large gilded key as an emblem of the city’s sin- 
cerity in extending to the visitors every courtesy 
and hospitality at its command. 

In all the officers’ reports emphasis was made 
that the members, by working together, would not 
only lend a helping hand to the retail dealer di- 
rectly, but would advance the interests of every- 
one deuling in builders’ supplies, ‘‘from the gravel 
in the pit, the lime in old mother earth and timber 
in the forest,’’ down through the entire line of this 
great industry. 

After D. M. Mossman, Huntington, responded to 
Minter of 
Va., gave the president’s annual ad- 


the mayor’s welcome, President W. E. 
Kenova, W. 


dress. He referred with pride to the achieve- 


ments of the organization during the past three 


years. He advocated the elimination of certain 


overhead and other expenses so as to reduce the 
cost, more proper regulations in the granting of 
discounts and credits and the enactment of a me- 
chanics’ lien law. 

Following Secretary G. J. Dickerson’s minutes 
of the last meeting and his annual report, a num- 
ber of committees were appointed and communi- 
cations read. 

The principal session of the day and one which 
created the 


tense earnestness of the men in problems vitally 


most discussion and showed the in- 
affecting their business was held on Friday after- 
noon when Roy J. Mareum of Huntington and J. 
W. Ewing of Wheeling spoke on the subject ‘‘ Me- 
After 


motion was adopted by which the members of the 


chanics’ Lien Law.’’ much discussion a 
association pledged themselves to correct the many 
defects existing in the measure now in force in 
West Virginia. It 
posed law, 
tailers think important, to the next session of the 
state legislature. 


rather 


is planned to present a pro- 


embodying such features as the re- 
It will be offered as a substitute 
law. 
This proposed law was introduced at the last ses- 


than an amendment to the present 
sion and passed by the senate, but like a number 
of other legislatures, was left as unfinished busi- 
house of 


ness in the representatives when the ses- 


sion ended. 

Nothing will be overlooked that will aid in the 
passage of the measure adopted, and for this pur- 
pose a special committee was appointed, consisting 


of G. A. Grishaber, Charleston; W. P. Wilson, 
Wheeling; W. E. Minter, Huntington; Walter Per 
kins, Bluefield; C. H. Whitesecarver, Williamson; 


A. Short, Shinns 
Clarksburg; W. W. Henritze, 
William 


This committee will see that the 


KE. L. Davidson, Parkersburg; C. 
ton; C. W. 
Welch; J. M. 
age, Charleston. 


Parr, 


Beach, Fairmont, and Sav- 


proposed law is given proper publicity and that 


the need of a reenactment of the mechanics’ lien 


law is brought forcibly to the attention of the 
legislators. 


The resolutions and nominating committees, 


which did exeellent work, consisted of the follow- 
Seott, Bridge- 


Resolutions—W. W. 


ing members: 


port, Ohio; M. B. Weston, and Walter R. 
Marshall, Wheeling; nominations—M. O. Mossman, 
Huntington; William H. Klieves, Wheeling; I. E, 
Charleston; C. W. Va.; 
Wheeling, Minkemyer, 
committee on committees 
Bluefield; A. M. 
Huntington; A. A. 
Klieves, Wheeling, and 


Sprigg, 


Hodge, Pierce, Graham, 
Harold 3ecker, 
Wheeling. The 
ed of Walter 
Charleston; G. J. Dickerson, 
Wilson, Wheeling; W. H. 
M. N. Cecil, Elm Grove. 


As the guests of the 


and John 
consist- 


Perkins, Finney, 


Wheeling members of the 
organization, the visiting retailers and the manu- 
attended the 
half of 


facturers’ 
Victoria Theatre 
which had been reserved exclusively for their use. 
night at the 
start to 


finish, even the most unsuspecting attendant real- 


representatives present, 


Friday night over one 


It was building material dealers’ 


theatre—and the men made good. From 


ized that the performers recognized the fact that 


they were entertaining a select crowd of West 
Virginia’s most aggressive business men. To add 
to the attractions a number of the younger men 


present filled in the time between the acts, much 
to the 
a trifle 
The exit of the retailers was spectacular to say 
the least. 
of men rose as though at the command of an army 


amusement of everyone present, and just 


to the embarrassment of the management. 


Although entirely unprepared, the body 


general and, headed by President Minter and the 
other officers, left the theatre in the most orderly 
and dignified manner. Once without the theatre 
they repaired to the Windsor Hotel where Riley 


Wilson, West Virginia’s favorite monologist and 
an actor of no mean fame, entertained by imper- 


sonations and story telling until the wee small 


hours of the morning. 


SATURDAY’S SESSIONS. 


At the opening of Saturday morning’s session, 
the young desk stated 
that there men, This 
attendance reached a higher point in numbers than 


ladies at the registration 
was an attendance of 211 
at the previous conventions of the association, and 
the officers as well as the Wheeling members who 
had been active in preparing for the event were 
highly elated over the success of the gathering. 

Unfinished business of the previous day was re 
sumed when President Minter called the men to 
order. 

The question of securing a ten-cent differential 
per barrel on cement was discussed by the various 
and length by G. B. 
Hamer of the Lehigh Portland Cement Co. and G. 
A. Olsen of Rock BUILDING MATE 
RIALS. It was the consensus of opinion that the 
outlook for business for 1916 is good and that a 


members present at some 


PropucTs AND 


greater volume of cement will be used during the 
year than for several years past. The good con- 
ditions will tend to keep prices up and as a result 
that the 
cent differential will be granted them. During the 
meeting a telegram was received from President J. 
H. Allen of the National Builders’ Supply Asso 
ciation, stating that a ‘‘cement’’ committee had 


the dealers are inclined to believe ten- 


been appointed by that body and had already se- 
eured a promise that the retailers would be al- 
lowed a ten-cent differential on the sale of ce 
ment to contractors and other consumers. 

During the course of discussion the question of 
the cost of selling cement was brought up and to 
the amazement of the retailers the cost of unload- 
ing, warehousing, delivery, shrinkage and break- 
age, and other expenses incidental thereto reached 
an appalling figure. 

The sack problem was discussed at length and 
the experiences of retailers in handling cloth and 
recited. No 
made as to which seemed preferable but the senti- 


paper containers were decision was 


ment of the meeting was in favor of the paper 
package. 

In connection with the cement handling question, 
G. A. Olsen told of the advantages to be gained by 
affiliating with the National Builders’ Supply Asso- 
ciation and suggested that at one of their future 
meetings the directors discuss the advisability of 
affiliating with that body. 

The association is endeavoring to work in har- 
the Ohio Builders’ 
Supply Association, and in order to secure the ut- 
was appointed to 


mony and codperation with 


most efficiency a committee 
study a resolution passed at the annual meeting of 
the Ohio association and te try to work with that 
and other state associations. G. D. Hawkins of 
Huntington is chairman of that committee. 

The present bankruptcy law was brought to the 
attention of the dealers by the president and, be- 
lieving that a resolution relative to its improve- 
ment would be a wise 


ferred to the legislative committee with power to 


move, the matter was re- 
pass a memorial. 

G. M. Mossman of Huntington gave a very able 
address on the subject of ‘‘Uniform Credits.’’ The 
speaker handled the topie as only a builders’ sup- 
ply man can and was much applauded at the con- 
clusion of his remarks for his manner of taking 
the listeners into a detailed on the 
topic. Mr. Mossman’s address will be printed in 
the next issue of Rock PropucTts AND BUILDING Ma- 
TERIALS. 

‘*Preparation for Codperation’ 


discussion 


? was the subject 


of a masterful address by Arthur R. Black, sales 
of the American of Port 
Clinton, Ohio. He referred to the of the 
country which do not permit complete codperation 


manager Gypsum Co. 


laws 


along commercial lines and at the same time called 
attention to the fact that the government is at the 
present time compelling railroads to codperate. He 
stated that the solar system, the seasons of the 
year and all the works of nature depend entirely 
upon codperation, yet man seems to feel that he 
is able to do his work without codperation. He 
explained that we seem to think that codperation 
is diametrically opposed to self reliance. It is 
the man who has the courage of his conceptions, 
not necessarily his convictions, that has the abil- 
ity to place himself in a position by himself. The 
difficulty has been and still seems to be to find 
legal and fair means of bringing about codpera- 
tion. 

Mr. Black finished his remarks 
about good fellowship enthusiasm and ex- 
plained that enthusiasm is said to be the head 
light on the train of progress. Speaking of fel- 
lowship he said that we in this day of hustle and 
bustle have a tendency to let the milk of human 
kindness cake in her breast. Heretofore we have 
thought that our only mission toward our competi- 
tor was to give him a case of measles or small- 
pox. In his eloquent manner he told a story which 
illustrated the point and referred to patriotism 
and ‘‘Old Glory’’ and, amid the hearty applause 
of the men who had been stirred by his address, 
he closed his remarks. 

The afternoon session was held in the Market 
Auditorium and was featured by a few vaudeville 
stunts by performers from a local theater. 

At this session it was voted to assess each ac- 
tive member $10.00 to be applied toward effecting 
a lien law in West Virginia. The same motion 


address with 
and 


‘instructed the secretary to notify the honorary or 


manufacturing members of the organization of the 
movement and to solicit their codperation. 

W. W. Seott of Bridgeport, Ohio, who, while not 
living in the state is one of the active members of 
the organization, had prepared a paper on ‘‘Our 
Duties as Retail Lumber and Supply Dealers,’’ 
but due to the lateness of the hour he substituted 
a few remarks on general topics for the address. 
In like manner Harley Howard, Jr., of Pittsburgh 
was compelled to cut short an &ddress on ‘‘The 
Advantages of Truck Over Team Delivery.’’ 
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Shadle Elected President. 

The secretary was instructed to cast the ballot 
of the association for the election of officers as 
recommended by the nominating committee. The 
officers for the ensuing year are as follows: 

H. E. Shadle, Charleston, president. 

G. A. Grishaber, Charleston, first vice-president. 

Walter Perkins, Bluefield, second vice-president. 

J. J. Minkemyer, Wheeling, third vice-president. 

J. C. Biddle, Clarksburg, fourth vice-president. 

M. B. Sprigg, Weston, and C. A. Short, Shinns- 
ton, new directors. 

These officers and directors together with G. J. 
Dickerson, who was later chosen secretary and 
treasurer, and the hold-over members, E. L. Da- 
vidson and W. H. Evans of Parkersburg, G. Mont 
Mossman of Huntington and A. M. Finney of 
Charleston will constitute the board of directors 
the next year. 

A resolution providing that the convention en- 
dorse the proposed suffrage amendment which was 
presented as the convention was about to adjourn 
was tabled because a majority of the members had 
left the hall and did not know that it was to-be 
offered. 

As the result of a telegram from President-Elect 
H, E. Shadle and a plea on the part of A. M. Fin- 
ney, the assembled dealers voted that the secretary be 
instructed to advise the board of directors that 
Charleston was the most acceptable place in their 
opinion for holding the next annual convention. 

The specially appointed resolutions committee 
presented a well-worded memorial thanking the 
city officials of Wheeling, the members residing 
in that city, the hotel and the four young ladies, 
namely, the Misses Margaret Steen, Helen Scott, 
Rachel Robinson and Mabelle Rennard, for the 
splendid hospitality and courteous consideration 
shown the conventionites while in Wheeling. Par- 
ticular reference was made to the young ladies in 
the following words, which clearly show that the 
fair sex is particularly well adapted to make the 
opening of a convention a success: ‘‘We desire to 
express our sincere gratitude for the gracious man- 
ner in which they received us and who, by their 
cordial diplomacy and tact, made us feel from 
the moment of our entrance perfectly at Home.’’ 

Mr. Klieves responded in behalf of Wheeling, 
stating that he and other citizens of the town felt 
proud that a good impression had been made upon 
those in attendance at the convention. 

The business session was then adjourned and the 
directors met and urged upon G. J. Dickerson the 
office of secretary-treasurer for another year. 

The Banquet. 

With food such as would tickle the palate of 
the most epicurean man in existence, the two 
hundred convention attendants enjoyed a repast 
in the hostelry where they listened to men prom- 
inent in the industry and in political affairs, all of 
whom were gifted with oratorical ability and a 
happy faculty for remembering anecdotes suit 
able for the occasion. Musie interspersed the 
speeches and Mrs. Elsie Kincheloe and John 
O’Conner entertained with vocal selections. Pa- 
triotie and popular airs were injected by the din- 
ers throughout the entire course of the banquet. 
Roy B. Naylor, secretary of the Board of Trade, 
was toastmaster and the principal address was de- 
livered by Howard Southerland, West Virginia 
representative-at-large in congress. He. was fol 
lowed by John J. Coniff, who has also been favored 
with office by the voters of the state. Retiring 
President Minter, W. W. Scott and Arthur Black 
were other speakers of the evening. Mr. Black 
created quite a sensation when he stated that this 
was possibly the most original and unique ban- 
juet ever held. Five speakers had preceded him 
and not one had told a Ford story. 

Secretary G. J. Dickerson made the closing ad- 
dress, concluding it with a cleverly composed poem 
in which interesting lights were shed upon the 


eareers of many of the prominent members of the 
association. 

Riley Wilson entertained with a number of di 
alect stories, and the evening’s entertainment was 
concluded with an exhibit of 50 stereopticon views, 
showing a number of prominent members of the 
association, and public and industrial scenes in 
Wheeling. In addition to a number of views of 
local yards, caricatures of Messrs. Southerland, 
Coniff, Minter, Scott, W. A., W. P. and A. A. Wil 
son, Gibson, Klieves, Marshall, Becker, Mossman, 
Romine, Mahan, Cecil, Jones and a number of 


others were shown., 


The Attendance. 


G. R. Conley, Klieves Lumber Co., Wheeling. 

H. W. Becker, Ff. W. Mahan, C. D. Coffman, H. A. Chew, 
W heeling Wall Viaster Co., Wheeling. 

Cc. J. Chapman, W. H. Chapman & Sons, Wheeling. 

A. A. Wilson, W. A. Wilson & Son, Wheeling. 

G. D. Hawkins, Huntington Lumber & Supply Co., Hunt 
ington. 

J. B. Steece, Jr., Ironton Portland Cement Co., Iron- 
ton, Ohio. 

W. Perkins, Georgia Lumber Co., Bluefield, W. Va. 

W. E. Minter, Huntington Lumber & Supply Co., Hunt 


G. A. Grisshaber, Burlow Hardware Co., Charleston. 
T. N. Davidson, Superior Lumber Co., Huntington. 
N. J. Jenkins, Bailey Lumber Co., Bluefield, W. Va. 
Kk. Frankburger, Lumbermen’s Mutual Insurance Co., 
Charleston. 
H. W. Myers, The Philip Carey Co., Cincinnati. 
G. R. Lampton, Curtis Deck & Sand Co., Huntington. 
H. A. Davidson, Superior Lumber Co., Huntington 
A. M. Finney, Yellow Pine Lumber Co., Charleston. 
Hl. S. Shepherd, W. L. Shepherd & Co., Montgomery, 
Ala. 
G. J. Dickerson, Caroline Pine Lumber Co., Huntington. 
J. C. Bay, J. C. Bay & Son, Cumberland, Ohio. 
. E. Nelson, W. A. Wilson & Sons, Wheeling. 
. G. Wade, The N, G. Wade Lumber Co., Lronton. 
. N. Yochem, Morgan Sash & Door Co., Chicago. 
G. H. Reynolds, Morgan Sash & Door Co., Chicago. 
N. E. Clouse, Babcock Lumber Co., Pittsburgh. 
H. 8. Thurston, Blue Paint Co., Wheeling. 
R. D. Stotler and Norbert Bruske, Blue Ribbon Paint 
cx Wheeling. 
W. L. Savage, ¥, panteaten Lumber Co., Charleston. 
R. Miller, U. Gypsum Co., Cleveland, 
H. 
i. 


AS 


Kirk, M: Lyor City of Wheeling. 
Xi. Mossman, Mossman Bros. Co., Huntington. 
AF Thames, J. R. Thames & Co., Birmingham, Ala. 
C. i Briggs, ‘Chicago, Ill. 
W. D. Brown, J. R. Thames & Co., Birmingham, Ala. 
J. M. Andrew, Crouse Bros. Lumber Co.. New Orleans, 
I 
I 
I 
1 


. E. Hodge, Morgan Lumber Mfg. Co. Charleston. 
», A. Olsen, Ricks McCreigh Lumber Co., Pittsburgh. 
> J. Adams, Pine & Cypress Mfg. Co., Birmingham, 


Ala. 
R. J. Kerr, American Lumberman, Chicago. 
D. A. Mossman, Mossman Bros. Co., Huntington. 
Ik. G. Groves, Groves-Stark Hardware Co., Huntington, 


J. C. Douda, J. C. Douda Co., Bannock, Ohio. 

Cc. H. Ford, J. W. Romine Lumber Co., Parkersburg. 
W. M. Chase, Keystone Roofing Mfg. Co., York, Pa. 
W. Cc. Fellows, Kaul Lumber Co.. Birmingham, Ala, 
W. D. Harper, Pine Plume Lumber Co,., Montgomery, 


Hf. A. Caton, U. S. Gypsum Co., Cleveland. 
E. Smith, Allyn Lumber Co., Cleveland. 

F. Ferrill, Lawson Planing Mill Co. Logan, W. Va. 
RT Wagner, Whee ling Planing Mill Co. , Wheeling. 
A. K. Coon, Camp Mfg. Co., Franklin, Va. 

G. C. Whitehead, Crossett Lumber Co., Crosset, Ark. 

H. A. Hill, Erie Lumber Co., Erie, Pa. 

W. F. Grimm, Terhime Lumber Co., Pittsburgh. 

Cc. H. Whitescarber, Mingo Lime & Lumber Co., William- 


E. D. Law son, Commercial Sash & Door Co., Pittsburgh. 
J. E. Sisson, Commercial Sash & Door Co., Pittsburgh. 
t. W. Marshall, Wheeling Wall Plaster Co., Wheeling. 
A. C. Stewart, American Gypsum Co., Port Clinton, 


W. H. Klieves, Klieves Lumber Co.. Wheeling. 
A. C. Long, E. M. Long & Sons, Cadiz, Ohio. 
E. G. Himmelwright, American Cement Plaster Co., 


O. H. Liest, Kelley Island Lime Co., Cleveland. 
Oo. T. MeKee, Klieves Lumber Co., city. 
J. E. Donahue, Roberts Sash & Door Co., Chicago. 


A. H. Cox, W. T. Ferguson Lumber Co., St. Louis. 
B. F. Evans, Fairmont Wall Plaster Co., Fairmont. 
J. J. Minkemyer, F. P. Jones Co., city. 


Ww. C. Crow, West Penn Lumber Co., Pittsburgh. 

rk. C. Mossman, Mossman Bros. Co., Huntington. 

Louis A. Fisher, A. C. Fisher & Sons, city. 

Miss Anna Miller, Wheeling Wall Plaster Co., city. 

J. Beltz, Jr., J. W. Beltz & Son, city. 

N. I. Jaffin, Kraus Bros. Lumber Co., Charlottesville, 


Wa ve 
J. N. Berdine, Hundred, W. Va. 
Cc. L. Pysor, The Thompson Armstrong Co., Cincinnati. 
A. C. Armstrong, The Thompson Armstrong Co., Cin 
cinnati. 


N. L. Hoge, The Philip Carey Co., Cincinnati. 

G. T. Fawcett, J. J. Newman Lumber Co., Scranton, Pa. 

lL. F. Chalfant, Consolidation Construction Co., Shinns- 
ton. 

W. H. Evans, Parkersburg, W. Va. 

Edwin H. Mockbee, Cincinnati, Ohio. 

Arthur R. Black, American Gypsum Co., Port Clinton, 
One. 

George A. Olsen, Rock Propucts AND BUILDING MATE 
RIALS, Chicago, Il. 

F.C. Mophet, Cincinnati, Ohio. 

Cc. s. Fradley, New Cumberland, W. Va. 

John L. Short, Parkersburg. W. Va. 

H. R. Markell, Wheeling, W. Va. 

Hartley Howard, Jr.. Pittsburgh, Pa. 

G. L. Duchley. Jr.. Parkersburgh, W. Va. 

E. A. Reich, Wheeling, W. Va. 

Robert L. Scott, Wellsburg, W. Va. 

C. R. Powell, Bostwick Metal Lath Co., Cleveland, Ohio 

Edgar Aaron, Warwood, W. Va. 

c. S. Cattrell, Wierton, W. Va 


F. P. Ambler, Bellaire, Ohio 
W. J. MeCoy, Sistersville, W. \ 
J. XK Connelly, Wheeling, W. Va 
kK. W. S. Neff, Wheeling, W. Va 
Hartley Howard, Pittsburgh, Pa 
Otto barth; Wheeling, W. Va 
Guy C. Nengle, Hantington. W. \ 
Fk. S. Crawford, Huntington, W. Va 
John C. Dennison, Pittsburgh, Pa 
George A. Parsons, Steubenville, Ohio 
John G. Leidy, Wheeling, W. Va 
H. A. Ebbert, Wheeling, W. Va 
M. F. Bartels, Wheeling, W. Va 
H. A. Lemmons, Wheeling, W. Va 
M. Ek. McCormick, American Gypsum Co., Port Clinton, 
Ohio, 
G. B. Hammer, Lehigh Portland Cement Co., New Cas 
e, Pa. 
ir. Jones, Lemmon Kola Co., Roanoke, Va. 
Cc. W. Pierce, Keys Planing Miil Co., Graham, Va 
L. Waters, Waters-Tongo Lumber Co., Birmingham, Ala, 
b. E. Boyde, Kelley Plaster Co., Sandusky, Ohio. 
I. B. Ross, Bird & Son, East Walpole, Mass 
M. B. Sprigg, Sprigg Lumber Co., Weston. 
( 
Ss 
J 





‘ E. Bald, J. C. Donges Lumber Co., Pittsburgh 

A. McRoberts, Construction Record, Pittsburgh. 
. H. Mansfield, E. M. Long & Sons, Cadiz, Ohio. 
H. O. Martin, Keystone Lumber Co., Pittsburgh. 
W. Fk. Gibson, W. A. Wilson & Son, city. 

F. L. Faust, Huntington Sash, Door & Trim Co., Hunt- 
ngton, 
lk’. A. Brine, Universal Portland Cement Co. 
R. A. Foley, Universal Portland Cement Co, 
Cc. Parish, Spencer Planing Mill Co., Spencer. 
t. H. Crowley, Anderson Lumber Co., South Stillwater, 
Minn. 
J. W. Evaul, American Column & Lumber Co., St. Al- 

“0s, i" .. a. 





R. A. , U. S. Gypsum Co., Cleveland. 

G. 8. . Wheeling Wall Plaster Co., city. 

Cc. D. r, Mack Mie. Co., New Cumberland, W. Va. 

L. F. Leathers, General Roofing Mfg. Co., St. Louis, Mo. 

G. A. Cochrane, General Rooting Mfg. Co,, St. Louis, 
Mo 


E. F. Cleve, W. A. Wilson & Son, city. 
M. Danby, Alpha Portland Cement Co., Easton, Pa, 
W. P. Wilson, W. A. Wilson & Son, city. 


H. O. Grimm, Security Cement & Lime Co., Hagerstown, 


Md. 
L. B. Wilson, Scott Lumber Co., Bridgeport. 
c. I. Toothman, Fairmont Wall Plaster Co., Fairmont. 
Cc, C. Crumrine, Fairmont Wall Plaster Co., Fairmont, 
Cc. B. Upton, Wheeling Wall Plaster Co., Wheelin, 
W. Va. 


James E. Davidson, Wheeling Wall Plaster Co., city. 

W. W. Scott, Scott Lumber Co., Bridgeport. 

J. C. George, Scott Lumber Co., Bridgeport. 

H. Van Valkenburgh, Black Diamond Mfg. Co., Cincin- 
nati. 

c. D. Bonar, Wheeling News. 

S. B. Hilton, Telegraph. 

W. D. Carlyle, Scott Lumber Co., Bridgeport. 

N. M. Cecil, Cecil Lumber Co., Elm Grove, 

J. C. Biddle, Biddle Concrete Co., Clarksburg. 

Cc. T. Thorne, General Woodworking Co., Morgantown, 

J. A. Henderson, 'The Hope Lumber Co., Weston. 

c. A. Short, Shinnston, W. Va. 

IF. C. Shrives, Monongahela Supply Co., Morgantown, 


a. 
c. Cc. Vaugh, McFall Heyser Lumber Co., Cincinnati. 
x. me Naylor, secretary Board of Trade, city. 
J. R. Marcum, Mossman Bros. Co., Huntington. 
B. M. Chapline, B. M. Chapline & Co,, Morgantown. 
W. J. Calvert. Henderson Bros. Lumber Co., Clarksburg. 
J. T. Scott, Scott Lumber Co., Bridgeport. 
J. M. Riley, Riley & Riley Co., Shinnston. 

G. W. Stephens, William Buchna, Texarkana, Ark. 

George W. Taylor, Wheeling News. 

M. E. Sample, Wheeling Wall Plaster Co., city. 

N. W. Poge, Beltz & Sons, city. 

J. E. Moss, The J. E. Moss Iron Works, city. 

c. L. Wilson, Builders’ Supply Co., Follansbee, 

J. M. Brady, Builders’ Supply Co., Follansbee. 

D. B. Barton, Edward Hines Lumber Co., Chicago, 

E. A. Wigman, The Myers-Parsons Lumber Co., Pitts- 
burgh. 

W. J. Parsons, The Myers-Parsons Lumber Co., Pitts- 
burgh. 
G. H. Camp, Camp Mfg. Co., Franklin, Va. 

W. Picket, The Picket-Uyde & Lauggm, Johnstown, 


8S. E. Taggart, Mannigton. 

S. J. Holloway, W. A. Wilson & Sons, city. 

H. T. Duty, Scott Lumber Co., Bridgeport. 

F. M. Taylor, Wheeling Planing Mill Co., city. 
H. S. Sceaffer, Wheeling Planing Mill Co., city. 
G. W. Leive, Wheeling Wall Plaster Co., city. 
c. C. Batler, Blue Ribbon Paint Co., city. 

J. H. Heyl, Eastman Gardine Co "Laurel, Miss. 
. H. Stocher, Cecil Lumber Co., Elm Grove. 

i L. Fundis, Wheeling Wall Plaster Co., city. 

J. G. Hearne, Wheeling. 

H. D. Moorehead, Zanesville, O. 

J. C. Lineham, 8S. E. Slaymaker Co., Pittsburgh. 
S. Risinger, Moundsville. 

J. A. Moss, J. E. Moss Iron Co., city 


The Notes of the Meeting. 

President Minter, Secretary Dickerson and all 
of the officers were on the job early to welcome 
the members. 

The Wheeling Wall Plaster Co. had a display 
room on the seeond floor of the hotel which proved 
to be popular with the attendants. Telephone and 
stenographer services were furnished free of 
charge. The room was in charge of Harry Chew. 

R. Marshall and Harold Becker were kept busy 
treading the carpet between the display room and 
the convention hall. 

One of the most popular men at the convention 
was A. A. Wilson, or as he is better known by 


his friends, ‘‘Arch’’ Wilson, was instrumental in 
drafting the program which proved so successful. 
‘Arch’’ is a perfect gentleman, courteous to al 
most a fault and a prince of good fellows. He is 
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blessed with a good voice and during the singing 
carried the tenor part in a most pleasing manner. 
The firm of F. P. Jones Co. was well represented 
by J. J. 
John C. Denison represented the National Mortar 


Minkemyer, sales manager. 


and Supply Co. in goodly fashion. 
After Arthur R. Black, sales 
manager of the American Gypsum Co. was the idol 


his first address, 


of the convention. A number of the West Vir- 
ginians declare that they would like to kidnap 


him, as he measures favorably with the best spell 
binders in the state. 

Frank C, Shriver, represented the Monongahela 
Supply Co., and in discussions in the lobby told 
how the joint handling of builders’ supplies and 
successful business at 


farm implements made a 


Morgantown. 


Wheeling Yards in Good Location. 


In supplying building materials to the trade in 
Wheeling, W. Va., the Wheeling Wall Plaster Co. 
has chosen sites for its yards which will give it 
the most advantageous distributing points and en 
able it to cover the entire Wheeling district with 
a minimum amount of expense. 

Its main yard and plaster mill are located close 
to the heart of the city at Market and Twenty 
seventh streets, where a number of warehouses 
for cement, lime, plaster and specialties are lo 
eated. At this point a 


track facilities is stocked with sewer pipe, drain 


large yard with ample 
tile, fireproofing, wall coping and similar products. 
Large quantities of sand and gravel are also stored 
here. In one of the warehouses at this point dried 
sand is also kept on hand to meet demands. 

A yard has recently been located in a seetion 
known as ‘‘Out-the-Pike’’ district. It 


as the Peninsula branch, and is stocked at all times 


is known 


of the year with a large supply of materials. From 
this yard most of the materials for the high-class 
Homes 
this 
this class are being buili 


residence section of the city are secured. 


valued at millions of dollars are located in 
vicinity, and more of 
annually. 

For the purpose of supplying Warwood and the 
territory immediately north of Wheeling, the War 
wood branch has been located in that city. An 
other plant is located at the foot of Twelfth 
street. 

Wheeling, itself, consists of a narrow strip of 
possibly four blocks lying between the Ohio river 
and the high hills of West Virginia, and four miles 


in length. 


The National 
ing and crosses the Ohio river here. 


Pike runs through Wheel- 
The National 
Pike is the greatest highway that was ever con- 


Great 


structed in America and was built by the Govern- 
ment. Work on it was started as early as 1820, 
Road, extend- 
City to Md., 
about the mountain The 
construction of the great road was rapidly pushed 
on to Wheeling, and during active construction, 


on that division called Cumberland 


ing from Washington Cumberland, 


summit of the passes. 





ROBERT W. MARSHALL, WHEELING, W. VA 


covering a period of nearly twenty years, the great 


highway penetrated westward through Columbus, 
Indianapolis, to Vandalia, which was then the 


capitol of the state of Illinois. 

Wheeling was considered to be the central point 
between the East and West for all the traffic that 
the National Highway, and on 
account of his connection with the 
construction of the pike, a monument was erected 
Western statesman of 


went over great 


activities in 
to Henry Clay, the great 
the. period, near Wheeling. 

The early growth and importance of the city 
turned upon the river crossing of the traffic of 
the great pike and the navigation of the Ohio 
river. Indeed, the right of way of the pike forms 
one of the principal streets in the city of Wheel 
ing, as it does in the other capital cities through 
time of its construction 
the 


which it 
the National 


passes. At the 


Pike was considered last word 


of perfection, and in later years, up to the present 
time, it is still a very attractive feature of all of 
the road promotion which has been such a prom- 
inent part in modern improvement. Now, there 
are sections of the pike constructed by every known 
method of improved highway work, and is prob- 
ably the best model for inspection and comparison 
to be found anywhere. 

A number of small cities and towns, in which 
Wheeling business men and many of the employees 
reside are to be found north and south of the city, 
and these help to make up the 100,000 population 
claimed by the metropolis. On the north are to be 
found Warwood, Richland, Fulton and other resi- 


dence towns, while on the south are Benwood, 
MeMechen and Sherrard. East of Wheeling are 
the hills with their small communities and just 


west of the river are Bridgeport, Bellaire and Mar- 
tin’s Ferry. 

The city population of 43,000 
surrounded by suburban territory of 150,000. It 
boasts of many large buildings and plans to build 
more, This spring work will be commenced on a 
number, among them a twelve-story structure for 
the Security Trust Co., an eight-story addition to 
the Rogers hotel and an addition to the Windsor 
hotel. 


has a and is 


Contractors men optimisti- 
cally of the building outlook and say that this 
year’s total of construction work will be much 
larger than that of last year. ‘‘We expect the 
best year we have this section,’’ 
Walter A. Marshall, president of the Wheeling 
Wall Plaster Co., told a representative of Rock 
PrRoDUCTS AND BUILDING Harold W. 
Becker, sales manager of the concern is equally 
optimistic and hopes to secure orders for a great 
the Wheeling dur- 


and supply speak 


ever had in 


MATERIALS. 


share of materials needed in 
ing 1916. 

In addition to the retail and plaster manufac- 
turing business of this company, a sand and gravel 
dredge is operated in the Ohio river near War- 
wood. Work Feb. 21 on a 
switch track which will enable the firm to ship 
At present, the dredge is producing 
sand and gravel to satisfy an order for 86,000 
and 


was commenced on 


this material. 


eubie yards required by the American Gas 
Electrie Co., for its new power house. 





The Canton Cement Co., of Canton, Ohio, will 
build an addition to its plant in that city. Ata 
recent meeting E. A. Kauffman, Sr., was elected 


president. 
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Progress in the Great Chicago Cement Show 


There are a very large number of cement users 
who have come to consider the annual convocation 
of contractors, engineers, machinery and material 
people as the great event of the opening season in 
their business. So the Chicago Cement Show is a 
fixed institution, supported by a clientele of several 
thousand active constructors, who are learning more 
about the uses of cement year by year, and steadily 
increasing their operations with the knowledge so 
obtained. 

On the present occasion the great area of the 
Chicago Coliseum was found to be inadequate for 
the purpose of accommodating all the exhibitors, 
so the management was forced to supply additional 
room by securing the Armory of the First Infantry 
regiment, about half a block away.. The show was 
made into a complete unit by means of using the 
alley entrances to the Coliseum and the Armory, 
and making a covered tent of the alley in between. 
Of course, this was promptly christened ‘‘ Paradise 
Alley,’’ and nobody raised serious objection to the 
slight inconvenience of covering the short distance 
between the two sections of the great show. The 
resourcefulness of putting over such a thing so 
efficiently, is doubtless creditable to Manager Hall. 

The large number of machinery exhibits evidenced 
a great improvement, both in design and construc- 
tion, over last year, and when the machinery pre- 
sented for the inspection of concrete contractors, 
as shown at the Cement Show, is compared with 
that of a few years ago, the development is very 
marked indeed. 

Amongst the exhibitors were several auto trucks, 
designed for transporting the heavy materials re 
quired in concrete construction. These wonderful 
machines have demonstrated practical and avail- 
able economies in transportation, which was one 
of the first and principal drawbacks to the growth 
of concrete construction as a profitable business. 

The joint exhibit of the Portland cement manu- 
facturers was an innovation with a purpose that is 
very creditable. For years it has been recognized 
that it is unprofitable for individual exhibitors to 
show a great many of the achievements of Port- 
land cement in the regular uses that have been de- 
veloped for concrete. The cement companies in 
the past have held separate reception booths, that 
were decorated at no inconsiderable expense, with- 
out any definite or concerted plan. The new idea 
of assembling one joint exhibit which shall be large 
enough in its dimensions to make a good example 
and suggestion for the wider use of concrete in its 
best tried and most established expressions, is a 
great step of progress for all future exhibitions. 
This first attempt consisting of an artistic bun- 
galow with street and lawn effects, posts, panels 
and other suggestions, is a direct appeal to the inter- 
est of the general public, who have the money to 
spend in concrete improvements, and whose atten- 
tion and approval is the most important feature 
of the great publicity effort and expenditure repre- 
sented by the annual Cement Show. Probably in 
future shows we shall have the manufacturers 
presenting for the edification of the public, well 
balanced gems of art, all worked out in concrete 
that will simply call for the money on sight. There 
are plenty of people to be caught by just such a 
process, and there are designers who would delight 
to revel in the wonderful possibilities that concrete 
offers to such an end. 

There is no doubt that if it is found possible to 
fully develop the idea started by the joint exhibit 
that a large number of examples of concrete work 
will be erected so as to give an impetus to the 
popularity of the general application of the use of 
conerete construction and permanent concrete im- 
provement, in connection with the instinctive human 





principle of home building. There is no more im 
portant feature yet to be developed by the industry, 
and it must be fathered by the cement manufac- 
turers themselves, in the most liberal and intelli 
gent way before it can sueceed upon any seale com 
mensurate with its importance. 

As near as statistics can be checked the average 
residence built in this country now requires five 
barrels of cement. Of that class of residences that 
have a conerete basement, twenty-two barrels is the 
average. Taking the grand average of five barrels 
per house of all classes, and contemplate that when 
safe, permanent and beautiful conerete construetion 
is fully established, that the average would in all 
probability rise to 200 barrels or more, it is easy 
to see that it is worth while to have a joint exhibit 
that will foster, develop and launch the biggest 
branch of the industry which is in store somewhere 
in the indefinite future. 

The manufacturers are to be congratulated upon 
this new departure as exemplified by the joint ex 
hibits. It marks the beginning of a new movement 


in the practical way, meaning so much to humanity 





B. F. AFFLECK, PRESIDENT, 

Cement Products’ Exhibition Co. 
that it is well nigh immeasurable, while the in- 
creased tonnage of material cannot be expressed in 
figures, but by metaphor, ‘‘the reconstruction of 
the world.’’ 

The Annual Chicago Cement Show has accom 
plished a great many things, but its achievements 
are not yet at an end. The road builders, both con- 
tractors and engineers, were deeply interested in 
the sections of pavements, the jointing, the sur- 
facing, the shoulders, and all of the items that have 
been the subject of study for the last four or five 
years. Second only in importance to the habitat of 
men are the highways, forming the connecting link 
between the individuals, whose co-operation amounts 
to the building of civilization. 

One of the greatest thinkers of the world, 
when he came to Rome about the time of its suprem- 
est grandeur, was not surprised at anything that 
he saw in that wonderful world capital. He accepted 
the palaces, the temples and all the wealth of 
magnificence in art, as a matter of course, and said; 
‘‘Long before I arrived I could tell by observing 
the roads over which I traveled, the kind of develop- 


ment of art and civilization that would meet me 
here. I am not disappointed or surprised because I 
exactly calculated what I now see.’’ 

And so it has ever been. The typical highway is 
the index of the character of the people themselves, 
and we are getting in our country more miles of 
improved highway construction and better highways 
than any country in the world. ‘ 

The development of our great country has been 
the most wondrous and nearest to miraculous that 
the pages of history will ever have to record, and 
the growth in importance of the uses of Portland 
cement and the ever expanding concrete industry 
has to be taken as the greatest American achieve- 
ment. It is more than an industrial and commercial 
achievement, for it is directed to the full consumma- 
tion of our kind of civilization, in the safety, per- 
manence, beauty and utility of those works of man 
that tend to make him a better individual, a nobler 
citizen and a true reflector of the image of his 
maker. 


HERE AND THERE. 


S. B. Chittenden was among ‘‘those present’’ for 
Superior. 

Jack Benton, of the Kent Mill Co., was ‘‘on the 
job,’’ and his genial smile radiated up and down 
cement row to the great consternation of his com 
petitors. 

P. G. Kemp, of Louisville cement fame, ‘‘ graced’’ 
the show with his presence. Kemp made friends 
very rapidly with everyone in the show, and soon 
was able to introduce local men to their next door 
neighbors. 

H. L. Spickler, of the Wabash Portland Cement 
Co., ably represented the ‘‘ Wabash’’ interests. 

Blaine Smith ‘‘tore’’ himself from his many 
duties in Chicago and helped to make the show a 
real success. He is now an important member of 
the Association of Commerce, and when not selling 
cement is boosting Chicago business in general. 

Bernard L. MeNulty, of the Mitchell Lime Co., 
visited the show during the early part of the week 
with Geo. L. Hied, his chief of the staff, in the sale 

, otf the famous Mitchell Hydrate. 

J. J. Commons, of the Chieago A. A., was on the 
job boosting for cement and A. A. in particular. 

‘*Bill’’? Kinney divided his time between the 
Auditorium and the Coliseum, and whenever he left 
one place a wail of lament arose until he returned. 

Walter Fuchs was on hand early to help enthuse 
the boys with his newest ideas on the advantages 
of Lehigh. 

Wm. Urschell, of the Woodville Lime & Cement 
Co., was among the distinguished ‘‘those present’’ 
at the big show. 

Sandusky was well represented at the Joint Ex- 
hibit, and everywhere else for that matter. If you 
didn’t see H. D. Jenkins on the job, you could 
always find W. R. Evans or the others. 

Certainly a great deal of credit should be given 
to ‘‘Bob’’ Hall for the masterful way with which 
he handled the show. ; 

Chas. Kritzer, of Chicago, the well-known and 
justly famous hydrating expert, was an interested 
spectator. 

Claude Negley of Indianapolis Cable Excavator 
fame was on hand bright and early, and didn’t over- 
look any opportunities. 

A. B. Becker, engineer and assistant sales agent 
for the Lehigh Company, in charge of sales in 
southwest Ohio, Kentucky, Tennessee and Indiana, 
‘‘dropped in’’ on the joint exhibit every once in a 
while. f 

The Iowa Portland Cement Co., of Des Moines, 
was represented by C. Benjamin Condon, secretary 
and sales manager. 
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Gibney, sales manager of 


Portland Cement Co., of St. was ‘‘on 


job’’ for his company. 
H. ©. Huffstetter, president of the Indiana Sand 
and Gravel Producers’ Association, was one of the 


prominent visitors. 
H. A. 


the St 


LaRoy, formerly construction engineer of 


Paul 


the field engineers of the Cement Products Bureau. 


Railroad, has been appointed one of 


Mr. LaRoy was a visitor at the cement show. 
‘*Keonomy’’ 
Baler Co., 
chines for bailing empty cement sacks. 
The Ideal Mich., exhibited 


a complete line of Ideal gasoline engines, contrac 


is the watchword of the Handy Sack 
of Cedar Rapids, who manufacture ma 


Engine Co., Lansing, 


tors’ gasoline driven hoists, diaphragm force and 
centrifugal pumps. 
The Illinois 


paredness Tor 


Steel 
the 


complete line of reinforcing bars, round, square and 


Company, illustrated its 


pre 
coming building season with its 
twisted. 


Motor 
by the exhibit of the 


trucks were illustrated to good advantage 


International Motor Truck Co., 
at booths 26 and 27. 

One of the largest exhibits of the entire show was 
that of the Jaeger Machine Co., 


forth’’ at 


of Columbus, Ohio. 


The company ‘‘ held the whole north end 


of the Coliseum, and its complete line of concrete 
mixers of all sizes and types illustrated to the visit- 
ing cement workers the service which this company 
is able to render. 

W. B. Simpler and a complete force of other ex 


pert salesmen were on hand to properly explain the 


features of the Big and Little Mixers. 
\ feature of the show was the parade of Koehring 


agents and salesmen, representing the Koehring 


Conerete Mixer Co... of Milwaukee. 


The New Way Motor Company, of Lansing, Mich., 
exhibited their well-known line of gasoline engines. 
Evervone stopped to see the Novo gasoline en 


gines, the hoisting, pumping and air compressor out- 
1e Novo Engine Co., of Lan- 


rs of tl 


fits, and saw ri 


sing 
Orr & Sembower, of Reading, Pa., and Chicago, 
exhibited their steam engines, boilers, gasoline and 


hoisting engines 
The exhibit of W. H. 


trated the complete line of 


Salisbury of Chicago, illus 
leather 


and packings, handled by 


and rubber 


belting accessories, hose, 


this company. 


ENUIBIT 





ey, LY Gz, oid 


OF THE PORTLAND CEMENT MANUFACTURERS IN 


Derricks were well represented by the Sasgen 


Derrick Co., of Chicago 


A practical demonstration of drag line excavators 
and equipment was made at the booth of Sauerman 


Brothers, before which visitors stood for ‘‘hours 


at a time.’’ The company exhibited the well-known 
Mayer 


wire 


Shear and cableway excavators, power 


These 
products were well represented by J. A. Sauerman, 
H. Tompkins, D. D. Guilford and 


scrapers, rope and wire rope fittings. 


H. B. Sauerman, G. 


L. EK. Dierks, of Chieago, and J. A. Shearer, of 
Indianapolis. 

The exhibit of Schulz & Hodgson, of 19 8. La 
Salle St., Chicago, drew a large, number of the 
thinking contractors, sand and gravel men and 
others. This company are offering a new device, 
the Hall Interlocking Concrete Culvert. 

Another, motor truck exhibit was that of the 
Service Motor Truck Co., 2807 8. Michigan Ave., 


Chicago. 


oi. Os: See 
Manager Chicago 


McDANIEL, 


Sales Portland Cement Co, 





rile ARMORY, 


Portland 


Cement Co., says that business is just beginning to 


Adam Beck, president of the Oklahoma 
show sighs of great activity in the southwest. He 
says the farmers were never as prosperous as they 
the Beck 


very extensive planter himself, and feeds consider- 


have been for last two years. Mr. is a 


able cattle, also using several large concrete silos, 
He advocates silos to all his neighbors, because they 
eventually have concrete silos, no matter what kind 
The 
good, and it is the only permanent kind. 


they get started with. concrete silo makes 


The stone, sand, gravel, and cement and road 
took a the 
Engineering Works, of Mil- 


and look at 


Smith 


men all stopped 
exhibit of the 


waukee, Wis., and the crushers and equipment manu- 


good 


facturered by this company. 
The Smoot-On Mfgr. Co., 
their 


Jersey City, N. J., ex- 


hibited Smooth-On 


well-known line of Tron 


cements, 

The Standard Paint Co., of New York City, ex- 
hibited Impervite cement waterproofing compounds, 
Ru-beroid Roofings, P. & B. Insulating Paper, Acid- 
proof tanks, C. P. 8. cement floor paints, Masonory 
finishes and pipe seal compounds, 

The Standard Seale & Supply Co., had something 
to interest everybody, concrete mixers,hoists, pumps, 
vasoline engines, wheel barrows, material elevators, 
distributing spouts, steam engines and boilers, dump 
wagons, scales and trucks. 

The Thomas Elevator Co., 20 8. 
exhibited their 
hoists of all kinds. 
Hoists 


them to the contractors, sand and gravel and stone 


Hoyne Ave., Chi- 


electric and steam 


There are a number of features 


line of 


cago, 


of Thomas which particularly recommend 
men, and Mr. John Moore and other representatives 
of the company were kept busy answering interested 
inquirers. 

S. M. the 
Trussed Conerete Steel Co., of Youngstown, Ohio, 
was 


Fechheimer, advertising manager of 
‘fon the job’’ during the show, and the exhibit 
of his company illustrated the thoroughness of its 
sales promotion department. Kahn building prod- 
ucts were well exhibited, including Hy-Rub, United 
Steel Sash, Kahn Armour Plates for concrete roads, 
ete. 

The Union Products, West 70th St., Cleveland, 
Ohio, exhibited Par-Lock for permanently 
bonding plaster, stueco, or cement finish to struc- 


tural surfaces. 


their 
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GENE 


The Whitman Agricultural Co., St. 
had eomplete illustrations of their diaphragm and 


Louis, 


centrifugal pumping outfits, engines, hoists and saw 
rigs. 
Federal 


space 204, with a big machine. 


motor trucks were on hand at annex 

Frank A. Mitchell, the able general manager of 
the Ceresit Waterproofing Co., in conjunction with 
his associates, had an exhibit on waterproofing that 
could easily have convinced the most sceptice on the 
merits of his product. A motion picture arrange 
ment kept an interested crowd at the booth at all 
hours, 

C. F. Messinger, advertising manager of the Chain 
Belt Co., Milwaukee, was one of the representatives 
of his company at the show. The Chain Belt’s ex 
hibit forcefully to the 
economical features 


illustrated visitors the 


offered in concrete mixers, 


power elevating and conveying machinery, and 
chain belt. 

The Calumet Steel Co., Chicago, exhibited their 
reinforcing steel for concrete work. 

The Philip Carey Co., Lockland, Cincinnati, Ohio, 
added to the road construction aspect of the show 
with the Elastie 


‘*Steel Shapes and Bars, Reinforcing Bars, Piling 


Carey Expansion joints. 


Sections,’’ was the sign over the exhibit of the 
Carnegie Steel Co., Pittsburgh. 

Geo. B. Carpenter, of Chicago, exhibited a num 
ber of products of the various manufacturers whom 
they represent, hardware, contractor’s tools, ma 
chinery and equipment. 

The Geezon Lath for cement, stucco and plaster, 
was an interesting product of the Cellular Lath Co., 
5126 N. Seeond St., St. Louis. 

The Mfgr. Co., of 
hibited Maney Four 
self-loading dump wagons. 


Baker Springfield, Ill, ex 


their Wheel Serapers and 


An interesting exhibit of wire ties for reinforcing 


steel and tools for tying, was the Bates Valve Bag 
Co., of Chicago, at booth 59. 


Gas, gasoline and oil engines were well repre 
sented by the Brownall Engine and Pulley Co., 


Holland, Mich. 
The John F. 


was at booth 168, where their engineers explained 


Byers Machine Co., Ravenna, Ohio, 


the economical features of the company’s hoists, 
excavators and derricks. 


F. M. Coogen, Alpha Portland Cement Co., Easton, 


Pa., was an interested attendant at the show. Coogan 
and Bud Rader, of Lehigh, registered early at the 
Rock Propucts AND BUILDING MATERIAL’s booth. 


Mo., 


Be CONCRETE FOR PERMANENCE 


RAL VIEW OF THE GREAT AREA OF THI 
There was always a crowd of interested contrac 
tors and stone men around the booth of the Amer 


ican Dump Wagon Co., Cedar Rapids, Ia. 


The American Hoist & Derrick Co., 63 8S. Robert 
St., St. Paul, Minn., exhibited a full line of hoist 
ing equipment 

Concrete reinforcing materials were ably repre 


booth No. 247, by the American 


Chicago 


sented at Armory 
& Wire Co., 

Many 
were interested visitors at the booth of 
Baker Co., 


for concrete road and pavements. 


Steel 


engineers, road contractors and producers 


The R. D. 


of Detroit, manufacturers of equipment 


The joint exhibit in the Armory, of the Portland 


cement companies, gave the visitors a very com 


prehensive view of the varied uses of cement on the 
farm, for road building and other construction pur 
poses. 


The following companies actively participat 


ed in this magnificent exhibit: 


The Aetna Portland Cement Co., Detroit, Mich. 


Alpha Portland Cement Co., Easton, Pa. 


* 
-) 


LE Re ET EET 
eect % Se ‘ 


pr 





SS ce ds al cl 






ascetic 


W. E. 


COBEAN, SALES MANAGER, 
Wolverine Portland Cement Co. 


COLISEUM 


New 


Bellevue, 


Atlas 
Burt 


Chicago Portland Cement Co., 


Portland Cement Co., 
Portland Cement Co., 
Chicago, Ll. 
Continental Portland Cement Co., St. Louis, Mo. 
Portland Wampum, Pa. 


Diamond Portland Cement Co., Cle 


Crescent Cement Co., 
veland, Ohio. 
Dixie Portland Cement Co., Chattanooga, Tenn. 
German American 


Ill. 


Huron 


Portland Cement Wks., Chicago, 


Detroit, Mich 


lronton, Ohio 


Portland Cement Co., 
Ironton Portland Cement Co., 
Portland 


Portland Cement Co., 


Kosmos Cement Co., Louisville, Ky. 


Lehigh Chicago, Ill. 
Louisville Cement Co., Louisville, Ky. 
Marquette Cement Mfgr. Co., 


Portland 


Chieago, Il. 


Michigan Cement Co., Grand Rapids, 


Mich. 

Newago Portland Cement Co., Grand Rapids, Mich. 

Northwestern States Portland Cement Co., Mason 
City, la. 
Mich 
Peninsular Portland Cement Co., Jackson, Mich. 
veland, Ohio. 
Cineinnati, Ohio. 
Union Sand and Louis, Mo. 
Portland Cement Co., Chieago, Ill. 
Mich. 
Coldwater, Mich. 
W vandotte, 


A eerless Portland Cement Co., Union City, 


Sandusky Portland Cement Co., Cle 
Superior Portland Cement Co., 
Material Co., St 
Universal 
Wabash 
Wolverine Portland Cement Co., 
Wvandotte Portland 
Mich. 
The Amalgamated Roofing Co., 4 


exhibit of 


Portland Cement Co., Detroit, 


Cement Co.., 
}1 South Dearborn 


asphalt 


eolors and de- 


St., Chicago, had an attractiv« 


shingles and ready roofing in many 
signs. 
was S. (©. Stebbins, western 


Mich. 


Among the visitors 


manager of the Lansing Company, Lansing, 
The Crerar-Adams Company, of Chicago, exhibited 
a very comprehensive line of 


supplies inelu ing rope, 


chain hoists, pumps, Kilbourne & Jacobs wheelbar- 

rows, bar benders, et: 
The Insley Mfgr. Co., Indianapolis, exhibited 

their latest 


hoisting and bucket a 


type of concrete placing equipment, 


rangement, et« 


John G. Lind, of the St Marv’s Cement Co., St. 


Mary’s, Ontario, Canada, was one of the first visit- 


ors at the Cement Show, Chicago, Monday morning. 


He reported prospects for the cement industry in 


Canada very much better than last year, although it 
is still open to improvement, due to the war. 


John Bondich, Jr., 
Farm Department of the 


manager of the Highway and 


Trussed Concrete Steel 
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Company, Youngstown, Ohio, visited the engineers 
and members of the Highway Commission, and other 
concrete people visiting the cement show in Chi- 
cago. He was to be found at their exhibit, as well 
as in attendance at all the conventions, 

W. E. 
fiel«l 


Law, general sales manager of the Clinch- 


Portland Cement Co., Kingston, Tenn., arrived 
in Chicago early, to attend conference committee 
meeting at which a large delegation of other cement 
manufacturers joined him, 


D. M:. 


Cement Company, 


Portland 


Wampum, Pa., is visiting with the 


Kirk, president of the Crescent 


allies at Palm Beach, Fla., and enjoying himself to 


the utmost. We like to have him enjoy life, but we 


hate to have him so far away from us. 

Col. Dick Hughes, general manager of this com 
pany, came to Chicago to take in the Cement Show, 
and several committee meetings, then going on to 
Cleveland. He reported their company was very 
hopeful about the 1916 season. Red Murray did the 
real honors for the company in Chieago and Cleve 
land. 

Fr, EK. Tyler, president of the Dewey Portland 
Cement Co., Kansas City, Mo., arrived in Chicago 
Monday morning to see all the machinery in opera 
tion at the Cement Show, and incidentally ex 


changing information on the cement situation and 
methods of manufacturing with other factors from 
all over the United States who were gathering there 
in conferences. 

J.N. 


mos Portland Cement Co., Louisville, Ky., were on 


Jardenelle and C. M. Timmons, of the Kos 


and were enthusiastic in their 


that the 


the Kosmos 


hand, 
belief 


they very 


new year has much in store for 


company inasmuch as the bars are 
down now they can get across the river, and their 
territory is broadened to the north as well as to 
the south. 

J. I. MeCants, general sales manager of the Stand- 
ard Portland Cement Company, Birmingham, Ala., 
also visited the Cement Show in Chicago. 

E. R. Stapleton, assistant to the president of the 
Portland 


sales, Baltimore, Md., came back home to Chicago 


Tidewater Cement Co., and in charge of 
to see the folks, attend the Cement Show, and was 
future of the 
1916. 


enthusiastic about the industry in 
this year of our Lord, 
W. E. 


Portland 


Wolverine 
Mich., 
town attending the Cement Show, and advises that 
Col. L. M. 


been ailing lately. 


Cobean, sales manager of the 


Cement Co., Coldwater, was in 


Wing, president of the company, has 
We hope it is nothing serious, 
because Col. Wing, who is seventy-eight, has been 
one of the friendliest men in the industry, one whom 
we all love and we need him to stay right with us. 


F. Murt Coogan, secretary of the Alpha Portland 


> 


Cement Company, Easton, Pa., was in Chicago dur 
ing this week. 


mn 
rhe 


show all 


attended the 
attraction for the ce 


contractors and dealers who 


manifested a great 
ment sack bundling and counting machines of the 
Faeberhill Mfgr. Co., of Cleveland. 

The good roads enthusiasts all took a good long 


look at the road oilers, graders, road drags and 
road machinery of the Galion Iron & Manufacturing 


Co., Galion, Ohio. 

The City Sand Co., Chieago, exhibited 
their Stonekote Colored 
Bros. R. I. W. 


which 


Garden 
Portland cement, and Toch 
waterproofings and damproofings, of 
local agents. 


thev are the 


The Conneaut Shovel Co., Conneaut, Ohio. ex 
hibited a complete line of special shovels for con 
tractors and builders. 

The Raymond W. 


Washing equipment, dray 


Dull Co., of Chicago, gravel 


line excavators and con 


veyors, arranged one of the most instructive and 


practical exhibits at the show. Sand and gravel 


operators, contractors, engineers and others were 


interested visitors, and the capable engineers of the 
describing in detail the 


Dull 


company were kept busy 


well recognized economical features of the 





COX, GENERAL SALES AGENT, 
Portland Cement Co. 


E. L. 


German American 


The 


show 


equipment. representatives of the Dull com- 
pany at the Raymond W. Dull, C. F. 
Huntington, A. R. Peffers and KE. E. Dull. 


were: 
Another comprehensive exhibit of the show was 
that of the Cement Tile Machinery Co., Waterloo, 
lowa. The 


mixers, drain tile machines, revolving sand screens, 


products exhibited included conerete 
material elevators, block machines, dump cars, power 
block and brick tampers, ete. 

S. M. Williams, 
Motor Truck Co., 


tendant at the show. 


manager of the Garford 
Ohio, 


The efficiency of motor trucks 


sales 
Lima, was a regular at 
in the building trade has become so well recognized 
that no show would be complete without an exhibit 
of Garford and other trucks. 

The L. Sonneborn Sons, Ine. illustrated the harden 
ing and dustproofiing qualities of their Lapidolith 
by an interesting grindstone test. 

The Sterling Motor Truck Co., of Milwaukee were 
ably represented at the show by R. W. Hutchinson, 


Jr., and others. 





A. J. WHIPPLE, SALES MANAGER, 
Marquette Cement Manufacturing Co. 


One of the interested visitors at the show was 
G. F. Lillie, of the Platte Valley Cement Tile 
Manufacturing Co., Fremont, Neb., and also presi- 
dent of the Mid-West Cement Users Association. 

Albert 
Portland 
the show while he was in Chicago. 

S. B. Newberry, president of the Sandusky Port- 


Moyer, sales manager of the Vulcanite 


Cement Co., spent considerable time at 


land Cement Co., was among the cement executives 
who were in Chicago for the show. 

In the trip to the Universal Portland Cement Com- 
pany’s plant, the visitors were given the oppor- 
tunity of seeing a great many Williams crushers 
Milton J. 
an interested attendant at the show each day, and 
facts of 


equipment to his friends and eustomers. 


and pulverizers in action. Williams was 


outlined further interest concerning his 
Henion & Hubbell, of Chicago, exhibited hydraulic 
dredging and pumping machinery, ineluding Morris 
centrifugal pumps, Deming power pumps, ete. 
LeRoy A. 
Mold & Foundry Co., Wheeling, W. 


as usual demonstrating the efficiency of Wheeling 


Kling, sales manager of the Wheeling 


Va., was on hand 


crushers. 


The Chieago Portland Cement Co. distributed a 


new booklet entitled ‘‘Park Permanence,’’ illus- 
trating and describing the park improvements which 
are being erected in Grant Park, Chieago. The 


booklet was prepared under the guidance of the 
publicity department of the company, J. J. Com- 


mons, manager. 

Among the visitors at the Concrete Institute and 
the Show was Perey H. Wilson, formerly secretary 
of the Association of Portland Cement Manufactur- 
ers. Mr. Wilson will soon open an office as consult- 
ing engineer in Philadelphia, and will specialize in 
concrete work and foundations. 

KE. S. MacGowan, of the Universal’s northwestern 
office, reports that the new plant of the company 
started February 15th, at Duluth. 


Mixer Men Hold Election. 


At a meeting held February 15th, of the National 
Association of Mixer Manufacturers, the following 
President, A. C., 
and Contracting Company, 
Wileox, of the 
crete Machinery Co.; Secretary, H. E. 
the T. L. 


An interesting exhibit was that of the Gramm- 


officers were elected: Cameron, 


Municipal Engineering 
Foote Con- 


Smith, of 


Chieago; Treasurer, Mr. 
Smith Co., Chicago. 
of Lima, Ohio, in charge of B. A. 


The 


Gramm-Bernstein motor truck is specially designed 


Jernstein Co 


” 


Gramm, vice president and general manager. 


for road and building work, and is another reminder 
of the economy in hauling, which the motor truck 
can offer the dealers and contractors. 

The Pioneer Asphalt Co., Lawrenceville, Ill., ex- 
hibited an interesting line of asphalt and water- 
proofing paints, road surfacing asphalts, sheet water- 
proofing, ete. 

The Universal Crusher Co. kept a large crowd of 
interested people around the booth during the en- 
tire show, with practical demonstrations of how to 
Har- 
rison and E. A. Velde were able demonstrators of 


economically crush and handle rock. W. L. 


the Universal and Eureka line of crushing equip- 
ment. 

One of the most attractive exhibits at the show 
The 


display included ornamental vases, railings, benches, 


was that of the Decorators Supply Company. 


fountains, ete., in grey and white cement. 

H. S. Hargraves, of the Hargraves-Lewis Silo Co., 
Litchfield, Tll., closed a 
Economy Sack Baler, for dealers and contractors. 


number of orders for his 


Mr. Hargraves has made arrangements with Geo. B. 
Carpenter & Co., to handle the sack baler in the Chi- 
cago territory. 

W. E. Dunn, of the W. E. 
Co., conerete machinery, was on hand, hailing now 


Dunn Manufacturing 


from Holland, Mich., where he has moved his manu- 
facturing interests. 
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American Concrete Institute Twelfth Annual 


The twelfth annual convention of the American 
Concrete Institute was held at the Auditorium Hotel, 
Chicago, Ill., Feb. 14 to 17, 1916, and during the 
four days the registrations at the secretary’s of- 
fice showed that considerably over 400 people inter- 
ested in concrete products were present at one or 
more sessions. 

At the opening of Monday’s session President 
Leonard C. Wason announced the rules of conduct 
governing the proceedings, so far as time of speak 
ers and discussion was concerned—which limited the 
reading of each paper to twenty-five minutes, and 
the discussion thereon to twenty minutes. This was 
done to enable the work laid out for each session to 
be carried through on schedule time. 

President Wason, after welcoming the goodly com- 
pany which was on hand at 10 a. m., called on 
Arthur J. Maynard, of State Farms, Mass., to read 
a paper on ‘‘Concrete on the Massachusetts State 


” 


Farm. The talk was illustrated with views of the 
various buildings constructed by prison labor. 

Harold P. Brown, consulting engineer, of 120 Lib- 
erty St., New York City, submitted a paper, the 
subject of which was ‘‘Relining a Tunnel with 
Steam-jetted Concrete.’’ The tunnel referred to is 
located on the Chicago & Great Western Railroad, 
at Winston, Ind., and was originally lined with 
heavy timber framing, which gave way some years 
ago. Later brick was substituted in part, but owing 
to many vacant spaces developing, causing the 
tunnel to leak badly, it was decided to give the 
structure a coating of concrete mixture in a steam 
box and jetted with steam, which seems to fill the 
requirements very nicely, 

The next paper taken up was ‘‘Some Features of 
Concrete Work on the New York Subway,’’ which 
was read by E. J. Mehren, editor of Engineering 
Record, in the absence of the author. The talk was 
made doubly interesting with the help of pictures 
thrown on the screen. 

A plea for better estimating, based on an accurate 
knowledge of unit costs, was the subject of a paper 
presented by Sanford E. Thompson, consulting en- 
gineer, 141 Milk St., Boston, Mass., at Monday even- 
ing’s session, which was followed by the report of 
the committee on insurance and the report of the 
committee on building blocks and cement products. 

Tuesday’s Session. 

The first item taken up at Tuesday morning’s 
session was the report of the committee on rein- 
forced conerete and building laws, which was pre- 
sented by E. J. Moore, chief engineer of the Turner 
Construction Co., New York City. Some photo- 
graphs were shown on the screen in connection with 
this report, and a suggested method of securing 
stirrups to tensile steel produced some discussion. 
The report was accepted and will be handled in 
the manner provided in the constitution. 

W. P. Anderson, president of the Ferro-Concrete 
Construction Co., Cincinnati, Ohio, in his paper, 
‘‘Design of Conerete Buildings,’’ mentioned a num- 
ber of items to show that many buildings are not 
economically designed because of a lack of attention 
to practical details on the part of designers, and 
presented a number of pictures and submitted data 
on tests to show that stresses in steel are not nearly 
so high over supports as designers figure them. 

At the opening of the evening session Professor 
W. K. Hatt, of Purdue University, Lafayette, Ind., 
delivered an interesting address on the ‘‘ Genesis of 
Reinforced Conerete Construction,’’ in which he 
traced the history of the literature of reinforced 
concrete from the year 1870 to 1900, in which year 
300 titles were noted. 

The balance of the session was taken up by the 
reading of papers as follows: ‘‘Theory and Tests 
of Flat Slabs,’’ by Edward Smulski, consulting en- 
gineer of Boston, Mass.; ‘‘A Further Discussion of 





the Steel Stresses in Flat-Slab Floors,’’ by Professor 
H. T. Eddy, of Minneapolis, Minn., and ‘‘ Design of 
Reinforced Concrete Foundations for Buildings,’’ by 
R. L. Bertin, of New York City. 

The committees on fireproofing and treatment of 
concrete surfaces reported progress. Some proposed 
amendments submitted by the latter committee will 
be printed and sent to the members for adoption by 
letter ballot. 

Wednesday’s Session. 

The session opened with the reading of a paper on 
‘Tests Showing Continued Deformation under Con- 
stant Load,’’ which was presented by Professor 
A. B. MeMillan in the absence of the authors, Pro 
fessors A. H. Fuller and C. C. 
sity of Washington, Seattle. This was followed by 


More, of the Univer- 


an address on ‘‘Flow of Conerete under Stress,’’ 
submitted by E. B. Smith, of the Bureau of Roads, 


Washington, D. C. The first paper was illustrated 





L. C. WASON, BOSTON, MASS., 
President American Concrete Institute. 
with slides showing the results of deformatory read- 
ings on beam and slab tests, in which the influence 
of the shrinkage of concrete in reducing the appar- 
ent tensile strength in the reinforcement was very 
marked. 

The paper of Professor A. B. McDaniel, of the 
University of Illinois, Urbana, IIl., on ‘‘ Influence of 
Temperatures on the Strength of Concrete,’’ and the 
one by Professor F. P. MeKibben, of Lehigh Uni- 
versity, and A. S. Merrill, of the Turner Construe- 
tion Co., New York City, entitled, ‘‘Tests of Con- 
erete Columns—Plain and Reinforced,’’ had been 
printed in advance and were distributed to the mem- 
bers, who doubtless found plenty of food for thought 
in both papers. 

C. B. MeCullough, of Ames, Iowa, presented the 
report of the committee on reinforced concrete high- 


way bridges and culverts, which proved to be very ° 


lengthy. The report of the committee on side 

walks and floors outlined a method of procedure in 

eolleeting data and formulating specifications. 
Election of Officers. 

Business affairs of the Institute were then taken 
up, the most important feature of which was the 
election of officers for 1916, which resulted as fol 
lows: 

President, Leonard C. Wason, Aberthaw Construe- 
tion Co., Boston, Mass. 

Viee president, Henry C. Turner, Turner Con- 
struction Co., New York, N. Y. 


Secretary, Harold S. Hynds, Atlas Portland Ce- 
ment Co., New York, N. Y. 

Treasurer, Robert W. Lesley, Philadelphia, Pa. 

Directors—District No. 1: Charles R. Gow, Boston, 
Mass.; District No. 2: Edward D. Boyer, New York 
City; District No. 3: J. G. Treanor, California, 

President Wason announced that the Institute had 
decided to discontinue the monthly journal, and in 
its place, bulletins of interest would be issued from 
time to time, as finances permitted. It was also 
stated that the offices in 
given up and that the business affairs of the In- 


Philadelphia had been 


stitute will be conducted from President Wason’s 
office in Boston, where suitable space and the neces- 
sary clerical force has been provided. 

A rising vote of thanks was tendered Mr. Goodell, 
who had acted as secretary without pay for several 
months. 

The afternoon session was profitably spent in 
listening to the valuable papers presented in turn 
as they appeared on the official program. 

Evening Session. 

A special session was held at 7 p. m., Feb. 16, at 
which time Nathan C. Johnson, consulting con- 
erete specialist, New York, submitted a paper on 
the influence of conerete of different conditions in 
mixing. Mr. Johnson’s talk was illustrated with 
moving pictures and lantern slides, and the speak- 
er, who has made a careful study of this subject, 
brought out some interesting facts in connection 
with this particular proposition. 

H. S. Van Seotoe, chief engineer of the Toronto- 
Hamilton Highway Commission, Toronto, Canada, 
with the help of moving pictures, described the con- 
struction of the Toronto-Hamilton highway by day 
labor. 

This was followed by the report of the committee 
on concrete roads and pavements, submitted by 
A. N. Johnson, of Washington, D. C., chairman of 
the committee. The addition suggested was a spec- 
ification covering concrete pavement between street 
ear tracks. The only discussion was on the matter 
of reinforcement, wherein it was recommended that 
pavements over twenty feet wide should be rein- 
forced. Some of those taking part in the discussion 
suggested that all roads should be reinforeed. The 
sfecifications as suggested by the committee were 
finally adopted. 

The next subject taken up was an address by 
R. C. Stubbs, president of the R. C. Stubbs Co., 
Dallas, Tex., on ‘‘Special Features in Pavement,’’ 
who suggested that the various items entering into 
the cost of pavements should be classified under 
different heads. He stated that in selecting a pave- 
ment the most important items are the first cost and 
the maintenance, and said that the more value you 
put into your conerete base, the less you will have 
to put into your resurfacing. 

The paper prepared by John T. Gephart, Jr 
Fayette County Road Engineer, Uniontown, Pa., o 
the ‘‘Construction of the Easton-Allentown Con- 
erete Road,’’ was submitted by Mr. Ferguson. It was 
brought out that the best methods of construction 
were used, so the results would give the highest 
type of work. The first work was to correct the 
grade, and all traffic was kept off the sub-grade after 
it had been rolled, to insure it being in the very 
best possible condition. The drainage matter was 
looked after very carefully indeed, and corrugated 
iron pipe for culverts was placed across the road. 
The reinforeing was placed two and a half inches 
under the surface, and a mixture of cement, sand 
and stone in the proportions of one, two and three 
was used. The size of the stone was one and one- 
half inch maximum. The concrete was in the drum 
ninety seconds. 

The construction of the du Pont conerete boule- 
vard was explained in detail in a paper prepared by 
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Charles Upham, chief engineer, Coleman du Pont 
Road, Ine., Georgetown, Del. It was learned that 
the du Pont road runs from the southern border of 
the state to the northern border, in the vicinity of 
Del., 


The road averages one curve in four miles 


s about miles in 


Georgetown, and twenty 
length. 
and the grades are very slight, there being only 
one grade in twenty miles which is slightly over 
one per cent. 

In regard to drainage, the water was removed 
from the road as soon as possible, and the surface 
before the The soil 


in that section is of a sandy nature, and in some 


was drained road was made. 


places it runs to clay. The sub-grade material was 
of sand and sufficient clay was added to hold it in 


place. A mixture of one, two, four was used, and 





Spor 
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hydrated lime was used in an experimental way. 
The greater part of the surface was reinforced two 
inches from the surrace, which cost nine cents per 
rock 


used, the size being one and one-half inches down 


square yard additional. Crushed trap was 


to one and one-quarter inches. The sand used was 
dredged from the Delaware River. 

The discussion on this paper developed that hy- 
little 
The section in which the hydrated 


drated lime was a little more plastic and a 
sasier to handle. 
lime was used is a little lighter than others, but it 
The 
kept wet for fourteen days, and traffic kept off for 


is hardly noticeable. road was covered and 
thirty days. 
Thursday’s Session. 

The first subject on the docket for discussion at 
the morning session was the report of the committee 
on concrete aggregates, and the several papers which 
matter. It 
brought out that the most important factors enter 


followed had a bearing on this was 


ing into the mixing of concrete are clean and prop- 
Professor Duff A. Abrams, 
of the Lewis Institute, Chicago, Ill., gave the re 


erly graded aggregates. 


sults of tests made under his direction, and touched 


upon some of the lessons which such tests brought 


out. 
The papers scheduled for the afternoon session 
were taken up in turn, and while there was no 


particular discussion on any of the subjects brought 
forward, the talks nevertheless were replete with 
valuable suggestions and proved very interesting, 
some of them being illustrated with lantern slides. 

After the convention adjourned many of those 
who attended the session expressed themselves as 
being well repaid for the time and expense incident 
to the trip to Chicago. 


American Concrete Pipe Association Meeting 





The annual convention of the American Concrete 
Pipe Association was held at the Auditorium hotel, 
Chicago, Ill., Feb. 17 and 18. B. Blair, of Wood- 
stock, Ontario, Canada, president of the associa 
tion, welcomed the members and stated that he was 
pleased to see so many present, which showed they 
were interested in the organization and the work 
which it was doing for the benefit of the concrete 
pipe industry. 

©. M. Wood, of the Chicago Portland Cement Co., 
Chicago, read an interesting paper on how to pro 


mote the use of concrete pipe. The salient features 


of Mr. Wood’s address are given herewith: 


Mr. Wood’s Address. 


In order to bring your product prominently before the 
county engineers and supervisors in charge of drainage 
projects, take them to your plant and show them the 
methods used in the manufacture of concrete pipe, and 
give them some tangible figures and data as to costs. 
Such publicity work, I feel sure, will result in the re 
turn of a substantial financial benefit to the manufac 
turers. 

To insure the success and continued advance of con 
crete pipe installations, a unity of intensive educational 
work is required, the object of the American Concrete 
Pipe Association being the present means at our dis 
posal for such efforts. Such work must not rest en 
tirely upon the shoulders of the few, but rather be 
borne by the many. Educate the engineers, the county 
commissioners and the township supervisors as to the 
merits of our product. 

I believe at this time we are fortunate in possessing 
the good will of a large number of the drainage con 
tractors. Let us therefore devote our efforts to capi- 


talizing such good will; let us work with these con 
tractors; educate them, and induce them, by a@ serious 


presentation of facts concerning our product, to eonsider 
the greater benefits and returns brought about by the 
use of concrete. 

Up to the present time the burden of responsibility 
of promoting the use of concrete pipe and tile has rested 
to a very large extent upon the individual manufacturer, 
acting independently, the technical press, the engineering 
profession, and the individual user. While we must 
admit these are efficient features, as proven by the con 
stant and continual growth of the industry, “we, must 
likewise admit that the method is slow in comparison 
to organized promotional endeavor. Obviously the solu 
tion of this problem is through the combined efforts of 
the various manufacturers. 

I desire, in connection with this question, to ask you 
gentlemen here assembled, and representing a progressive 
spirit of concrete pipe and tile industry, to add to t 
various facts as I have endeavored to set them forth 
by your individual views and with an expression of your 
personal feeling toward this question. «I. wish to im 
press upon you the fact that, without your hearty, 
energetic cojperation, the industry represented’ by you 


gentlemen here assembled will never reach the height 
of perfection, nor of universal use, for which we are 


striving. We know the value of concrete in work of 


this nature, and, with such a firm basis, strive to im 
press upon the taxpayer, the engineer and the con 
tractor the inestimable value of your product. 

Let us work together; let us, if necessary, ‘force our 


competition into fields heretofore untouched. First and 
last, be loyal to this association, give it your moral as 
well as your financial support, and a year from now 
when we are again assembled, may we be able to point 
to 1916 as the year in which concrete pipe and til 
commenced its energetic, consistent and successful cam 
paign for popular approval. Let us prepare for a strong 
and ever-increasing demand for our product. 


Use of Drain Tile in Arid Regions. 
‘*Developing the Use of Conerete Tile in Arid 


Districts’’ was the next paper on the program, 


and was presented by Lewis R. Ferguson, of Phila 
delphia, Pa., assistant secretary of the Association 
of Portland 
said in part: 

The 


Cement Manufacturers. Mr. Ferguson 


greatly extended use of concrete drain tile is a 


matter of direct interest to an organization of this 
character. With promise of greatly increased commer 
cial and industrial prosperity throughout the coming 
year, it would seem especially important to give the 


subject immediate and serious consideration. It is my 
conviction, based upon personal investigation during th« 
past two years, that there are many localities through 
out the United States offering opportunity for the ex 
ploitation of this industry, particularly throughout the 
reclaimed arid regions of the West. 

The method of preventing seepage is to install drain 





age lines. If such work is carried on in an effective 
and scientific way, not only can this seepage be pre 
vented, but land which has been ruined through over 
irrigation can be reclaimed. I have seen instances 
where the efficiency of such drain lines was very evi 


dent. One section at Garland, Wyo., had been referred 
to as the best alfalfa field on the Shoshone tract, but 
after a few years of wonderful crops alkali appeared, 
the crops died, and the land became worthless. A 
system of drainage was installed and the land flooded 
so that the salts on the surface were dissolved and 
carried away to a natural outlet through the drains. 
In a year’s time this land was reclaimed and again 
produced most excellent crops. 

The amount of drainage work which will have t: 
done is very large, for these lines will have to take care 
of practically every acre now under irrigation. This 
is coming to be realized to a greater and greater extent, 
and work already done shows how much conditions can 
be improved by drainage systems. As a very rough es 
timate I would say that the work of draining the recla- 
mation projects for the Government work alone will be in 
the neighborhood of $30,000,000. Part of this drainage 
work can be done by means of open ditches, but a large 
part of it will have to be tile-drained. The materials 


used for these drains is of immediate interest to us. 

In the matter of determining the effect of alkali soils 
on concrete tile, Mr. Ferguson stated than an investiga- 
tion was undertaken by the Bureau of Standards of the 
United States Government, and so far the investigation 
has proved decidedly encouraging. At the end of two 
years it was found that the alkali waters have not re- 
duced the strength of the tile expected to stand alkali 
in any degree, and it is felt that this is good evidence 
that such tile will be permanent. To most of the proj- 
ects clay tile must be shipped long distances, the cost 
of freight and the loss due to breakage is excessive. The 
field is a most advantageous one for concrete. The con- 


ditions, however, are rigorous and the best quality of 
product only will prove satisfactory. With proper care 
in the selection of the aggregate, proper care in the 


mixing of the concrete and the manufacture of the tile, 
and in their curing, a quality of product can be pro- 
duced which will meet the requirements and that ulti- 





G. F. 
President 


LILLIE, FREMONT, NEB., 

American Concrete Pipe Association. 
mately most of this land will be saved by concrete drain 
tile. 

H. E. Backemeyer, of Sioux City, Iowa, delivered 
an interesting talk on his experiences in starting 
a plant, which elicited much applause from the 
members. 

Friday ’s session opened with a discussion on traf- 
fic matters, which developed that under the new 
western classification concrete sewer pipe is re- 
quired to be very carefully packed in the car with 
two by four’s across the bottom to hold up the bell, 
and each tier of pipe is carefully crated. These 
additional requirements entail an added expense of 
from $5 to $7 a ear over the cost of ordinary meth- 
ods of shipment. It was pointed out that the extra 
provisions were made at the request of the clay 
tile manufacturers, whose product requires careful 
handling. 
ing and strain and ean be loaded heavier than clay 


As concrete pipe will stand more jolt- 


pipe without danger, it was suggested that the con- 
crete pipe men should be willing to take a higher 
minimum loading. The matter was left in the hands 
of a traffic committee consisting of C. M. Wood, 
of Chicago, Ill.; H. E. Backemeyer, of Sioux City, 
[owa, and John L. Zeidler, of Muscatine, Iowa. 
Advantages of Big Tile Over Open Ditch. 

G. E. Warren, of the Universal Portland Cement 
Co., Chicago, Ill., addressed the association on the 
subject of ‘‘Advantages of Big Tile Over Open 
Ditch.’’ Mr. stated that open 
for drainage ditches should never be constructed 
where it is possible to use drain tile of large sizes. 
This fact has long been admitted by drainage engi- 
neers and farmers, but there are few who realize 
to what extent tile can be used. With the advent 
of machine made concrete tile of large diameters, 
a new field for the tile manufacturer has been 
opened up. In the great swamps and flat lowlands, 
where exceptionally large outlets are required, it 


Warren channels 
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is often necessary to construct large canals, levees, 
etc., using the proper methods and means of main- 
tenance. 

The open ditch is not only worthless in a large 
majority of cases, but it is often the source of actual 
damage. Soil erosion along the banks of such ditches 
cannot be avoided. Erosion in open ditches occurs by 
the action of the water on the stratum of earth in the 
banks by undermining portions of the bank, causing 
large masses to fall or slide into the channel, and by 
direct wearing away of the banks of the ditch in re- 
moving particles of earth which are carried down stream 
in suspension. The former method is the most destruc- 
tive of the two, especially so where there is a curve 
in the ditch. 

Mr. Elliott, formerly of the Department of Agricul- 
ture, has found that the eroding power of the stream 
increases as the square of the velocity; that is, the 
relative eroding power of two streams having velocities 
of two and three feet per second respectively, is as 
four to nine. The eroding power varies as the fall or 
grade of the stream; that is, it is twice as great on 
the stream witb a fall of four feet per mile as on one 
with a grade of two feet per mile. 

This condition is true inasmuch as the velocity of 
the stream varies as the square root of the fall or grade. 
For the lessening of erosion, the channel of the ditches 
may be widened, which will result in the lessening of 
the depth of the flow and consequently of the velocity. 
By cutting down the velocity the erosion is reduced. 
This consequent widening of the streams wastes more 
land and is a further argument against the use of the 
open ditch, but must be resorted to in localities where 
erosion has to be contended with. 

Before drain tile was manufactured in large diam- 
eters, the open ditch was used for outlets for drainage 
systems. Where tile drain is used the construction is 
permanent, and there is no obstruction to the land, no 
waste of valuable farm lands, no continual maintenance 
charges, no soil erosion, upkeep of bridges, added cost 
of farming due to irregular areas, nor unsanitary and 
unsightly harbors for weeds and insects. 

A knowledge of these facts concerning open ditch 
construction, and the procedure necessary to the or- 
ganization and establishment of drainage districts is 
necessary if the manufacturer of concrete is to be in 
a position to promote his own interests to the best ad- 
vantage. With a thorough knowledge of the whole sit- 
uation, he should see to it that concrete tile is admitted 
to the specifications for all drainage work within his 
especial territory as soon as the proceedings start, as 
much difficulty is experienced in changing specifications 
after once they have been approved by the court. 


The paper of C. H. Young, of the Central States 
Engineering Co., Muscatine, Iowa, entitled, ‘‘ Possi- 
bilities for the Use of Concrete Tile in the Missis- 
sippi Valley,’’ was along similar lines as the talk 
of Mr. Warren. With the aid of lantern slides Mr. 
Young described a district requiring seventy-five 
miles of tile, and showed a map of lands subject to 
overflow and those drained along the Mississippi 
river. 

The recent work of Committee C-6 of the Ameri- 
can Society for Testing Materials was gone into 
at some length by Geo. P. Dieckmann, of Mason 
City, Iowa, chief chemist of the- Northwestern 
States Portland Cement Co. Mr. Dieckmann gave 
a summary of the proposed specifications, which will 
be ready for distribution in the near future. 

F. 8. Phipps, of Chicago, Ill., submitted some 
suggestions as to how to meet objections to con- 
crete tile, stating that one of the objections he had 
observed was the fact that manufacturers do not 
keep up their stocks, so that prospective purchasers 
cannot always get the tile desired, which forces 
them to use other materials. 

The subject of reinforced concrete pipe was in- 
troduced by L. M. Stallard, of St. Joseph, Mo., who 
described various types of reinforcing with their 
advantages and disadvantages. He went into the 
theory of loading pipe on which reinforcing sys- 
tems are based and showed a number of pictures of 
reinforced pipe in culvert and sewer work. 

The report of the reorganization committee rec- 
ommended the raising of the dues from $5 to $10, 
which was readily agreed to by the membership. 
In fact, it is understood that this increase in the 
dues was entirely voluntary on the part of the mem- 
bers, and showed that they were interested in the 
work of the organization, as they realized it was 
necessary to have more funds in the treasury in 
order to carry on the work. The association ex- 
pects to do considerable field work this year in co- 
operation with the Cement Products Bureau of the 
Portland Cement Association. 


Election of Officers. 

The election of officers resulted as follows: 

President—G. F. Lillie, Fremont, Neb. 

Vice-president—F. W. Scanling, Chrisman, Il. 

Secretary-treasurer—E. 8. Hanson, Chicago, IIl. 

Directors—Harry Cain, Mankato, Minn.; W. D. 
Middleton, Emmettburg, Iowa. 

Mr. Lillie, the newly elected president, is also 


president of the Mid-West Cement Users’ Associa- 
tion. : 

The following new members joined the associa- 
tion: 

New Members. 

Fairmont Cement Stone Manufacturing Co., Fair 
mont, Minn. 

Minnesota Pipe & Tile Co., Mankato, Minn. 

Luverne Concrete Co., Luverne, Minn. 

Cement Products Co., Waterloo, Iowa. 

Monticello Cement Tile Co., Monticello, Ind. 

The Bell-Brown Co., Mt. Gilead. Ohio. 

Sioux City Conerete Pipe Co., Sioux City, Iowa. 

Bear Creek Cement Block Co., Bear Creek, Iowa. 

Milbank Cement Construction Co., Milbank, 8. D. 

Lawson Tile Co., Oxford, Ind. 

Johnson Bros., New Hampton, Iowa. 
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Woleott-Jones Construction Co., Batavia, Il. 

Portland Cement Association, Conway building, 
Chicago, Ill. 

Annual Dinner. 

The annual dinner of the association was held 
at the Auditorium hotel on Thursday evening, Feb. 
17, and was a distinct success. About fifty sat 
down to the spread and during each course songs 
were indulged in, the numbers being taken from a 
book of popular songs furnished each diner by the 
Advanee Amusement Association, of Chicago, which 
had charge of the entertainment features of the af- 
fair. 

When the last course in the banquet was reached, 
C. M. Wood, of the Chicago Portland Cement Co., 
who acted as toastmaster, introduced the Hon. A. 
O. Eberhart, former governor of Minnesota, who 
held the attention of the ‘‘Pipers’’ with one of his 
characteristic speeches. 

In the course of his remarks Mr. Eberhart said: 
‘‘T am a strong believer in the idea that he who 
invests money in any business is entitled to a fair 
return. In the state of Minnesota 2,000,000 acres 
of land, costing approximately $2 an acre, have 
been drained, which has raised the value of the 
land to $10 an acre. This is an instance which 
goes to show that land properly tiled increases in 
value. 

Several members of the association made short 
talks in a humorous vein, and the proceedings 
ended with a few remarks by President B. Blair, 
who expressed the opinion that these gatherings 
were very helpful to the members of the organiza- 
tion, and he hoped that as they met from year to 
year marked progress would be shown in the con- 
erete industry. 


EXHIBITS AT ILLINOIS DEALERS’ MEETING. 


Wall Boards. 

The exhibitors of wall boards were the Beaver 
Board Company, of Buffalo, N. Y.; the Upson Com- 
pany, of Lockport, N. Y.; the H. F. Watson Com- 
pany, of Chicago; the Bestwall Manufacturing Com- 
pany, of Chicago, and the Cornell Wood Products 
Company, of Chicago. The latter had a conspicuous 
and graphic exhibit of full-sized panels. 

Patent Roofing. 

The patent roofing exhibitors were the Patent Vul- 
eanite Roofing Company, of Chicago, the Beckman- 
Dawson Company, of Chicago; the Lehon Company, 
of Chicago; the Barrett Company, of Chicago; F. 
W. Bird & Son, of East Walpole, Mass., and the 
H. F. Watson Company, of Chicago. 

Lime. 

Four concerns represented the lime interests at 
the convention. They were the Kelley Island Lime 
& Transport Company, of Cleveland, Ohio; the 
Ohio & Western Lime Company, of Huntington, 
Ind.; J. B. Speed & Co., of Louisville, Ky., and the 
Woodville Lime & Cement Company, of Toledo, 
Ohio. 

Brick. 


Brick was represented at the convention by the 
Western Brick Company, of Danville, and the 
Thomas Moulding Brick Company, of Chicago. 

Steel Posts and Fence. 

The Chicago Steel Post Company, of Chicago, 
exhibited steel posts, and the American Steel & 
Wire Company, of Chicago, steel fence. 

Motor Trucks. 

The Sandow Truck Company, of Chicago, had an 

exhibit, including W. H. Mathias, of Chicago. 
Farm Gates. 

The farm gate industry was represented by the 

Rowe Manufacturing Company, of Galesburg, Ill. 
Builders’ Hardware. 

The Allith-Prouty Company, of Danville, Ill., had 

a large exhibit of builders’ hardware. 
Coal. 

The Old Ben Mining Corporation, of Chicago, 

exhibited its coal sizing machinery. 
Heard in the ‘‘Camps.’’ 

William L. Urschel represented the Woodville 
Lime and Cement Co. at the convention. Souve- 
mirs and cigars were cheerfully given all visitors 
to the company’s quarters on the second floor. 

Ray M. Dunnett, who calls Peoria his home, was 
present to tell the dealers what he knew about the 
products of the American Cement Plaster Co. 

Bernard MeNulty and George 8. Hird represented 
the Mitchell Lime Co. The uses to which ‘‘ Mitch- 
ell’’ lime is now put are manifold and both of these 
men are well equipped with chemical analysis and 
users’ recommendations to meet ‘‘all comers.’’ 

Edward W. Barrows, who has been ailing for a 
long time, was a welcome visitor. Barrows is well 
liked by the dealers, to whom he has been selling the 
products of the Kelley Island Lime and Transport: 
Co. 

Frank P. Ice & Son, of Mt. Summit, Ind., was 
represented by both members of that firm. Father 
and son had come up for the Cement Show. 

W. M. Slocum, John Logan, C. A. Janett and 
Tom Larkin sang the praises of Patent Vulcanite 
roofing materials. 

Dan Purnell, Ray Kearney and Norman Amier 
did not neglect the interests of the Heppes Co. 

C. E. Marvin represented the Cardiff Gypsum 
Plaster Co. and assured the dealers of the quality 
of the plaster made at Fert Dodge, Iowa. 

R. L. Barker was guardian of the display room 
of the Thomas Moulding Brick Co. 

The Ohio and Western Lime Co. was well repre- 
sented by Fred A. Holtz, who proved to be a valu- 
able man with practical souvenirs. 

E. E. Fillion, Charles Reid, Ed. Cruise and W. W. 
Cassidy, of Chicago A. A. fame, circulated among 
the dealers between the convention sessions. 
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Illinois Retail Dealers Take on New Life 


The Twenty Sixth Annual Convention of the 
Illinois Lumber and Builders’ Supply Association 
was held at the Hotel Sherman, Chicago, February 
15th to 17th. 


President L. M. Bayne, of Ottawa, was in Cuba 
and was unabl to be present, and Secretary- 
Emeritus George W. Hotchkiss, of Evanston, was 
confined to his home by illness. Vice President P. T. 
Langan, of Cairo, presided. Secretary George W. 
Jones, of Chicago, read the report of Treasurer J. W. 
Paddock, of Pana, which showed receipts during 
the year of $8,873.44 and disbursements of $8,270.06. 
The present cash balance is $603.38 as against a 
balance a year ago of $110.42, the present balance 
being the largest in years. 

Secretary’s Report. 

Secretary Jones presented his report for the year 
just ended. He declared the association had made a 
splendid record and that much of the work had been 
**Our 
association is not a one-man affair,’’ he said, ‘‘ but 
on the contrary a true association with the members 
The secretary 


accomplished by the members themselves. 


themselves taking an active part.’’ 
strongly endorsed the county chairman plan. On 


this subject he said: 


‘This plan should be continued, for it is the 
logical and proper way of building up the associa- 
tion. The success of the plan is seen when it is 
considered that during the years 1911-12-13-14 we 
received about 130 while during 
1915, under the county chairman plan, an even 100 
The further importance 


new members, 
new members were added. 
of this fact is shown when it is considered that only 
were able to co- 
Unfortunately the 


a small number of the chairmen 
operate in the monthly drives. 

days set for the drives were usually accompanied 
by severe storms making the roads extremely bad 
for traveling. Fortunately, however, the remark- 


able suecess of those chairmen who were able to 
get out proves conclusively that the plan will bring 
into the association a sufficient number of new 


members to take care of the natural resignations, 
retirements from business, and failures that tend to 
We need 750 paying 
members to finance the association. The year just 
closed found that we have less than 600. There is 
every plan and repeat 
last year’s work, making such changes in method as 
There should be an in- 


keep our membership down. 


reason to continue the 
experience has suggested. 
crease in the scope of the chairman’s duties. He 
should not only be responsible for the non-members 
in his territory but also for the payment of dues on 
the part of the old members. The member who 
never attends the convention and who is not called 
upon by the secretary naturally loses interest, and 
when he gets his bill for dues he feels that a good 
way to save $10 is to ignore it. If such members 
had been visited by the chairmen and told what 
was being done, they would not hesitate to remit 
promptly.’’ 

The secretary paid the following tribute to the 
legal and traffic departments: 

‘*The traffic department has done more and bet- 
Each year shows an accumu- 
efficient. 


ter work than ever. 
lation of data that 
The General Traffic Service Company is composed 
of seven high grade traffic experts, each a specialist 
in his department, and this is the service the mem- 
bers get. It costs no to receive the com- 
bined service of these seven men than it would cost 
the association to hire one man who, no matter 


make its work more 


more 


how expert, could not be as versatile in his ac- 
complishments as this entire force. 

‘<The legal work of the association has been con- 
tinued under the supervision of Messrs, Adams, 





Crews, Bobb and Westcott. The department is 
being used by more members every year. Here as 
with the traffic department, we have a corps of 
experts at our command at less than the cost of 
one attorney. This department means that each 
member has as his personal consulting attorney 
four of the leading lawyers of Chicago.’’ 

The secretary made the following recommenda- 
tions for 1916: 

‘*In the first place the association Bulletin should 
be resumed. The members are entitled to informa- 
tion throughout the year as to what is going on, Of 
this adds to the like office, 
salary, stationery and postage, it is a legitimate 


course expense, but 


expense and should be adopted. The idea of asso- 
ciation contains certain lines of work. and work 
means expense. The fault after all lies with the 
members. The officers are not going to incur debt 
without having in sight the means to meet it and 
when members neglect to pay their dues it is im- 
possible to count such delinquent dues as assets. 
Dues cannot be sued for as merchandise can. 

Secretary Jones defined the ideal convention as 
follows: 

‘*The ideal program would be one consisting of 
but one talk, leaving the remainder of the time to 
be filled up by discussions by the members them- 
selves. Your own activity in this convention will 
go far toward showing whether or not the associa- 
tion has reached that advanced stage of develop 
ment.’’ 

Appointment of Committees. 

Vice President Langan announced the appoint- 
ment of the following committees: 

Nominations—H. H. Halliday, Cairo; N. H. Par- 
sons, Rockford; C. B. Phelps, Pana. 

Audit—F. F. Hunter, Chillicothe; C. A. 
Centralia. 


Glore, 
Resolutions—L. D. Benson, Ottawa; C. C. Patter- 

son, Marengo; G. P. Price, LaGrange. 

William B. 


baritone solo. 


Fraser entertained the convention 
with a 
Miss Mae C, Billings, of Normal, read a paper on 
the woman’s auxiliary. 
Vice Blanchard, of 
General Traffic Service Company, urged the mem- 


President Chicago, of the 
bers to use the traffic department more. He re- 
lated incidents where the bureau had been of special 
assistance to members in tracing the progress of 
Mr. Blanchard’s address 
closed the Tuesday afternoon session. 


WEDNESDAY SESSION. 

At the opening of the Wednesday afternoon’s ses- 
sion greetings were read President L. M. 
Bayne, and Secretary Jones read a telegram sent 
to Charles D, Rourke, of Urbana, who was prevent- 


ears and in other respects. 


from 


ed by illness from being present. 

Elmer H. Adams, of Chicago, spoke on the value 
of the legal department. 

F. J. Cassidy, of the Chieago Portland Cement Co., 
entertained the convention with a baritone solo. 

Jason F. Richardson, Jr., of Ottawa, spoke on 
‘*The Architect and the Retailer.’’ He declared 
that they should get closer together. He said that 
he enjoyed the exhibits at the convention and that 
he visited similar exhibits whenever opportunity 
presented, but that many other architects do not 
acquaint themselves with building materials. 

J. W. Barry, of Cedar Rapids, and H. T. Ken- 
dall, of Houston, Texas, also addressed the meeting. 

Julius Seidel, of St. Louis, Mo., Snark of the 
Universe, read an excellent paper on the Concate- 
nated Order of Hoo-Hoo and its new ideas, manage- 
ment and purpose. 


The Wednesday session coneluded with the presen- 


tation of moving pictures, an exhibition that was 
of great interest to the members. 


THURSDAY’S SESSION. 

E, A. Sterling, of Chicago, opened Thursday’s ses- 
sion with a talk on trade extension. He reported 
that the Cleveland Building Show next week would 
be a splendid exhibition. 

F. B. White, of Chicago, spoke on the agricultural 
press and the retail dealer. 

C. A. Glore, of ‘Centralia, Ill., presented the re- 
port of the audit committee, which approved the 
accounts of the treasurer and recommended that 
hereafter the association books be audited by a cer- 
tified accountant previous to the anual meeting. 

The report of the resolutions committee was read 
by Secretary Jones, all of the resolutions being 
unanimously adopted. They included resolutions 
of sympathy to George W. Hotchkiss, of Evanston, 
secretary-emeritus of the association, and Charles 
D. Rourke, of Urbana, who are ill. These resolu- 
tions were as follows: 

‘*Resolved, That this association, in annual con- 
vention assembled, extend to our honored and re- 
vered secretary emeritus, George W. Hotchkiss, our 
sincere sympathy with him in his illness and trust 
for his speedy and complete recovery. The services 
rendered not only to this association by Mr. Hotch- 
kiss but to the entire lumber fraternity have been 
of such great benefit and importance that lumber- 
men everywhere honor themselves in paying honor 
to such a sterling citizen, efficient official, and com- 
petent fellow lumberman.’’ 

‘*Resolved, That the sympathy of his fellow asso- 
ciation workers be extended to Charles D. Rourke, 
of Urbana, who is prevented from attending this 
convention by a severe illness. Ever since the 
foundation of this association Mr. Rourke has at- 
tended the conventions and by his wisdom has aided 
in building up the organization; by his ever-ready 
wit he has enlivened the sessions; and by his genial 
and friendly nature has endeared himself to every 
member. 

Other resolutions thanked the hotel management, 
the exhibitors, the speakers, the trade press, Ad- 
vertising Director N. E. Holden, the retiring officers 
and direetors, the General Roofing Company, and 
the Southern Pine Association, the latter for its 
moving pictures and for the presence and address 
of Harry T. Kendall. A resolution was also adopt- 
ed endorsing the Stevens price standardization bill. 

A resolution was adopted endorsing the county 
chairman plan: 

‘*Resolved, That the convention express emphat- 
ically its thanks for the magnificent work done by 
the county chairmen and live wire club of the asso- 
ciation in securing new members. The work is 
best appreciated when it is realized that practically 
as many new members were gained through their 
efforts as had been gained during all of the four 
years previous. It is recommended that the county 
chairman plan be continued during 1916 and that 
the members in general co-operate in every way 
possible with the chairmen of their respective coun- 
ties that an even better record may be made during 
1916,’’ 

H. H. Halliday, of Cairo, presented the report of 
the committee on nominations and on its recommen- 
dation the following officers were unanimously 
elected: 

President—P. T. Langan, Cairo. 

Vice President—Dan Macnett, Decatur. 

Director for one year—L. M. Bayne, Ottawa. 

Directors for three years—C. B. Moore, Aurora; 
C. L, Sehwartz, Naperville, and J. A. Van Sickle, 
Tamms. 

The convention closed with moving pictures of 
the roofing industry. 
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National Conference on Concrete Highways 


The second National Conference on Concrete 
Road Building was held at the Auditorium hotel, 
Chieago, Ill., Feb. 15-18, 1916. The registered at- 
tendance during the four days was over 700. 

Dr. W. F. M. Goss, dean of the College of Engi- 
neering at the University of Illinois, was elected 
chairman, and the following vice-chairmen were 
named: Hector J. Hughes, Professor of Civil Engi- 
neering, Harvard University; J. Eltinge Breed, 
First Deputy Commissioner of the New York State 
Highway Commission, and Richard L. Humphrey, 
consulting engineer, Philadelphia, Pa. 

A committee on resolutions was appointed, con- 
sisting of the following: A. N. Johnson, Hector J. 
Hughes, Clinton Cowen, W. W. Marr, Richard L. 
Humphrey, E. W. Stern, W. K. Hatt, T. R. Agg, 
Edward N. Hines, H. P. Gillette, E. I. Cantine, 
W. S. Gearhart, H. S. Van Scoyoe, A. A. Fries, 
Ernest McCullough, F. E. Turneaure, H. J. Kuell- 
ing, W. A. MeLean, A. R. Hirst, William Acheson, 
Ira O. Baker, J. Eltinge Breed, W. D. Uhler, E. H. 
Mehren, Geo. A. Quinlan, W. M. Kinney, R. J. Reed, 
and W. F. M. Goss, ex-officio. 

The conference was opened by Dr. Goss, who 
made a few remarks relative to the results brought 
about by the first conference in the way of stand- 
ardization of practice and improved methods of 
construction in concrete road building. 

Mr. Joy on America’s Highways. 


; 


‘*Building America’s Highways’’ was the sub- 
ject of an address by Henry B. Joy, president of 
the Lincoln Highway Association, who said in part: 

‘‘National highways are going to have a big 
influence on the people, as the building of railroads 
did some decades ago. The Lincoln Highway Asso 
ciation adopted specifications of the Wayne County 
(Mich.) Commission as a standard for the con- 
struction of the Lincoln highway, in the belief that 
such construction would prove durable and econom- 
ical. The object of the association, outside of the 
memorial, is to educate the entire United States 
along the lines of the economical value to the 
community of concrete roads. Two years ago we 
had great difficulty in persuading some of the com- 
munities in the proposition at all, but this year 
we have had many requests to build such roads 
through rural sections, because of the value to the 
community. 

‘‘Hard surface roads is a matter of education, 
and I appeal to all of you to compile as much 
information as you can, relative to the durability 
of concrete roads which have been in existence for 
the greatest number of years, for those questions 
have been chiefly asked. It is a matter of edu- 
cation which can be done by exhibiting to those 
communities a section of the road, so that you ean 
satisfy the individuals by showing that heavy loads 
ean be drawn over concrete roads. It is up to the 
cement industries of the United States to aid us 
in educating the public as to the value of such 
permanent roads.’’ 

Address of Major Fries. 

Major Amos A. Fries, corps of engineers, United 
States Army, delivered a stirring address on, ‘‘ The 
Value of Permanent Highways for National De- 
fense,’’ in which he delved into the history of 
roads from the Roman period up to the present 
era. He brought out the fact that good roads had 
had an influence on the various periods of civiliza- 
tion. The Chinese were some of the earliest build- 
ers of good roads. The Romans built their roads 
thirty-two feet wide, the grades being very steep. 
They built them very largely by excavation, with- 
out any regard to drainage. Over 4,000 miles of 
highways were built in England by the Romans 
alone. 

Coming back to this country, the railroads were 
the highways during Civil War times, Major Fries 





said, and the lack of good roads profoundly af- 
fected the results of the war, which might have 
been shortened by a year or two if good roads 
had existed at that time. 

The speaker touched upon the automobile as a 
valuable asset in military affairs, but good roads 
are needed for transportation of an army’s equip- 
ment. In conelusion Major Fries said that if 
we build enough roads and train enough men this 
country will be prepared for any emergency. 

‘Maintenance Bonds for Conerete Roads,’’ was 
the subject of a paper presented by Edward Hoopes, 
of the Fidelity and Deposit Company of Maryland, 
Baltimore, in whieh he deseribed the four kinds of 
bonds furnished by surety companies on paving 
contract work. Such bonds are taken out on the 
majority of large concrete paving or roadmaking 
jobs. These maintenanee bonds are required by 
state highway commissioners and other bodies to 
insure that the contractors carry out the terms of 
the contract. Mr. Hoopes stated that surety com- 
panies do not object as a general thing to one year’s 


guarantee. 











W. T. CHOLLAR, NEW YORK, 
Highway Specialist, Atlas Portland Cement Co. 


Motor Truck Haulage and Its Relation to Good 
Roads. 
By S. M. Williams, 

As I look over the program and find myself attempt 
ing to take part in a conference composed of technical 
talent and ability, which I recognize to be that of which 
our country has reason to be proud, I feel like a fish 
out of water. Nevertheless, it is a privilege for me to 
talk to you on the question of motor truck haulage and 
its relation to good roads. 

I did not realize until yesterday that the motor truck 
was looked upon with so much favor by the cement in- 
dustry, not from the standpoint of efficiency in construc 
tion, but from destruction ; or, in other words, where the 
motor truck goes the cement road is sure to follow if 
it has not preceded. I am told that whenever Geo. 
Bartlett, whom you all know, passes a motor truck he 
takes off his hat and says, “There goes my friend.” 

With your permission I am going to change the ar 
rangement of my subject somewhat and talk te you upon 
the subject of permanent roads and their relation to 
motor truck haulage. You have all heard of the farmer 
who went to the circus, and upon being shown the 
giraffe said, “There ain't no sech animal.” Without 
permanent roads there would be no motor truck haul- 
age, except in the cities, which represent a small per- 
centage of the possibilities for the motor truck. 

With every mile of permanent road constructed more 
road material is required, and a greater opportunity is 
also afforded for the sale and operation of the motor 
truck. Consequently, the interest of the producer of 


road materials is closely allied with that of the motor 
truck manufacturer. 

I am not going to dwell very long upon the advantage 
of the motor truck in road construction, because I feet 
that most of you realize that competition is rapidly 
compelling the delivery of materials to the work in the 
most economical manner, and our public officials whe 
are responsible for the expenditure of national, state 
ind county appropriations for road werk, will naturally 
award their contracts to those employing the most im 
proved and economic methods, which in turn will reg 
ulate the bids of the contractor 

I have heard some producers of road materials say 
that they were not interested in the cost of delivering 
their material to the work. I believe you will agree 
with me, that it is to your interest to encourage every 
possible economy in road construction, consistent with 
good work, because every dollar saved means that much 
more for additional construction—consequently, a greater 
demand for your product. 

The greatest incentive for permanent road construction 
is the feeling upon the part of the public, that they are 
getting their money's worth through judicious expendi- 
ture, 

The day is past when the motor truck is looked upon 
as an experiment. Its value in the delivery of road 
materials has been proven beyond any doubt, but its 
selection should be surrounded with every consideration. 
Unfortunately, it has not proven practical or economical 


in some cases, but in the majority of these the blame 
was upon the purchaser and sometimes an overzealous 
salesman, rather than the motor truck The same size 
or capacity of truck will not work successfully under 


all conditions, Consequently, the capacity which deter 
mines the weight must be considered, along with general 
road and bridge conditions over which the truck will 
be required to operate. 

Again, the loading facilities are not given proper con 
sideration, and frequently the motor truck is operated 
with the same loading methods as formerly employed in 
team hauling The regularity with which the motor 
truck is operated determines its economy Consequently, 
loading facilities should be provided, so that little time 
is lost and the truck kept in as nearly continuous motion 


during the working hours as possible. 
Motor Truck Reduces Cost of Hauling Materials. 
[I will not take your time to go into any specific 
illustrations, but it is a well-known fact, and no doubt 
familiar to many of you, that the otor truck, under 
proper conditions, is reducing the team haul cost from 
one-third to one-half In a recent conversation with 
a prominent contractor operating in the East. he said 
[ have about two hundred horses in daily use, but I 
feel from my experience that the motor truck will soon 


replace the horse method of transportation 

Motor truck haulage and good roads are inseparable. 
Fhe motor truck is not only dependable upon good roads, 
but they must be permanent Where such roads are 
found, the motor truck is today handling at less expense 
thousands of tons of merchandise formerly transported 
by the railroads. In the East you will find the manu- 
facturer and the jobber depending upon the motor truck 
for the distribution of their products to nearby cities. 
The motor truck is bringing the farm product into city 
markets in less time and in better shape than when 
formerly shipped by rail, and the same is true of sea 
foods. 

It is a common sight on the roads between New York 
and Boston, or between New York, Philadelphia, Baltt- 
more and Washington, to see the large motor truck 
moving vans operating between the different cities. 
They take the household goods from home to home, 
thereby eliminating loading to and from railroad cars. 
The large department stores have greatly increased the 
volume of their business by the enlarged area over which 
they are able to distribute their merchandise through 
the use of the motor truck. 

During the present railroad freight congestion in the 
eastern terminals, the motor truck has been pressed into 
service never before considered. One of the large pub 
lishing houses of New York City recently purchased a 
large press, weighing twelve tons, from a manufacturer 
located some ninety miles away. The press was ready 
for delivery, and delivery was extremely important to 
the purchaser, but it was impossible to secure accommo- 
dations from the railroad. A motor truck was used and 
in almost as short a time as would have been required 
for loading the press to and from the freight car. it was 
delivered to the door of the publisher in New York. 

Many of our railroads are beginning to consider the 
use of the motor truck as feeders. The large express 
companies have come to the conclusion that competitive 
service is requiring them to turn to the motor truck. 
Our postal service is fast recognizing the efficiency and 
economy of motor truck delivery. 

The motor truck will not only eventually bring the 
city market and farmer closer together, but it will give 


kane 
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the farmer a choice of markets, instead of being de 


pendent on the market on account of the slow 


ness of team haul. 


Dependable Highways Mean Much to Industry. 


truck to prove its efficiency and econ 


nearby 


For the motor 


omy it must be assured of dependable highways The 


relation of the motor truck manufacturer to road and 


street conditions is one that does not seem to be appre 
ciated by the manufacturers, nor do they appear to real 
ize to extent the miserable and 


conditions throughout our country are retarding the in 


what unreliable road 
dustry 

The future of the 
upon road improvement—anot simply good roads—but per 
roads, and without them the motor truck will 
regardless of its make, and the motor car 


motor truck and motor car depends 


manent 
be a failure, 
an expensive luxury. I say 
today the use of the 
is impossible during a part of the year. 
While the cities and towns, where street conditions per 
possibilities for the motor truck, the 


luxury, because in many se< 
tions of our country motor car 


considerable 


mit, offer certain 
field of opportunity is greatly 
that of rural districts, including the delivery into such 
department lines of 


limited as compared to 


districts from stores and other 
business. 

The industry has not outgrown its requirements, but 
meet the requirements. To 
farmer or merchant in a rural 


conditions exist, guarantees a 


we are not in position to 
motor truck to a 


where bad road 


sell a 

district 
dissatisfied purchaser, because no truck, under such con 
ditions, will give the dependable service to which the 
purchaser is entitled, and which is necessary for the 
economic and practical use of his truck. 

During the last few I have personally studied 
and made several investigations for the purpose of ascer 
taining the influence of road conditions upon the market 
ing of the motor truck. In one state I made a canvass 
by mail, addressing all probable purchasers, and received 
over one hundred requests for data concerning the con 
struction and operation of the motor truck. 

Upon further investigation I found that there was not 
a single case where the business of the inquirer did not 
junstify the truck, but not 
more than five of the total number could be assured of 
truck, on account of the 
miserable and unreliable road conditions. 
they afford to purehase the 
weather and be compelled to maintain 
wet weather. 

I went into this same territory and for a short time 
attempted new methods I began to talk GOOD ROADS, 
through the codperation of 


years 


purchase of at least one 


dependable service from any 
Consequently, 
truck for dry 
their mules for 


could not 


arranged for meetings and 
county officials, gather the people from the rural districts 
into the court houses and places of public gathering. 
Instead of attempting to sell them motor trucks under 
the existing conditions, I tried to show them what good 
roads would individually, both an 
economic and social standpoint, illustrating on the screen 


mean to them from 
what other communities were doing and the necessity for 
action on their part, if they 
other states I 


desired to keep pace with 


their competitors in showed what the 


motor truck was doing for others, and would do for 
them, if road conditions permit. I found not 


only a desire for information, but a willingness on the 


would 
part of many who had been opposing road improvement, 
simply on 
benefits, to fall in line and work for better conditions. 
The result of the president of the 
Roads Association to ask me to return to their 
state for an extended period and continue the work 
This I could not do, but my experience not only showed 


account of a lack of understanding of its 


work caused the 


Good 


an eagerness on the part of the public for good road 
information, but illustrated the fact that tons and tons 
after year 
Instead of.going to those of 


of good roads literature distributed year 


were largely misdirected. 
the rural districts, who were in need of the information, 
extent, been reaching automobile 


it has, to a great 


owners, automobile clubs and those already in favor 
of good roads 

Realizing these conditions, and 
industry could individually 
recognized to be effective, what 


be accomplished on the part of the entire industry whose 


feeling if one of the 
results that 
wonderful results could 


secure were 


future is today 
than any other influence, I went to the industry, talked 
to the leaders, and all admitted the influence of bad road 
throughout the their handicap 
to their own interests, but after several "meetings, they 
decided that for them to undertake work would 
ve a radical step, and they did not feel they could afford 
to spend the 


more dependent upon road improvement 


conditions country and 


such 


money. 


Good Roads Boosting Trips. 
Notwithstanding this fact, the industry had just ex 
national mediums for the year, more than 
advertising the of motor trucks and 
motor cars,—much of which went into territories where 
both the motor truck and motor car were, and are today, 
dry weather vehicles. For instance, into territories 
where even their own distributors dare not plan trade 
excursions with any certain degree of success, because 
of the unreliable road conditions. 

As an illustration I will refer to a recent letter re- 
ceived from E. BE. Peake, secretary of the Kansas City 


pended, in 


$5,000,000 sale 


Association, Mr. Peake states: “It 
trade and 


route being about 


Motor Car Dealers 
is true in 1913 we 
trip through northeastern Kansas——the 
600. miles 


planned a road boosting 


long, but the writer went out as usual, on 
the path-finding trip, two weeks in advance of the date 
tour, and we were not even able to finish 
trip, on account 
were unable to hold the tour. 


set for the 


the path-finding of the very bad con 
ditions of the road, so we 
We found the 


have never scheduled a tour over that route 


roads in such terrible condition that we 
since, 
“Our trade tour this year was a great success and was 
the greatest road-boosting trip that we have held out of 
that 
we had dry weather in October and good roads, but the 
uncertainty of the conditions make 
mighty dangerous job, while if we had perma 


Kansas City, and the success was due to the fact 
weather and road 
a tour a 
four of these tours 


nent roads, we would hold three or 


a year, instead of one.. This season we had expected 
to hold one tour in August, and then another in Septem 
ber, but it was finally put off, owing to the condition 
of the road, until October, when we happened to hit it 
just right.” 

F. R. Thompson, president of The Automobile Dealers’ 


Association, of Oklahoma City, Okla., stated in a recent 
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letter : “In 1915 the Automobile Dealers’ Association 
of Oklahoma City planned an endurance run to Denver, 
Colo., and return. The path-finder logged the road, and 
on his return, made a report on the conditions of the 
roads. We decided to abandon the tour, as we felt it 
would be make the attempt. We have en 
deavored on several occasions to promote trade excursions 


useless to 


over the state, but the roads are in such poor condition 
when there is that we able to 
interest the that 
they would consent to go.” 


Educational Work. 
that 
the practical and dependable use of the motor 
interest or 


rain, have never been 


automobile owners to such an extent 


Do you believe such demonstrations suggest to 
the public 
truck and 
desire on the part of the prospective purchaser, or do 
they not 


ment of purchase until roads are in better condition? 


motor car? Do they create an 


discourage and suggest to him a _ postpone 


If ten per cent of the money now expended in adver 


motor trucks and would 
three 


work that would give to both the rural and urban popu 


tising the sale of motor cars 


ve devoted for a years to educational 


period of 
lation a true understanding of their communities’ require 
ments in road impovement, its proportion of cost to each 

actual 
would 


benefits to be derived 
greater return 
of 


owner, and the 
industry 
than 


property 
therefrom, the receive a 
from the investment 
money expended in advertising under present 


amount 

condition. 
In the end, the publications from which the ten per cent 
of the advertising would be withdrawn temporarily would 
gain, such work by the industry 
would be creative and constructive in every sense of the 
The possibilities for sale would be increased so 
much, that it would justify adver 
tising upon the part of the manufacturers. 

No influence for could be greater than 
the combined influence of the motor truck and motor 
car manufacturers, supported by their army of dis- 
tributors and dealers throughout the United States, but 
we can not expect the distributors and dealers to become 


from the same 


because educational 
word 
eventually greater 


good roads 


enthusiastic when the manufacturer sits back and says 
“They will eventually be built,” or “Let George build 
the roads,” which were among the statements made to 
me by some ‘of the manufacturers ‘one year ago. 

The manufacturer of either a motor truck or a motor 
car owes it first to himself, and second to the public, 
to assist in bringing about a change of those conditions 
benefit him more directly than any other 
have heard some say that if the industry 
roads educational 


which will 
individual. 1 
and their affiliations enter 
work, it would create suspicion that the roads were to 
be built for the benefit of the motor truck and motor car 
owners. Such nonsense should be a thing of the past. 
las there been any invention which means more for the 
economic and social welfare of the farmer and those 
of cities and towns, than the motor truck and motor car? 
Why, therefore, should we not be privileged to point out 
use can be made prac- 


the good 


their benefits and show how their 
tical and economical? 

A few days ago, in discussing the good roads question 
with a gentleman from Chicago, he described a trip he 
had recently made with a new car from Chicago into 
the state of Michigan. Owing to the bad roads encoun- 
tered it cost him upon his return $200 for repairs to his 
ear. His experience not only discouraged him from 
undertaking another trip, under present road conditions 
in that territory, but it also discouraged the purchase 
of a car to his friends, who might have become inter- 
ested if he had returned full of enthusiasm over. his 
trip. To find similar cases, you do not have to confine 
yourself to the state of Michigan—the home of the great 
automobile industry—but you will find them in all parts 
of the United States—-East, West, North or South. 


Bad Road Conditions Discouraged Overland Trip. 
Early in 1914 the automobile were full of 
enthusiasm over the great number of people who would 
drive across the country to the exposition on the Pacific 
coast. The National Highway Association attempted to 
promote such a trip, prepared and advertised their 
equipment and itinerary,—but what happened? It was 
planned that the first of the tours would start from the 
headquarters of The National Highway Association in 
New York City on June 15. The object of the tours was 
not commercial,—they were undertaken in the interest, 
largely, of better highways, and for the pleasure and 
instruction of the passengers. The National Highway 
Association knew that if the tours were conducted satis- 
factorily it would assist in bringing about greater appre- 
ciation of the building of good roads, and would also 
call the attention of many of the hundred thousand 
or more tourists who annually go abroad to see Europe 
to the beauties and wonders of our own western country. 
Unfortunately, we did not have a dry weather season, 
which is necessary throughout the greater portion of the 
United States, for the success of any automobile tour. 
The miserable road conditions throughout the territory 
over which the tourists would have to travel from the 
East to the West became known, and discouraged those 
who had been considering the overland trip to such an 
extent, that not only The National Highway Association's 
tours failed, but hundreds of others who would have 
made the trip were discouraged in its undertaking. 

There seemed to be a general feeling among the public- 
spirited men interested in better roads, that the industry 
was to a great extent lukewarm, and it was predicted 
that I would not receive coéperation in the work. Such 
was the case, and while I was discouraged temporarily, 
I became more determined to show to the industry the 
value of such work, 

Publicity Campaign for Good Roads. 

After consultation with my associates in The Garford 
Motor Truck Co., it was decided that we would indi- 
vidually undertake the work. We, of course, realized 
that we could not expect results from our work single- 
handed that could be accomplished through the united 
efforts of the entire industry. We did realize, however, 
that it was up to someone to take the initiative and 
prove the importance of such work. 

Early last year we began to gather the names and 
addresses of those state and county officials throughout 
the entire United States whose duties brought them in 
contact with road construction, including the county 
judges, county commissioners, engineers and road super- 
While gathering this list we prepared.a small, 
illustrated booklet, with a view of telling the story of 
good roads value in the simplest manner. 

After securing the complete list of officials 
20,000—we mailed a letter to each official, enclosing copy 
of the booklet, and stated if they believed the mailing 
of the booklet to citizens of their communities wonld 
assist in the creation of good roads sentiment, we would 
be pleased to mail it without charge upon receipt of the 
names and addresses, for which we furnished blanks, 
also a stamped addressed envelope for their convenience 
in replying. In this manner, our distribution of the 
booklet is running into hundreds of thousands and they 
are going into the homes of the farmer and others, among 
whom there are thousands who do not have the privilege 
of reading the periodicals devoted to road improvement. 

In addition to the distribution as originally planned, 
and which I have described, we are receiving daily re- 
quests from good roads associations, chambers of com- 
merce and county officials, for quantities of the booklet 
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to be used in good roads campaigns, and there are now 
in the United States more than twenty campaigns for 
bond issues for one-quarter to one million dollars, in 
which the booklet is being used as campaign literature. 

We are going even further where campaigns are under 
way; we are also furnishing cuts of the illustrations 
shown in the booklet, so that they may be reproduced 
in their county newspapers, and our work does not end 
there. We believe that one of the greatest steps for 
final and permanent road improvement is to educate the 
youth of today, who is the citizen of tomorrew, as to 
the true meaning of good roads. To encourage the 
teaching of the subject, we are codéperating by furnish- 
ing, without charge, copies of the booklet to all schools 
willing to take up the subject. 

We have already had requests for supplies of the 
booklet from a large number of educational institutions, 
and as an example, we have furnished the state superin- 
tendent of the schools of Alabama 3,400 copies for dis- 
tribution to the public school superintendents throughout 
the state, and since their distribution we have been 
receiving requests from the teachers themselves for their 
individual requirements. The good roads associations 
and other-organizations have invariably offered to pay 
for the booklet, but in no case have we accepted any 
money, regardless of quantity shipped. 

We are daily receiving reports from good roads asso- 
ciations with whom we have been codperating in good 
roads work, and as an example I will quote as follows 
from a letter received from the Chamber of Commerce 
of Sulphur Springs, Tex.: “In our effort to vote 
$400,000 in bonds for the purpose of building permanent 
roads in Justice Precinct No. 1 of Hopkins county, we 
are glad to tell you that the issue carried by 132 votes. 
To your company we desire to say that we hope we can 
reimburse you for the service you rendered us in assist 
ing to carry this issue.” 

Magnolia, Miss., writes as follows: “We recently 
sent you a list of the qualified electors in this county, 
to whom you have sent a “Good Roads” bulletin. We 
feel that it has done a great deal of good, and in one 
district alone in this county, they are now building 
roads costing $300,000.” 

Wetzel County, West Virginia, were voting bonds on 
Feb. 8 for the surfacing of twenty miles of their road- 
ways. On Feb. 10 they wrote: “Our bond issues in this 
district failed by a very small margin, so we expect 
to try again this fall, but will institute an educational 
campaign this summer and trust for better luck next 
time. Clay District of this county votes on March 7 
and I will advise you of the results there.” 

I could give you many illustrations of this character, 
but do not believe it is necessary to go farther to im- 
press upon you the importance and possibilities of edu 
cational work and that we have been getting results 
from the work we have undertaken. We have been so 
thoroughly impressed with the importance of this work 
and its value to our own individual interest, that we 
are determined tc prove the value of such work to the 
entire industry. 


Getting Data on Road Conditions. 


We recently addressed a letter to every automobile 
dealer in the United States—about 20,000—enclosing 
a stamped addressed envelope for the return of a list 
of questions prepared for showing the road conditions 
in each territory, and their influence upon the promotion 
of both the motor truck and motor car business, as con- 
sidered by the individual dealer in that territory. 

To one who has not given the matter consideration 
the replies would be almost astonishing, and more so 
when you realize the little interest shown on the part 
of the industry towards the improvement of such con- 
ditions. Of a total of 3,542 replies received, 902 stated 
that the roads in their territory were from “fair to 
good”; 2,640 stated, “‘fair to bad,” and “fair” only 
during dry weather. Showing the influence of road 
conditions upon the economic use of the motor car and 
motor truck, 943 dealers replied they believed that from 
twenty-five to fifty per cent of the year the use of the 
motor car and motor truck was practically prohibited 
in their territory ; 611 from fifty to seventy-five per cent; 
259 from seventy-five to one hundred per cent; 1,177 
dealers state that permanent roads in their territory 
would enable them to increase their sale of motor cars 
and motor trucks from twenty-five to fifty per cent; 
678 dealers from fifty to seventy-five per cent, and 276 
from seventy-five to one hundred per cent. 

Can you, in the face of these conditions, understand 
why the motor truck and motor car industry is not 
behind the good roads movement today with every pos- 
sible energy? Can you imagine a motor truck conven- 
tion, which convened in Detroit a few months ago, in 
which two days were consumed by the manufacturers 
of motor trucks—discussing ways and means of im- 
proving the motor truck business, and not a single refer- 
ence being made to the miserable and unreliable road 
conditions throughout the country and their infinence 
upon the industry? 

Good roads are an economic necessity. They are 
essential to all phases of our commercial and social 
intercourse and development. The character and con- 
ditions of the public roads of any community are of 
importance to every man, woman and child of that com- 


munity, ®nd while there is a general awakening through- 
out the country to the value and necessity of road im- 
provement, we sometimes wonder why we are not getting 
more adequate results from the enormous amount of good 
roads agitation that has been going on for years. 


Permanent Roads a Necessity. 

Is it not time to secure a correct diagnosis of the 
cause of the slowness of road improvement? Is it 
because we have not satisfied the public with the char 
acter of roads we are building, or is it that the public 
does not realize the Actual profit from road investment? 

During 1914-1915 many elections for permanent road 
improvement were defeated and most of the defeated 
issues were at county and road district elections. In 
some instances they were due to a lack of confidence in 
officials who would have supervised the spending of the 
money. In the majority of cases it was caused by fear 
of taxation and a lack of understanding of the value to 
be gained for their communities by the improvement 
of the highways. 

More enlightenment is needed as to the necessity of 
building permanent roads that will not only invite, but 
will -wifhstand the abuse from heavy traffic unknown 
a few years ago, and it is also important that the public 
should be educated as to the value and necessity of 
proper road maintenance. 

I do not believe that as an industry we have any right 
to advocate the building of any particular type of road, 
further than they be of a permanent character. I am 
glad to say that I believe when an automobile owner 
hears of concrete road construction he is insured of 
permanency and dependability, and especially when he 
follows the progress of concrete road construction during 
the last few years. 

As I have already stated, tons and tons of good roads 
matter are printed and mailed yearly, but are we sure 
it reaches the sources that most need the information? 
Does it reach those who have actually been opposing road 
improvement, on account of a lack of knowledge of the 
benefits to be derived therefrom? 

I have endeavored to point out the necessity of reach 
ing those who desire proper information regarding the 
value of road improvement and I hope you will accept 
what I have said to you in the spirit in which it is 
intended—not from boastfulness, nor egotism, because 
we have undertaken the work for the good of the cause 
and The Garford Motor Truck Co. now stands ready 
to drop its own identity and join hands with the indus- 
try at any time in a united effort to bring about a 
change in those conditions which are proving the greatest 
handicap to the motor truck and motor car industry. 


Wednesday’s Session. 

S. M. Williams, of the Garford Motor Truck Co., 
Chieago, Ill., delivered an address on ‘‘ Motor Haul- 
age and Good Roads.’’ This paper was a very 
valuable one and produced a great deal of favor- 
able comment. Mr. Williams’ address appears in 
full on another page of this, issue. 

The reports of the various committees were then 
taken up, the first on the program being that of 
Committee No. 1, on drainage and preparation of 
subgrade. The various reports were printed and 
distributed to those in attendance, so that each 
item could be followed closely as it was introduced. 
This was followed by the report of Committees No. 
6 and No. 3. 

The discussion on No. 6, organization of concret- 
ing crew, brought out the fact that one of the im- 
portant items to be considered was the force account, 
and the necessity of being able to keep the organi- 
zation together. Most of the successful contractors 
keep their crews together whether they have. work 
for them or not, because of the difficulty of getting 
a force during the spring. 

On report No. 3, problems of design, thickness, 
crown and grade, discussion developed that a grade 
of eight and ten per cent on concrete roads was 
too high, five per cent being enough on country 
roads. . 

The report of Committee No. 4, covering aggre- 
gates, was submitted by D. A. Abrams, and it was 
suggested that the conference go on record as 
favoring the utmost eare in the selection of aggre- 
gates. These specifications produced lengthy dis- 
cussions, and it was finally decided that the views 
expressed in the meeting be referred to the reso- 
lutions committee for consideration. 


Reinforcement. 

Richard L. Humphrey, of Philadelphia, Pa., sub- 
mitted the report of Committee No. 9 on reinforce- 
ment. The recommendation that all concrete roads 
be reinforced met with considerable opposition on 


the part of some of the engineers present, and a 
motion was made that the specifications be changed 
to read, ‘‘Conerete roads above ten feet in width 
shall be reinforced,’’ which was defeated after 
some discussion. A member stated that it was a 
ease of ‘‘safety first’’ to have all concrete roads 
reinforced, and believed the committee was right in 
its recommendations. Another member said that 
from his own experience reinforcement prevents 
eracks. Mr. Humphrey remarked that through the 
use of reinforcement you can break up cracks as 
to make them unobjectionable, and suggested elim- 
inating the joints by putting in reinforcement. 

Mr. Kinney suggested that if the committee’s 
report had read, ‘‘Generally speaking concrete 
roads and pavements should be reinforced,’’ it 
would have filled the bill. Cracks oceur between 
thirty-five and fifty feet, and he suggested placing 
all reinforcement two inches from the wearing sur- 
face. The matter was left to the resolutions com- 
mittee for settlement. 


Thursday’s Session. 


The discussion of the reports of other committees 
was the main feature of Thursday morning’s ses- 
sion. Committee No. 8, on mixing and placing 
concrete, made the following recommendations: The 
mixing drum should revolve at a speed not exceed- 
ing sixteen revolutions per minute; the minimum 
number of révolutions for each batch to be ten; the 
minimum length of time for mixing each batch to 
be one minute. 

The report of Committee No. 11, on expansion and 
contraction, was submitted by F. E. Turneaure, of 
the University of Wisconsin. The following con- 
clusions were reached: That contraction and ex- 
pansion are caused by both temperature changes and 
by changes in moisture conditions, and that under 
climatic conditions similar to those at Washington, 
D. C., the effects from these two factors in con- 
erete road surfaces are approximately of the same 
magnitude. That in concrete roads, contraction 
and expansion are sufficient to cause frequent trans- 
verse cracks unless joints are provided. 

Charles Whiting Baker read the report of Com- 
mittee No. 12, on finishing and curing, which rece- 
ommended the construction of conerete roads as 
smooth as concrete sidewalks in the cities. In the 
diseussion on this report a member suggested the 
use of joints to overcome the slightly rhythmie mo- 
tion, which, he said, was caused to some extent 
through concrete that is not of the dense mix it 
‘should be, as it has too much water in it. It is 
necessary to have a uniform fill of concrete when 
the strike is passed over it. 

Closing Session. 

The most important item on the program for 
Friday was the report of the committee on reso- 
lutions, which was submitted by Chairman A. N. 
‘ohnson. The following is an outline of conclu- 
sions reached: 

The salient features of the practice recommended 
by the conference are: 

1—Drainage of the road bed is vital. 

2—Subgrade must be of uniform density and 
should be compacted. 

3—Aggregates must be clean, hard and tough. 

4—Fine aggregates (sand) should be coarse and 
well graded. 

5—A rich mixture must be used. 

6—Materials must be accurately proportioned. 

7—Mixing must be most thorough. 

8—Sloppy concrete must not be used. 

9—In general, the use of reinforcement is justi- 
fiable. 

10—Inspection must be intelligent and thorough. 

11—Conerete must be protected from rapid dry- 
ing. 

12—Pavements must not be opened to traffic too 
soon. 

The report of the committee on resolutions, with 
a few minor changes, was adopted, and the advisory 
committee was continued with full power to make 
all necessary arrangements for a third conference, 
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The Complete Building Show 








R. P. STODDARD, CLEVELAND, OHIO, 


Secretary, 8. A. F. E., and Father of the Great Show 


The Complete Building Show held at the Wig- 
more Coliseum in Cleveland was a very attractive 
affair. It was in many ways very different from 
anything that has been heretofore attempted. The 
purpose and appeal of the Show was directed to 
the general public—to the home builders, and those 
interested in all types of modern im- 
provements and appliances in connection with con- 


who are 


struction. 
The first idea of the Show was to develop and 
educate the public in the principles and practical 








application of fireproof materials and fireproof types 
of construction, but the scope of the show was 
broadened so as to include every type and form 
of construction, together with all of the systems 
and materials for decoration and finish. It was in- 
stigated, organized and carried out by Ralph P. 
Stoddard, secretary of the Society Advocating Fire 
Elimination, and he was cordially supported by the 
dealers and manufacturers of all kinds of building 
materials, specialties and accessories. 

A great deal of emphasis has been placed on the 


? in connection with the name of 


word ‘‘ Complete’ 
the show, and amongst the two hundred and odd 
exhibits there was everything represented to con- 
struct and furnish a house complete, from the con 
crete floor of the basement to the stone cap of the 
brick chimney. 

The Cleveland Builders’ Exchange, the local chap 
ter of the American Institute of Architects and the 
building material people in all of the lines em- 
braced in that meaning were the backers and sup 
porters of the Cleveland show. 

There were immense crowds present during the 
entire ten days. People from every part of the 
United States and from Canada took in the great 
exhibit, which really amounted to a complete edu- 
cation on the subject of ‘‘home building and fur- 
nishing’’ as well as every other kind of building, 
as it is practiced up-to-date. 

The layout of the Coliseum was unique. 
entered it was evident that the idea of a miniature 
city was being carried out, for the aisles were all 
labeled with corner signs which read, ‘‘ Broadway, 
in honor of New York; Michigan avenue, in honor of 
Chicago; Woodward avenue, in honor of Detroit, 
Tremont street, in honor of Boston; Broad street, 
in honor of Philadelphia,’’ and many others, so as to 
signify the nation-wide importance that the show 
was designed to cover. 

Outstanding among the lessons are the so-called 
community exhibits, including vitrified clay, lumber, 
hollow tile, face brick, paving brick, and electrical 
features. 

One of the 


As one 


) 


most attractive exhibits was called 


at Cleveland 





W. A. FAY, CLEVELAND, OHIO, 

Sponsor for the Material Interests. 
Washington nine elegant 
dwellings, built by the Cleveland Board of Lumber 
Here streets were paved with miniature 
wood blocks. The artificial lawns and formal gar- 
dens were finished in the most artistic manner, and 


Square, consisting of 


Dealers. 


the miniature houses, complete in all their appoint- 
ments, were painted and perfect as a finished propo- 
sition. The exhibit is said to have cost $40,000, and 
covered a very large space in one end of the Col- 
iseum, so that more than 100 persons could examine 
the details at one time. One of the houses was a 
replica of ‘‘Mt. Vernon,’’ the home of George Wash- 
ington and dur first president, whose birthday cele- 
bration occurred during the progress of the show. 
Contrasting the modern with the antique, the Farr 
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TWO SECTIONS OF 


This concern occupied a number of sections, each being devoted to one of the divisions of their activities. 
Shingles is shown in the 
Another large section showed large wall surfaces covered with “Klingstone,” 
While another in colors displayed a new product known as “Finesco.” 


while the Reynolds Standard 
line of paints in many colors. 
plastered in “Caen Stone” finish. 
the show, 


other. There were other sections, one devoted to 


ail 





THE GRAND EXHIBIT OF THE CLEVELAND BUILDERS SUPPLY COMPANY. 


Lehigh Portland Cement, a staple product, 
wall coating and waterproofings, displaying the Bay State 
which is used for 
This comprehensive exhibit was one of the most educative in 


occupies one booth, 


exterior finish. Another panel was 
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An angle of the 


MANUFA CTURERS’ ASSOCIATION. 
exhibit showing the wire cut surface effect of hollow tile. 
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It is only one feature of a very wonderful exhibit. 


Brick Co., had an old fashioned Dutch kitchen, with 
its open fireplace and pump alongside, with giant 
rafters and a brick oven. Three very handsome 
girls did the honors at this exhibit and the whole 
outfit was one of the most attractive things in the 
show. 

The management operated a free popularity lot- 
tery by which a lucky participant received a $6,000 
home complete in one of the new and popular resi- 
dence sub-divisions of Cleveland. 

The Kelley Island Lime and Transport Co., 
operated a movie show intermittently in a miniature 
theater in which the films showed the extensive and 
interesting manufacturing processes conducted by 
the company at its various quarries, lime plants and 
mills. It made a very pleasant resting place for 
those who got tired of walking on the streets of all 
the principal cities at once, and was doubtless an 
education to many who are not accustomed to such 
wonderful processes. 

The American Cement Plaster Co., exhibited their 
partition blocks, gypsum roof blocks, wall board and 
plastering finishes, not forgetting two handsome 
statues in solid plaster of Paris of Grecian god- 


desses to grace the entrance of their booth. The 


redoubtable Col. Shearer, B. A. Williams, Dorchester 
from Buffalo and several more of the sales staff were 
on hand to welcome their visitors. 

The face brick exhibits were most elaborate and 
costly, both in design and workmanship. Wire cut 
types in various shades of red clays, brown and gray 
shales predominated. That of the Euclid Builders’ 
Supply Co., used fifteen different kinds of face brick 
in the construction of its model English summer 
garden. Another had for its centerpiece a plaster 
Venus fountain made by MeNulty Bros., and tinted 
so as to imitate bronze so perfectly that it looked 
like the real thing. The richness of the colored 
effects in connection with the colors and 
tones of the brick, added enormously to the attrac- 
tion of these exhibits. 

The hollow tile fraternity had an elaborate ex- 
hibit in the center of the show, representing one 
story of an Italian villa with lawn and fence effects, 
one elevation of which was plastered and rough east, 
and another elevation had the tile surface treated 
in such a way as to resemble wire-cut brick. Both 
of these were very effective and forcefully showed 
the practical fireproof features of tile construction. 
In this exhibit there were floor sections 


mortar 


several 








PATENT VULCANITE 


More than twenty different varieties of roofing material were shown here. 


ROOFING COMPANY. 


Each rep- 
resenting practical application. 


showing the actual construction of fireproof floors. 

The Clinton Wire-Cloth Co., exhibited their woven 
and electric welded wire fabric, studding, ete., which 
was exemplified for both exterior and interior wall 
surfaces, as well as roofs and floors, a real fire- 
proof type of construction. 

Donley Bros. Co., exhibited the possibilities of 
metal lath for both interior and exterior use by a 
perspective model of a stucco house. Thirty-five 
varieties of metal lath, wall ties and corner beads 
are shown. L. R. Powell, of the Bostwick Metal 
Lath Co., presented all visitors who wear spectacles 
with a prepared cloth, which proved to be an easy 
and perfect way of cleaning one’s glasses. 

The Cleveland Builders’ Supply Co., had a very 
extensive exhibit divided into several sections. One 
of the most important of these showed exterior wall 
surfaces done in Klingstone, interior surfaces of 
caenstone plaster, and another Finesco, which is an 
interior plastering material, in artistic colors. This 
section attracted a great deal of attention, par- 
ticularly that of practical builders and plaster con- 
tractors. Another section was given over to the 
wall coating department where the famous Bay 
State line of tintings and waterproof paints were 


TWO EXAMPLES OF THE ART ACHIEVEMENT IN COLORING AND IN DESIGN OF BRICK WORK. 
The bonding and patterns and mortar jointing exceed anything else of the kind ever offered in an exhibit. 
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exploited extensively. A great deal of this excellent 
material has been used in the Cleveland district, and 
both Messrs. Hunt and Turner from the Boston head 
quarters of the Wadsworth-Howland Co., were on 
hand to aid the visitors in making selections and to 
explain how the materials work. 

The Northern Granite and Stone Co. had one of 
the most practical exhibits in the show. W. P. 
Hurst, president of the company, was personally in 
Granite paving blocks, of the principal 
that throughout 
Northern Ohio, were exhibited in the usually speci 


charge. 
varieties are specified generally 
fied dimensions. An ornamental vase of Wisconsin 


flowers was an orna 
the 
sizes used in concrete and for floor surfacing, ete., 
for the 


Indiana 


granite, filled with natural 


mental feature. Crushed granite in various 


exhibited in j 
the 
limestone also formed a part of this display. 

The Woodville Lime and Cement Co, had a 
gotten up exhibit of hydrated lime and other prod- 
Mr. Maurer, 


were practical 


Ohio 


glass jars 


examination of visitors. and 


well 


ucts familiar to the leading builders. 
in charge of this exhibit, was giving everybody the 
glad hand, and the Woodville welcome to the show. 
He was surrounded by a crowd most of the time, and 
explained to a bunch of ladies just how Woodville 
hydrate could be substituted for face powder. And 
he got away with it. 

The Belt Co. 
‘sen? which 
have used with a great deal of satisfaction. 

E. F. Canfield, of the Union Fibre Co., Winona, 
Minn., represented an exhibit that was unique and 


their well-known 


conerete 


Chain exhibited 


mixer, many contractors 


attractive. 

The Ohio Quarries Co. showed some fine examples 
of Cleveland sandstone, showing the finished ma 
terial and also the rough quarry blocks, which were 
unfortunately too large to be used for watch charms. 

The Gorham Co., New York, had of the 
most dignified, as well as richest exhibits in the 


one 


show, showing bronze work in many shapes, and 
stained glass in magnificent designs. 

The Lakewood Mason Supply Co. had a very at 
tractive brick display which was artistically ar 
ranged, and showed some splendid mortar effects. 

The exhibited 
building materials, including brick, specialties, and 
a full line of the staple articles with which they 
supply the contractors to build the beautiful homes 
in and about Cleveland. 

The Kansas Buff Brick Manufacturing Co. showed 
their material off to advantage with a very effec 
tive display. 

The Builders’ Specialties Co. had an exhibit which 
showed a very extensive line of steel specialties, 


Cuyahoga Builders’ Supply Co. 


including metal lath, corner beads, wall ties and the 
like; orna- 
ments. 

The Modern Ventilating Co. is an awning concern 
which exhibited a new pattern of sun shade for 
windows and other openings,,with a very attractive 
young lady to explain how the thing worked. 

Rackle & Son exhibited a number of high-class 
mantel, 


also stone and concrete fittings and 


ornamental concrete including a 


which were among the best art features of the exhi- 


pieces, 


bition, 

George D. Barriball, manufacturer of concrete 
products, exhibited a full line of vases, windowledge 
flower boxes, having a very great variety of sur- 
face treatment. 

James J. Hinde, a Cleveland contractor, who spe- 
cializes in building brick homes, is a believer in joy, 
and has a poem that runs like this: 

Smile awhile, 

And while you smile another smiles; 

And soon there’s miles and miles of smiles, 
And Life’s worth while because you ‘smile. 

The Cement Users’ Association of Cleveland had 
a fine exhibit of cement block. that were finished 
and surfaced in different ways, and laid pp so as 
to show the material off to the best advantage. 
They also showed a of lawn ornaments, 
vases, posts, etc., exemplifying the highest achieve 
ments of the art. 


number 





DONLEY BROTHERS COMPANY, 


MANUFACTURERS OF 


STEELLATH C0. 
ra OG C= 
Te SHARON STEEL HOOP COs" 


ae 








“DB” SPECIALTIES 


In this exhibit metal lath, corner bead, wall ties and a long list of steel specialties now indispensable to the builder 


were 


On Feb. 22, one of the most prominent contrae- 
tors of Pittsburgh, W. 8. Burgough, and his bride 
the By the time they 
reached the booth of Donley Bros., where the D.-B. 
Builders’ 


they fell into a host of friends, and an impromptu 


arrived to take in show. 


Specialties were prominently displayed, 


dinner party was arranged to take place at the 
Statler Hotel. 
ley and wife, Clarence Donley and+wife, Ford Donley 
and wife, H. H. Wilson and wife, W. A. Schulte 
and wife, R. P. 
wife, Mayor and Mrs. Davis of Cleveland, J. B. 
Pittsburgh Madden, of 
Philadelphia. After the dinner party, from six to 


The party consisted of George Don- 


Stoddard and wife, Len Powell and 


Shaw, of and James E. 
eight, all adjourned to the building show, where 
at the booth of Donley Bros., Mayor Davis pre- 
sented the bride with the key to the show, with a 
Stod- 


dard, the secretary of the show, also orated in his 


very elaborate and graceful speech. R. P. 


own peculiar, comic and pleasant style. 

The floral decorations of the Complete Building 
Show were very: attractive. .The entrance being 
the imitation of a pergola of roses intertwined with 
vines. The artistic features of the settings were 
unsurpassed by anything of the kind that has ever 
There 200 ex- 


hibitors in all, many of them showing heating, and 


been organized. were more than 


lighting apparatus and trimmings and finish. of 


every description. 
Building Show has had the effect without a doubt 
of giving a pronounced: impetus to building in the 


Taken all in all, the Complete 


greater Cleveland district. 


The California magnesite industry is enjoying a 
boom owing to the shutting off of foreign supplies 
and the abnormal demand from the steel industries, 
and a number of properties are being developed on 
The Porterville Magnesia Co., at 
Porterville, Cal, is getting out a considerable 
tonnage of the material, and now H. S. Doyle, for- 
mer superintendent of the company, has leased “a 


a large scale. 


shown. 


fine magnesite property near that town and is pre- 
paring to build a calcining plant. 

It is said that a good many large pieces of work 
in the Kansas City territory are being held up, 
pending the disclosure as to what the prices of 
steel and lumber will be this spring. Many en- 
gineers and builders have goodly contracts in sight, 
but a few more rises in these materials may scare 
off the prospective builders. 





J. U. Sehickli has taken over the contract for 
the construction of the concrete stadium at the 
Louisville Boys’ High School, which will have a 
seating capacity of 6,000. Arvid Norvall, who 
started the work, had to give it up because of 
illness, 





John Quinlan, Montreal, Que., who has been re- 
elected president of the Montreal Builders’ Ex- 
change, states that in the immediate future, the 
building operations in Montreal would proceed along 
lines different from those that had obtained in the 
past. The city at present had sufficient office ac- 
commodation for years to come; he thought, how- 
ever, they would see a considerable extension of 
structures suitable for manufacturing and industrial 
plants. Of the higher priced residential buildings 
there were more than sufficient needs, but there was 
a steady demand for homes of a moderate price and 
especially of the cottage or semi-detached villa 
type, and if the merease in population took place 
which was so confidently predicted in several au- 
thoritative quarters they might expect to share 
abundantly in the work of erecting homes for the 
people. 





Headed by J. L. Lewman, president of the Na- 
tional Association of Builders’ Exchanges, a dele- 
gation left Louisville Friday, Feb. 18, to attend the 
National convention in Baltimore, on Feb, 22-24. 
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- HY-RIB 
” HY-RIB 
” HY-RIB 
}” HY-RIB 
RIB LATH 





1%” Hy-Rib, Very Rigid. For heavy loads 
and wide spans. 


Ajj 


THE COMPLETE LINE 
The best products in each line 
for all dealers and contractors 


HY-RIB 


Roofs, Floors, Partitions, Ceilings, Sidings, Furring 
NO FORMS—NO STUDS 


METAL LATH 
Hy-Rib Lath Rib Lath (3 types), Diamond Lath (2 types) 
Write for dealer's proposition covering our complete line. 


Nome good territory open. Act quickly—catalog and 
further information on request 


Trussed 
9222222222: 22) Concrete 


: Steel Co. 


Youngstown, Ohio 








wT 
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Standard Rib Lath in three gauges. Also “B’ Rib 


Lath, similar in design. Representatives in 


Principal Cities 


CCCCCEEKELELELE 


Pressed Steel 


CCCCCCEEC CCC LEE Channels and Studs 


ve sons detenadtaen All types and sizes 


oe eee ronge for Part 


tions and Ceilings. 





Beaded Pilate Rib Lath—Permits two-coat work 
instead of three, 


Corner Beads 
4 Types 





Diamond lath of two types and various gauges. 





15/16” Hy-Rib for floors and roofs without forms— 
sidings, partitions, and ceilings without channels. 





KAHN 
Pr 
Steel 
Channel 
%” Hy-Rib Lath used as a self-furring lath and in Studs, 2”, 
partitions, ceilings, etc., for stud 3”, 4”, 
spacings 24” to 36”. 2”. 5” and 6”. 





For Economical Transportation 








While Aerial Wire Rope Tramways were 
originally designed to carry ore over mountain- 
ous country, they have steadily been finding 
favor in industrial fields, for transporting stone, 
gravel, coal, cement, lumber, etc., and for the 
disposal of ashes and other waste materials. 


(LESCHEN _ a TRAMWAYS 


REREY 


are manufactured in various systems to meet 
existing conditions. Years of practical experi- 
ence in designing and manufacturing Tram- 
ways, enable us to furnish equipment that will 
satisfactorily and economically solve practically 
all transportation problems. 














We shall be glad to supply you with full par- 
ticulars, and to advise, without cost, whether 
an Aerial Tramway will be practicable for your 
particular work. 


59 Years in Business 


A. Leschen & Sons Rope Co. 


ST. LOUIS, U. S. A. 
New York Chicago Denver Salt Lake City San Francisco 











ROBBRT W.HUNT  § JNO.J.CONE §JAS.C.HALISTED _—Dz. W. MeNAUGHER 
ROBERT W. HUNT & CO., ENGINEERS 
INSPECTION CEMENT & REINFORCING STEEL 


CHEMICAL AND PHYSICAL TESTING 


Office and Laboratories 
New York Pittsburgh 8t. Louis London 
Montreal San Francisce Toronto Mexico City Seattle 











The Fuller Engineering Co. 


Designing, Constructing and Operating Engineers 


Analytical Chemists 


CEMENT AND HYDRATED LIME PLANTS A SPECIALTY 


Offices: Allentown Natl. Bank Bidg., Allentown, Pa. 
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F.L. SMIDTH & CO. xtw' yore 


E'agineering Cement Works 


Cement Making Machinery 












































REPORTS DESIGNS ERECTION 
Stone Crushing Sand and Gravel 
Plants Plants 
Quarry Operations 
PRESTON K. YATES, Consulting Engineer *O rent “*™ 


120 BROADWAY, NEW YORK CITY 
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Announcement— 


The Northern Granite and Stone Co., has been organized to 
supply all shapes, sizes and grades of granite and building stone 
requirements of the contracting and building trades, with 
dependable deliveries to the limit of transportation facilities by 
rail or water. 
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Hard Northern Granites Granite Paving Block 
Crushed Granite Fine Granite Screenings 
Bedford Limestone 








Crushed Granite and Colored Granite screenings for surfacing concrete 
and other special purposes, — to dealers for stock in any quantity. 
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GRANITE QUARRIES AND PLANTS 


Utley, Wisconsin Alexandria Bay, New York 
Berlin, Wisconsin Wesley Island, New York 

Red Granite, Wisconsin Granite Quarry, North Carolina 
Ableman, Wisconsin Stone Mountain, Georgia 





See Our Exhibit at the Complete Building Show 
CLEVELAND 
February 16th to 26th 


the Northern Granite &@ Stone Co. 


W. P. HURST, President 
808 Leader News Building CLEVELAND, OHIO 
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Practical Engineering Experience 
that means ECONOMY in the production 


of Stone, Cement, Sand and Gravel 


“S-A” Engineers have developed 
many highly successful features in 
economical conveving, as a result of 
their long and varied experience in the 
conveying field. We design and man- 
ufacture conveying machinery for rock 
crushing plants, cement plants, gravel 
washing plants, storage systems, etc. 


The various mechanical units of 
“S-A” Conveying and Screening 
Plants are designed and manufactured 
to meet the most extreme demands. 


The Unit Carrier allows “S-A” Belt 
Conveyors to run for years with no 
attention for lubrication or adjust- 
ment. The ball bearings save the belt, 
save power, and above all, save oper- 
ating attention. 


“S-A”’ Friction Hoists are built for 
use in gravel and stone crushing 
plants, clay plants, etc., for hoisting 
loaded cars up the incline from any 
part of the quarry. Perfect control is 
secured by the friction brake. 


“S-A”’ Apron Feeders deliver a 
uniform load from a bin or hopper to 
the conveyor and thus secure highest 
conveying efficiency. 


“S-A”’ Gilbert Screens are used in 
practically all of the successful gravel 
washing plants in operation today. 
They insure large capacity, clean, sharp sep 
aration, low installation and operating cost 
and require minimum power. “S-A” Eng- 
ineers are at your service in the design of 
screening plants or conveying systems to 
meet your special requirements. 





Our Screen Catalog ': bis. . 
m Ss 


complete book ever issued on screens 
and screening plants. Write today for 
your copy—gratis—if you are inter- 
ested. 


Stephens-Adamson Mfg. Co. fixes” 


BRANCH OFFICES: 


New York Detroit Chicago Salt Lake City Pittsburgh 
Los Angeles Boston Huntington St. Louis Toronto 


We design and manufacture conveying machinery for rock 
crushing plants, gravel washing plants, storage systems, etc 
Also, transmission and screening equipment, elevators, gates 
feeders, care pullers. 


Unit Carrier 
Patent pending 















This stone company 
saaved nearly $15,000 
a year through the 
nstallation of 
**S-4’’ Equipment. 




















Gilbert Screen 

The most effective type of screen for 
washing gravel 

Large Capacity, Clean Separation, Low In- 

stallation Cost, Minimum Power Required 


This gravel washing plant has a capacity of 
3,000 yards per day. It was the fourth 
‘*8-A’’ plant erected by the purchasers. 
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The Ideal Drive Belt 


which is fast supplanting leather, 
rubber, balata and other types of belt- 
ing for transmission service. 


SANDOW possesses great uniform 
strength and pliability, both of which 
are essential to a first class drive belt. 


Initial and last cost less than leather. 


Also manufacturers of 


REXALL DOUBLE STITCHED BELTING 


IMPERIAL BELTING COMPANY 


General Offices and Factory—Lincoln and Kinzie Streets, Chicago 
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ua? WHEELING WALL 
PLASTER COMPANY 


TELEPHONE ORDER HOUSE. WHEELING 1093 
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Great Retailers Convention at Cleveland 


The National Builders’ Supply Association, rep- 
resenting as it does the uplift and progressive prin- 
ciple of codperation amongst the retailers of fire- 
proof building materials, has had sixteen years of 
eventful history. During that period there has 
been a tremendous development of the business and 
unprecedented expansions of the manufacturing 
industries contributing thereto. At the time of the 
organization of the National Association the busi 
ness of the retailer was a new idea, only recog- 
nizable in the larger cities, but year by year the 
dealers everywhere are waking up to the fact that 
they are a part of the new kind of business that 
was first recognized, classified and named by the 
National Builders’ Supply Association. 

The work of the members of the trade consists 
of merchandising in a line of commodities repre- 
senting in its entirety such an enormous tonnage, 
that the tonnage of the next greatest line shrinks 
into insignificance. Along with this goes another 
new feature in merchandising which introduces a 
great many obstacles and problems all its own, 
namely, that the entire tonnage consists of very 
low priced commodities, that consequently have 
comparatively a small margin of gross profit upon 
which to conduct extensive merchandising opera 
tions. The investments of dealers in builders’ sup- 
plies are very considerable when compared with 
the tonnages handled and the possibilities of the 
merchandising margin. 

While all of the staples and even the specialties 
supplied by the retailer to a building operation are 
indispensable, )their very cheapness invites con- 
temptuous consideration in comparison with the 
calculations of the labor, ornamentation and finish 
that go to make up the big total of the complete 
building. Yet the service of the retailer, with 
his teams and motor trucks, actually puts the ma- 
terials at the site out of which more than ninety 
per cent of every typical modern structure is fabri- 
cated. Usually the dealer is the small factor in the 
money calculation, but the first of ‘importance in 
the indispensables of construction. 

No such condition has ever previously existed in 
connection with another business, and the men 
whose capital, effort and energy are invested in the 
retailing of builders’ supplies have been steadily 
trying to work out their own salvation through the 
medium of codperative effort expressed in the Na- 
tional Association and in subsidiary local and state 
organizations. Considerable recognizable progress 
has been made and some of the fixed stars for 
guidance have been discovered. 

As yet, the association movement is in its in- 
fancy, because the retailers have not fully arrived 
at a complete system ‘of definitions for their condi- 
tions upon which to base a comprehensive code of 
ethics for their trade, one that can be at once per- 
manent and effective, and worthy of the codpera- 
tion of all the interested factors in the production 
and delivery of fireproof building materials. There 
is still a great deal of preliminary work yet to be 
done, but it can be seen that the time is approach- 
ing when through the work of the National and the 
codperation of tke other associations, that the deal- 
er in builders’ supplies can really find himself and 
so formulate the basis for proceeding upon real 
business principles. 

The association movement has already | built up 
better credits, and the dealer is beginning to learn 
how to extend his activities by increasing his line, 
and using his delivery facilities to greater .advan- 
tage, and they are giving a broader consideration 
to their competitors and to the people with whom 
they do business. 

In all of this work the manufacturers of the 
staples, as well as the specialties, are giving their 
support and assistance insofar as they are able to 





help in such a case. But the work that lies before 
the National association and all of the other organ- 
izations has got to be principally done by the pro 
gressive dealers themselves. It is up to the men 
who are intelligent enough, strong and broad 
enough to work for themselves by working for all, 
in a ecodperative effort to bring to perfection an 
ethical business out of that which at the time of 
the organization of the National was a stampede 
of barbaric barter and slaughter of commodities 
and of the money that represented the value of the 
same. 

The pole star of a recognized ethical conduct of 
this important business is becoming more clearly 


defined as the mists of suspicion, of trickery, and 





JAMES H. ALLEN, LINCOLN, NEB., 
Re-elected President, N. B. 8. A 
of short-sightedness are wiped away through the 
application of the principle of codéperation. May 
the work go steadily on, and the recognition of the 
prineiple be more clearly defined with every suc- 
cessive effort! 
OPENING SESSION, FEBRUARY 17. 

The seventeenth annual meeting of the National 
Builders’ Supply Association was called to order by 
President J. H. Allen at 2:00 p. m. at the Hotel 
Statler, Cleveland, Ohio. He then introduced Harry 
H. Davis, mayor of Cleveland, who gave the address 
of welcome. 

Address of Mayor Davis. 

Mr. Chairman and very good friends, I have al- 
ways believed at most conventions there is more 
business done in the lobby than in the meeting 
room, at least that is true whenever I attend a 
convention. I seldom like to listen to long winded 
speeches, but prefer to renew acquaintances. 

I do consider it a great honor to have you meet 
with us in Cleveland, and want to express thanks 
for having selected our city for your annual meet 
ing, and to say that we want to do everything we 
ean to make your stay pleasant. 

We hear criticisms as to the condition of the city 
from visitors. Those who are compelled to live 
here all the time feel it is a help rather than a hard- 
ship that some things are not as open as they would 
like to see them when we have visitors. We not 


only want clean streets in this city, but want it 
to be clean in every way. We have undertaken 
something here which few other cities have under- 
taken. We are attempting to conduct city affairs 
in a business-like manner. Many of you men in 
other cities have heard friends express themselves 
as to the necessity and efficiency of economy in 
this city. We are attempting to prove to the en 
tire United States that cities can be conducted as 
economically and efficiently as your own private 
business, with proper attention. We hope at the 
end of the year to demonstrate that, and trust 
you men who only live in Ohio where there is now 
an objection to amend or repeal the one cent tax 
law feel that public officials should make every ef- 
fort to keep within their means. 

I would like to ask all men assembled at this 
convention that you criticise us in a manner that 
will be helpful. You will notice many things which 
we do not notice; you will notice things that might 
be changed for the good of the public; you will no- 
tice some things done here not done in your eity 
and you will know of some things done in your 
city which we do not do, which would be helpful 
to us. I would ask that where you notice things 
like this, to just let us know about it. We feel 
it will be helpful, as it will aid us in the work 
we have undertaken. 

If there are any good things we are doing here 
we want you to go back to your eities and tell them 
about it. We are undertaking to build a con 
vention hall in this city which will accommodate 
15,000 people at one time, and we trust the next 
building exhibit will be in Cleveland and that we 
can accommodate you better than we are now do- 
ing. We want you to feel at home. The town is 
open to you in every way possible. If there is 
anything we ean do to help you, trust you will 
eall on me to do it. I thank you gentlemen and 
wish you every success. 

Then followed the list of new members brought 
into the association since the last meeting, 126 
new members. They were all approved by the 
board of directors, and aecepted by the meeting. 

President Allen next asked for the treasurer’s 
report, and as Mr. Voelkel was unavoidably de- 
fained, the secretary, L. F. Desmond read the re- 
port, which showed a good balance on hand at this 
time in the treasury. 


President’s Address. 


On Fobruary 10, 1915, the first day of my incumbency 
of the office 6f president of this association, a meeting of 
the board of directors was held in the city of Chicago for 
the purpose of devising ways and means for financing a 
plan of reorganization ! 

At this meeting, every phase of the proposed plan was 
discussed, with the final result that the plan could be put 
over and the association made a real live, active force 
if the necessary financial assistance could be secured. 
E. H. Defebaugh, of Rock Propucts anp BUILDING MAT#E- 
KIALS, Was appointed the chairman of the Finance Com- 
mittee, which committee consisted of the entire board of 
directors, and to him was pledged their active and finan 
cial support in all his efforts. 

On May 29, 1915. another meeting of the board was 
held in Chicago, and it was at this time Mr. Defebaugh 
reported as follows: “He had been very busy since the 
time of the convention on work which had been entrusted 
to him, and had done everything he could to bring same 
to a successful conclusion, but he was compelled to re- 
port the absolute inability to accomplish the desired re- 
sults.” It was the consensus of opinion that further 
time on the matter would be of no avail, and Mr. Defe- 
baugh was accordingly released from his duties with the 
thanks of the association. 

This is the history of our effort to raise a fund suffi- 
ciently large to put over an organization that would be 
representative of the industry, a movement that was 
given impetus by our past president, Mr. Cormack, and 
which was the principal subject for consideration at our 
last convention. 

Before going any further, I must say here that the 
failure on the part of those whom our commitee tried to 
interest in this proposition te respond, did for just a 
minute cause me to stop and think if there was anything 
under the sun today savoring of a real business-like 
organization that would appeal to the average building 
material dealer, or whether he was content to go along 
merely as a warehouse and teaming proposition, and I 
eame to the conclusion that there really must remain 
within them that ambition of all men, the desire to suc 
ceed in their chosen calling, and that possibly I could in 
some smal] measure during my tenure of office lend my 
efforts in the work of the National Builders’ Supply Asso- 
ciation with that end in view. 
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WALTER F. JAHNCKE, NEW ORLEANS, LA. 


One of the most successful examples of organization 
today is contained within the ranks of the retail lumber 
dealers, an organization that carries in its membership 
practically every retailer of that material. It is the ex- 
ception and not the rule when a manufacturer of lumber 
sells direct to a consumer, and I maintain that the policy 
of absolute dealer observance, is the one and principal 
thing that this association or any other organization of 
its kind must stand for, and by our own efforts every day 
in the year to try at least and play fair with our com 
petitors. I believe that the manufacturer will eventually 
realize that his best interests lie in our hands. 

My thought in mentioning the lumber dealers’ organiza- 
tion is to bring out the point which explains their 
strength and in a way literally welds them together, and 
it is mutual insurance. I do not suppose that there is a 
lumber dealer in the United States who does not carry 
at least a big portion, if not all, of his insurance in 
some lumberman’s mutual company. He is enabled to get 
the benefits of this mutual insurance by first becoming 
a member of the trade organization, and after a year or 
two, during which time he has had returned to him divi- 
dends on his insurance premiums amounting to 35 and 40 
per cent, you must admit that it has made him prize his 
membership highly, and given an incentive for even more 
effective work. 

Why, then, should not the building material dealer also 
be given the benefit of mutual insurance? We firmly 
believe that he should, and consequently during the past 
year we have succeeded in perfecting what we claim to 
be a first-class Mutual Insurance Department of our 
association. This insurance department is in the hands 
of a long and well-established company, and the manager 
of same, Mr. Kemper, will during the afternoon, give 
you a more comprehensive outline of the plan and the 
benefits to be secured through same by the association. 

We did not enter into this insurance proposition until 
after a thorough investigation of same, and your officers 
concluded the arrangements for same on September 27, 
upon the recommendation of our insurance committee, of 
which W. W. Coney was chairman. ; 

We have during the past year endeavored by every 
means at our disposal and on every occasion, to foster a 
policy of codperation between manufacturer and dealer 
for extending the demand for and sale of building mate 
rial, and to secure from the manufacturer recognition of 
the truth that the logical channel for his output to reach 
the consumer is through the dealer. While I believe that 
there is an honest desire on the part of the manufacturer 
to observe this policy, we must all admit that they are 
powerless to do so in its entirety until such a time as our 
association has devised some means whereby each and 
every dealer will recognize the necessity for regulation 
within our own ranks. Along these lines, I believe that 
our secretary, Mr. Desmond, has in the past few months 
put into effect a pian better than any which I have seen, 
and as we have arranged to devote one session of the 
convention to its consideration, I will at this time simply 
ask each and every one of our members and friends to 
be present and ascertain for themselves its working and 
ideas. 

Our association should be so strong as to suggest by 
its mere existence the advisability of the manufacturer 
pursuing the ethics of trade that it advocates, and on 
the other hand it must be so elastic and broad meaning as 
to insure that manufacturer of a like observance of the 
same standard of ethics on the part of the dealer. 

I believe that this association could do nothing better 
at this time than to devote its entire energy to the 
building up of an organization that will be efficient, for 
in my humble opinion I must reiterate the thought ex 
pressed before in this report, that the present troubles of 
the dealer are not because of adverse conditions brought 
about so much by the manufacturer, as it has been the 
absolute lack of efficient organization on the part of the 
dealer. I will say without fear of contradiction that if 
our organization today represented 95 per cent of the 
dealers of this country, that the manufacturer would be 
glad to follow a selling policy that was the best for the 
members of our association, because they would then 
know that any industry capable of maintaining such an 
organization must certainly be progressive and the best 
means they could secure for the successful distribution 
of their goods. 

The question is not so much that of complaining about 
direct sales and other bad practices, as it is of making 
our agency the best that the manufacturer can possibly 
secure. 


Secretary Desmond’s Report. 


In presenting my report to you one year ago I related 
therein the various plans which the officers of your asso 
ciation had tried tn their endeavors to interest the dealers 
in building materials throughout the country in the work 
of the National Builders’ Supply Association, and the 


absolute lack of response to their efforts, notwithstanding 
the fact that our campaign for an increased membership, 
as well as increased interest, was, I believe, conducted on 
such a basis as to merit better results, 

The net results of our work during the year 1914 
brought to the association only fifty-five new members and 
these figures applied to an industry as commercially im- 
portant as the building material business simply meant 
that either the procedure of the association was not 
applicable to the trade it served, or else that trade was 
not awake to the importance of organization. 

Believing that the year 1915 would bring to the associ- 
ation a greater appreciation of its work and feeling that 
it perhaps required more time for the logic of its gospel 
to be felt, we went ahead during the past year for the 
first six months along practically the same lines and 
found at the end of that time no greater returns for the 
energy that was expended, both by the association and the 
members therein, only about twenty new members having 
been secured. 

Knowing that our association, or any other body of its 
kind, can only be successful when it represents within its 
ranks the greater majority of the trade it serves, so as 
to carry influence which is absolutely essential, along 
about last June or July we came to the following conclu- 
sions : 

To abandon entirely the policy heretofore pursued, and 
to go out and make a personal solicitation and see 
whether or not the dealer really was content to go along 
by himself, or whether he was susceptible to organization. 

Suffering as we were then, and had been for some years 
past, from an affliction known as lack of finances, it was 
necessary to select some field for our work which would 
prove to be inexpensive from a traveling standpoint, and 
at the same time a fertile field to cultivate. Therefore, 
we selected the state of Indiana, which already had a 
state association containing but thirty or forty members, 
and secured the permission of Mr. Bradshaw, of Indian- 
apolis, who was the president of same, to go forth in the 
state and try our plan, which was as follows: 

We proceeded to divide the entire state north of 
Indianapolis into districts, designating each district by a 
number, each one being known as District No. —, Indiana 
Division of the N. B. 8. Each of these districts con 
tained within its boundaries a radius of an average of 
twenty-five to fifty square miles and the following rules 
and regulations for the governing of these committees 
were adopted : 

RULES AND REGULATIONS GOVERNING THE ORGANIZATION OF 
DISTRICT LOCAL COMMITTEES OF THE NATIONAL 
BUILDERS’ SUPPLY ASSOCIATION, INC. 


1. Any firm, person or corporation within the territory 
of this association, regularly engaged in the building 
material trade, unless otherwise ordered by the executive 
committee, and carrying a stock of masons’, plasterers’, 
sewer builders’, pavers’, and other similar building mate- 
rial, reasonably commensurate with the demands of his 
community, shall be considered a building material dealer 
and eligible to membership in this association. 

2. Membership in the National Builders’ Supply Asso- 
ciation shall also constitute membership in a “local 
district committee.” 

8. A “local district committee” shall consist of five 
(5) or more dealers in a territory, which territory shall 
be designated by the National Builders’ Supply Associa 
tion. 

4. The “local district committee” shall be organized by 
and under the direction of the National Builders’ Supply 
Association, on what is known as the credit and promo 
tion bureau plan. 

5. Each “local district committee” shall elect from its 
membership a chairman, whose duties it shall be to pre- 
side at all meetings held by said local. 

6. At the option of the “local,” the office of secretary 
may be included with the duties of chairman, or if desired 
a secretary may be appointed who shall be present at all 
meetings and furnish to the general office of the National 
Builders’ Supply Association such reports as may be pro- 
vided for and perform such other duties as may be 
required. 

7. It is understood and agreed that each “local district 
committee” shall meet at least opce each month, and 
oftener if necessary or found desirable, such meeting place 
to be designated by the chairman, who shall see that the 
members of his committee are notified accordingly. 

We commenced our actual operations in the state along 
about the latter part of July, and have succeeded up to 
this time in establishing eight districts with a membership 
of about 100, and these are the facts in connection with 
the success of our work in that state: 

Each of these committees, as you recall from a reading 
of the rules and regulations governing, is working under 
a credit bureau plan: In other words, when we ap- 
proached a dealer with the view of securing his applica- 
tion and codperation in our work, we were not at a loss 
to tell him just what benefits he was going to derive 
from such membership, but we could in a very few words 
point out the following facts: 

Immediately upon his becoming a member of the 
organization, he would engage in its credit plan, which 
is nothing more or less than a system whereby each 
member knows from information furnished him every 
month, the exact standing of all customers in that dis 
trict who have failed to pay their bills within sixty days’ 


time. 
2. His interest in the credit matters (and what 
business man is not interested in credit?) insures the 


attendance at the monthly meetings of every dealer in 
the district who can possibly attend. 

3. And, when you have succeeded in bringing about 
some means which will insure the men, engaged in a simi 
lar business in a certain territory, meeting regularly each 
month to discuss the most vital part of their business 
you have then arrived or made the first step in the road 
to confidence in one another, the lack of which in the 
past has been the only reason for small margins. For, 
search as you will, no other topic can bring men to the 
same common working ground as the subject of credit, 
and instead of the association practically apologizing for 
asking you for your dues at the end of each year, you are 
ready and willing to contribute your small share of the 
amount that is necessary to keep in operation a system 
that you know from a perusal of your books has put 
dollars in your pocket for the dime thus expended. 

Further than this, there are many other questions 
which more or less affect your business, which it is 
needless for me to relate here, the solution of which rests 
only in the dealers having learned to believe in one 
another, instead of the person who has goods to buy 
and who is going to use every means at his disposal to 
procure those goods at the best price obtainable. 

Also, I might say here that the building material 
dealer is in a way no different from hundreds of other 
industries, all of which in the present day are actively 
engaged in promoting their business by means of adver- 
tising and other promotional effort, and he must awaken 





to these methods instead of bemoaning the fact that the 
products he is handling are getting to be sold direct more 
and more every day, and if he will only get out and make 
his agency of distribution so efficient as to preclude any 
other means, his troubles, if not solved entirely, are at 
least on a fair road to be. 

In all of the districts that we have formed never has 
the matter of prices been mentioned in a meeting, for the 
meetings are not held for the purpose of fixing or estab- 
lishing prices, a practiee which everybody knows is short- 
lived and productive of more disastrous results than any- 
thing we could mention, but as stated before, they are for 
the purpose of bringing about an intelligent discussion of 
the conditions which affect prices and under such cir- 
cumstances as to warrant good results as a good many of 
the members in our Indiana division can testify to. 

With reference to cur membership, I wish to say that on 
February 15, 1914, our membership was 204; February 15, 
1915, 250; February 15, 1916, 348. 

We secured during the past year 125 new members as 
compared with fifty last year, or an increase of over 100 
percent, and having lost twenty-seven members by resig- 
nations, ete., leaves our net total now 3 

There are enough legitimate building material dealers 
in the United States to distribute the products of the 
manufacturers of these materials, and if these legitimate 
dealers, as they like to call themselves, will organize 
under the right plan, combine together to boost the 
industry as a whole and omit individualism, there will be 
no excuse, neither will there be any desire on the part of 
the manufacturer to sell his products other than through 
that dealer. On the other hand, if we find that there are 
approximately over 5,000 dealers throughout the country 
and we also find that less than half of them are members 
of organizations, it must be apparent to everyone that 
that other half must be shown the necessity of organiza- 
tion, both for their own welfare and for yours, and 
further than that, they must not alone be shown but 
their active support secured. 

When you represent the tonnage then do your actions 
and protests count 


President Allen then invited George 8. Keck, 
of the Finesco Company, Cleveland, Ohio, to make 
a few remarks regarding the invention and market- 
ing of the new colored lime, Finesco. In response 
to the invitation Mr. Keck spoke as follows: 

One would be very unappreciative if he did not 
extend his thanks for the opportunity of saying 
what little I have to say on this subject. I am 
going to express my appreciation, by making my 
remarks very short. Some three years ago I first 
became impressed through my connection with the 
business of lime manufacturing with the utility 
and general value that would attach to a proper 
plastie material with which interior walls could 
be plastered in colors instead of the ordinary white. 
Those who are familiar with the lime business 
particularly, and the dealer trade generally, will 
understand that that was quite a difficult problem 
to solve. As far as history relates, no previous 
solution of this problem has ever been made, al- 
though there has been a constant demand for a 
material of this description. Every dealer in this 
country knows that every white wall is ultimately 
decorated in some manner, papering, painting, fres- 
coing, ete. 


Finesco, the production of which is fully covered 
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by patents, takes the place of all the various forms 
of after decoration, and in itself produces a wall 
not only permanent but artistic beyond the power 
of words to describe and must be seen to be appre- 
ciated. The cost of a finescoed wall is less than 
that of a wall originally plastered in white and 
afterwards decorated by the addition of the cheap- 
est paper—avoiding all the nuisance of the after 
decoration as well. 

Associated with its production are men whose 
position in the lime manufacturing trade certifies 
to the character of the material far more than any 
personal remarks that I might make. A statement 
made Monday by the local manager of MeNulty 
Brothers, the largest plastering contractors in the 
United States, also means much to men knowing 
that firm as you men do. He stated that Finesco 
was not only beautiful, but that it was a wonderful 
material, and that he had fallen in love with it, 
after having completed the panel work at the Cleve- 
land Building exhibit. 

In this connection I wish to state that the sam- 
ples of Finesco as exhibited there and the material 
out of which the large panels were made was man- 
ufactured by myself over two years ago, thus 
disposing of the question of its permanency. At 
the risk of appearing egotistical, I wish to state 
that once in a long while inventions or improve- 
ments come about which later on are recognized 
as marking an epoch and oft times revolutionizing 
that particular industry. Men who are competent 
to judge feel that the invention of Finesco means 
a revolution in interior finishing and decoration, 
and that it means practically raising the plaster 
trade to where it might properly be termed a decor- 
ative art. 

A sales policy will unquestionably be adopted by 
The Finesco Company that will look towards a 
high standard in everything connected with Fines- 
co, and in the carrying out of this policy, may I 
not ask the co-operation of you gentlemen whom 
I know realize that any betterment of trade con- 
ditions insures a benefit to all those connected 
therewith. 

In behalf of The Finesco Company I extend you 
a cordial invitation to view the exhibit in the Kel- 
ley Island Lime and Transport Co.’s booth at the 
Cleveland Building Show. 

E. H. Defebaugh, being called upon, said: I think 
you are to be congratulated on your effort in ex- 
tending the organization. One thing that this as- 
sociation lacked was, and is, members, and while 
there has been a delegation from every large city 
as members of this organization, when you come 
to go out in the country, you find the retailers 








J. J. VOELKEL, NEW ORLEANS, 
Re-elected Treasurer, N. B. 8S. A. 


there have not joined, and it is up to us all to get 
in the little as well as the big dealers. 

Your secretary in distress last summer, not know- 
ing what would happen to the association, took up 
the local proposition; how successful he has been 
you can see. He has practically captured the state 
of Indiana. Practically every local section where 
the matter has been brought to the attention of the 
retailers they have joined. The question as it ap- 
pears to me for this association today is how we 
are going to organize Mississippi, Kansas, Missouri, 
Pennsylvania, Delaware, New York, ete., and bring 
them into this association? One feature that has 
retarded progress along that line in the past has 
been that the retailer generally could not under- 
stand how he could pay $10, $15, or $25 a year to 
make the National Association possible. 

I can say that in conversation with manufactur- 
ers, they have appreciated the work done, the spirit 
of the membership in this association now, and 
those who really get into the spirit. They desire 
to codperate with the dealer to make the material 
trade a real business where every man in it will 
make money. You know, without education, with 
out codperation, no trade can become great. Manu- 
facturers have always said, if you codperate with 
us we will go through the proposition with you, 
because we know this is our business. Perhaps 
there has only been a percentage of manufacturers 
who felt that way, but if the National Association 
had 12,000 members, and there is a possibility of it, 
you would see every manufacturer who makes any- 
thing you sell, tumble in here with a flock of sales- 
men and say we want you to handle our material 
in every section of this country and codperate with 
you. ; 

Manufacturers are working closer together than 
ever before, as they recognize that business now-a- 
days must be handled on a more economical basis. 
There are a lot of weak spots in the commercial 
business of this country. Look at your final state- 
ment, you can see it. Every man operating today 
knows he is paying more for labor and getting less 
efficiency than ever, and that means a higher labor 
cost, and with a 60 per cent or 75 per cent volume, 
your overhead charges are at least one per cent 
more than the year before. You know further what 
affects your business also affects the manufacturing 
lines. That being the case, there is no one in these 
lines.of trade in which we are all interested that 
has not a larger cost than ever, therefore, the ne- 
cessity of more scientific methods and cost keep- 
ing. 

Instead of two hundred dealers here, there 
should be seven hundred. We are a great United 
States with 12,000 building material men, and yet 
only two hundred are present. The National can 
be the best thing ever, but we must go out and get 
members into the association. 

Through the efforts of our institution the Del- 
Marl-Col Association was organized. It covers 
Maryland, Delaware and Washington; they have 
local meetings to handle matters of credits, etc., 
and are not interested in talking with their fellows 
in Chieago, Pittsburgh, or elsewhere. 

When we started out to get $25,000 last winter I 
thought it must be easy. We were promised $6,000, 
but gentlemen we could not get you men in Ohio, 
Pennsylvania, Massachusetts, ete., to come across 
and willingly say what you would do, as the fel 
lows from Pittsburgh, Detroit and some of those in 
Chicago did. What we need is more getting to- 
gether and more codperation. It seems to me there 
are plenty’here to work out this plan. We are will- 
ing to spend a couple of hundred dollars to get 
the association going, and we are poor folks. Why 
don’t you do your little part? You are not going 
to succeed if the man in the next town is coming 
over and selling goods under your nose, but he will 
tell you to learn to codoperate with the other fel- 
low. We are each one individually responsible for 
the prosperity of the builders’ supply business, and 
if we do not take it to heart right here and now, 





J. J. URSCHELL, TOLEDO, OHIO, 
Woodville Lime & Cement Co. 


we may not have a National Builders’ Supply As 
sociation always. 

A man is a lobster who is willing to sell his ce- 
ment on five cent margin. You say you cannot help 
yourself because the others will not work with you. 
That is what the National Builders’ Supply Asso- 
ciation is for. I say to you that the building ma- 
terial trade is better organized today than ever. 
All we need is to get them all under the tent of the 
National Builders’ Supply Association. I hope some 
kind of a membership committee will be formed in 
this organization in which you will all take part, 
and before you leave here you will each guarantee 
to get ten new members for the National within 
ninety days. If we will all do that, it means only 
2,000 new members, but it would make a very big 
difference. 

I assume the right to criticise because I spend 
money with you. You have been small about the 
association. You refuse to take responsibility on 
Yourselves. All the builders’ supply people want 
to get a move on themselves and be prosperous 
merchants in their towns, and be able to take care 
of their own proposition when a manufacturer does 
not live up to his word. 

This association can do many things that will 
be beneficial to the members in it and the industry 
as well, but we must come here, talk plain English 
and codéperate to bring about what should have 
been done ten years ago. 

President Allen then suggested that a vote of 
thanks be given Mr. Defebaugh for his able sup- 
port of the National during the past year and also 
for his talk of today. I suppose you all read 
Rock PropucTs ANp BUILDING MATERIALS and if 
you do, you ean see through its columns what they 
are always trying to do for us. Mr. Cisen has at- 
tended a number of Indiana meetings as well as 
other meetings throughout the country, and I 
would be glad to entertain a motion extending a 
vote of thanks to Mr. Defebaugh. 

Mr. Fischer seconded the motion beeause he felt 
if it was not for the support of Rock PropucTs AND 
3UILDING MATERIALS, the association .would have 
been on the rocks long ago 

Mr. Lackland: I attended a meeting the other 
day and was greatly surprised at the calibre of men 
in the business. They were far beyond my greatest 
expectations. I got the men together, nine of them, 
and they have now formed a local building material 
association in St. Louis with twenty-one members 
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today. I believe in encouraging the same thing in 


other territory. If this was done, the National 
association would very soon have a much larger 
membership. 

President Allen appointed an auditing commit- 
tee consisting of Mr. Kennedy and Mr. Kelly. The 
Messrs. F. H. 
Kinney, Henry Classen, and H. A. Rogers, and they 


nominating committee consisted of 


reported later, as appears hereafter. 

President Allen: We had a resolution presented 
by the Ohio Builders’ 
gard to the cement manufacturers and we have ap- 


Supply Association in re 


pointed on our committee to meet with them, the 
following gentlemen: Mr. Kelly, chairman, Provi- 
denee, R. I.; Mr. Michel, New Orleans, La.; Mr. 
Fischer, Memphis, Tenn.; Mr. Herbert, Nashville, 
Tenn.; Mr. W. O, Holst, Toledo, Ohio; Mr. Brad- 
shaw, Indianapolis, Ind.; Mr. Pipkorn, Milwaukee, 
Wis.; Mr. Classen, Baltimore, Md.; Mr. Spencer, 
Chicago, Ill. That committee will confer with Mr. 
Fay and get together in Room 1031. 

Mr. Fay: I have been quite busy on the same 
proposition for the past hour and a half, talking 
with the president of one of the cement companies, 
and he said it was going to be absolutely the policy 
of his company in the very near future, to put into 
effect a ten cent differential. I am sure it will be 
this company’s policy, and they will put it out very 
soon, and he said some of the other cement com 
panies not available now would be reached so that 
it can be made universal. I know this is going to 
happen and very quickly. He said this is only a 
start; it is not enough, we should have fifteen cents 
a barrel, which I think is correct. They are simply 
going to pass the buck up to you fellows. 
are not strong enough and men enough to work it 


If you 


out in your own communities, why they are going 
‘*What is the use, if you are going to 
break it up yourselves,’’ 


to say, 
In other words, they are 
I know ten cents is the differ 
ential you are going to get, and if you maintain 
that it will go up where it should be. 
to work with you. 


leaving it to you. 


They want 
I do not believe it will be ne 
eessary for the cement committee to meet this af 
ternoon, as I have the matter all set. 

It was decided not to release the committee, but 
to hold it for the present. 

President Allen then said he thought it would 
be well for the members of the association to take 
the matter up with the different dealers in their 
localities, and if they could call meetings of all 
dealers in their localities when they return home to 
do so and tell them what the cement people are 
The cont 
1031 with the committee 
Supply 


going to do for us, and so prepare for it. 
mittee is to meet in room 
of the Ohio Builders’ 
tomorrow. 


Association, at 10 
a. m. 

Mr. Bradshaw: The Indiana people are highly 
in accord with the local proposition outlined by the 
association. We believe it is only a start in In 
diana, that the proposition is right, and we should 
arrange to carry it out along the lines in Indiana 
They taken up the 
matter yet in Indianapolis because we are in shape 


in other sections. have not 


to give you every dealer as a member when the 
time comes. 

Mr, Meyer: 
to what has already been said. I endorse all the 
both Mr. Defebaugh and Mr. 
We told Mr. Desmond that we are ready 


to give him a membership whenever he is ready to 


I do not believe I can add anything 


remarks made by 


Bradshaw. 


come down to our district, and we think outlying 


districts, including Indianapolis, will bring in some 


forty-odd members. If we find any other states 
cannot form districts, then take them in as state 
associations and in that way the association, we 


believe, will increase its membership. I am pleased 
to know that the cement men are starting to wake 
up, and it will be a large asset to obtain mem 
berships in the National. 

President Allen: We would be glad to have the 
different sugges 


tions to us as to how we could carry this work for- 


members from states make some 





Fr. B. JONES, TOLEDO, OHIO. 
ward. What we would like to do is to have the 
National Association represented in a delegate 
body; if the different locals could send delegates 


differ- 


eould 


to the National from all these 
ent districts. It 


be cut 


Association 
seems to me the 
that 


much stronger organization than we have. 


expense 
have a 
I know 
we would have a larger attendance here if it 
not for the fact that 


expense is too great. 


down and in way we would 
was 
some of the boys feel the 

I have talked with building material men in the 
last three weeks as far south as Miami, Fla., and 
they all have the same conditions we have in Lin- 
coln, the same condition you have in Ohio and every 
other part of the country. They are very anxious 


down there to come in. I ealled a meeting down 


They 


promised me next year they will come to the meet- 


there and they formed a local association. 
ing. They are very anxious that this work be ex- 
tended to that section of the country. One of the 
dealers there has three different yards, located in 
Tampa, Jacksonville and Miami. 

I would like to have Mr. Desmond talk about the 
Indiana plan. 

Mr. Desmond: 
except to mention that this is a self-paying proposi 


I do not want to say anything, 


tion. All it needs is a little patience to see results. 





B. H. RADER, CHICAGO, ILL., 
Lehigh Portland Cement Co, 


The trouble has always been that we have started 
at the wrong end first, I believe, and did not really 
get down to the bottom and work up. We only 
started this campaign in August last, and we now 
have 109 members, and before we leave Indiana 
and proceed elsewhere we intend to clean up there. 
I think it a much better plan to stay and finish 
that job complete before going on to the next state. 
We are going to devote one session to that and we 
have purposely eliminated all papers for that. I 
think if we have a good attendance here tomorrow 
and if people will come and listen to what we 
have to say as to our experience with the dealers 
in Indiana and operate under this plan, it will be 
beneficial to all here. 

While a good many thought, and rightfully so, 
that possibly the membership fee, ete., was con- 
siderable, it did not bring in the applications. I 
would like to call on Mr. Schwier, chairman of 
our Indiana district. He has brought in a great 
many new applications, which were gotten by deal- 
ers going out once or twice a month and calling on 
the people in the different districts, and we would 
like to hear from him. 

Mr. Schwier: We concluded we wanted to build 
up the district of Indiana and get dealers to go 
out and visit the territory. We called on the men 
in their offices. Our experience has been that any 
dealer if visited by a number of men with a view 
to securing his membership that it works. We made 
four or five trips and we were only turned down 
flatly by three concerns, two of which have since 
come in, and the other one possibly will come in 
later. We have only about forty eligible dealers 
in our district, and we have secured thirty-five of 
those, and those we have not secured is because we 
have not called on them, due to lack of time. I 
think, however, we will soon have the district fully 
organized. In my opinion, if all the different deal- 
ers in the large cities can get together perhaps a 
day each month and go out and see the country 
dealers in the smaller towns, that they could get 
the entire state organized in a very short time. We 
had the pleasure of getting in some who were an- 
tagonistie to each other in different localities, by 
bringing them together, comparing notes, ete., and 
while our meetings have not been as large as is 
possible, we have had some very good meetings. 
I believe if the members will get together and get 
busy, it will only be a short time when we have 
all the dealers thoroughly organized. 

President Allen: This is very interesing and 
proves that there is not any question but what the 
whole United States can be thoroughly organized 
on this system. It is simply a question of how 
quickly we can get into the different territories 
and different states. If we had the men in the 
different states that would take this up, we could 
devote the time to it, or have some one man in 
the different cities who would devote the time to it. 
The $10 dues would take care of all of the expense 
for organization in the different states. It has been 
doing so in Indiana, and I think it would do the 
same in other states. But there should be some 
means of getting some one in the different states 
to take enough interest to organize in those states, 
and that is what we would like to bring out. We 
would like to get the members in some of the other 
states to say they will take hold of the organization 
in those states and push it along. 

Mr. Fay: We have a ease here in Cleveland of 
a manufacturer going into a town and selling 
direct. The dealers in Cleveland who are quite 
friendly had a call from the Sewer Pipe Protective 
Association some three months ago to see what 
could be done to better their conditions. They then 
put up a proposition to give a better price than any 
dealer could. We thought they asked too much. 
The American Sewer Pipe Co. signed a contract, 
as I understand it, to sell direct to contractors, 
going right over the head of the dealer they had 
in Cleveland, and not consulting any of the rest 
of the dealers here as to whether they wanted 
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their agency, if they were dissatisfied with the 
other fellows. 

We are not worrying about the amount of busi- 
ness we are losing, but what we want is to protect 
the dealer throughout the country. We think the 
manufacturer should sell through the dealer. The 
dealer fights the manufacturer’s battles for him, 
and I understand the rest of the manufacturers in 
Akron refused to sign this contract, although it 
amounts to fifty or sixty cars. We do not ask any- 
body to do anything, but that thing should be 
squared for the benefit of everybody in this room. 
If that company can get away with it, others 
will get away with it later. 

President Allen: I do not know whether there 
ire any sewer pipe men in the room or not, but 
if there are any from Ohio here I would like to 
have them stand up and would be. glad to hear 
from them. We are glad to work with the manu- 
facturers. The manufacturers of plaster I think 
throughout the country generally are protecting 
the dealers—are selling through the dealers. Deal- 
ers have money invested in their yards and equip 
ment and are there to handle the business. We 
have had some trouble in the West that just lost 
the dealers about seven miles of sewer pipe in Lin- 
coln. It was not sewer pipe but segmental tile 
taken by a St. Louis concern, the Evans-Howard 
Company. They did not even go to their Lincoln 
representative, and there are two other dealers 
there outside of us. We were handling Natco tile 
from Chicago, and they were $1.50 a foot under us. 
We did not even get started, but they went direct 
to the contractor and cut the price. If the Cleveland 
people have any policy they would like to put in, 
and if there is any reason why they should not put 
in a policy in Ohio, to take care of the dealer, I 
would like to hear it. 

Mr. Robinson: I will say in behalf of the 
Robinson Clay Products Company, our policy is to 
always work through the dealer. There have been 
times when we have sold direct, but invariably that 
has been when we had no representative, or in a 
small building. I do not think any one has ever 
known of the Robinson Clay Products Company 
going to a city the size of Cleveland where we 
were represented and selling direct, and I can safely 
say to you we intend to continue that policy. 

Mr. Fogarty: I can only confirm what Mr. 
Robinson says. 

Mr. Lackland: One thing I can say is the Li 
Clede Christy Co. have a price they sell for, and 
if they cannot get it, they do not sell. 

President Allen: As far as the Ohio dealers are 
concerned, the National Association would like very 
much to help them out in any way. If Mr. Fay 
has any motion he would like to make the Chair 
would be very glad to entertain same. 

Mr. Fay: It has always been an unwritten rule 
that the manufacturers should sell through the 
dealer wherever possibile, and I think we should go 
on record as notifying the manufacturers that they 
should respect our wishes in that matter. 

President Allen: We will be glad to do that. 

Mr. Duggan: I think it should be mentioned as 
well that the American Sewer Pipe Company have 
always got a good share of the business in Cleve- 
land through the dealers. They have no complaint 
to offer along that line. 

Mr. Meyer: I think some of the dealers do not 
quite catch certain remarks manufacturers make at 
times. They will not sell to contractors in a city 
where they have a representative. I believe that 
is true, but I contend that the manufacurer should 
not sell to the contractor in any city whether they 
have a representative there or not. It is impossible 
for all cities to buy from all manufacturers in differ- 
ent lines, but when they go to a city they should 
stay as long as they want to, but not entertain any 
proposition from a contractor. I think this asso- 
ciation should take a stand that if a manufacturer 
cannot find a representative in a city where there is 
work to be done, he should pass that over to his 
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representative, the dealer, in the next city closest 
to that point. 

Mr. Fay: I would like to move that the president 
or secretary of this association call up the manager 
of the American Sewer Pipe Company, state there 
has been some remarks made about his company 
selling direct to the contractors when they had a 
representative, the dealer, in the next city closest 
and like to have him come up and state his case 
before the executive committee of the National As 
sociation. 

President Allen: Your president would be glad 
to talk with him over the telephone. I will tele- 
phone him as soon as the meeting adjourns and 
try to get him up here. 

The meeting then adjourned to 2 p. m. Friday. 





FRIDAY, FEBRUARY 18. 


President Allen called the meeting to order and 
asked for the report of the Cement Committee, which 
was made by E. K. Cormack,‘ Chairman. 

Report of Cement Committee. 


Mr. Chairman and Gentlemen: At the meeting this 
morning of the Cement Committee the question of the 
relationship between the dealers in portland cement and 
the marketing of it, necessarily the relationship of the 
manufacturers, was discussed. 

It seems as though the cement question is a thing 
that will not down, and the very fact that it keeps 





E. H. MICHEL, NEW ORLEANS, LA. 


bobbing up in this manner is sufficient indication that 
there must be some disturbance causing it to boil ove 
From as far east as the Atlantic coast and as far west 
as our membership goes we hear the same hue and 
cry about the impossibility of the dealer making 

margin on portiand cement Where dealers out of chat 


ity in their hearts are presenting contractors and inci 
dentally cement manufacturers with their service charges 
free and throwing something in besides it is needless to 
rehash any more of these conditions with which you are 
all familiar. 

The question we desire to bring before the convention 
at this time is whether you are willing to continue talk 
ing about your troubles or whether you are willing to 
do something to solve them. I have always maintained 
that the solution of these troubles lies in your own 
hands and the solution of this problem depends upon 
your willingness to surrender a little portion of your 
own individuality for your own good and the good of 


the industry at large. The manufacturers I believe real 
ize the impossibility of having different conditions in 
various parts of the country. Those manufacturers do- 


ing a nation wide business must have for their own pro- 
tection a uniform sales policy and, of course, the smaller 
manufactories must fall in line with that policy if they 
are to remain in business, 

It has been suggested that this association appoint a 
committee of three to be known as the Cement Com- 
mittee, which committee will have full charge and au- 
thority to act for the members of the association in 
their relationship towards the handling of portland ce 
ment. It is necessary that I speak very plainly in this 
matter. I have always maintained that an association 
to accomplish anything for its members must follow to a 
certain extent the lines laid down by some of the organi- 
zations in this country who are endeavoring to better 
the conditions of their membership These organiza- 
tions speak as a body through the mouths of a few indi- 
viduals and they are loyal enough to that organization 
that when these few individuals decide that certain 
remedies can only be brought about in a certain way, 
they sink their identity and follow out the suggestions 
of their representatives or committee. 

I wish to emphasize this, because you must bear it in 
mind when voting on the resolution to be submitted, that 
unless you are willing to waive a certain portion of 
your own individuality and to carry out the suggestions 
of the committee that will be appointed, the efforts of 
this committee will go for naught. 

If the talk that has been going on in this and similar 
conventions is anything more than talk, it will be neces- 
sary that you furnish this committee with sufficient 
funds for them to do something more than simply sit 
down and write letters or hold conventions once a year 
and indulge in a little vain talk. It is not proposed 
that this committee should be salaried, but they must 
have a good large traveling expense account so that 
they can go to places where their services are needed 
and endeavor to readjust and reéstablish the conditions 
which it is desired should be in existence. 

As it is at present, the dealers throughout the coun- 
try are nothing but teaming agencies for the portland 
cement manufacturers, and it is desirable for you to 
take into consideration whether it would not be better 
for you to enter into a straight out and out teaming 
proposition with the manufacturers whereby you would 
have less invested in a community and still make more 
money out of it than continue as you have been doing, 
furnishing the manufacturer with money to run his busi- 
ness by carrying the accounts, and having less than you 
would if you had a teaming proposition. The Cement 
Committee feel that this condition can be remedied, but 
the remedy lies entirely in your own hands. [If you 
are willing to work as a unit, I know it can be remedied. 
I will now read to you the resolution submitted for your 
consideration : 

“Resolved, It is the sense of this meeting that we 
recommend to the meeting of the National Builders’ 
Supply Association the appointment by that association 
of a committee to be known as the Cement Committee, 
consisting of three members, one of whom will act as 
chairman. The duties of this committee shall be to act 
as an arbitration board in the efforts of the members 
of this association to bring about more uniform and 
sf&tisfactory conditions for the marketing of cement.” 


The resolution was adopted as read. 

Mr, Fischer: We cannot do any good unless we 
have the money, and I think it is the best move 
we have made in a long time. I am willing to head 
the list for $100. 

President Allen: Gentlemen, would you like to 
take up now the matter of raising this money? Do 
you think this is the proper time? I do not know 
how much money Mr. Cormack feels we should have 
in this fund. 

Mr. Stewart: I am really a new member of the 
association, and not very familiar with the work- 
ings. I should like to have a little outline of what 
the duties of the committee will be. 

Mr. Cormack: I would like to suggest that this 
is not the time nor the place to raise the money. 
We do not want any snap judgment on this. We do 
not want anybody to, under the spur of momentary 
enthusiasm, pledge themselves. The first question 
in my mind for the members to decide is not when 
they put up the money, but whether or not they will 
follow the suggestions of the committee after it has 
been appointed. The committee without the sup- 
port of the membership would be unable to do any- 
thing. If you decide in your minds you will work 
with the committee and follow the suggestions of 
the committee, the money will follow as sure as 
there is a night and a day. 

CEMENT RESOLUTION. 
Whereas, The committee appointed under resolution of 


July 23rd, 1915, to confer with the cement manufac- 
turers for the purpose of bettering the conditions in 
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marketing cement report to this convention that there 


is a disposition on the part of the manufacturers to fix 
a differential of ten cents per barrel on carload busi 
ness, and that 

Whereas, This differential is satisfactory, now, there 


fore, be it 

Resolved, That this convention reaffirm the principle 
of the aforesaid resolution and that the committee be 
and are hereby instructed to conclude arrangements with 
the manufacturers to put into effect a ten cent differen 
tial without unnecessary delay, and be it further 

Resolved, That all members of the Ohio Builders’ Sup 
ply Association in anticipation of favorable action on 
the part of the manufacturers pledge themselves to main 
tain a ten cent differential when it becomes effective, 
and to create a sentiment in their respective communi 
ties favorable thereto. 


Allen: | 
this C 


President will ask the following gen 


tlemen to serve on ment Committee: E,. K,. 
Cormack, Chairman, Chicago, Ill.; W. A. 


land, Ohio; W. D. Stewart, St. Paul, Minn. 


Fay, Cleve 


We have with us today Mr. Kemper, of the in 
surance committee, who will tell us something about 


mutual insurance. 


Kemper on Mutual Insurance. 
Members For the past sixty days 


most of my time at conven 
I have not attempted 


Mr. President and 
or so I have been spending 
tions of dealers and manufacturers, 
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talk on insurance 
that might be of 


make a set 
about it 


at any of the meetings to 
but rather remarks 
interest, 


Organization through the insurance committee which 





an association like yours desires to have, having 
decided to have an insurance department, there are 
twe plans which I would like to present. First, to 


organize a mutual company in this association. Second, 
make an arrangement with some company already estab 
lished. It was decided finally that the latter plan would 
be profitable, first because the work of the organization 
would be materially lessened, and also because with an 
established company we would not have to go through the 
early stages a new organization passes through, and an 
arrangement was therefore made with the Central Manu 
facturers’ Insurance Company of Ohio, a company that 
for some forty vears has specialized in different branches 
of trade insurance under which the members of the 
National Builders’ Supply officials were to be accepted as 
members of that company and participate in its profits 
or dividends to the members A special department of 
that company would be created for the building material 
dealer, and as the company had experience on that par 
ticular class of insurance they would in addition to the 
regular dividend which the company pays, give a further 
concession in the form of reduction in rates paid to the 
company. 

The same thing has been handled in the same manner 
by the same company with other associations with the 
result that at this time they are effecting a saving of 
between 30 per cent and 55 per cent on the premium, 


It occurs to me that your association might very prop 
erly consider the advisebility of having a committee to 
give some thought to the fire prevention questions I 
do not mean with reference to education of the public, 


kind now, but I mean a 
committee having in mind fire resisting propositions as 
applied to property Each of you under such a com 
mittee might well work out standards for fire prevention 
recommendations to the members as to the proper care 
of materials, ete. 

As to fire prevention, we can make a practical applica- 
tion here; we all, of course, carry fire insurance to pre 
pare us for a loss by fire. It seems to me that by giving 
some study to this subject of fire prevention, we would 
be preparing ourselves against possible loss by fire, and 
finally through that work and through the department of 
the association is the opportunity of reducing overhead 
expense in one department of your business, and I think 


you have organization of that 





you will agree a reduction of overhead expense is the first 
essential to modern business success. “he insurance 


department of the association stands ready to give any 
information desired on the subject. Feel free to call 
on us at any time. 

President Allen: Gentlemen, would you like to 


have a committee appointed on fire prevention? 
Mr. Bradshaw: 


the directors of the organization. 


I move the matter be referred to 
Moved, seconded 
and earried. 

Allen: We will now listen to Mr. Des 


mond in regard to the membership system put into 
effect in 


President 


Indiana. 


We have organized the state of Indiana 
into eight districts numbered one 

Each one of these districts contains at the 
time practically three-fourths or more of the 


Mr. Desmond : 
north of Indianapolis 
to eight. 
present 


members within that district, and according to the by 
laws and regulations governing the districts, they meet 


once each month instead of each year. They are working 
on a credit plan. Immediately upon the formation of a 
district we put in a credit plan whereby each member 
of the district reports to our office on the 10th of each 
month as to list of accounts sixty days past due, ete., 
and we in turn send back a summary to each member 
in the district. I really believe if you are to be success 
ful in organization you must have some common ground 
on which every man can work. We have organized eight 
districts and secured 146 memberships all together, in 
cluding the old members, which is three times as many 
members as have been secured in any one year. 

Our organization will not be successful until we adopt 
the same plan everywhere, and we are going to continue 
working in the state of Indiana until we have the com 
plete state organized, and it is then our intention to go 
elsewhere. At this time next year we will have at least 
700 members in the state of Indiana. If I am fortunate 
enough to remain in the office of secretary of this associ 
ation and everything else permits, I will leave the results 
to speak for themselves. It is my honest opinion that we 
have never before been able to come down to earth on thi 
subject, and while each and every man that ever was pres- 
ent at a meeting of the association is really anxious to 
correct conditions, he is unable to do so because of the lack 
of codperation on the part of the other dealers, and he did 
not have the means apparently with which to do it. The 
thought occurred to me in speaking on the matter you 
might think in starting this work in Indiana it would be 
a long time before we accomplish much. If you look back 





seventeen years you may think if you had started this 
at that time you would have a real organization now I 
maintain that we have the most effective organization of 
any state in the Union in Indiana, and while we have 
not been able to give much attention to national affairs 
because of the work necessary to put that plan into 


effect, I believe it is the only thing to do We are 
unable to do anything until we first have an organization 
We cannot skip over that matter. The idea is uniformity 

The matter of selling direct I think is a minor consid 
eration when you have an organization. For this reason 
just picture the entire state of Indiana organized from 
one end to the other. Some particular manufacturer sells 
direct in the city of South Bend. It is not necessary to 
start a fight in reference to that particular manufac 
turer’s actions in that territory, because you have a 
representative there whose duty it is to protect the rights 
of the members of the association in that district 


If we succeed in getting a membership of 700 in Indi 
ana, who work on a uniform policy of credits. the manu 
facturers shipping into that state know the 700 dealers 
are able to handle the output, and further know that 
through their affiliation with the association that they 
are good to sell to, so it is not a question so much of 
forcing the manufacturer at all times to do things, as it 
is to present the situation in such a way that he cannot 
help himself ‘e started in Indiana last August and 
September, and the only reason we have not 300 members 
since that time is because of theslack of finances and our 
inability to do work in that state and as secretary of the 
National Builders’ Supply Association Some peopl 


might think it a big job; possibly it is. I have been alone 


in the office, and it was necessary to devote half my time 
to Indiana and half to the other work. I believe more 
effective work could be done if we had the necessary 


people to do it with, we know that we cannot form the 
organization and get on as we have been going unless we 





give it attention We have found no trouble at all in 
interesting the dealers. We have taken in every dealer 
in building materials, including lumber dealers, because 


outside of the big city there is not what you call an 
exclusive building material dealer. We have had to fight 
this where there were exclusive building material dealers 
who were of the opinion they could form an association 
and get what they wanted to the exclusion of the lumber 
dealer in the small town. It is passing up the small 
dealer in the past that finds us where we are today 

Our idea in placing this thing on the program is to get 
a discussion started on the subject. 

We have regular monthly meetings of our committees 
each month in these districts. We generally meet at 6:30 
on a certain evening in the month. There is not any hit 
or-miss to it, but everybody is educated to the fact as to 
the date of their meeting. We first have a luncheon at 
which we have prescribed a price of $1.00 a plate, and 
at the conclusion of same we go ahead with our business 
We endeavor as much as possible to have with us men 
engaged in the manufacture of materials these dealers 
handle. in order that they can talk to them not as to the 
particular advantage their material has over other mate 
rials they are handling, but so that they mav have a 
better knowledge of the material. We believe these com 
inittees can be made educational, and we have had very 
good success in that matter. I really believe in the organ 
izing or in the attempt to organize sight must not be lost 
on any of those points We have not at any of these 
meetings ever talked prices, simply conditions which 
lead up to prices We do not discuss at our meetings 
what we are going to do during the following month, 
but we do discuss what has transpired during the pre 
vious month. and we try to inoculate the spirit of con 
fidence of one fellow in another, so that the time will 
come when each has implicit confidence in the other 
fellows in the district. We have not found yet any 
dealers wanting to give away materials, but many who 
want a fair profit on what he has to sell. We have 
found difficulty on the cement situation, the direct sales 
in some territories. the selling by cement companies to 
exchanges and the desire on the part of some manufactur 
ers to put in dealers not previously engaged in the busi- 
ness, where the field already is properly represented. 

Now those subjects may look big to you, but I believe 


they will be greatly minimized by a strong organization, 
because when you have the tonnage you can talk. If 
you have not the tonnage, you might as well shut up. 

In the two towns, Mishawaka and South Bend, the 
dealers in one were selling in the other, at every oppor- 
tunity, and through our organization we have every man 


in the organization from those two towns. We have 
eliminated the going into one another's territory by these 
dealers. None were getting any more business on the 


other plan, while they are getting as much now. 

I do not know of a building material organization in 
the United States that has outside of our own over 100 
members. I do not know of a building material organiza- 
tion that has over 25 per cent of the dealers they should 
have in it. We have tried to bring to the association 
this year a concrete example of what should have been 
done long ago. What we have done and what we want 
to continue to do in the future. At the time of our next 
convention we will have every dealer in the state of In- 
diana, and if by that time we have not succeeded in secur- 
ing the necessary implements of war, for placing the 
thing elsewhere, we will at least have the satisfaction of 
knowing that we did as much as we could, 

I would like to have a discussion entered into by the 
members on this matter, and if anyone wants to ask ques- 
tions it may bring out viewpoints not already mentioned. 
The plan is district organization, state organization, each 
affiliated with the national. 


President Allen: | 


cussion on this Indiana plan as to whether or not 


should like to hear some dis- 


the association wishes to continue this plan; and T 





PAUL A. JANDERNAL, LOUISVILLE, KY., 
Kosmos Portland Cement Co. 


would like to have the entire membership express 
itself. 
Mr. 
but I believe they are on the right track. 
Mr. Kelly: 1 
congratulate the secretary on his work in Indiana 


Fischer: We are a long way from Indiana, 


believe that the association should 


and should support him on any work to be done 
in that or any other state. 

Mr. Fay: 
[ think the Indiana plan is excellent, but it must be 
farther from 


| want to report 147 members for Ohio. 


spread out and they can go away 


home. The only thing is, they are doing all the 


work in Indiana and Illinois. If we spread this 
thing out and have two or three men in the field, 
we will be organized rapidly and become efficient 
more quickly. 


Allen: 


this can be done, I would like to have some sugges- 


President If there is any way in which 
tions in regard to how it can be accomplished. 

Secretary Desmond: The cost of organizing is 

the right 

for itself 

and you will also make at least 25 per cent of the 


practically nothing, because if you have 
kind of an organizer, the thing will pay 


$10 dues you get in, but the real expense, of course, 
comes from the promotion efforts that you expend 


in the first two or three months. After you get 
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it going, you can bring in twenty-five to fifty mem- 
bers a week, which will amply pay any solicitor that 
we may employ. It was not my intention to bring 
this matter up in this light, but to show what we 
have accomplished. The thought was expressed at 
our meeting last year and worked on for a couple 
of years before, but we just found this year how 
to proceed with it. 

Mr. Cormack: I do not know that there is any- 
thing I can add to what our secretary has said 
about the wisdom of this plan. The great objection 
I have to the ordinary conventions is there is too 
much wind and not enough action, and although the 
secretary is to be congratulated in the fact that 
he took the bull by the horns and went after it, I 
would like to see a resolution passed to go to work 
and hire as many assistants as he feels justified in 
doing. He knows the financial conditions, he knows 
where he can use men and make every effort not 
only to complete the work in Indiana, but also to 
get other states in line. 














CHARLES A. KIMBALL, SALES MANAGER, ATLAS 
PORTLAND CEBENT CO. 


Mr. Schwier: Judging from our experience in 
district No. 2, and the ease with which we got our 
organization and have it almost up to 100 per cent 
membership, we do not think there would be much 
expense necessary if they will only get busy afte: 
they have organized. In our district a committee 
of three or four of the Fort Wayne dealers would 
go out once a week and do missionary work and 
they enjoy it, as it gave them an opportunity to 
visit their competitors, see their yards in the coun- 
try districts, and by donating a little time it is a 
very easy matter after we once organize in the 
principal cities, to get in the other fellows. As I 
mentioned yesterday, in the material dealers’ office, 
when three or four dealers forming a committee, 
come into his office on this membership proposition, 
it is hard to turn them down. 

Mr. Parson: I was woridering as I sat here what 
proportion of- these Indiana members are han- 
dling lumber and cement, and whether you confine 
yourselves to just building material only. In our 
town I worked pretty hard a couple of years ago 
and thought I could get some lumber yards to join. 
I worked my head off and got one firm and that 
is all. 

Mr. Suelzer: We have not solicited membership 
from any block manufacturers who just simply han- 
dle cement, but have followed the rule that they 
must handle a line of building materials commen- 


surate with the needs of the community, which I 
think is according to the by-laws of the National 
Association. 


President Allen: I think that probably would 
cover. I do not believe the by-laws would permit 
us to take in strictly lumber dealers, who did not 
handle lime, cement, plaster, etc. 

Mr. Schwier: We had the understanding that for 
instance a dealer in a larger town if he only car 
ried one commodity he was not eligible, inasmuch 
as he did not handle a full line of supplies but the 
fellow in the small town where he only had one 
kind of -material to work with, we consider him 
eligible. 

Mr. Parsons: What I will be up against in our 
town will be to get information as we did some 
years ago. If we have to leave out some five or 
six men who handle lumber from this thing, we lose 
information they could give us, and at the same 
time they will feel shut out. 

Mr. Cormack: I think the constitution of this 
association provides that a member shall be one 
who caters to the mason, plasterer, sewer builder, 
concrete or paving contractor. 

Secretary Desmond: Direct sales by manufac 
turers of cement to the exclusive concrete block 
manufacturer we do not want. This bothers the 
country dealer especially, and if we are going to 
go through with this thing, we must have them all, 
and the country dealer is just as important if not 
more so. 

Mr. Cormack: In those cases to my knowledge, 
where this condition described is brought about, the 
cement block manufacturer is a contractor, and 
therefore, comes under the name of the contractor’s 
quotations and prices. 

President Allen: To very few cement block peo 
ple are manufacturers selling in our section of the 
country, that is, selling direct. They sell ten cents 
a barrel over dealers’ prices. 

When this Indiana plan was submitted to me by 
Mr. Desmond, I approved it without taking it up 
with the Board of Directors, and stood responsible 
for it. We had at that time about $500 in the 
treasury—that was in September. We sent a man 
out on the road and did not know whether we would 
have enough money to pay lim, but he made us 
money the first month. I had Mr. Desmond report 
every Saturday, so we could tell just how we stood. 
We were making a little money, however, so did 
not take it up with the Board of Directors. 

Mr. Rabe then made the motion which was sec 
onded and passed that the matter be left to the 
3oard of Directors, with power to act. 

Secretary Desmond: Another question which 
originated in Indiana is the relationship between 
the dealer and agent and the advisability of the 
association taking some action as to uniform con- 
tract covering agents. For instance a manufac- 
turer may on account of some dealings with his 
agent attempt to disturb those agencies and place 
them elsewhere in the district. A resolution was 
adopted in District No. 3 in Indiana, and similarly 
adopted in all districts possible covering that prop- 
osition. It is not fair to the manufacturer on the 
one hand, if his dealer is not giving satisfaction, 
to prevent that manufacturer from getting agencies 
elsewhere. On the other hand it does look as 
though some protection should be given to the 
agent if he has a just claim. Some uniform con- 
tract might be devised. Let everything be a con- 
tract, and let the members of the association by rea- 
son of their association activity learn to observe 
contracts. I really think it is lack of uniformity 
along these lines that is causing these results. 

President Allen: I will be glad to hear from 
some of the members on this point. 

Mr. Coney: I would move that the matter be 
referred to the Board of Directors with power to 
act. Carried. 


SATURDAY SESSION, FEBRUARY 19. 


President Allen called the meeting to order ani? 
received the report of the Auditing Committee, 
which was accepted and found to be correct. 

The next thing on the program was the report of 
the Nominating Committee, and the new officers 
elected for the ensuing year, are as follows: 

President, J. H. Allen, Nebraska Material Co 
Lineoln, Neb. 

Treasurer, John J. Voelkel, J. J. Clarke Co., New 
Orleans, La. 

Secretary, L. F. Desmond, 1211 Chamber of Com- 
meree Bldg., Chicago, Il. 

Directors, W. H. Pipkorn, W. H. Pipkorn Co., 
Milwaukee, Wis.; C. N. Ray, United Fuel and Sup 
ply Co., Detroit, Mich.; N. H. Parsons, Parsons 
Lumber Co., Rockford, Ill.; W. O. Holst, Presi- 
dent W. O. Holst Builders’ Supply Co., Toledo, 
W. W. Coney, Moores-Coney Co., Cincinnati, O.; 
C. M. Kelly, James C. Goff Co., Providenee, R. L.; 
D. J. Kennedy, D. J. Kennedy Co., Pittsburgh, Pa.; 





A. E, BRADSHAW, INDIANAPOLIS, IND 


B. L. Grove, President ‘‘ Del-Mar-Col’’ Ass’n., Wash 
ington, D. C.; C. E. Hildebrand, South Bend, Ind. 
Vice-Presidents, 

A. C, Davis, Montgomery Lime & Cement Co., Mont- 
gomery, Ala. 

W. L. Clippard, Little Rock, Ark. 

S. Dana Lineoln, National Mortar Co., Washington 
D. C. 

W. W. Nicol, Peoria Fuel Co., Peoria, Ill. 

Harry Rogers, A. B. Keeport & Co., Indianapolis, 
Ind. 


Frank Perkins, Des Moines Lime & Fuel Co., Des 


> 


Moines, Iowa. 

E. H. Michel, Salmen Brick & Lumber Co., New 
Orleans, La. 

William A. Rabbe, Kenton Supply Co., Covington, 
Ky. 

Henry W. Classen, Maryland Lime & Cement Co., 
Baltimore, Md. 

R. H. Whitney, B. F. Marsh Co., Woreester, Mass, 

S. A. Morman, 8. A. Morman & Co., Grand Rapids, 
Mich. 

R. E. Bost, Natchez, Miss. 

Ambrose Tompkins, Tompkins Brothers, Newark, 
N. J. 

H. O. Hamilton, Buffalo Builders’ Supply Co., Buf- 
falo, N. Y. 

F. C. MeCaffrey, McCaffrey Bros. Co., Omaha, Neb. 

R. W. Marshall, Wheeling Wall Plaster Co., Wheel- 
ing, W. Va. 

T. Marston, W. L. Macatee & Sons, Houston, Tex. 

W. W. Fischer, Fischer Lime & Cement Co., Mem. 


phis, Tenn. 
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A. C.. Gower, Greenville, 8. C. 
Edwin D. Allen, Manchester & 
dence, R. I. 


Hudson Co., Provi 


H. C. MeCrady, McCrady Bros. Co., Braddock, Pa. 

R. E. Doville, Doville Sand & Gravel Co., Toledo, 
Ohio. 

B. H. Withers, Charlotte, N. C. 


J. L. Mitchell, J. L. Mitchell Co., Atascadero, Cal. 

J. E. Braid, Braid & MeCurdy, Winnipeg, .Can. 

J. B. Hart, Canada Crushed Stone Co., Dundas, Ont. 

D. C. Mannan, Mannan-Smith Supply Co., St. Joe, 
Mo. 

J. H. Johnson, City Coal & Wood Co., New Brit- 
ain, Conn. 

A. H. MeCarrel Augusta Ga. 

H. D. Maitland Colorado Builders’ Supply Co., Den 

ver, Colo. 

Adams, Adams Bros. Paynes Co., Lynchburg, 

Va. 

Mr. Voelkel: I 


very good meeting the results would be better if at 


C. J. 


feel that while we have had a 


the next convention we had some papers read, but 
put a time limit on the presentation of same. 1 
realize read at conventions are not 


some papers 


interesting, still others are very interesting and 
beneficial to all present. 
Mr. Kelly: 


of the 


It also should be brought to the at 


tention Board of Directors that a two-day 
session is better than three days. 


Allen: We 


after the Ohio Builders’ Supply Association had 


President started this convention 


their convention, and some of the boys attended 
the Ohio convention went hqme after the banquet, 


so they only got to attend one session of the 


National. 
Mr. Fay deserves thanks for the way in which 


he has taken care of the crowd and treated the 


boys, and I should like to have some one extend 


to the Cleveland members a vote of thanks for 


the way in which they have taken care of us, as 
I believe this is the proper thing to do. Also to 
Mrs. Fay, for the able manner in which she has 
taken care of the ladies present. 

would vote of thanks 


Mr, Kennedy: I move a 


be extended to the entertainment committee for 


the splendid entertainment they have shown the 
builders’ supply dealers, and also a vote of thanks 


be given the ladies of Cleveland for the splendid 


entertainment extended the ladies of our party, 
which motion was passed unanimously. 
In reference to the next convention, I would 


like to suggest that I believe it is a good thing 
to have both morning and afternoon sessions, With 
only the one session each day, it leaves too much 
time without anything to do, and I think this is 
a mistake. There should be two sessions each day. 
You will find more interest and a better attendance 
if there are two each 
Mr. Kelly 
us sufficient time to take care of all our business. 
Allen: 


sessions was because we have the Com 


sessions day, and as sug 


gested by a two-day convention gives 


President Our reason for only having 
afternoon 
plete Building Show here and we wanted everybody 
to have the opportunity of looking it over very 
carefully. 

I felt perhaps some of the boys were not satisfied 
and felt our meeting was not as good as it might 
have been, but I really feel we have had a very 
good meeting. It was more of a business meeting 
than anything else. 


The meeting then adjourned sine die. 





Ss. J. 


VAIL, TOLEDO, OHIO, 
Alpha Portland Cement Co. 


NOTES OF THE MEETING. 


W. A. Fay, of Cleveland, being the official head of 
all the festivities, was the busiest man in town. 

A. E. Preuss, sales manager of the Utica Hydraulic 
Utiea, Ill, attended the N. B. 8. A. 
His Fedora hat looked natural amongst 
with 


Cement Co., 
convention. 
the crowd of old-time acquaintances whom 
he was mixing in the lobby section. 

Eli Harpham, of Akron, is getting fatter as he 
grows richer. He is the only sewer pipe magnate 
who is always on the firing line at the dealers’ con- 
vention. 

C. G. Spencer, of the National Lime and Stone Co., 
with the ‘* Athletic’’ 


Connery, his Ohio salesman, covered about every- 


Carey, Ohio, assistance of 
thing there was at the Cleveland convention. 

W. T. Rossiter, of the Cleveland Builders’ Sup- 
Angel, of the Kelley Island 
Lime and Transport Co., were hard workers with 
the entertainment features for the week that the 
supply dealers had possession of the city of Cleve- 


ply Co., and Henry 


land. 











FRANK ADAMS MITCHELL, CHICAGO, 
Ceresit Waterproofing Co. 


E. A. Foster, sales manager of Samuel Cabot, Ine., 
Boston, on all other occasions except the National 
Builders’ Supply convention, where he is master of 
ceremonies at the banquet, was star performer in his 
favorite role of stirring up fun for everybody. 

George H. Benkhardt, sales manager of Toch 
Bros., New York, representing the famous 
R. I. W. damp-resisting paints, cement paints and 
waterproofing compound, attended the N. B. 8. A. 
convention, because he has a message for the 
dealers that is co-operative and profitable. 


was 


W. T. Chollar, manager of the highway depart- 
ment of the Atlas Portland Cement Co., New York, 
attended the Chicago cement show, the conference 
on concrete roads and the N. B. 8. A. convention, 
in this way taking in all the principal points of 
interest during the great convention week. 

H. C. Hutchinson, general manager of the Her- 
cules Waterproof Gement Co., of Buffalo, was at 
the Cleveland convention with bells on. 

Charles A. Kimball, sales manager of the Atlas 
Portland Cement Co., with a well selected staff, at- 
tended the N. B. S. A. convention, to encourage 
dealers with their efforts of co-operation. 

Irving L. Hirshman, of the Truss-Con Laborator- 
ies, Detroit, assisted by H. McRoberts, the Cleveland 
representative of that concern, were prominent at 
the N. B, 8. A. convention as well as at the build- 
ing show, where the first importance of the Trussed- 
Con products was developed. 

J. L. Bernard, representing the Giant Portland 
Cement Co., New York, was at the N. B. 8. A. con- 
vention to renew old acquaintances. Jimmy has 
long been a member of the cement fraternity, and 
knows the game. 

A. H. Lauman, of the National Mortar and Sup- 
ply Co., of Pittsburgh, was at the Cleveland con- 
vention mingling with his friends and customers in 
the trade. 

W. F. Powell, of the Atlas Portland Cement Co., 
was at the meeting of the Ohio builders in Cleve- 
land, and stayed over to take in the N. B.S. A. 

The Lehigh Portland Cement Co., was represented 
at the Cleveland conventions by A. Y. Gowan, and 
those star sales captains B. L. Swett, of Allentown 
and B. H. Rader, of Chicago. 

The recent death of Peter Degnen, president of 
the Toledo Builders’ Supply Co., was announced 
at the Cleveland convention. Mr. Degnen was for 
many years a warm supporter of the N. B. 8. A,, 
and has been an active factor in the Toledo market 
for nearly fifty years. His operations started with 
the sand dredging business and gradually grew into 
the supply line, until he, with a number of his 
associates, organized the Toledo Builders’ Supply 
Co., about eighteen years ago. Mr. Degnen’s death 
was due to cold and pneumonia. 

Charles L. O’Donnell, well known to the builders’ 
supply fraternity, now an official of the American 
Co., Cleveland during the 
dealers’ convention. 


Refractories was in 

The entertainment of the ladies in attendance at 
the Cleveland convention of the N. B. 8. A. was 
carried out upon the most enjoyable scale. There 
was no formal dinners or parties, but just little 
clusters that took in the Complete Building Show, 
the theaters, and had little dinners that were most 
enjoyable. 

A. N. Dunlap, represented the Toledo Builders’ 
Supply Co., at the N. B. 8S. A convention. 

The Dayton delegation at both conventions at 
Cleveland consisted of George Gengnagel, J. W. 
Eichelberger and Howard Arnold. 

E. A. Baker, Nobbesville, Ind., has just about 
completed the installation of a modern sand and 
gravel washing plant of the Raymond W. Dull type, 
which will have a capacity of 350 cubic yards per 
day, and be ready for deliveries about April 1. 


E. A, Foster, of Boston, got so popular with the 
ladies, that there was an indignation meeting held 
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and resolutions in the form of a letter were drawn 
up and forwarded to Mrs. Foster, as follows: 
Mrs, E, A. Foster, 

Alston P. O., Boston, Mass. 

Dear Mrs. Foster:—We, the undersigned injured 
husbands request that you keep your husband at 
home, 

Otherwise we will be compelled either to lock up 
our wives or shoot your husband, either of which 
course would be distasteful to us. Respectfully, 

H. W. CLAssEeNn, Baltimore, Md. 

JOHN J. VOELKEL, New Orleans. 

W. A. Fay, Cleveland. = 
L. F. DesmMonpD, Chicago, Il. 

J. B. Moor, Nashville, Tenn. 

H. A. Rocers, Baltimore, Md. 

W. T. DuaGGan, Cleveland. 

W. B. Hersert, Nashville, Tenn. 

F. H. WHEELER, Nashville, Tenn, 

Knowing that Mrs. Foster can be classed as a 
‘good scout’’ herself, we beg leave to suggest that 
she can prevent further disturbances of this kind 
by chaperoning Mr. Foster at future conventions. 


The H. M. Reynolds Asphalt Shingle Co., Grand 
Rapids, Mich., had a very interesting exhibit, show- 
ing a house covered with their water proof shingles, 
with a spray of water running over it. They dis- 
tributed literature regarding their product and for 
the children there were little whistles, that looked 
like a ‘‘regular’’ house. E. C. Zech and I. W. 
Laidley were in charge and had a friendly greet- 
ing for friends and new acquaintances. 

George McAlamey, of Wilkesbarre, Pa., was at 
the Cleveland Convention. Recently he has de- 
vised a new type of economical house construction 
that is gaining wonderful popularity. Upon a 
conerete foundation he erects a light steel frame 
fabricated from cannels, tees and ells, and fills in 
the panels with /hollow tile. He has built an entire 
two-story house from basement to roof plate in a 
single day. It is as cheap as lumber or cheaper 
and immeasurably better in a dozen kinds of ways. 
Forty or more houses have been built by this method 
in the neighborhood of Wilkesbarre during the past 
year. Accompanying illustration gives some idea 
of the way the work is done. 

Sam Vail and James Donovan represented the 
Alpa Portland Cement Co., at Cleveland during 
both the dealers’ convention and the big show. By 
the time Mr. Coogan arrived from the Chicago Ce- 
ment show with reinforcements they were both 
hoarse from singing the Marseillaise of prosperity— 
or it might have been Die Wacht am Rhein. 

The Cleveland Material company, producers of 
the Famous Peelee Island sand and gravel, had one 
of the most practical exhibits to the contractors 
in the Complete Building Show. This exhibit also 
represented a full line of builders supplies and 
specialties. 


LIST OF ATTENDANCE. 


NATIONAL AND OHIO BUILDERS’ SUPPLY 
ASSOCIATIONS. 

E. R. Albaugh, Logan County Lumber Co., Bellefon 
taine, Ohio 

*. J. Ader, Newport, Ky. 

W. E. Austin, Kosmos Portland Cement Co., Louis- 
ville, Ky. 

J. H. Allen, Nebraska Material Co., Lincoln, Neb. 

Henry Angel, Kelly Island Lime & Transport Co., Cleve- 
land, Ohio. 

A. C. Armstrong, Thompson-Armstrong Co., Cincin- 
nati, O. 

Howard B. Arnold, Dayton Builders’ Supply Co., Day 

n 


R. H. Atkins, Universal Portland Cement Co., Pitts 
burgh, Pa. 

Warren G. Bartlett, North. Western Expanded Metal 
Co., Chicago, Ill. 

Edward Baltes, FE. A. Baltes Co., Ft. Wayne, Ind. 

Charles A. Bates, United Fuel & Supply Co., Detroit, 


ich. 

J. H. Batey, Building Material Co., Steubenville, O 

R. Beckler, U. S. Gypsum Co., Chicago, Il. 

Robert L. Beck, Cleveland, O. 

George H. Benkhardt, Tech Brothers, New York, N. Y. 

Cc. C. Beebe, Crescent Portland Cement Co., Cleveland, 
Ohio. 

H. E. Bierer, Universal Portland Cement Co., Pitts- 
burgh, Pa. 

a A. Berryhill, American Fireproofing Co., Chi- 
cago, s 

Fred G. Black, M. H. Branyan & Bro., Mansfield, O. 

E. 8. Borland, Cleveland, O. 

A, L. Bowers, Alpha Portland Cement Co., Columbus. 0. 

James L. Bernard, Giant Portland Cement Co., New 
York City. 
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The Dutch Kitchen, Designed by Architect George W. Ritchie for Robert Mitchell, of the Farr Brick Co., that gave 
Everybody in Cleveland an Appetite 


Arthur R. Black, American Gypsum Co., Port Clin- 
ton, OU. 
T. Blanchard, Universal Portland Cement Co., Chi- 
cago, Ill. 
B. Blanton, J. & B. Blanton Co., Frankfort, Ky. 
R. G. Bear, United States Gypsum Co., Chicago, IIL. 
Cc. R. Brigham, Atlas Portland Cement Co., New York, 


D. M. Brigham, Atlas Portland Cement Co., Cleve- 
land, O. 

C. A. Brown, Houston Brothers Co., Pittsburgh, Pa. 

H. I. Brungart, Grand Rapids Plaster Co., Columbus, O 

J. Herman Bates, The Building Material Co., Steuben- 
vilie, O. 

Cc. T. Bliss, Buckeye Fire Clay Co., Uhrichsville, O. 

Rufus A. Brown, Taggart & Brown Co., Springfield, O. 

G. Beutrie, Youngstown, O. 

P. B. Bergeron, Union Fibre Co., Winona, Minn. 

W. T. Chollar, Atlas Portland Cement Co., New York 
City. 
John F. Connery, National Lime & Stone Co., Carey, O. 
W. W. Coney, Moores-Cooney Co., Cincinnati, O. 
George T. Calvert, J. Calvert’s Sons, Detroit, Mich. 
Fred J. Crisp, Akron Storage Contracting Co., Akron, 
Ohio. 

Cc. W. Capes, J. B. King Co., Buffalo, N. Y. 

H. N. Caper, United States Gypsum Co., Cleveland, O. 

S. B. Chittenden, Jr., Superior Portland Cement Co., 
Cincinnati, O. 

J. G. Chrispin, J. G. Chrispin Lime & Cement Co., Cin- 
cinnati, O. 

=. F. Canfield, Union Fibre Co., Winona, Minn. 

Henry W. Classen, Maryland Lime & Cement Co., Balti 
more, Md. 

=. K. Cormack, Consolidated Co., Chicago, Il. 


W. L. Clippard, Arkansas Builders’ Supply Co., Little 


Rock, Ark. 
E. P. Comer, Coplay Cement & Mfg. Co., Philadelphia, 
Pa. 
J. B. Cottonwell, Lookout Paint Co., Chattanooga, 
Tenn. 
F, M. Coogan, Alpha Portland Cement Co., Easton, Pa. 
A. G. Cramer, Oakley Coal & Feed Co., Cincinnati, O. 
E. H. Curtis, E. B, Stanley Co., Syracuse, N. Y. 
W. W. Curtis, Peninsular Portland Cement Co., Jack- 
son. Mich. 
E. J. Davis, Grand Rapids Plaster Co., Grand Rapids, 
Mich. 
A. C. Deer, Peninsular Portland Cement Co., Jackson, 


Mich. 
E. H. Defebaugh, Rock Propucrs AND BUILDING MATE- 
RIALS, Chicago, II] 
4 F. Desmond, seeretary National Builders’ Supply 
Association, Chicago, Iil. 
J. J. Donovan, Alpha Portland Cement Co., Easton, Pa. 
M. B. Dickerson, Scioto Lime & Stone, Delaware, O 











McAlarney’s New Type of House Construction 


John L. Derr, Robinson Clay Products Co., Akron, O 
I). Doll, Massillon, O. 


John C. Donnelly, Samuel Cabot, Inc Boston, Mass 
. F. Dorchester, American Cement Plaster Co., Buf 

falo, N. Y 

E. H. Dorsey, Lima, O 

Raymond E. DoVille, The Ohio Builders’ Supply Co., 
roledo, O 

W. T. Duggan, Cleveland Builders’ Supply Co., Cleve 
land, Q. 

A. N. Dunlap, Toledo Builders’ Supply Co., Toledo, O 


W. G. Dutton, Coplay Cement Mfg. Co., Philadelphia, 
Pa 

John C. Denison, National Mortar & Supply Co., Pitts- 
burgh, Pa. 

Elmer E. Elwell, Bellefontaine, 0 

Cc. B. Elwood, Ohio & Western Lime Co., Jackson, Mich 


John W. Ejichelberger, T. D. Eichelberger’s Sons, Day- 
ton, O. 

C. E. Ellenwood, Fishack Ellenwood Co., Ft. Wayne, 
Ind. 


Gilbert R. Eichelberger, T. D. Eichelberger’s Sons, 
Dayton, O 
A. J. Earl, Kelley Island Lime & Transport Co., Cleve 


T. Eaton, Eaton Builders’ Supply Co., Niles, O 
Edridge, James B. Macneal & Co., Baltimore, Md. 

Erick, Euclid Builders’ Supply Co., Cleveland, O 

Edwards, Crescent Portland Cement Co., To 





I ’. Fogarty, Crans Clay Products Co.. Akron, O. 
E. A. Foster, Samuel Cabot, Inc., Boston. Mass 
W. A. Fuchs, Lehigh Portland Cement Co., Allentown, 


Pa. 

A. P. Flellwagon, Storage, Transfer & Supply Co., 
Niles, O 

W. W. Fisback, American Cement Plaster Co., To 
ledo, O. 

W. W. Fischer, Fischer Lime & Cement Co., Memphis, 
Tenn, 

Ww. Fay, Cuyahoga Builders’ Supply Co., Cleve- 
land, O. 


R. G. Farmer, Crescent Portland Cement Co., Canton, 0 
G. H. Faist, Woodville Lime & Cement Co., Toledo, O 
George H. Gengnagel, Schaffer, Gengnagel & Co., Day 


ton, O. 

H. R. Gill, Island Sand & Gravel Co., Columbus, O 

Fred Goepper, Jr., and Fred Goepper, Sr., Indianapolis, 
Ind. 

W. B. Gifford, Cleveland, O 

A. Y. Gowan, Lehigh Portland Cement C« Chicago 
Ill 

George W. Greever, Bestwall Mfg. Co., Chicago. Il 

W. H. Greer, The Greer-Beatty Clay Co.. Magnolia, O 

Cc. E. Griese and G. G. Griese, Euclid Builders’ Supply 
Co., Cleveland. O 

F. E. Guy, Universal Portland Cement Co., Pittsburgh 
Pa 

W. L. Gray, Gray & Sons, Wooster, O 

S. J. Haneley, Pittsburgh Testing Laboratory, Cleve 
land, O 

Gail B. Hamer, Lehigh Portland Cement Co., Colum 
sus, O. 

Robert P. Harkness, Hyde Park Supply Co., Cincin 


aati, O. 

Elihu Harpham, Buckeye Sewer Pipe Co., Akron, O 

O,. J. Hartmeyer, Zanesville Grain & Builders’ Supply 
Co., Zanesville, O. 

A. B. Hays, Robinson Clay Products Co.. Akron, O 

A. T. Hatch, Cleveland Builders’ Supply Co., Cleve- 
land, O. 

W. F. Hatch, Cleveland Builders’ Supply Co., Cleve- 
land, O. 

A. E. Hancock, Mansfield, 0 

L. H. Hartman, The Urschel-Bates Valve Bag Co., To 
ledo, O. 

E. W. Hawke. American Sewer Pipe Co., Columbus, 0. 

Robert P. Hawkins, Cincinnati Clay Products Co 
Cincinnati, O. 

W. B. Herbert, T. L. Herbert & Sons, Nasliville, Tenn. 
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which W. E. Shearer, of Toledo, H. F. 


their dealer 


Exhibit in 


Hl. B. Heeock, Elyria Lumber & Coal Co., Elyria, O. 
B. Hill, Truss-Con Laboratories, Detroit, Mich. 


Himmebright, American Cement Plaster Co., 


Laurence Hitchcock, Federal Lime & Stone Co., Cleve 
land, © 

Irving L. Hirschman, Truss-Con Laboratories, Detroit, 
Mich. 

W. O. Holst, W. O. Holst Builders’ Supply Co., To 
ledo, O. 

t. W. Holst, W. O. Holst Builders’ Supply’ Co., To 
ledo, O. 


Frank S. Howard, The Usona Mfg. Co., Aurora, Ill, 
Lewis Hughes, Philadelphia, Pa. 


J. Holway, Youngstown Ice Co., Youngstown, O. 


r. L. Hughes, Lehigh Portland Cement Co., New 
Castle, Pa, 
R. C. Huber, West Park Lumber & Grain Supply Co., 


Cleveland, O. 
CC. J. Hunt, Wadsworth-Howland & Co., 
Morris M. Hunter, Clinechfield Portland 

Cincinnati, O. 

W. G. Hurlbert, Jr., 


Soston, Mass. 
Cement Co., 


Bostwick Steel Lath Co., Niles, O 


W. FP. Hurst, Northern Granite & Stone Co., Cleve- 
land, ©. 
HW. c 


Hutchinson, Hercules Waterproofing Cement Co., 

Buffalo, N. Y. 
Hl. L. Hutson, H,. M 

Grand Rapids, Mich 
Cc. & } 


Reynolds Shingle Co., 


Asphalt 


layes, Acme Builders’ Supply Co., Buffalo 

y 

A. B. Hays, Robinson Clay Products Co., Akron, O 

Fred K. Irvine, Rock Propucrs AND BUILDING MAre- 
RIALS, Chieago, II. 

H. ¢, Irwin, Springfield, Ill. 

Walter F. Jahncke, Fritz Jahnecke, Inc., New Orleans, 
La. 

C. Hy. Jaite, The Jaite Co., Boston, O. 

Paul A, Jandernal, Kosmos Portland Cement Co., 
Louisville, Ky. 

J. FP. Jerka, Lake Erie Builders’ Supply Co., Cleve 
land, ©, 

C. K. Jewett, Cleveland Builders’ Supply Co., Cleve- 
land, O 

M. B. Jewett, Cleveland Builders’ Supply Co., Cleve 
land, O 

Charles L. Johnson, Atlas Portland Cement Co., New 
York, N 

Fr. B. Jones, Acme Coal & Builders’ Supply Co., To 
ledo, O 


Thomas W 
land, O 

ID. J. Kennedy, D. J. 

William F. Kern, 
lumbus, © 

A. C, Kahn, D. J 
S. C. Kelly, Kelly 
, . 


Johns, United States Gypsum Co., 
Kennedy Co., 
Buckeye Coal 


Pittsburgh, Pa. 
& Supply Co., Co 


Kennedy Co., 
Plaster Co., 


Pittsburgh, Pa. 
Sandusky, 0. 


t. W. Kessel, Lehigh Portland Cement Co., Cleveland, 
Ohio 

( H. King, Cleveland Builders’ Supply Co., Cleve 
land, © 

rs King, Universal Portland Cement Co.,. Colum 
bus, O 

C. A. Kimball, Atlas Portland Cement Co., New York 

len ©. Kaplin, The Thomas Phillips Co.. Akron, O 


F. H. Kinney, Hyde Park Supply Co., Cincinnati, O 
W. L. Krider, United States Gypsum Co., Chicago, II! 
(. M. Kelly, James C. Goff Co., Providence, R. I. 

( Knoske, Alliance Brick Co., Alliance, O. 

ih. G. Klotz. American Cement Plaster Co., Toledo, O 


Cieorge S. Keck, Fenisco Co., Cleveland, O. 


H. K. Lackland, Laclede-Christy Clay Products Co., St 
Louis, Mo, 
Mae La Clair, Rock Propucts AND BuIiLpInG MAT! 


RIALS, Chicago, II), 
I. W. Laidley, H. M. Reynolds Co.. Grand Rapids, Mich 
W. BE. Law, Clinehfield Portland Cement Co., Kings- 
port, Tenn. 
J. C. Leaker. Castalia Portland Cement Co., 
James Leenhouts, Grand Rapids 
Rapids, Mich 


Castalia, O 
Plaster Co., Grand 





Dorchester, Buffalo, and B. A. Williams, Lawrence, Kan., received 
friends from all parts of the country. 





A. P. Lagron, Lagron Coal & Supply Co., Lorain, O 
L’Estrange, 


J. Be Klein Manufacturing Co., Cleve 
land, O 

. C. Letzkus, Universal Portland Cement Co., Pitts 
burgh, Pa. 

Martin Lingler. Hamilton, O. 

S. Dana Lincoln, Washington, D. C. 

O. H. List, Kelley Istand Lime & Transport Co., Cleve 


land, O. 
XK FP Lockwood, Kelly 


d p Island 
Buffalo, N. Y 


Lime & Transport Co., 


Hi. S. Miller, The Rall Mfg. Co., Cleveland, O 

Peter Martin, Ohio & Western Lime Co., Huntington, 
Ind 

If. B. Manton, Robinson Clay Products Co., Akron, O 

James T. Marsh, Contractors’ & Builders’ Supply Co., 


Cincinnati, O. 
A 


Martin, Youngstown Iron & Steel Co., Youngs 
town, ©. 

M. li. Matthews, Jr., 
Cleveland, O, 


Oo. C. Maurer, Woodville Lime & Cement Co., 


Universal Portland Cement Co., 


Toledo, O 


W. A. Meddick, The Lakewood Engineering Co., Cleve 
land, O. 

Earl F. Megrue, Superior Portland Cement Co., Cincin 
nati, O. 

C. S. Meigs, Atlas Portland Cement Co., Cleveland, O. 

Ii. I. Mercer, Trussed Concrete Steel Co., Youngs 
town, ©). e 

T. W. Murray, ‘Trussed Concrete Steel Co., Youngs 


town, O 
A. B. Meyer, A. 
Ek. H. Michel, 

Orleans, La. 
Frank A 

cago, Ill. 
James Mullen, Holran Stone Co., Cleveland, O. 

E. Moellering, Wm. Mocellering’s Sons, Ft. 


Bh. Meyer & Co., Indianapolis, Ind, 
Salmon Brick & Lime Co., Ltd., New 


Mitchell, Ceresit Waterproofing Co., Chi 


A. Wayne 
Ind. 

J. B. Moore, H M. 
Nashville, Tenn. 

H. D. Moorehead, Zanesville, O. 


Reynolds Asphalt Shingle Co., 


Albert Moyer, Vuleanite Portland Cement Co., Fifth 
Avenue Bldg., New York City. 

J. A. Montgomery, Newcomerstown, O, 

W. Hl. Murray, Crescent Portland Cement Co., Wam 


pum, Pa 
James D. 

Denver, Colo. 
H. H. Mueller, John E. Mueller Co., Cincinnati, O. 
William S. Mackenzie. Mills Bros.. Springfield, O 
James J. McCaffrey, McCaffrey Bros Co., Omaha, Neb. 
George W. McCammon, L. H. McCammon Bros., Cincin 

nati, O. 
Il. McRoberts, Truss-Con Laboratories, Cleveland, O 


Maitland, Colorado Builders’ Supply Co., 


B. W. MeCausland, Jr., United States Gypsum Co., 
Cleveland, O. 

A \. McConnell, Ohio & Western Lime Co., Jackson, 
Mich. 

Fred lL. MeGriffin, American Gypsum Co., Port Clin 
ton, O 

M. F. MeGrath, American Gypsum Co., Detroit, Mich. 

George McAlarney, Wilkes-Barre, Pa. 

A. H. Lauman, National Mortar & Supply Co., Pitts 
burgh, Pa. 

John M. Neebridge, Philadelphia, Pa 

I. C. Nutting, Pittsburgh Testing Laboratory, Pitts 
burgh. Pa. 

E. H. Norblom, Minneapolis, Minn. 

D. H. Nichols. Rock Propvcrs anD BUILDING Mat! 
RIALS, Chicago, II), 

J. L. Price, J. L. Price Co.. Marion, O 

Charles O'Donnell, American Refractories Co., Belle- 


fontaine, O. 
George A. Olsen, Rock PropvcTrs AND BUILDING Mare 
RIALS, Chicago, II. 


Cc, A. Owens, John D. Owens & Son Co., Owens O. 

Ek. A. Van Ostran, Buckeye Fire Clay Co., Uhrichs 
ville, O, 

W. L. Ogden, Excelsior Fire Clay Co., Lisbon, O, 

lL. G. Powell, Bostwick Steel Lath Co., Niles, O. 
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W. FF. Powell, Atlas Portland Cement Co., Perrys- 


burg, O. 
C. I. and L, F. Prentice, Castalia Portland Cement Co., 
Castalia, O. 
A, E. Preuss, Utica Hydraulic Cement Co., Utica, Il. 
Ht. H. Plummer, H. H. Plummer Co., Menasha, Wis. 
W. H. Palmer, W. H. Palmer Co., Youngstown, O. 
ow Prange, Tews Lime & Cement Co., Milwaukee, 
is. 
Ss. A. Putnam, Atlas Portland Cement Co., Dayton, O, 
Charles L. Pisor, Thompson-Armstrong Co., Cincin- 
nati, O. 
William Hl. Pipkorn, W. H. 


Pipkorn Co., Milwaukee, 


Wis. 

Anton Pierson, Detroit Builders’ Supply Co., Duluth, 
Minn, 

J. A. Pfeiffer, Northwestern Expanded Metal Co., Chi- 
cago, Ill. 

N. H. Parsons, Parsons Lumber Co., Rockford, Il. 

W. 'T. Rossiter, Cleveland Builders’ Supply Co., Cleve- 


land, O. 
I’. C. Russell, Union Fibre Co., Winona, Minn, 
William A. Rabe, Kenton Supply Co., Covington, Ky. 
Cc. N. Ray, United Fuel & Supply Co., Detroit. Mich. 
B. H. Rader, Lehigh Portland Cement Co., Chicago, Ill. 
E. H. Rardin, Lancaster Builders’ Supply Co., Lancas- 
ter, Pa. 
John B. Rathmell, Lookout 
nooga, Tenn. 
I). A. Rardin, Rardin Brothers Co., 


Paint Mfg. Co., Chatta- 


Athens, O. 


G. W Richards, American Gypsum Co., Port Clin- 
ton, O. 

A. J. Reitz, Reitz Bros., Portsmouth, O. 

kr, C. Rosche, Crescent Portland Cement Co., Cincin- 
nati, O. 

.. B. Robbins, Bestwall Mfg. Co., Chicago, Ill. 

Ilarry A. Rogers, A. B. Keeport Co., Indianapolis, Ind. 


“ry 
Hl, R. Daley, Low Builders’ Supply Co., Low, O. 

G. lL. D. Rohwer, Universal Portland Cement Co., Chi- 
cago, Ill. 

H. T. Rowse, Robinson Clay Products Co., Akron, O. 

Frank Ryan, Smyth & Ryan, Toronto, Ont., Canada. 


Ralph W. Scott, Ironton Portland Cement Co,, Iron- 
ton, O. 
Il. A. Smythe, Jr., Wisconsin Brick Co., Madison, Wis. 


Kk, J. Schario, Keims Brick & Tile Co., Lanesville, O. 
John Suelzer, Jr., Ft. Wayne Builders’ Supply Co., 
Ft. Wayne, Ind. 

Charles Schmutz, Crescent Portland Cement Co., Wam- 
pum, Pa. 

Theodore C. Schwier, Ed M. Battes & Co., Ft. Wayne, 
Ind. 
Ralph W. Scott, Ironton Portland Cement Co., Iron- 
ton, . 

W. A. Sells, Northwestern Expanded Metal Co., 
cago, Ill. 

’. E. Shearer, 
ledo, O. 

Frank Shenkle, 
City, O. 

Karle §. 
ledo, O. 

©. S. Slimp, United States Gypsum Co., 


Chi- 


American Cement Plaster Co., To- 


Federal Clay Products Co., Mineral 


Smith, Woodville Lime & Cement Co., To- 


Cleveland, O. 


J. R. Spease, Fairmont Wall Plaster Co,, Fairmont, 
W. Va. 

L. T. Snavely, Lake Erie Builders’ Supply Co., Cleve- 
land, O. 

Joshua Speed, Reynolds Asphalt Shingle Co., Detroit, 
Mich, 


3. L. Swett, Lehigh Portland Cement Co., Allentown, 
J. C. Spencer, Spencer Bros., Chicago, Ill. 
G. C. Spencer, National Lime & Stone Co., Carey, O. 
Theo. Spinks, The Spinks Co., Covington, Ky. 
W. E. St. Clair, Castalia Portland Cement 
dusky, O. 
E. R. Stapleton, Tidewater Portland Cement Co., Balti- 
more, Md. 
R. P. Stoddard, 
Cleveland, O. 
Edward L. Swessinger, 
Transport Co., Cleveland, O. 


Co., San- 


Society Elimination, 


Lime & 


Advocating Fire 


The Kelley Island 


rR. W. Taylor, Home Fuel & Supply Co., Toledo, O. 
J. G. Tucker, Chattanooga Paint Co., Chattanooga, 
Tenn. 


August C. Tews, Tews Lime & Cement Milwau- 
kee, Wis. 

D. R. Thompson, ZJr., 
cinnati, O. 

J. W. Thompson, A. H. Thompson Co., Coshocton, O. 

A. Tomkins, Tomkins Brothers, Newark, N. J. 

IF. A. Tobitt, The American Rolling Mill Co., Middle- 
town, ©. 

Leslie L. 
Mass. 

Cc. W. Timmons, Kosmos Portland Cement Co., 
ville, Ky. 

J. M. Triges, The Majestic Co., Huntington, Ind. 

James M, Thayer, O. C. Thayer & Sons, Erie, Pa. 

James A. Undine, American Cement Plaster Co., To- 
ledo, O. 

J, J. Urschel, Woodville Lime & Cement Co., Toledo, O. 

S. J. Vail, Alpha Portland Cement Co., Easton, Pa 

W. E. Viets, Lehigh Portland Cement Co., Chicago, Ill. 

John J. Voelkel, J. J. Clarke Co., New Orleans, La. 

Rk. W. Witteman, American Cement Plaster Co., Law- 
rence, Kans. 

Cc. H. Wilson, Cincinnati Sewer Pipe Co., Cincinnati, 0. 

Lee B. Wadsworth, Universal Portland Cement Co., 
Pittsburgh. Pa. 

L. B. Whitney, 
burgh, Pa. 

I. B. Wise, Mansfield, O. 

Charles Wilson, Standard Concrete Supply Co., Buf 
falo, N. Y. 

Joe Wisher, Consumers’ Coal & Supply Co., 
ton, Ky. 


Co., 


Thompson-Armstrong Co., Cin- 


Turner, Wadsworth Howland & Co., Boston, 


Louis- 


Alpha Portland Cement Co., Pitts 


Coving- 


1. A. Whipple, Marquette Cement Manufacturing Co., 
Chicago, Ill. 

W. S Wing, Universal Portland Cement Co., Pitts 
burgh, Pa. 

RB. A. Williams, American Cement Plaster Co., Law 


rence, Kans. 
J. W. Windsor, Houston Bros. Co., Pittsburgh, Pa. 
IF. H. Wheeler, T. L. Herbert & Sons, Nashville, Tenn. 
Hi. S. West, Toledo Builders’ Supply Co., Toledo, O. 
J. G. Warren, A, B. Meyer & Co., Indianapolis, Ind. 

_ George R. Wales, Clinton Metallic Paint Co., Clinton, 


A, P. Watson, Iron City Lumber Co., Youngstown, O. 


Paul V. Wagner, Thompson-Armstrong Co., Cincin- 
nati, O. 
Fred Wright, Kelly Plaster Co., Sandusky, O. 


ww, 2 
» < 


Wright, Akron, O. 


Zech, H. M. Reynolds Asphalt Shingle Co, 


Grand Rapids, Mich. 
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Dealers Start the Cleveland Activities 
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The biggest valentine discovered in Cleveland on 
the morning of February 15 was the good-sized 
delegation of builders’ supply dealers gathered at 
the Hotel Statler for the Eleventh Annual Meeting 
of the Ohio Builders Supply Association. The air 
was frosty and the fresh lake breeze was full of 
““pep,’’ and so were the Ohio dealers to a man. 

Previous announcements had outlined the sugges 
tion that besides the regular routine of the annual 
convention, with its usual ‘‘ get-together’’ program, 
this was to be really a preparation for the National 
Meeting slated to follow immediately after. There 
was marked interest and snappy attention right at 
the ‘‘ get-away.’’ 

The meeting was called to order by President W. 
A. Fay at 2 P. M., who said: 

‘*‘The meeting this afternoon is more of a get 
together gathering than anything else. We will 
come to the real meet of the convention tomorrow. 
I want to introduce Mayor Harry L. Davis, who 
says he is going to turn the keys of the city over 
to us.’’ 

Mayor Davis then spoke very gracefully in ex- 
pressing the cordiality of the welcome that the city 
of Cleveland extended through him to the visitors. 

‘*T wish every one of you the most prosperous 
year on behalf of Cleveland, and hope your stay 
here is a pleasant one. I want to say the keys 
are yours and the appointment as above made goes. 
I wish you all suecess.’’ 

Mr. Eirieck: Many of our friends from out of 
town do not really realize what we have in con- 
templation in the big auditorium. We are all in 
the building business and realize the necessity of 
big buildings. I wish to make a motion: first, to 
thank the Mayor for his kind remarks; and second, 
that we go on record for the big bond issue, whether 
we live in Cleveland or outside of it. 

Mr. Fay: There are no further comments neces- 
sary on such a motion. It has already had news 
paper publicity, and we all realize how badly we 
need it. Had we such an auditorium about now, 
we would have been able to double the floor space 
at the Coliseum for the complete building show. 
The motion was passed unanimously. 

Our program, as I told you before, does not con 
sist of anything this afternoon that means real 
business. Tomorrow we are going to diseuss and 
learn some things about our business. Today we are 
going to be told some things by the next speaker 
that we can carry home with us and put into our 
business. I have the extreme pleasure of introduc- 
ing to you Mr. George Schneider, secretary of the 
Cleveland Athletie Club. 

Mr. Schneider: Mr. Chairman and gentlemen, I 
wish I could live up to the introduction of Brother 
Fay. Did you gentlemen ever realize that all busi- 
ness men are salesmen? That all have something 
to sell, from the smallest to the largest in the busi- 


ness world? The first salesman, the first business 
man, the first contractor, the first supply man in the 


world was an old man ealled Noah. He had suffi- 
cient drag to hit off the movement looking toward 
the establishment 


of a three-cent street car line, 
got the franchise for himself, did not pay a single 
nickel for it, did not have to pay for a wunicipal 
dock or anything else. Ever since Noah’s day it 
has been a march of progress. 

You will either be a top-notcher or a bum. What 
we want in this business country is not leaners; we 
want fellows to get up and help lift. We should use 
our past failures as stepping stones to future sue- 
cess. The success of a man is based on knowing 
his business. He wants to eliminate the word 
‘fean’t’’ from his vocabulary. The suecess of a 
proposition is up to the man, not the game. Every 
man thinks he has the werst job possible. 

You must have organization in your business. 
Every man in every line should be ambitious to be 
the boss, and not satisfied with being one of the 
subordinates. That is the secret of success. , Pay 
attention to every organization, whether a small 
corporation or whether you are in business for 
yourself. Make your men feel that they are not 
working by the elock, but that they are in your 
institution to make themselves more valuable to 
you every day, and that their compensation will be 
measured accordingly. 

Did you ever stop to realize that if we own an 
automobile, or anything else, we are very careful 
to have it overhauled every little while to see that 


it is in the best of condition? 


How many of you 
here today ever think of looking to your own 
physical condition? How many of you devote a 
certain amount of time each day to seeing that 
your machinery is given attention by taking gym- 
nasium work, and such things? I will guarantee 
there are very few, and that is why the average 
man lacks efficiency. You must take care of your 
health, of your diet, keep regular hours, exercise, 
pep’’ 


and more enthusiasm in your work, and keep you 


ete. It will help you considerably, give you ‘‘ 
in better shape to take care of the things required 
of you. We are all living too fast, that is why 
every man in the business world should realize it 
is time to take care of himself if he intends to 
work on high speed and be successful. 

If you would take a little care, a little thought, 
and just a little of the time from other things, to 
bring about efficiency in our municipal affairs, vou 
would be surprised at the difference it would make. 
Take your own organization; you meet here and 
benefit vourself in a business way, get acquainted, 
and it all helps. If it was not for the pleasure of 
meeting your fellow man. breaking bread at the 
same table, ete., you would not come or get much 
pleasure out of this convention if you did come. 
We all realize we are living too fast, and should 
get more out of life. Here in Cleveland, at the 
Club, we have tables for the manufacturers, tables 
for the dealers, the different business men, where 


they get together each day and talk over business 


conditions in a friendly manner, and it is a step in 
the right direction. 

The Ohio Builders’ Supply Association is not a 
has-been, is not a going to be, but a real, live 
izzer, today. 

Mr. Fay thanked Mr. Schneider for his able ad 
dress and remarks, which should be taken home 
and digested by every member present. ‘‘I do not 
believe that vou have ever heard anything like 
that in your lives. He certainly does express it in 
the language of the present day.’’ 

The convention then went into executive session 
at the suggestion of Messrs. Kinney, Eirick and 
Quayle. The principle of selling exelusively 
through the dealer was discussed at length. Many 
of the members took part in the debate, and sev- 
eral specific instances of quotations being made 
direct to consumers were cited in connection with 
several staple articles. The new status of Port 
land cement was reviewed at length with a view 
to further improvement in connection with 
handling that important product. 

President James H. Allen of the National Asso- 
ciation, appearing in the meeting, was called on to 
say something. He stated that the very same 
questions now before the house are to be taken 
up by the National Association tomorrow. 

We want to discuss it. We would like to see 
every member of the Ohio Builders’ stay through 
our convention, and we would like to have you 
enter into these discussions with us. If we ean 
put in the same system we have started in Indi 
ana, we ean organize Ohio in such a way that with 
the assistance of Indiana and other states we can 
possibly do a little bit to help the manufacturer 
and have the manufacturer help us. 

Committees were put to work to co-operate with 
similar committees of the National upon all the 
matters of direet quotation. 

Mr. Fay: We have been trying to do a great 
many things which we will report on tomorrow, 
One thing, Cleveland has done for the Ohio Build 
ers’ Supply Association is to get in twenty-eight 
new members. In getting those members in we 
did not pick anybody. We went to the highways 
and byways, and they have all come in, and I 
want to show you Cleveland will hold its end up 
from now on and help you out in your lien laws, 
legislation and other things to be talked about 
tomorrow. 

Tomorrow, I want, in the name of the Complete 
Building Show, to invite every man in the room, 
and every one else who will come in’ connection 
with the association, to attend the opening of the 
Big Show ‘at 1 o’elock. Your badge will admit 
you, if your face does not, and you will see there 
a wonderful show. We claim it is the best show 
of its kind ever put on in the United States, and 
we are told it surpasses the London show. A great 
deal of money has been spent to put this thing 


over, and you are all invited. 
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The nominating committee, consisting of Messrs. 


Coney, Price and Beck, was appointed. 


The meeting adjourned to convene again at 2 
o’clock Wednesday. 
WEDNESDAY’S SESSION. 
In the absence of President Fay, W. O. Holst 


opened the meeting, introducing Mr. Clay Herrick, 
manager research department, Ernst & Ernst, pub- 
lie accountants. 


The Cost of Doing Business. 


By Clay Herrick. 


Notwithstanding progress which has been made in some 
quarters in scientific study of the cost of doing business, 
the average busines man is still lamentably ignorant on 
the subject, and a good many men still undertake to do 
business without a knowledge of what it costs them. 

Upon the face of it the proposition seems simple enough 
that no man can prosper in business for any considerable 
length of time unless he sells his goods at a profit and not 
at a loss. The absurdity of trying to make a profit by the 
sale of gold dollars at less than one hundred cents each 
would seem evident to anyone. And vet today and every 
day there are hundreds of business men who are selling 
their wares at prices which do not cover their actual cost, 
who in spite of this fact imagine that they are prosper 
ing and do not realize that they are on the certain road 
to failure. 

This condition doubtless results from a number of dif 
ferent causes, varying with the men concerned. Human 
nature seems to be generally afflicted with that same qual 
ity of inertia or tendency to remain in the condition in 
which it finds itself, which in school days we were told 





is a characteristic of inanimate things. The average 
man, in business and elsewhere, persists in the habits 
and methods to which he has become accustomed, and 


changes them only with the greatest difficulty. Closely 
allied with this tendency is the proneness of the average 
man to assume that business methods which have been 
followed without disaster in the past must of necessity be 
all right for the present; to say, to himself and others 
“We have always done it this way, and I guess it is safe 
to continue it’: forgetting that changed conditions often 
necessitate changed methods. 

No doubt the failure to grasp the significance of the 
relatiow between expense and profit may be ascribed also, 
in many instances, to ignorance of the existence of certain 
cost items, because of a failure to study the situation or 
a lack of understanding of business and accounting prin- 
ciples. 

It is probable, however, that the most 
of the trouble is found in the rapid and revolutionary 
changes which have taken place in our industrial and 
business conditions. We live in an age which challenges 
man’s ability to keep up with the times and adapt him 
self to the exact situation which confronts him. Every 
phase of human thought and activity is undergoing 
changes which are fundamental. Methods of business 
which were good twenty years ago are obsolete today. 
This is true of business as a whole; and it is true of 
individual concerns, 

By way of illustration, let us consider an ordinary 
manufacturing enterprise Not many years ago the 
profits in this line were such that many manufacturers 
prospered in spite of rather loose systems of conducting 
business. If there were losses due to wastefulness in the 
manufacturing department, to extravagance of the sales 
men, to careless granting of credits, to poor general 
management or to other cause, the margin of profit was 
such that these losses were easily absorbed and a good 
net profit remained. 

But as business conditions 
competition increased. the margins of profit became 
smaller and smaller. Today in most lines of manufacture 
it is no longer possible to conduct business in the old 
haphazard manner. The manufacturer must either go out 
of business or adapt himself to present conditions 
Within certain limits selling prices are fixed by compe 
tition ; the cost of product and expense of doing business 
must be so regulated as to leave a margin of profit 
between their total and the selling prices 

This condition, of course, affects other lines than that 
of manufacturing—it includes mercantile and trading con 
cerns, railroads, public utilities, and in fact every line of 
industry. Even the banks are beginning to recognize the 
need of studying the cost of carrying accounts. Every 
where the conditions necessitate a searching inquiry into 
the cost of product and the expense of doing business: 
and the necessity of cost accounting, both in the general 
and the technical sense, is steadily gaining recognition. 
The careful study of the subject has brought to light ele 
ments of expense which the old haphazard method of 
figuring did not take into consideration Tt has demon 
strated that manufacturers and dealers often handle at 
an actual products upon which they had supposed 
they were making a profit It has shown in cold, hard 
figures what ought to be evident enough without figures. 
that an enterprise which is conducted at a loss when all 
elements of expense are considered must inevitably wind 
up in the hands of a receiver 





common cause 


became more complex, as 


loss 


As a matter of fact it is possible for a concern to do 
business for a series of years and appear to prosper, when 
it is actually operating at a loss have in mind a 


manufacturing concern in a city in the middle West which 
for a number of years was regarded as one of the pros 
perous industries of its community. It did a large vol 
of business, paid good salaries and wages. presented 
stockholders with generous dividends. Three years 
» its officers suddenly awakened to the fact that the 








company was,.on the brink of failure. Its buildings were 
old fashioned and out of repair: most of its machinery 
was nearly worn out, while some of it which was still 
serviceable was so obsolete in pattern that the company 


could not compete with concerns having more up-to-date 
equipment But there were no funds from which to pay 
for these replacements. During all these years no pro 
vision, had been made for depreciation or obsolescence, or 
even for adequate repairs Money which should have 
gone to repairs on plant and to provision for renewals, 
replacements and offset to depreciation had been used for 
salaries and dividends. Because these and other vital 
items of expense had not been considered, an apparent but 
false profit was shown, while as a matter of fact the 
company was losing instead of making money. The offi- 


cials woke up to this fact too late—and creditors took 
over the plant. 

This was an instance in which the business as a whole 
was done at a loss. More common is the case where a 
manufacturer who produces a number of products finds 
upon investigation that the cost of producing and the ex 
pense of handling one of his products amount to more 
than the price he is receiving for that particular product ; 
in other words, a part of his business is being conducted 
at a loss. If it is necessary for him to handle that par 
ticular product in order to sell his other lines or in 
order to keep his customers, he may decide to continue 
it even at a loss if he cannot increase the price, but if 
not, ordinary business judgment will lead him to discon- 
tinue that line. In any event, in these days of close com 
petition, he works at a great and often fatal handicap if 
he does not know whether or not he is making a profit 
on each of his products. 

I have used the manufacturing business as an example, 
but the necessity of study of the relation of cost to sell 
ing price is as important in other lines of industry as in 
this, 

The instance just related is by no means an unusual 
occurrence. We are all familiar in a general way with 
the annual statistics of business failures reported by Dun 
and by Bradstreet. During the year 1915 just ended, 
Dun reports a total of 22,289 failures with estimated lia 
bilities of $340,000,000. Of these failures 5,116 were 
among manufacturing concerns and 16,030 among trading 
concerns; the banks contributing 133 and other business 
concerns 1,010. 

The most startling figures that have appeared, however, 
were given in a recent address of Edward N. Hurley, vice 
president of the Federal Trade Commission. Sased on 
statistics compiled by the commission, he reported that 
“Leaving out of consideration the banking, railroad and 
public utilities corporations, and referring only to those 
that have to do with trade and industry, we find that 
there are 259,000 business corporations in the country 
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rhe astonishing thing is that of these, over 100,000 have 
no net income whatever. In addition, 90,000 made less 
than $5,000 a year, while only the 60,000 remaining, the 
more successful ones, make $5,000 a year or over.” 
Taking these figures at their face value, it appears 
that of the 250,000 business corporations in the country 
40 per cent have no net income whatever, and only 24 
per cent have net incomes of $5,000 or over. As Mr. 
Hurley says, the figures “show conclusively that big 
business, while important, constitutes but a small fraction 
of the trade and industry of the United States."” Even 
more strikingly, however, they show that a very larg: 
percentage of business concerus are conducted either at 
a loss or with no return on the capital invested. 
Impressed with the need of more careful study of the 
matter of business failures, the magazine “System” under 
took an investigation whose results are stated in the 
January, 1916, number under the heading “What Can We 
Do About the Business Death Rate?” The investigators 
looked about for a typical American city of medium siz« 
which has been steadily growing and prospering during 
the last thirty years The city selected was Waterloo 
Iowa, with a present population of 27,000. Whether this 
town was selected with any reference to what happened 
to Napoleon at a certain town of the same name in 
Europe, the article does not disclose. But it is doubtless 
fairly typical of cities of moderate size. It was found 
that the average life of business enterprises is very short. 
Of fifty-four business concerns which did business there 
thirty years ago, only five still survive. Thirty years 
ago there were fifteen factories ; of these but one remains. 
This does not mean that there is only one factory in 
Waterloo today; in fact there are 151; but only one of 
these was in business thirty years ago. There were then 
seven wholesalers and jobbers; only two of them are still 


in business. Of nineteen retail grocery stores not one 
exists today. 
During the thirty years a large number of business 


enterprises have begun life, lived and died, The average 
life among 266 factories was six years. The detailed 
record for part of these shows that 123 were in business 
5 years or less 26 between 5 and 10 vears, 8 between 10 
and 15 years, and only 4 more than 15 years. 

The retail concerns showed the greatest mortality A 
study of 511 concerns representing 10 lines of business 


showed that the relative numbers which lived only 5 


years or less were as follows: 
Dry goods merchants......... ;..68¢ 












t 
Jewelers ...... % 
Shoe dealers... I 
Hardware dealers ave sackets’ 48% 
RR ay RR ak ee a Fae .- 48% 
GUE a > ena bee ee ccc cdekineeceic ates 45% 
Druggists ..... 43% 
Cigar dealers.. 30% 
Furniture dealers - 38% 
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In the most prosperous of these retail lines, therefore, 
more than one-third were unable to continue business 
over five years, while in the least prosperous, over two- 
thirds had to quit business within five years. The chief 
causes of the failures are given as overbuying, poor loca- 
tion, bad accounting, poor collection methods and lack of 
capital. 

In view of facts like these it is not surprisng that 
business men all over the country are beginning to appre- 
ciate, in some measure at least, the necessity of learning 
the actual costs and expenses of conducting their lines of 
business and of knowing whether or not their operations 
are on a profitable basis. 

There is a noticeable tendency to give scientific study 
to the quality as well as the quantity of business under- 
taken. Men engage in business sometimes with deliberate 
intention, and sometimes because driven into it by cir- 
cumstances, by inheritance from father or other relatives, 
by receiverships, by sudden election to take places 
vacated by death. The average man starts out with the 
idea that success is primarily measured by the amount 
of sales and the volume of business. Later it dawns 
upon him that these are not the only things to strive for, 
and perhaps not the most important ones, He begins to 
see the need of establishing and maintaining certain stand- 
ards in his business. He learns, by thought and observa- 
tion if he is quick or by experience if he is slow, that in 
the complex industrial organization of today, as never 
before, it is true that “no man liveth unto himself.” No 
doubt you are all familiar with this as a_ Scriptural 
phrase; but in this age it applies to the business world 
quite as much as to the other relations of man with 
man. In many of the better organized industries serious 
attempts have been made and are being made to raise 
the standards of the industry by co-operation and inter- 
change of facts and ideas. My firm has for a number 
of years served in an advisory capacity for the National 
Retail Dry Goods Association, assisting in establishing 
and raising the standards of dealers in that line. We 
have rendered similar services for the Wholesale Grocers’ 
Association of the United States. Among other indus- 
tries which have taken up similar lines of effort are the 
iron and steel manufacturers and the silk manufacturers. 
The men who are coming to the front in the -various 
channels of industry, who are big factors in the determi- 
nation of policies, are men who hold up high business 
ideals, who work to raise the standards of efficiency and 
service in every department, including the hiring of an 
office boy, the ascertainment of costs and expenses and 
other matters to which the business man of the past 
has given too little attention. This policy has gone so 
far in some instances as to lead large manufacturers to 
carry on a campaign of education among their smaller 
competitors, designed to show them where they were 
conducting business at a loss. For example, the Sherwin- 
Williams Paint Co., one of the largest industries of the 
kind in the world, began a few years ago a campaign 
of publicity to point out the losses suffered by not taking 
into consideration all the elements of cost and expense 
in the handling of products. This company freely ad- 
vertised its general method of figuring costs, and offered 
to go over detailed figures with persons interested. This 
indicated a broad-minded outlook, and a willingness to 
co-operate with others in the same line of business. It 
is not necessary, or correct, to assume that this under- 
taking was wholly unselfish and disinterested. It was 
not. <All manufacturers and dealers, large or small, suf- 
fer by the mistakes of any one of their number who 
makes his prices without regard to, or in ignorance of, 
the cost of his goods and the expense of handling them; 
for such a policy produces ruinous competition, absurd 
estimates and inevitable failure; all of which react upon 
the whole trade and upon the general business com- 
munity. 

Acting upon 





this theory associations of printers have 


taken steps to protect themselves against those whose 
estimates are based not upon knowledge of costs but 
upon pure guesswork, and whose bids for work, often 


below the actual costs, not only result in losses to them- 
selves but make them unfair competitors of those who 
are trying to do business on a living basis. Their plans 
have included the adoption of a uniform system of cost 
accounting. with the purpose of standardizing the figur- 
ine of estimates. Similar movements have been under- 
taken by associations in other lines of business. 

It is a matter of some surprise that up to recent times 
you gentlemen who are engaged in the building supply 
business have not given this matter the concerted atten- 
tion which it has received from managers of some of the 
other important industries. Measured by its volume and 
by its absolute necessity in every community throughout 
the nation, yours is easily one of the leading industries 
of the day. There is every reason why, for their own 
protection and for the interests of the whole business 
community, dealers in building supplies should establish 
certain standards and should make such a study of costs 
of goods and expenses of handling as will show at what 
figures your commodities may be sold in various communi- 
ties, in order to assure a safe margin of profit after all 
charges are considered. 

Much of the ruinous competition incident to price cut- 
ting would be avoided, and losses turn to profits, if a 
general and careful study is made of all the elements 
which enter into the cost of doing business. Such a 
study will reveal not only the more apparent elements 
of cost, but others equally important but not so ‘notice- 
able upon merely casual observation. 

To many of you I know that this question of making a 
careful study of costs is not a new one. Several of the 
larger concerns represented here have worked out the 
problem with care. But the best interests of all demand 
that it be solved by all dealers, large and small. It must 
be admitted that the problem is not an easy one. Like 





other difficult problems, if viewed as a whole—in the 
mass—it may baffle us. The solution is to reduce the 
problem to its component parts—-to tear it to pieces 
until we get units which are small enough and exact 
enough to deal with intelligently. We must get the 
solution by putting together the parts which comprise 


the whole. 

The study of costs is primarily an individual problem. 
It cannot be solved by general rules, but requires a 
careful study of the circumstances in any individual 
ease. Yet there are similarities as to the main items 
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f expenses of all retail dealers, and studies already part of the expense of doing business It is assumed that quoted figures the averag : f all this as at least 3.6 
iade will help us in our present discussion. As already general overhead includes depreciation and interest on the cents per barrel, as follows J 
noted. my firm has, among other studies, made extensive general investment No estimate of expenses can ir La or, Car to wareh se $0.005 
nvestigations into costs of selling among retail dry accurate unless such items are taken into consideration Proportion warehouse ov id 005 
goods and department stores We picked twenty-tive By way of illustration of the use of whatevel figures jad accounts 002 
stores in different parts of the United States, and found may be used as standard for any given concern, let Us Interest 004 
that the average cost of doing business was about one assume that a dealer buys bricks at $10.00 per tf lousind Shrinkage and breakag ol 
hird of the original cost of the merchandise sold In . O. B. at the manufacturer's yard, and is to fgur Freight 01 
ther words, when a customer buys an article for one out at what price he must sell these bricks in ord t ; 
jollar, 69 cents goes to pay for the cost of it and 2 ussure a profit on them. rota $0.036 
ents pays for the expense of the merchant in supplyin He must consider first the cost of the Deducting this 3.6 . nts 
iim with the article tased on average experiences bricks . $10.00 wove provided for net p1 1 net 
the cost of selling a single pair of gloves at $1.50 is ro this must be added freight, say 20 profit of only 3.1 on t 1 local 
somewhat as follows rhere must be added the selling ex dealers are already inging this differential from ten 
£ acturer’ ‘ice 6 24 ¢ venses, which we will assume to be cents to five cents 
sorte oy — (30%) ape ie ron rises 4 ao fe this case ~.00 Now, gentlemen, it “ ld be into to have up 
Sales person (8%).. ae ed oi ee 12 If the price is to include delivery to x discussion so vital 1m tter as th is question of cost 
Rent (2%) ..... epee On the job, he must add drayage, which 7 of doing business, and let it drop with ne thing more than 
Insurance and taxes (24%)...... - O1 may average ci-eiveeo se eecwen er 1.50 discussion, You hav in organization capable of doing 
Advertising (2%) j reer i ee. : wg things, and you have something important to do As 
Office expense (514°) rere e wae This gives a total of : $15.50 «le alers, each of you | is is 5 parate problems and his 
General store expense (6%; %).... 10 which, if the figures are correct, represents the actual eee ee ee ee a ae 
Delivery expense (4%)....++-- tee 06 expense to the dealer in purchasing and selling the goods fellas — = dare ibsolu y in ommon wit 1 his 
If he sells at $15.50 he just comes out even, but without m sow ceak s ° om of y an continu his business 
Total sce doe sev es ee hous $1.44 pay for his services; if he sells for less, he takes an Ne Gar except at pe ) and t insure a profit you 
Leaving for profit . ve teen 06 or 4% actual loss. If he wishes to make a net profit of 5 and i te _ongla ye | Siar samell’ can tie eae 
ape gra on the selliag price, he must take $15.50 as 95% of the ant oe a by any one dealer react on tht weeny trade 
$1.50 selling price, which will give | 0 divided by .95) tical at extent at least ) in sts a absolutely iden 
Among the items bunched under the heading “General $16.32 as the selling price; so he must add S82 cents to What specific action can you take? You can establish 
Store Expense” in this list are heat, light, pow represent his net profit . , , selling in your organization a bureau of statistics with a compe 
ing, shipping, traveling, water, superintendents As another illustration, let us take the cost of selling tent hand ceeneaty hin ts 


partment managers, display, maintenance, repairs and 
alterations of furniture and fixtures, and miscellaneous, 
some of which cannot be directly located and are in 
themselves too small to be segregated into separate ac- 
counts. They are, however, all necessary to the con 
duct of the business, and must be taken into considera 
tion in figuring the cost of doing business 

These figures indicate the diversity of items which 
enter into the expense of a large retail department store 
They are of course more numerous than those involved 
in the building supply business, but I have quoted them 
in order to illustrate the kinds of items which must be 
considered in any business. It must be evident that the 
Indirect or general or “overhead” expenses form a very 
important factor, and that the actual profit cannot be 
known unless such expenses are taken into account 

Now, in general, what are the items of expense in 
volved in the building supply business? You have, first, 
the cost of the goods. to which must be added the 
freight, and the cost of placing them in warehouse or 
vard. or in wagons if delivered direct from car to con 
sumer. You have the rental on your yard and ware 
house, or, if you own them, the interest on the invest 
ment, the taxes and the insurance on the buildings; and, 
also, cost of repairs and depreciation on the buildings. 
You have the insurance on the goods and interest on in 
vestment in them. You have the shrinkage, breakage, 
wastage on the goods. You have the cost of labor and 
superintendence of warehouse and yard. You have the 
cost of delivery to the consumer, which may, however, 
be figured separately. 

Turning now to)the selling of the goods, there is the 
cost of advertising and the salaries and expenses of 
salesmen, Then come the office and general expenses, 
involving again some of the items already enumerated, 
and also salaries of manager, clerks, bookkeepers, stenog 
raphers, buyers and others; cost of telephones, tele- 
grams, postage; heat and light. ete. After the goods 
are solid and delivered, the expense may not all be 
ended, for there are the inevitable bad debts,—and also 
goods returned as unsatisfactory, claims for breakage and 
so on. If the business is small, perhaps run by two or 
three men, there will not be the division of labor and 
f duties I have outlined, but the same elements of ex 
pense will be present, though in different degrees. If 
vou are your own manager, you do not have to pay a 
manager's salary to another: but your own time and 
work must be compensated. If you own your own plant, 
you do not have to pay rent; but interest on your in- 
vestment must be considered: and there are taxes, re- 
pairs, insurance and depreciation. If you own your 
own wagons and teams, you do not have to pay another 
for hauling: but you have an equivalent expense in the 
interest on the investment, cost of maintenance, repairs 
ind depreciation. 

If now we correctly figure the total of all expenses, 
actual and acerned for the year, and deduct them from 
the total net sales, we shall have the profits of the busi 
ness for the year Rut we shall still be ignorant as to 
what goods have been handled at a profit and what at a 
loss, and we shall have little information as to whether 
our prices on various goods are such as to insure a 
profit. 

To get this information it 








necessary to analyze with 
care the expense of handling each of the classes of goods 
sold For this purpose we will consider two of thé 
products commonly handled 
In an investigation recently made on behalf of the 
Face Brick Dealers’ Association of America, estimates 
submitted by a ly number of dealers in different parts 
of the country gave the selling expense for bricks, aside 
from delivery charges, as from $1.50 to $2.75 per thou 
and bricks, the average be from $2.00 to $2.25. De- 
tails representing the exneriences of a number of dealers 
Cleveland were as follows: 
Car to wagon, per M-—Iabor only....$ .30 
General overhead on $16.00 seliing 

















We ON ns vie ows wees ack Os 6 
Sad accounts (14%)......ccceceee oe 
Interest. 30 days’ average account 

COE .chws WS 0 ule Beak od bee oles ie 04 
Shrinkage, breakage, allowances, ete. 

SUED dt t's) ewan mendes oh 2x eare -OS 
Discount taken by customers on one- 

half sales (manufacturers do not al- 

low us discount) (1%)........... .16 

A errr. Fee ee 
To get the selling price we must add 

eartage. averaging more than 1.50 
Net profit, say 5¢ on gross selling 

SE Fahad v's ba eb be hx Ae dade 80 

Making a total of..... . $3.92 


This ‘is the least that can be added to the original 
st of the bricks and freight charges, if a profit is to he 
ade on the sale To these figures must be added 





in 
me cases, a warehouse overhead charge of 48 cents 
aking a total for such cases of $4.40. 

sesides the light they give as to actual selline ex 


nses these figures are of interest as listing some items 
expense which often are not taken into consideration 
uch an item as losses on bad accounts, for example. is 
ften overlooked. sut everybody knows that such losses 
e inevitable, and they therefore constitute a necessary 


ement. As representing average conditions among Cleve 
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land dealers, the Cuyahoga Builders 
prepared these figures 

(Figures based on selling price of $1.90 per barrel.) 
Cost—Car to warehouse. . .$0.015 


Supply Co. has 





Warehouse to wagon.. O1 
Proportion of warehouss overhead A=8 
CUR e space errr 2 OD% 
Proportion of general overhead (6%) 114 
Bad accounts (44%).....+-+-++445 009 
Interest—60 da. average (1%)..... 019 
Shrinkage and breakage (44%).. 01 
Net profit—5% on selling price.... 095 
Total 





\dd cartage 
$0.479 

From these figures it appears that if the selling pric 
is fixed by competition or by the practice of the trade 
at $1.90, the cement must be purchased from the manu 
facturer at 40 cents less than $1.90 or the dealer does 
not make 5% profit on the sale. 

In connection with the selling of cement there is an 
other matter which is a source of annoyance, and of ex 
pense which apparently is not taken into consideratior 
by some dealers, and that is the differential of ten cents 











between the sale of cement in paper and in jute sacks 
If sold in paper sacks you add ten cents per barrel to 
the price. If sold in jute sacks, you add forty cents 
but rebate the forty cents upon the surrender of the 
empty sacks. As dealers you are a wed a rebate of th 

same amount, forty cents, upon retu of the sacks te 
the manufacturer In other words, you give exactly 
the same rebate you receive, getting nothing for the 
service, risk and loss involved As a matter of fact, as 


you all know from experience, ther very distinct 
expense involved in the handling of these sacks It costs 
something for the labor ef filling and handling them 
Upon notice from the contractor that the empty sacks are 
ready, you have to call and get them—that costs mons 
The interest on the money invested in the sacks costs y 
something Usually there is a shrinkage in the number 
of sacks returnable by you; there are disputes as to their 
condition and number And. finally. you must pay t 
Ti ; 


freight back to the manufacturer he authority alread 








iu you can co-operate in 


the gathering of cost data and o r statistics, and these 








figures can be assembled and grouped according to dis 
trict, class of product, size of plant, et so that just 
comparisons can be mad ind issued to members in 


bulletin form These would give you opportunities to 
compare your cost of operation and selling expenses with 
the average cost of similar establishments, to reduce 
abnormal expenses and to make needed adjustments, 

A uniform and standard system of accounting, expense 
distribution and cost finding should be adopted | do 
not mean that all can use exactly the same books and 
records ; books and records must be adapted to the par 
ticular needs of each concern jut it is entirely possi 
ble, and very advantageous, for all to base their records 
on a standard system, and to take into consideration 
the same elements of cost and expense rhis is what is 
being done in many well-organized industries, and it is 
what is being urged upon all business men by the Fed 
eral Trade Commission already quoted 





A motion was made and seconded to thank Mr. 
Herrick for his very interesting talk. 


Mr. Fay: If vou will figure out the proposition 


as given by Mr. Herrick as to cost and selling of 
cement per barrel, it will be beneficial to each in- 
dividual present. I suggest that the next admin- 
istration establish a Bureau of Statistics and give 
education as needed by all members, print same 
and send in book form to every one, and let each 
local organization in his own home town figure it 
out as it applies to him in his city. 

A motion to this effect made and passed. 

Mr. Rossiter: I think the members of both the 
National and Ohio Builders’ Supply Associations 
know that as far back as eight or nine years ago 
we have had something on cost system. Some one 
is always talking about it, and everybody laughs 
at the other fellow’s figures all the time. The big 
gest cost we have is that we are fooling ourselves, 
Some people can probably handle material cheaper 
than the others; they can always find trouble by 
looking in the looking-glass, by trying to make 
believe some of the items do not go into the actual 
cost of material, but in looking in the glass, they 
are convineed, they are the ones being fooled. 

He discussed at some length the cost proposi- 
tion and the absolute necessity for each and every 
one watching the cost in order to be successful. 
Mr. Kinney: Would it be possible to embark 
on a scheme of organization, of establishing locals, 
even though it be two or three counties and cities 
in different sections, each to employ a competent 
person for purpose of credits? 

Mr. Fav: 


be ealled to your attention. I want the Ohio 


There are several things that should 


Builders’ Supply Association to get eredit for keep- 











ing the lien law on the books That law to my 
company is worth $5,000 a year at the very least, 
and it is worth in proporty to every one of you 
the same amount. Now during the last legislature 
there was a ver’ trong atta made on this lien 
aw by the building and Ik men, and we had a 
time keep g that ft ng ¢ t I KS I called a 
meeting of the lumberme ul is manv of the 
Builders’ Supp mie as I eould get—about one 
hundred and fifty me to go to Columbus We 
staved the last four davs of the session and we 
worked our heads off and came within five votes 
of getting the nicest licking anybody ever got. 
In figuring our loss this year I cannot see where 
we ve $1,000 worth of bad debts, and I attribute 
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it all to the lien law. The lumbermen have been 
alive and alert to the proposition and doing all 
they could and spending their money, and I want 
to say our kind of building material men have not 
come across nearly as well or as strong as they 
should. I am just telling you something that is 
going to happen when the next legislature con- 
venes. You want to have some one on the job to 
work for your interests and be prepared to con- 
tribute something to help this thing along. You 
must spend money to make money, and do not 
forget it, so watch out and if the secretary or your 
new president calls on you for a contribution for 
goodness sake come across. You will get it back. 

It is becoming more evident every day that or- 
ganizations are necessary. It has been evidenced 
in Cleveland in two or three instances lately where 
we simply had to get together to protect ourselves. 
I believe we have a larger crowd here now than 
we have ever had at any of our association meet- 
ings, so it shows you are interested and becoming 
more so each year. 

This, I think, is the completion of my fifth ad- 
ministration, not consecutively, but I have been 
in the president’s chair five times. It has been 
enjoyable. I have worked as hard as I could and 
tried to accomplish as much as I could, and I wish 
the next fellow all the luck possible, and will say 
I will continue to work as a private as in the 
past. 

There is a motion relative to manufacturers sell- 
ing direct to before the 
Mr. Kinney, we will be pleased to have the 


come meeting in good 
form. 
resolution. 

Mr. Kinney: The committee that was to bring 
back a resolution in reference to the selling direct 
to manufacturers have this to say: That the con- 
stitution, by-laws and the very reason for the ex- 
istence of this association is to protect the dealers; 
in other words, to protect the dealers against direct 
sales would be like a church re-affirming the doc- 
trine. I have not brought back a resolution re- 
affirming that, because it would weaken our posi- 
tion. We take it for granted everybody under- 
stands fully that is one of the reasons he is here 
as a member, that is, to protect his interests and 
those of other persons here in Cleveland, Colum- 
bus, Dayton, or any other part of the state. The 
resolution we have brought back for diseussion is 
as follows: 

‘*Resolved, that a committee be appointed by 
the president to be known as a Manufacturers’ 
committee, and that all complaints of manufac- 
turers selling direct to the trade be referred to 
this committee for adjustment, and the executive 
committee be directed to appropriate and pay all 
reasonable expenses of this committee, it being 
understood that the executive committee is to be 
consulted before big expenses are incurred.’’ 

The motion for acceptance of this resolution was 
then made, and the president asked for a dis- 
cussion of it. 

Mr. The about this is 
there are two ways of looking at it. Whether the 
executive committee has the time to take up, con 


Kinney: serious thing 


sider and look after this matter to protect the dif 
ferent dealers, I think the matter should be fully 
diseussed as to whether we really need a separate 
committee, or whether it should be up to the ex- 
ecutive committee to handle this matter. 


Mr. Fay: I think the executive committee 
would gladly take this up. They meet three or 
four times a year, and I think it is the duty of the 


floor I 


referred to the 


executive committee. If I were on the 


would suggest that this motion be 
executive committee, and for them to act. 
Mr. Holst: The of this committee was to 


get another committee. In other words, to divide 


idea 


the state into districts. If we could geograph- 
ically name that committee and have a member 
from Cincinnati, member from Toledo, member 


from Dayton, and have one member whose business 
it not only is to take up questions such as that in 


Cleveland, with the American Sewer Pipe Co., but 
other questions of that character. Not only tak- 
ing up the question of quotations direct to con- 
tractors, but also the question of organizing local 
districts. It is all right for us to spend two days 
a year in the different cities in Ohio, and then let 
the rest of the year run along. If you have a 
sound local organization in Cleveland it would be 
much easier for the officers of this association to 
work together. It seems to be absolutely neces- 
to have another committee. The executive 
committee has a lot of work, but they do not meet 


sary 


often enough, and lots of times matters come up 
pertaining to the body as a whole, but it does not 
fit into cases like Cleveland. If you had a mem- 
ber of that Cleveland he could 
members in together and then 
with the other committee afterwards. 
Mr. Fay: If there is no further 
this resolution we would like to have a motion to 
read. I suppose the committee 
mean to convey the idea that it 


committee in eall 


Cleveland work 
discussion on 


accept same as 
vas the discount, 


. GENGNAGEL, DAYTON, 0. 


that any discount we get would be in addition to 
that. further discussion on the mo 
tion? 

Mr. Holway: I would like to have the resolu- 
tion read, ‘‘different manufacturers in state of 
Ohio should be notified by the dealers that they 
are handling cement only on a ten-cent basis, and 


Is there any 


desire their co-operation.’’ 
Mr. Kinney: 
It appears to me in order to have force, 


We would rather have it fully dis- 
cussed. 
that we should pledge ourselves not to handle it 


for less than ten cents a barrel. 


Mr. Holway: Every manufacturer that we do 
business with will take it up, find out what quo- 
tation we are making, and then show us the re- 


spect to refer quotations to us. In several in- 
stances I have told them to quote direct. I think 
every legitimate contractor :respects the dealer, 


and if we notify the manufacturer we are quoting 
ten cents up, he would respect our rights. 


Mr. Kinney: To properly bring it before the 


committee I second the amendment of Mr. Hol- 
way. 
Mr. Doville: This committee is to consummate 


a deal with the manufacturer for a ten-cent differ- 
ential; am I right? 

A copy of a resolution passed at the Toledo con- 
vention a year ago was then read; also, one passed 
at the Cedar Point meeting, and the secretary ad- 
sent of the resolution to the West 


vised he copy 





Virginia and Eastern organization, also the Na- 
tional and different cement manufacturers. Sev- 
eral meetings were held; different manufacturers 
were seen, the president was active in correspond- 
ing and taking up the question with different per- 
sons. The consensus of opinion is that the manu- 
facturers recognize the justice of the complaint 
of the dealers and realize they will have to adopt 
ten cents a barrel margin to properly handle ce- 
ment. And in view of all this, the resolution was 
adopted. 

Mr. Coney: We discussed this matter at some 
length and concluded, as the resolution indicates, 
that the cement, committee would probably be 
shortly able to conclude arrangements with the 
manufacturer to give us ten cents a barrel. It 
also is fully aware of the fact that if a ten-cent 
differential were put into effect today it would be 
disregarded in a large number of cases. It was 
on that account was made that 
every member of the Ohio Builders’ Supply Asso- 
ciation go home and begin creating a sentiment 
for maintaining ten-cent differential when it be- 
comes evident the manufacturer can put it into 
effect, but cannot insist on dealers living up to it. 


recommendation 


The next thing on the program was the report 
of the secretary, which follows: 
REPORT OF THE SECRETARY. 


Immediately upon our return from the convention at 
Toledo we were compelled to meet a difficult and very 


important questi6n, being an amendment to the Ohio 
Mechanics’ Lien Law submitted to the Legislature of the 


State of Ohio, said amendment making the lien law prac- 
tically void as to any protection to the material dealers 
in this state, if carried in its original form. 


It was then resolved to write each member in refer- 
ence to the lien law, urging him to use his personal ef 
forts, and a meeting was called at Hotel Chittenden, Co- 
lumbus, on March 23d, at which meeting there was pres- 
ent: W. A. Fay, our president; Messrs. Coney, Holway, 
Arnold and Jones of the executive committee, and Mr. 
Thomson, treasurer, together with the secretary. A com- 
mittee was appointed to act in conjunction with the 
retail lumbermen. 

The law as finally passed was a satisfactory compromise 
both to the building associations of the State of Ohio 
and to the material dealers. But this amendment was 
not passed until May 26th, and a great deal of detail 
and important work was done by your association up to 
the final passage of the law. Every officer of this asso- 
ciation was present at Columbus, attending different 
meetings several times during that period. 

The question of obtaining a better margin on whole- 
sale cement than 5c per barrel has been under continual 
discussion at all the different meetings of the association, 
and meetings have been held in different cities and at 
different times by different members of the executive 
committee, officers and committee appointed by your 
association. We can say, while we have not accom- 
plished definite results, there are several plans under 
consideration and we have every encouragement to be- 
lieve that in the end this association will accomplish 
results that will be of great benefit to members of this 
association, 

Our meeting at Cedar Point was attended by many 
of our members, together with our associate members. 
We all had ‘an enjoyable time and, while the meeting 
was confined principally to the social side, active steps 
were again taken towards obtaining a better and more 
fair margin on selling price of wholesale cement, 

On October 27th, the executive committee met in 
Cleveland as guests of our president, W. A. Fay, to- 
gether with the members of the cement committee, and 
at said meeting various details were settled in reference 
to forming a more permanent plan to adjust our differ- 
ence with the cement manufacturers—the matter of 
taking up the question of credits to educate the dealers 
throughout the state, the cost system and forming more 
definite means of obtaining a standard and correct meas 
ure by which to measure the costs of doing business in 
different localities and to educate our members fully as 
to the costs of doing business in handling their different 
ines. 

The vear has been full of detail work and every effort 
has been made to push the growth of the Ohio Builders’ 
Supply Association. 

We will attach to this statement list, giving the num 
ber of. associate members paid for the year 1916 and 
1915—-the number of active members paid for the year 
1915 and 1916—-the financial statement as to the money 
that passed through the treasury—the number of mem- 
bers on books of the association at the beginning of th« 
year 1916—the number of new members added during 
the year and such other matters as may be of interest 
to our members. 

Your secretary desires to say in closing that every 
effort has been made to answer all letters promptly, both 
from active members and associate members. Every com 
plaint has been promptly taken up and referred to the 
correct committees. Our bills have been regularly sent 
out, collections made and we believe that our association 
was never in better condition financially, and the num 
ber of enthusiastic members, both active and associate, 
than we are at the present time. 

Respectfully submitted, . 
F. KINNEY, Secretary. 





A report of the audit committee was next in 
order, and showed a very good balance on hand 
January 1, 1916. 

The next order of business was the election of 
officers, resulting in the following election: 

W. O. Holst, Toledo, Ohio, president. 








22, 1916 
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Frank H. Kinney, Cincinnati, Ohio, secretary. 

Jos. M. Thomson, Coshocton, Ohio, treasurer. 

Executive Committee—George Gengnagel, Day- 
ton; W. T. Rossiter, Cleveland; W. W. Coney, Cin- 
cinnati; E. J. Holway, Youngstown. 

Vice-Presidents—J. L. Price, Marion; W. E. 
Wright, Akron; Rufus A. Brown, Springfield; W. 
H. Smith, Newark; B. H. Wess, Cincinnati. 

The place of the next meeting was then dis- 
cussed, and it was decided to hold the next winter 
meeting in Cincinnati, at a date to be given out 
later. 

A vote of thanks was then extended to the presi- 
dent for his able and efficient work in the past 
year. The president then escorted W. O. Holst, 
the new president, to the chair. 

Mr. Holst spoke as follows: ‘‘I sincerely thank 
you for this honor and will try and follow in the 
footsteps of Mr. Fay and all the good things he 
has done. Indications are the coming year will 
be the best year in our history, and it behooves 
all of us to sit still in the boat. I think possibly 
we should pay more attention to our credits and 
less to our endeavor to get cement at 5 cents a 
barrel. In this connection I am a great believer 
in loeal organizations. Toledo has always been a 
hot-bed of fellows trying to get together. Two 
years ago we had an organization of, I think, ten 
dealers, and we made this mistake of not asking 
all of them to put up their pro rata share of the 
expense. Any time one could not afford to pay 
anything we would let him in free. We paid our 
secretary all the way from $20 down to nothing, 
the average being $10 a month. We more than 
made it up, but on account of holding it so cheap 
some of the little fellows thought we needed them 
so badly we would have to give them a bonus. 
They fell away from us last year. This year we 
find our local working out nicely, as we notified 
the men they were more than willing to pay their 
pro rata share. We meet every week, do not dis 
cuss prices, but we do ask a man to study his cost 


system, and if he does not know enough to do 


that, we try to teach him, and if he will not be 
























THE CLEVELAND CEMENT 


In this exhibit more than two hundred cement products 


USERS ASSOCIATION, 


were displayed Each of them being shown in the 


position and according to the best practice of its use. 


taught he necessarily goes out of business sooner 
or later. Get together in your towns, organize 
locals. I will not only ask our committee to take 
up the question of trying to get the idea to the 
manufacturers that we want to be fair, but also 
the idea of organizing locally so that next year 
we can come up here with more members than we 
have in the regular association. Lots of times you 
will find that your competitor, if you will take the 
pains to try, is a lot better fellow than you have 
found him to be in the past. 

The meeting adjourned to meet next summer at 
Cedar Point, Ohio. 
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ART BRONZE AND ART GLASS BY THE GORHAM COMPANY, NEW YORK. 
No photographic reproduction can show the richness of color and detail of the articles displayed. 


The Old Yoe hotel at Jefferson City, Tenn., is 
being torn down preliminary to starting work on 


modern brick hotel and four business houses. 


Prominent Promoter Ends His Life. 


Irving A. Bachman, promoter and builder of ce- 
ment mills and reputed to have been wealthy, com- 
mitted suicide in an apartment house in Philadel- 
phia on the date of February llth, immediately 
after a pet project of his, the Atlantic Portland 
Cement plant, at Stockertown, Pa., had been sold 
at sheriff’s sale. He had gone to a rooming house 
near Fifty-first and Walnut streets, and was later 
found lifeless in bed with gas flowing from an 
opened jet. 

Mr. Bachman was born about fifty years ago 
in Catasaqua, the son of Thomas Bachman. While 
quite young he left home, and decided to try his 
fortune in strange territory. He worked his way 
through a Southern college and was graduated with 
the degree“ of chemist. While in the South he 
realized the value of certain mining land in Georgia 
and promoted a large company, from whose profits 
he realized a fortune. 

He came to Allentown in 1895 and opened offices 
as a consulting chemist. This was about the time 
the development of cement was attracting the at- 
tention of the world and Bachman immediately took 
up this line of work, and together with W. B. Shafer, 
of Nazareth, Pa., promoted the first new cement 
plant in that section, this company afterwards be- 
coming known as the Nazareth Portland Cement 
Company. He held important offices in the com- 
pany and was the plant superintendent for several 
years. 

Being of attractive personality and having the 
power of seeing into the future, he realized that 
prohibitive freight rates would soon create the ne- 
eessity for a cement operation in the west, and he 
Accordingly located a plant at Napa Junction, Cali- 
fornia. Here it is said that he made a fortune of 
one million dollars. He returned to Eastern Penn- 
sylvania and commenced operation on his original 
pet scheme, the dire results of which brought about 


his untimely end. 
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ROAD BUILDING IN KENTUCKY. 


Feb, 21.—A 
the 


of agitation for better roads in Kentucky and South 


coutinuance of road 


State 


Louisyv ille, Ky., 


building in Kentucky unde aid law and 


ern Indiana, growing out of the campaign for na 


tional highways such as the Dixie Highway, the 


Dixie Bee Line, the Jackson highway and many 


promise to make this a big 
fact, it not b 


surprising if Kentucky this vear broke all previous 


inter-county highways, 


vear for quarry products. In would 


records for construction. 


highway 


RELIABLE IN THEIR DELIVERIES. 


The plant of the Holran Stone Co., located at 
Maple Grove, Ohio, is of particular interest in that 
it is one of the best equipped rock crushing plants 
in that state, or for that matter in the entire coun 
try. The the the 


concern from the time that ground was first broken 


mechanical genius at head of 
for the location of the quarry and the building of 
the plant has been George Patnoe, whose life work 
the 


electric 


has been devoted to business. 


An 


material 


quarry 
system for handling the 
the 


tremendous 


automatic 
the 


from quarry to crusher and also 


for handling and rehandling storage 
of the the 


been installed most successfully. 


various sizes of crushed product has 

The sales office of the company is located in the 
New England Building, Ohio, 
James F. Mullen is the sales and also 


attends to the details of the deliveries to the cus- 


Cleveland, where 


manager of 


A large proportion of+the output is de- 
the 


tomers 


livered within Cleveland district and comes 


under the immediate observation of the sales man- 
ager, but the 
steadily growing and Mr. Mullen has built up a 


reputation for the same kind of reliability with 


business in conerete aggregate is 


regard to delivery that he has established through 


out the Cleveland terminal district. 


Stone Co., at Stephensburg 


The 


Ky., has resumed operations. 


Stephensburg 
Among. its newest 
contracts is one for macadam for the county seat 
road between Leitchfield, Ky., and Stephensburg. It 
will start work on this as soon as the Dixie High- 
this The 


will also place on the market limestone fertilizer. 


wav in section 1s completed. company 


has recently been 


the 


ite Co. 


the 


New 
charter 
the 


eral development of limestone, 


The Jersey Cal 


granted a under laws of state of 


New Jersey for purpose of conducting a gen- 


iron and coal lands. 
The new concern has been capitalized at $150,000, 
William H. Nicoll 


land Nicoll being the principal incorporators. 


Tonking, Benjamin and Court- 


New York, N. Y., 


limestone and products, 


Sussex Limestone Products Co., 


cay ital $110,000; to quarry 


to do a construction and realty business; incorpo 


Leonard B. Smith, 301 Lafavette street; 


rators, 
Baver, 68 South Elliott place, and Aleg 


Henry G&G, 
or Manhattan, 


H. Seymour, 27 Pine street, who is 


also attorney for company. 


Motion picture films of Fayette county, Ky., pub- 


lic highways are being shown in many parts of the 
the 


country as models for improved highways by 


White Road Machine Co., of Cleveland, O. 


MILWAUKEE QUARRY MAN PASSES AWAY. 


August IF. Manegold, Sr., president of the Mane 
the 


for sixty vears a resident of Milwaukee, 


gold Stone Co., vice president of Wauwatosa 
Stone Co., 
Wis., and prominent in business affairs, died at his 
that 


sixty three years. Mr. 


residence in city on Jan, 27 at the age oft 


Manegold had been ill only 

three days. 

Mr. Manegold 
1852. When but 


was born in Hanover, Germany 


on June 13, five vears old he 


came to Milwaukee with his parents, and that tv 
home ever since. 

He was a member of the Old Settlers’ 
of the Club. He 


in politics and was always active in the interests 


has been his 


Club and 
was a Republicar 


a . 
I ress 


German 

of his party, though he never held public office. 
Thirty-nine years ago he married Henrietta Bast, 

3ast, one of Milwaukee's 


daughter of Christian 


pioneer brewers. Mrs. Manegold survives him, as 


do two Walter A. 
Jr.; two daughters, Mrs. William O. 


sons, and August F. Manegold, 
Schilling and 
Mrs, William Graf, and four grandchildren, all of 
Milwaukee. 


whom reside in 


the Milwaukee: 


county board of administration and who was asso 


Louis Manegold, president of 


ciated with him in business, is a brother. Three 
sisters also survive him. They are Mrs. William 
A. Starke and Mrs. Henry J. Steinman, both of 


Milwaukee, and Mrs. R. Schreiber of Denver, Colo. 


REPAIRS COMPLETED. 


The Leathem & Smith Co., of Sturgeon Bay, Wis., 
has completed the work of remodeling its plant at 


a cost of about $5,000. Additions have been erected 


and considerable new equipntent has been installed. 


The company has plans under way for purchasing 
date. L. D. 
Smith, a member of the company, is secretary-trea 
the Stone 


launched in Milwaukee some time ago. 


a big stone freighter at some future 


surer of Wisconsin Crushed 





A train of six yard side-dump cars built by the 


Association, 





The Stone & Quarry Co., Wis.; 
capital, $35,000; incorporators, Adolph Green, O. A. 
Green, H. J. 


Green Sawyer, 


Green, G. A. Green and William Green. 
Breckenridge, 
H. Taubert 


Crushed Rock Co., 


capital, $25,000; M. 


Breckenridge 
Caldwell Co., Mo.; 


and others. 


Commercial Crushed Stone Co,, St. Joseph, Mo.; 


capital, $10,500; Chas. Fowler and others. 


National Crushed Stone Co., Waterloo, la., capi- 


tal, $25,000; Geo. W. MeLaughlin, Vice-President. 
Ogdensburg Limestone Products Co., Ogdensburg, 


N. Y. Deal in 
$10,000; John P. Dunne and others. 


stone, cement, brick, etc.; capital, 


Plymouth Quarries, Inc., care Bruce Wyman, 50 
Congress street, Boston, Mass.; capital, $50,000. 
Southwestern Stone & Lime Co., 
$100,000; W. W. McElrath, 
Manager Radford and others wish prices on erush- 
drills, 


engines, locomotives, rails, ete. 


Radford, 
SPs 


Vai 


capital, General 


ers, screens, rock air compressors, boilers, 


Swet- 


Capital, 


The Casas Lime & Stone Co., care R. H. 
land, Swetland Building, Cleveland, O. 
$10,000, 


are to 
and E. 


The quarries south of Mt. Pleasant, Ia., 
be opened up again. The Commercial Club 
K. Stall are among interested parties, 

It is reported that the Reinheimer Quarries Co. 
at New Paris, O., will enlarge its plant. 


The General Crushed Stone Co., Easton, Pa., will 
re-open the quarries at Little Falls, N. Y. 


Holran Stone Co., 1404 New England Building, 


Cleveland, Ohio, has increased its capital from 
$200,000 to $350,000. 








Lakewood Engineering Co. for the Kelly Island Lime & Transport Co. 
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THE WIDEAWAKE SOUTH. 


New Orleans, La., Feb. 12.—Realizing the lack of 
organization among the allied building industries 
of New Orleans, and consequent demoralized condi- 
tions, Walter F. Jahncke, prominent member of the 
tirm of Fritz Jahneke, Inc., has made a determined 
effort to bring about co-operation in the trade for 
the past several months. Despite many obstacles 
thrown in his path, Mr. Jahneke has stuck to his 
task, and is not yet ready to throw up the sponge. 

His plan is set forth in, the following terms: 
‘‘Those engaged in the allied building industries 
have realized for a long time the demoralized con 
ditions due to lack of organization. They have 
reached the conclusion that each branch of the in 
dustry should be separately organized, and thes 
various industries brought together in one parent 
body thereby. 

‘*It is proposed that these organizations shall be 
classified under the following divisions: Architects, 
building materials, electrical, lumber, painters and 
decorators, sidewalk pavers, plasters, plumbers 
heating, sheet metal, slaters and roofers, sash and 
door, engineers-contractors, bonds and insuranee, 
general contractors, sub-contractors. 

‘*These affiliated bodies will in turn elect one of 
their number to the main exchange, and, among 
other things, this exchange will conduct an active 
and constant advertising campaign, bringing to the 
attention of the public the names of all the indi- 
viduals and firms connected with the central ex- 
change, and recommend that the owners and pros- 
pective owners of property shall employ and pur- 
chase their material from those affiliated with the 
exchange in preference to placing their business 
with irresponsible concerns.’ 

The plan provides for the following departments: 
law, credit and collection, inspection, engineering, 
standards, contract validation, uniform accounting 
and costs, reference, and traffic. 

Members of the New Orleans Contractors’ and 
Builders’ Exchange are spending a rather busy 
February. As hosts to the score of delegates from 
the Cleveland Builders’ Exchange, who visited New 
Orleans on Feb. 12, they ‘‘did themselves proud.’’ 
President H. H. Thomas issued complimentary an- 
nuals to the visitors, and in every other way showed 
the builders from up Cleveland way the beauties of 
the Crescent City. After performing this civic 
duty, President Thomas announced the following 
delegates would go to the convention of the National 
Association of Builders’ Exchanges at Baltimore: 
J. J. Vogel, of the J. J. Clarke Company; Walter F. 
Jahneke, of Fritz Jahneke, Inc.; E. H. Michel, of 
the Salmen Brick and Lumber Company; R. A. 
Thompson, James M. McGowan, J. T. Mann, H. Ball 
Bowers, Con. Murphy and James Demourelle. A num- 
ber of other local members are expected to accom- 
pany those named. 


NASHVILLE EXCHANGE BANQUET. 


Nashville, Tenn., Feb. 21—The annual banquet of 
the Nashville Builders’ Exchange was unanimously 
voted the most successful ever held by that or- 
ganization. The measures of this verdict were the 
general good feeling that was in evidence and the 
clear-eut announcement of the speakers of the prin- 
ciples for which the organization stands and the 


means by which these can be obtained. The ban- 
quet was attended by nearly 150. 

The program of toasts was arranged according 
to the construction of a house, being opened by an 
architect and including, in order, a representative 
of each building trade. Material dealers were well 
represented on the program. 

President James A. Daugherty acted as toast 
master, being presented by J. W. Patrick, chairman 
of the banquet committee. 

H. G. Hibbs, of New York, was the architect of 
the house. He declared that both contractors and 
material dealers, in his experience in Nashville, 
have actually done more than they were required 
to do. 

W. F. Creighton, of the Foster & Creighton Co., 
for the foundation work, urged special care in the 
making up of foundation specifications. 

Bush Sneed, speaking for the brick interests, said 
that the clay of the Cumberland valley was the 
best in the United States for brick manufacture 
and that more attention should be paid to the brick 
in this section. 

Humphrey Hardison delivered a humorous speech 
on behalf of the plastering contractors. 

Joseph Lightman, of the Lightman Stone Co., dis- 
eussed some of the problems that confronted con- 
tractors in Nashville. 

T. L. Herbert & Sons, Inc., Nashville, Tenn., one 
of the leading material concerns in this section, 
have assumed the form of a corporation, a charter 
having been recently obtained from the secretary of 
state of Tennessee. The capital stock of the com- 
pany is $100,000, divided equally into preferred 
and common stock. W. B. Herbert is president; T. 
L. Herbert, Jr., is vice-president; R. B. Herbert, 
treasurer; and John B. Price is secretary. F. H. 
Wheeler is also interested in the company. The 
concern operates a large sand and gravel plant, with 
a fleet of barges. 

The branch recently opened at Springfield, Tenn., 
is in charge of Foster Cook, who has been with the 
company as a salesman for some time. Sand and 
gravel are shipped from Nashville. 





LOUISVILLE PROSPECTS BRIGHTER. 


Louisville, Ky., Feb. 18.—Much better feeling 
among cement and lime manufacturers and retailers 
is reported. ‘‘ Word comes to us that much muniect- 
pal building and road construction is in project,’’ 
says Menefee Clancy, of the Kosmos Portland Ce- 
ment Co. ‘‘We believe that much work that has 
been deferred during the past two years is going to 
be done. Conditions certainly ought to be at least 
normal.’’ 

‘‘The outlook for cement and lime, in fact, all 
building supplies, is very promising,’’ says E. P. 
Teague, secretary of the Union Cement and Lime 
Co. ‘*‘We have more orders booked for this sea- 
son of the year than for a long time. Many peo- 
ple are buying now, anticipating an increase in 
price at the mills. 

The freight rates on clay from Mayfield, Ky., 
have been suspended by the Interstate Commerce 
Commission. The rates apply on clay in carload 
lots from Mayfield to points on the Ohio river and 
points to the north of the river. Increases averag- 
ing five per cent made by the railroads to become 
effective March 16, under the Commission’s order, 
vill not become effective until May 16. 


MILWAUKEE CONDITIONS BRIGHT. 


Milwaukee, Wis., Feb. 19.—Proof of the unusual 
building activity which has existed in Milwaukee 
since the opening of the new year is shown in the 
big gain in the building investment during the 
month of January. During the month there were 
ninety-four permits issued for structures to cost 
$2,433,838, as compared with seventy-eight permits 
and a building investment of $250,275 during the 
corresponding month a year ago. While a part of 
the gain of $2,183,563 was represented by the per- 
mit issued for the erection of the Plankinton Ar- 
cade building, which will cost $8,600,000, there was 
an unusual increase in the general building field. 
The amount of new building which is _ being 
launched during the month of February is showing 
a big gain over that of the same month a year ago. 

That the steady advance in the price of some 
lines of building material may seriously curtail the 
building investment for the present year is the be- 
lief of H. W. Ellis, general manager of the Johnson 
Service Co., of Milwaukee, who says: 

‘*If the prices of building materials continue to 
inerease, it may hamper the building investment 
during the later part of this year. Prices of all 
materials are moving upward so rapidly that it is 
impossible to forecast them. Although prospects 
at the present time are very good, it is possible that 
the high cost of building will cause investors to 
postpone contemplated structures until prices are 
more satisfactory. During 1915 the business of 
the Johnson Service Co., equalled that of 1914. 

The serious car shortage which seems to be de- 
veloping in Milwaukee and about the state is handi- 
capping dealers in securing material and in mak- 
ing shipments. General business has improved to 
such an extent of late that the demand for ears is 
now greater than the supply. The grain business, 
the lumber trade and general interests are begin- 
fing to feel the shortage. The traffic department 
of the Milwaukee Chamber of Commerce and the 
Merchants’ and Manufacturers’ Association are en- 
deavoring to relieve the situation somewhat by eall- 
ing upon shippers to do everything possible to fa- 
-ilitate the movement of cars by urging that cars 
be filled to their capacity and that there be no de- 
lay in the return of empty cars. 

The firm of Olley & Osborne, dealers in building 
materials and other lines at Racine, Wis., has been 
dissolved by mutual consent. George Olley has 
purehased the interest of John Osborne and wilt 
conduet the business at the same location. 


PACIFIC COAST BUILDING. 


The Pacifie Coast has been in the grip of un- 
usually severe storms since the first of the year, and 
all building not urgently needed has been held up, 
the official records of all Coast cities for January 
being very low. In the latter quarter, the year is 
going to bring some very large concrete jobs to 
replace dams and bridges that have been swept 
away, as the people there express the determination 
to build structures that will be really permanent. 
Meanwhile the architects have been busier with 
plans for new buildings than for several years past. 
Builders and material dealers look forward with 
great confidence, and if February brings its usual 
fortnight of good weather there should Be consid- 


erable new activity. 
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BUILDING ACTIVE. 


Building construction in all parts of the United 
States is unusally active. Builders are enjoying un- 
usual prosperity, according to official reports to 
Construction News. Permits were taken out in 
January in 112 of the leading cities of the United 
States, according to official reports, for the construc- 
tion of 14,184 buildings, involving a total estimated 
cost of $51,697,497, as compared with 12,672 build- 
ings, involving $38,224,968 for the same month a year 
an increase of 1,512 buildings and $13,472,529, 
There 


decreases in 35 


ago, 
. 


were increases in 77 cities 


The figures in detail 
£ 


or 35 per cent. 
and cities. 
are as follows: 


o— 19165——___ 
No.of Estimat No. of Estimated % % 
Cities. Bidgs. Cost. Bidgs. Cost. Gai 








ain. Loss. 
Cees can cesessces 538 §$ 8,118,200 476 $ 4,327,900 88 
New York (Boros Man. 
and Bronx) ..... 578 7,671,177 438 10,273,384 ee 26 
Boston ...sesceeerees 367 4,300,000 242 2,408,000 79 ee 
Brooklyn ......+-+«+> 999 8,012,343 560 1,624,208 85 
Milwaukee .......--- o4 2,483,388 75 203,649 1,095 
RES 475 —«-:1,979,410 $22 1,217,200 «6 
Philadelphia ......... 736 1,869,090 657 806 104 
Los Angeles ......-. 5038 1,678,724 722 860,360 96 
Cleveland ...... bee 620 1,600,895 486 1,116,080 43 
Baimere ...0-s0vere 538 948,210 254 80,095 98 
San Francisco........ 391 947,561 605 1,006,043 6 
WIS covecvcccoeccs 07 771,680 99 140,005 451 
OS Res 139 746,506 124 246,717 203 
Washington, D. C.... 290 738,546 249 470,328 59 
New Haven eeece 65 675,068 68 182,155 411 
Set, Lotis ..ccccseses 815 644,191 332 1,004,678 41 
Minneapolis ......... 213 586,840 208 485,100 21 
SEED sesbonecaeads? 165 660,875 105 587,207 4 
EEO. susvensriccces 240 510,000 190 381,000 34 
Elizabeth, N. J......- 82 455,088 26 82,314 453 . 
Cincinnati ..........- 865 445,895 702 451,350 1 
Kansas City, Mo.. 118 444,575 144 387,880 16 2s 
i MD cdessvcciepee 84 423,198 91 699,258 ee 39 
BOOMS. cccccccccccess 547 413,605 683 408,685 1 ee 
Bridgeport ........-. 86 392,276 42 98,110 300 
Newark ....... coco §=6880T 359,363 117 339,803 6 ee 
Pittsburgh ........+. 95 344,944 188 465,461 ee 26 
Indianapolis .... . 342,910 194 266,907 28 ‘ 
Worcester vie ee 59 380,185 87 77,276 827 
Springfield, Mass..... 7 325,815 74 266,005 22 
Richmond ........... 94 300,592 78 159,840 88 ee 
Akron ...... ones 158 288,430 46 52,635 448 ee 
Birmingham ......... 295 273,611 186 72,178 279 si 
Wilmington ......... 41 268,768 41 58,083 354 ee 
Oaklan eeee coose 802 248,408 204 291,859 ee 15 
Hartford oeteses 40 235,978 47 139,265 69 
Columbus ....-++.«+- 129 228,415 89 85,100 163 
Troy seseereecee 12 207,095 42 100,014 108 
New Bedford......... 47 204,770 49 75,560 171 
Memphis ...,.-..+.++ 195 186,800 116 101,953 83 - 
Oe ee 109 178,980 76 383,520 os 46 
Salt Lake City....... 58 178,262 47 85,650 108 0 
Cease 2.ccccoseces ° 45 177,025 45 165,075 rT 
Portland, Ore........ 186 169,375 842 378,040 ee 55 
Nashville .....-+.+5+ 259 150,999 116 56,037 169 ee 
Marielle cvcccccscccce 52 148,222 54 119,864 24 
Paterson ..+.-seeeess 49 141,788 41 3,895 92 
New Orleans ........ pedal 134,425 eose 146,909 s 
Trenton opececwens 54 132,520 45 36,812 260 oe 
Atlanta ..--seeesee 71 130,480 168 273,796 ee 52 
Scranton ........++ . 82 129,475 38 88,170 239 ee 
San Diego.......... 112 128,554 150 288,895 as 56 
Bayonne ......- . 32 125,683 12 38,000 231 ee 
Allentown geeeses 28 120,445 14 6,885 1,064 
Grand Rapids ..... 59 118,455 7 80,072 48 ee 
Peseta soccccis © se 15 116,900 9 17,600 664 oe. 
MOTO srcceccces . . 68 116,171 49 66,509 76 ee 
Des Moines ........-. 37 115,645 24 62,260 121 ae 
Dayton cope os 32 115,645 12 30,000 212 ee 
Albany ..... osceee 107 114,595 160 340,290 ee 66 
Duluth .......- vent 63 118,733 56 90,155 26 ee 
Syracuse eee oe 67 109,445 108 219,715 *s 50 
Oklahoma . _ . 31 103,850 22 16,563 524 * 
Youngstown . oees 55 96,345 45 69,367 39 e 
Springfield, Iil....... 42 92,525 10 69,400 83 
Pe. FRR os cccccess 56 39 90,705 1 
Harrisburg ......-..- 8 7 7,578 1,043 
Quincy ...sseceseeee 40 41 59,60 34 
Portland, Me. ....... 25 ll 15,065 421 ee 
Utden crccccccscceces 17 40 109,905 oe 30 
Binghamton ie 77 67 39,219 93 os 
Sacramento ......... 92 123 115,785 ee 37 
Mt. Clair oe 17 25 80,86 es ll 
Canton ..... a 42 22 81,175 130 ee 
Holyoke ..... ae a 8 23,850 187 ve 
Berkeley een 46 69 83,750 ee 23 
Ft. Wayne .. : 27 18 35,100 83 es 
East Orange eee 82 3: 7,121 o* 31 
Schenectady . 7 239 327,650 ee 82 
Montgomery .. . 110 28 40,483 42 
Lawrence .. oo 17 10 48,375 16 
Shreveport ..... . 80 95 46,826 18 
Lincoln ocereesiere 16 17 70,185 . a4 
Savannah ... ‘ee 38 43 152,750 66 
Brockton ee 20 23 8,27 6 ee 
Manchester 36 38 19,817 162 oe 
Cedar Rapids. 17 17 168,000 .. 74 
Passaic . 26 14 20,410 112 es 
Sioux City . ° 20 16 24,050 69 oe 
Huatington . 87 17 18,455 126 ee 
Spokane . 35 14 58 
Wichita 7 ll - 
Wilkes-Barre . ay 55 2 
Tacoma . =a 80 99 43 
Evansville ° 44 34 64 
Little Rock 41 41 ee 
Topeka 21 18 une 
Davenport 13 14 ne 
Haverhill a» 13 10 as 
Kansas City, Kans 29 4s 34 
Terre. Haute re 22 22,535 8 oe 
Pueblo . x 21,636 9 ae 
San Jose .... ° 24 20,067 86 17 
Woonsocket . 7 19,975 7 os 
Stockton . 7 18,222 39 a4 
Colorado Springs 21 11,986 21 e 
Reading . ; 17 11,750 9 ae 
St. Joseph, Mo $1 10,990 16 ll 
Superior 10 6,955 85 89 
East St. Louis 5,885 ee 74 
Altoona 12 4,982 10 77 
Saginaw ° 8 4,675 20 96 
Totals ..14,184 $51,697,497 12,672 





Chicago leads with an increase of 88 per cent, 


while, singular as it may seem, there was a decrease 
in New 
hattan and the Bronx, of 26 per cent, while in Bos 


York City, including the borough of Man 


ton there was a gain of 79 per cent, Brooklyn 85, 


Philadelphia 104, Milwaukee 1,095, Detroit 63, Los 
Angeles 95, Cleveland 143, Baltimore 98, Dallas 451, 
203, Washington 59, New 411, 
Minneapolis 21, Toledo 4, Buffalo 34, Elizabeth, 
N. J., 453, Kansas City, Mo., 15, Seattle 1, Bridge- 
port 300, Newark 6, Indianapolis 28, Worcester 327, 
Richmond 88, Akron 448, 
Wilmington 354, Hartford 69, Co- 
163, Troy 108, New Bedford 171, Memphis 
83, Salt Lake City, 108, Omaha 7, Nashville 169, 
Norfolk 24, 
Bayonne 231, Allentown 


Rochester Haven 


Springfield; Mass., 22, 
Birmingham 279, 


lumbus 


aterson 92, Trenton 260, Scranton 239, 
1,964 Grand. Rapids 48, 
Peoria 564, Erie 75, Des Moines 121, Dayton 212, 
Duluth 26, 524, Youngstown 39, Fort 
Worth 1, Harrisburg 1,043, Quincy 34, Portland, Me., 
421, Binghamton 83, Canton 130, Holyoke 187, Fort 
Wayne 83, Montgomery 42, Shreve- 
port 18, Brockton 112, 
Sioux City 69, Huntington 125, Wichita 7, Little 
Rock 7, Topeka 59, Davenport 5, Haverhill 64, Terre 
Haute 839, 243, Woonsocket 2, 
, Reading 99. 


Oklahoma 


Lawrence 16, 


5, Manchester 162, Passaic 


Pueblo Colorado 


{ 
Springs 56 

In addition to a decrease of 26 per cent in New 
York there was a falling off in San Francisco of 6 
per cent, St. 41, Cincinnati 1, St. Paul 39, 
Pittsburgh 26, Oakland 15, Louisville 46, Portland, 
Ore., 55, New Orleans 8, Atlanta 52, San Diego 56, 
Albany 66, Syracuse 


Louis 


50, Utiea 30, Sacramento 31, 
Berkeley 23, East Orange 31, Schenectady 82, Lin 
coln 24, Savannah 66, Cedar Rapids 74, Spokane 58, 
Wilkes-Barre 2, Tacoma 43, Evansville 54, Kansas 
City, Kan., 34, San Jose 17, Stockton 24, St. Joseph, 
Mo., 11, Superior 89, East St. Louis 74, Altoona 77, 
Saginaw 96, 


CINCINNATI BUSINESS ACTIVE. 


Feb. 19. 


midwinter season, 


Cincinnati, Ohio, 
that this 
prising 


fact 


there is a sur 


-In spite of the 
is the 
degree of activity among builders and, 
Cincinnati. 


Much of this activity, naturally, has to do with 


consequently, among material men in 
prospective rather than with current work, in view 
of the difficulties involved in carrying on opera- 
tions outdoors in zero temperatures and snow; but 
the amount of building planned for the immediate 
future is such that every dealer wears a grin, and 
is moving rapidly with a view to getting his share 
of the good things ahead. 

The highly satisfactory state of affairs as to 
building prospects in Cincinnati may be gathered 
from the fact that in January 865 permits for build 
ings were issued, for an aggregate valuation of 
$445,895, only $5,455 less than last year, when 702 
permits were issued. This indicates the number of 
small jobs scheduled; and when the activity indi- 
with the fact that 
numerous big plans are carried over from last year, 


cated is taken in connection 
it can readily be understood why 1916 is expected 
to break a good many records in the Cincinnati 
field, as far as building is concerned. 

A construction job of an unusual sort is that in- 
volved in the plans of the Cincinnati Speedway Co., 
which has engaged the interest of a large number 
of the leading business men of the city, including 
ww. W.. 


like many other business men who have taken stock 


Coney, of the Moores-Coney Co. Mr. Coney, 
in the company, is interested not so much because 
he expects immediate and direct benefit from the 
company’s plan to build a two-mile track and to 
hold great motor racing meets, but because he be- 
lieves that the idea is one which will help the city 
generally. 

Cincinnati material dealers were much elated over 
the success of their delegation at Cleveland in land- 
ing the next annual convention of the Ohio Build- 
ers’ Supply Association, and are already talking 
of plans to make the gathering the biggest and 
The Queen City 
has achieved a country-wide reputation for the en- 
tertainment of conventions, national and State, and 


best the organization ever held. 


there is no doubt that it will live up to this reputa 


tion when the building material men come here. The 
election of F. H, Kinney, of the Hyde Park Supply 
Co., to the office of secretary of the State organiza- 
tion was also taken as a compliment to the city, 
as well as to Mr. Kinney himself, who is an ener- 
getic and popular member of the trade. 

The Pursell-Grand Co., in connection with the for- 
mal publie opening and dedication of the magnifi- 
cent new building of the Western & Southern Life 
Insurance Co., which took place during the week 
of February 21, took occasion to point out that 
it furnished much of the metal equipment used in 
making the building completely fireproof. The com- 
pany supplied International casement sash and 
Dahlstrom metal doors and trim to the amount of 
about $40,000. 


Pittsburgh Looks for Busy Year. 


Pittsburgh, Feb. 18.—After two weeks’ of abnor- 
mal weather, the weather artist has finally got his 
focus and is producing a real article of winter cold 
this week. Retailers, the past two weeks, have 
been fairly busy, considering the season and took 
advantage of the warm weather to make deliveries 
on a good many building contracts, which were go- 
Since the first of the year very little 
situation. Business 
conditions are improving right along and it is evi- 


ing ahead. 
has developed to change the 


dent from the appropriations being made by cor- 
porations, that there will be very much more con- 
struction work done this year than for a long time. 
The road is still unsettled. State funds 
are very low, and it may be that on this account 
there will be little state letting this spring. 

The Allegheny 
county, are reversing a lot of road contracts that 


situation 


new county commissioners of 
were awarded by the old Commissioners just be- 
fore they left the office. This will probably result 
in new contracts being awarded for many new 
projects. The chances are that road building in 
Allegheny county will go ahead this spring in very 
good form and that contracts will be let reasonably 
early. In building there is every prospect of a 
much better movement than has been seen for sev- 
eral years. Architects and contractors say that 
more projects are coming forward for bids and that 
prospective builders, owing to the fact that money 
is plenty, are going ahead with work which has 
been held up for a considerable time. The situa- 
tion is greatly improved and it is believed that 
when spring opens up everybody will be busy in 
the building line. 

Real estate operations in Pittsburgh in January 
made a slight gain over the total -for January, 
1915. This year there were 459 permits issued, 
amounting to $1,052,026, as compared with the total 
of $968,398, in January, 1915. 

Pittsburgh is all torn up in its feelings over a 
number of immense projects which are now being 
considered. One is to build a cross town line from 
Lawrenceville to the Schenley Farms district. An- 
other is a revival of the project to build a subway, 
and the third is the project to raise all the bridges 
on the local rivers, but it is not expected that this 
will be done. 

The A. & S. Wilson Co., one of the oldest build- 
ing concerns in this city, and located at 531 Third 
avenue, looks upon the situation this spring as be- 
ing much more favorable for general building than 
for a long time. 





BUILDERS’ EXCHANGE ENTERTAINED. 


Members of the Greater Builders’ Exchange, of 
Philadelphia, Pa., were recently tendered a dinner 
at the Union League by George K. Watson, presi- 
dent of the association. It was his way of showing 
his appreciation of the work done by the teams in 
their strenuous efforts to increase the membership of 
the organization to the 1,000 mark. 
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GET-TOGETHER MOVEMENT SPREADING. 


The get-together movement has been spreading 
apidly of late among the contractors and material 
lealers of California, showing greater progress in 
interior towns, where the number in the trade begins 
to be sufficient to make strong organizations. The 
Material Dealers’ Credit Association at Fresno has 
lone a valuable work in the last few months, and is 
growing stronger all the time; and the new Build- 
ers’ Exchange at Sacramento promises to be of in- 
calculable value to the trade there. Now a new 
organization is being formed at Sacramento, the 
brick contractors having held a meeting and dinner 
on the evening of Feb. 8, and a larger meeting Feb. 
11, at which steps were taken to form an association. 





EASTERN CANADIAN CONDITIONS 
IMPROVING. 





Toronto, Feb, 21.—General business in Eastern 
Canada is more active than normal. The customs 
collections for January showed an increase of 100 
per cent over January last year. This is evidence 
of the increasing domestic trade. 

Good roads in Eastern Canada are getting boost 
at the present time. Mr. W. A. McLean, the new 
Ontario Deputy Minister of Highways, and Mr. 
Hogarth, the new Chief Engineer, have had all the 
engineers and superintendents of road constructing 


under the government keep in connection. Papers 
on various subjects were read and plans for the 
year were discussed. The Ontario Good Roads 


Association meet in Toronto on Feb. 22, 23 and 24 
and the Canadian and International Good Roads 
Congress will be held in Montreal March 6 to 10. 
OPTIMISM PREVAILS IN LOUISVILLE. 

Louisville, Ky., Feb. 18.—An 
optimism prevails among the building supply men 
as to the 1916 outlook for the Southern Indiana, 
Kentucky, Tennessee, western Virginia and West 
Virginia territory. Inquiries at architects’ offices 
reveal that a great deal of figuring is being done on 
veal that a great deal of figuring is being done on 
building lines. Not a few municipal and other pub- 
lie buildings to go up and other of a quasi-public 
nature are being promoted. Of the latter sort, 
here in Louisville the long talked of auditorium, a 
$300,000 structure, is being promoted in an active 
campaign, as is also the $300,000 Athletic Club 
building. There is a feeling here that much build- 
ing, deferred during the past two years, is going 
to be done this year. Some building supply men 
are reporting in lines that begin to move earliest 
more than double the business for the correspond 
ing first two months of 1915. 


atmosphere of 





CONDITIONS IN WESTERN CANADA. 


Winnipeg, Man., Feb. 18.—The severe weather con- 
tinues in Western Canada, in fact, it is stated by 
old-timers that it is the most severe winter that 
has been experienced for almost 20 years. The 
snow fall has been abnormal, disorganizing all traffic 
and making outside operations a negligible quan- 
tity. 

The T. Eaton Co., at Winnipeg, has already made 
preparations to make a handsome addition to its 
already immense departmental store at Winnipeg. 
The new building wil cost approximately $250,000 
and will be, at the present time, five stories, and of 
reinforced concrete construction. The Bank of Ham- 
ilton will erect a new building on the site of its 
present building on Main street, Winnipeg. This 
building will also be a reinforeed concrete build- 
ing, costing in the neighborhood of $250,000. Other 


deals of great importance are pending, but they are 

not quite far enough advanced yet to mention. 

There is plenty of evidence, however, that Winni- 
peg and the west will have a growing year. 





Brick and Clay Products 


BRICK MEN ANTICIPATE HIGHER PRICES. 

Brick men are sure that the prices are going to 
be higher this spring. The manufacturers of par- 
tition tile have already announced higher quota- 
tions. Building brick men in this district are get- 
ting together and propose to get this year some- 
thing nearly what their protect is worth. The 
paving brick manufacturers are also likely to make 
a strong stand for higher prices. Last year was one 
of the worst in their history. Many of them lost 
Many other manufacturers did not dis- 
These 
conditions are going to be remedied this year, if 
it is possible in any way and Pittsburgh district 
manufacturers are more a unit in their fight than 


money. 
pose of their output until after midsummer. 


ever before. 
GOOD THINGS AHEAD IN BRICK LINE. 


Kansas City, Mo., Feb. 18.—J. Broering, superin- 
tendent of the Hydraulic-Press Brick Co., says that 
the year 1915 was a busy one for him. There were 

32 buildings erected using that brick, for which 
complete reports have been received; and fully half 
that many buildings received brick of the same 
company, for which complete reports have not been 
received. The Hydraulic-Press Brick Co. was very 
fortunate in respect to face brick the past season, 
especially in having started the manufacture of the 
new Hy-Tex Diamond Chaldean last summer just in 
time to get in on the wave of building activity. Mr. 
Broering looks forward to the year 1916 to be fifty 
per cent better than any of the past four or five 
years. 





‘*The outlook for the 
brick business is very bright,’’ says Oscar Hilde- 


Louisville, Ky., Feb. 18. 


brand, secretary of the Hildebrand Brick Manu- 
‘*With orders for 1,500,000 brick 
booked ahead and a good market for face brick 


facturing Co. 


veneers, we are inclined to see good prospects for 
1916. 
ing right ahead.’’ 


The architects inform us that they are figur- 


C. P. Mayer, a veteran brick manufacturer of 
Bridgeville, Pa., is certain that conditions in the 
paving brick business are going to be considerably 
improved this year. Instead of the constant loss, 
which manufacturers have been facing the past 
few years, he says that there is likely to be a 
seale of prices fixed which will make profits fair. 


NEW VENTURES AND INCORPORATIONS. 

Cleveland Brick Co., Cleveland, Okla.; capital, 
$75,000; incorporators, G. W. Sutton, J. B. Myers, 
I. D. Gould, Howard Hannah and others. 

Mereer Clay Products Co., Trenton, N. J.; to 
mine and prepare clay for the market and manu- 
facture clay products; incorporators, Charles H. 
Rue, William D. Hamilton, of Trenton; P. C. Bo- 
ving, of Philadelphia, Pa.; L. G. Bachert, of New 
London, Conn. 

Edwin Junghaus has purchased the plant of the 
Maumee Brick & Tile Co. at Fort Wayne, Ind., 
from John Suelzer, Jr., receiver. 

Colfax Drain Tile Co., Lebanon, Ind.; capital, 
$10,000; ineorporators, Henry K. Lee, John M. 
Waugh and Jerry B. Casey. 

Reports from Pocatello, Idaho, are to the effect 
that the Smedley brick plant, leased by C. C. Wei- 
derman, will be completely overhauled in the spring 
and new machinery installed. 

Plans are under way for the enlargement of the 
plant of the Fallston Fire Clay Co., of Beaver Falls, 
Pa., by the addition of 13 kilns. 

Dennison Clay Co., New Philadelphia, Ohio; to 


operate a plant near Dennison, Ohio; incorporators, 
Remah K. O’Donnell, Emerson 8S. Abuhl, Thos. W. 
McCaw, Edgar E. Reid and Mary M. O’Donnell. 
The Standard Brick Co., Crawfordsville, Ind., 
is making extensive improvements to its plant at 
that place, with the object of doubling the ca- 
pacity. Contract for seven new round kilns has been 
let and other features will be added, such as a 
new switch to the Monon railroad, in order to fa- 
cilitate the movement of the Standard company’s 


products. 





will spend $5,000 in 
Station near 


The Kier Fire Brick Co. 
improving its plant at Cladder 
Altoona, Pa. 

The West Virginia Paving & Pressed Brick Co., 
of Huntington, W. Va., will spend about $20,000 
for three down draft brick kilns. 

The James Gardiner, Jr., Brick Co., of Lockport, 
Pa., has started to rebuild its plant which was 
burned two weeks ago. The new plant will have 
a capacity of 4,000 brick daily 

The Warren B. Ferris Brick Co., 
B. & O. railroad at Canton, Ohio, will complete 
its new plant this month. This will increase its 
capacity about 10,000 brick a day, giving it an out 
put of between 40,000 and 45,000 brick per day. 

The Youngstown Clay Products Co., of Youngs- 
town, O., proposes to build an addition to its plant 
at Volant, Pa., in the near future. 

The Summit Brick Co., Summitville, Ohio; eap- 
ital, $150,000; ineorporators, H. B. Clarke, George 
T. Whitacre, J. F. MeDonald, Hopkins Hannum, 
E. 8S. Strolm and W. S. Schooley are interested. 
$70,000. 
Deal in 


located on the 


Raritan Clay Products Co., capital, 
To do business in Bronx Borough, N. Y. 
clay, sand, manufacture and sell brick, cement 
blocks, tiles, tubes, pipes, earthenware and clay 
products, ete. Incorporators: W. Gustavus De- 
marest, 700 Riverside Drive; Alex J. Fraser, 138th 
street and Mott Haven Canal; Chester W. Cuthell, 
52 Broadway, and two others. 

Superior Clay Co., Clayton, Mo.; capital, $50,000; 
organized for the purpose of producing and selling 
fire clays; ineorporators, John F. MeDermott, J. 
C. Pratt and R. B. Gibson. 

United States Terra Cotta Co., Harvey, N. Y.; 
capital, $50,000; organized for the manufacture and 
sale of clay products. 

The Canton Clay Products Co., Canton, Ohio; cap- 
ital, $75,000; incorporators, Charles A. Bourgeois 
and others. 

The Emmet Brick & Tile Co., Gonzales, Tex., 
$30,000; ineorporators, O. B. Robertson, R. L. 
Robertson and W. T. Miller. New machinery is 
being installed and the plant thoroughly overhauled 
preparatory to resuming operations early this 
month. 

The Standard Brick Co., Newark, N. J.; capital, 
$125,000; incorporated for the purpose of conduct- 
ing a general brick manufacturing business; in- 
corporators, A. J. Roth, 
East Orange, N. J., and H. 8S. Smith, Summit, N. J. 


Barrall, Syracuse, G. C. 


The Bond Reduction Co., Bond, Ky.; organized 
to manufacture tile and fire brick. The organizers 
Kennedy, president, and B. A. Bounds, 
manager. The company will install dry kilns. The 
company now ships fire and potters clay. 

The Paris Tile, Roofing & Flooring Co., Paris, 
Tenn.; capital $20,000; incorporators: T. B. Walker, 
C. V. Krider, H. E. Kibbons, A. L. Snow, H. C. and 
F. B. MeNeil and R. A. Johnsonius. The company 
will erect a large brick plant on the south side 
of the city, and will manufacture tiling, roofing and 
flooring from Henry county clays. These clays are 
of exceptionally fine quality, and are largely used 
in making china. 


are C. E. 
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Producers of Indiana Form Definite Organization 


With a 
five, the 
ciation 
hotel, 

President 


representative attendance of 
Sand & 


formally 


twenty- 


Indiana Gravel Producers Asso 


was reorganized at the Claypool 
Indianapolis, February 21, 1916. 
Huffstetter called the 


order at 1 p. m. in the Florentine 


meeting to 
room and in a 
short address welcomed the gravel men to In- 
Huffstetter stated that he 


the association looked forward upon a great future 


dianapolis. Mr. believed 
and that by cooperation with one another for high 
standards of that 


could be He suggested as a 


business important progress 


accomplished. watch- 
the 
efficiency in quality and service. 

In the absence of Secretary W. G. 


dianapolis due to pressing 


word for association the thought of highest 
Pogue of In- 
business, B. E. Neal 
acted as secretary. 

E. G. 


tee on the progress made toward selecting a paid 


Sutton reported for the executive commit- 


secretary and the location of a permanent office 


in Indianapolis, as decided upon at the last meet- 
ing. Mr. Sutton stated that the 
desirous of obtaining the best man possible for the 


committee were 


position, one who had had a technical training and 
who would be capable of handling the work, but 
that he believed the 


arranged within the next month. 


matter would probably be 
then read 
After a 


corrections 


Haute 
by-laws. 


Judge J. H. Terre 
the 


number of 


Swango of 


proposed constitution and 
valuable and 
A. Shearer, Wm. Carmichael, O. 


T. Owens and others, the constitution was adopted, 


suggestions 
were offered by J. 


and a motion offered to have copies printed and 
sent to the members. 

A number of valuable discussions concerning 
freight 
taken up, 
ciation in working out the problem of the industry 
to the best 


Upon motion of J. 


matters, specifications, ete., were then 


illustrating the importance of an asso- 


interests of all. 
A. Shearer a 


PrRopuCcTS 


vote of thanks 
AND BUILDING Ma- 
complete 


was extended to Rock 
TERIALS for the 
the and 


tesy which this publication had shown in sending 


exeellent and report of 


previous meeting and the interest cour- 


a representative to the meetings. 
Mr. C. C. 


most 


Brown of Indianapolis outlined in a 
the 


American 


interesting manner session on 
of the 


read extracts 


recent, 
Institute 
had 
Brown stated that 
the most important ones 


‘aggregates’’ Conerete 


and address which he 


delivered at this meeting. Mr. 


from an 


this subject was one of 
being discussed by concrete engineers today. 
The appointment of committees 


was deferred, 


and upon the motion the meeting was adjourned. 
Attendance. 
Kickapoo Sand & Gravel Co., 
The Northern 
Howe, Ind. 
Atlas Sand & 
apolis, Ind. 
The Brown-Huffstetter Sand Co., H. C. 
ter, Indianapolis, Ind. 


Attica, Indiana. 
Indiana Gravel Co., H. M. 
Gravel Co., O. T. 


Owens, Indian- 


Huffstet- 
Granite 


Sand & Gravel Co., Indianapolis, Ind. 


Indiana Gravel & Sand Co., J. A. Shearer, In- 
dianapolis, Ind. 


> 


Indianapolis, Ind.; B. E. 
Neal, Mattoon, Ill. 


Neal Gravel Co., Neal, 


Indianapolis, H. E. 


Cooper, 


ee Negley Gravel Co., 1165 W. N. ¥. St... in 
dianapolis, Ind. 
Wm. Nading, Shelbyville, Ind. 


Summit Sand & Haute; N. E, 


Nattkemper. 


Gravel Co., Terre 


Anderson & Theobold, Vincennes, Ind.; M. Theo- 
bold. 
Wm. P. Carmichael Co., Williamsport, Ind.; Wm. 


P. Carmichael, E. G. 
Wabash Sand & 
H. Miller, 
Wabee 


Sutton, 


Gravel Co., Terre Haute, Ind. 
Attica, Ind. 

Gravel Co., Indianapolis. 

Granite Sand & Gravel Co., Indianapolis. 
Theobold & 


Anderson, Vincennes. 


C. C. Brown, Indianapolis. 
John C., Moore, Rock PropucTs AND BUILDING MA 
rERIALS, Chicago. 
WILL CONSTRUCT NEW PLANT. 
The Lineoln Sand & Gravel Co., of Lineoln, IIil., 


according to its annual report just completed, dis- 
posed of forty-five per cent more gravel during the 
The output 
220,000 


1915 season than the preceding year. 
totaled 


tons. 


5,000 cars, with an aggregate of 


Plans have been made for the construction of a 
large storage plant and the purchase of a locomo- 
tive crane, as well as other machinery, to materially 
increase the plant’s capacity. Shipping of sand 
and gravel will be started March 1, unless favor- 
able weather makes it possible to start before that 
time. . 

V. O. Johnson, president, personally has purchased 
twenty Hadley 
of Barry, Ill., and within short shipping dis- 
tance of Quincy, Jacksonville, Springfield and De- 
eatur. Mr. about 
Feb. sand and gravel 


plant there. He will operate it independently from 


acres of land on Creek, three miles 


west 


Johnson plans to begin work 


1, on the eonstruction of a 


the Lincoln Sand & Gravel Co.’s plant. 


The Grant Gravel Co.’s plant at Pleasanton, Cal., 


was recently rebuilt, with about double its former 


capacity, and has been running pretty steadily 


The gravel is said to be about 


through the season. g 


the Bay 
river and the material is of hard quartz rock, 


the best in district, as it is well up the 
Portland, is com- 
pleting a new gravel washing plant which is one 
of the 


The Columbia Digger Co., Ore., 


largest of the kind on the Pacific Coast. 


BUILDING NEW GRAVEL PLANT. 


Gravel Co. 
Ind., 


securing sand and gravel for consumption in the 


The Northern Indiana 


new plant at Wolcottville, 


is building a 
for the purpose of 


Fort Wayne market. Dull equipment, including 
screens and septic tanks, with Shearer & Mayer 


buckets and a Lidgerwood hoist, is being installed. 


The plant will have a capacity of ten to twelve 


ears daily and will contain bins sufficient to hold 


two and one-half cars each, of torpedo and fine 


sand, and one and one-half cars each of two sizes 


of gravel 


The Kaw River Sand & Material Co. will add a 
locomotive crane to its equipment this spring, to 
April 1, by the use 


load from the bins and pit. 


be in operation of which it can 


Many sand are 


Kansas City, and may be 


good sized contracts for open in 


closed at any time. One 


of these is the Central avenue bridge, for which bids 
will be opened March 6. The specifications call for 


a double deck bridge, 3,082 feet long, and about 


7,000 vards of sand will be needed. There will also 
be long approaches to the bridge to be erected, in- 
much concrete work. 


NEW INCORPORATIONS. 


cluding 


Mogadore Sand & Gravel Co., Cleveland, 
$10,000; address H. I. 
223 Society far Savings Building, Cleveland. 

Walnut Grove Sand Co., Wichita, Kans.; capital, 
$2,000. 


Ohio; 


capital, mailing Emerson, 


Lyndon Sand & Gravel Co., 
il, $15,000; Franeis L. Worth and others. 
Ideal Sand & Gravel Co., Mason City, Ia., 
$150,000; F. A. Stephenson and others. 
Corlett Sand & Gravel Co., care Carl M. Handy, 
1677 EK. 117th St., Cleveland, O.; capital, $5,000. 
Central Sand & Gravel Co., 
ter & Worthington, American 
attle, Wash., capital, $150,000. 


Syracuse, N. Y.; capi- 


capital, 


eare of Smith, Fos- 
Bank Building, Se- 


American Sand & Gravel Co., care of H. D. Aali- 
son, Oriental Building, Seattle, Wash.; capital, 
$5,000. 

The Empire Sand & Gravel Co., care Fred H. H. 
Irwin, Weston, Ont., Can.; capital, $45,000. 

A. Miller & Sons, Summit Grove, Ind.; capital, 
$20,000; sand and gravel. 

McHose Sand & Tile Co., Boone, Ia.; capital, 
$100,000; C. Otis, president. 

-acific Pomona Silica Co., care Ashton Dovell, 
506 National Bank of Tacoma, Wash.; capital, 
$100,000. 

American Siliconte Co., Birmingham, Ala.; capi- 


ul, $25,000; Robert R. Zell, president and manager. 
Queen City Crushed Stone & Sand Co., 
nati, O.; capital $50,000; incorporators, 
Sprague and others. 
Swift Creek Sand & Gravel Co., 
capital, $200,000; Edmund Twohy and others. 
North Texas Sand & Gravel Co., capital, $4,000; 
incorporators, Fred A. Hones and others. 
The Atlanta Sand Co., capital $10,000; 


Cincin- 
Jas. M. 


Richmond, Va.; 


Erie, Pa.; 


incorporators, F. B. Downing, H. K. Blake, W. L. 
Seott and Mr. Thompson. 
Texas Sand Co., Texarkana, Texas; capital, 


$5,000; incorporators, H. D. Tilson, H. H. Hancock, 
and H. R. Tilson. 

Herman Loeffel, Cape Girardeau, Mo., 
tablish gravel erushing and washing plant. 

Absecon Sand Co., Absecon, N. J., has increased 
its capital from $50,000 to $150,000. 

Thomaston Sand & Gravel Co., Corpus Christi, 
Ind., decreased capital from $20,000 to $12,000. 


will es- 


Lake Shore Sand & Gravel Co., Cleveland, Ohio; 
increased capital from $25,000 to $100,000. 

Southwestern Gravel Co., Ardmore, Okla.; capi- 
tal, $50,000; ineorporators, Jas. A. Cotner, Ard- 
more; A. H. Cotner and Geo. Cotner, Colorado 
Springs, Colo. 

Jones-Fisher Sand & Gravel Co., Franklin, Ven- 
ango Co., Penna.; capital, $30,000; ineorporators, 


Harrah R. Fischer, William M. 


H. Forbes. 


George H. Jones, 


Fischer and William 











| bids 
ll for 
about 
| also 


dl, in- 


Ohio; 
person, 


pital, 

capi- 
pital, 
andy, 


0. 
, Fos- 


: 
sy NE- 


Aali- 
ipital, 


H. H. 
ipital, 
ipital, 


ovell, 
ipital, 


capi- 
nager. 
‘inein- 


a 
, Ve; 
4,000; 


0,000; 
Ww. L. 


apital, 
neock, 


ill es- 
reased 


hristi, 
0. 
Ohio; 


eapi- 
Ard- 
lorado 


 Ven- 
rators, 
im M. 
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CLASSIFIED BUSINESS DIRECTORY 








BAGS AND BAG TYEBS. 


Feeberbill Mfg. Co. (bag tyers). 
Urschel Ba Bates Valve Bag Co. 


BELTING. 
H. W. Caldwell $ Co. 


Dall & Co. A 
raserst Baiaky 6 

ig Co. 
Link Belt Co. 
Revere Rubber Co. 
Webster Mfg. Company. 
Weller Mfg. C 





BRICK. 
Alliance Brick Co. 
seiden Brick Co. 
Farr Brick Co. 
Keim Brick Co. 
Metropolitan Paving Brick Co. 


BRICK CLAMPS. 
fhe P. D. Crane Ce. 


BRICK PAVING. 
Metrepolitan Paving Brick Ce. 


BUCKETS, DUMPING AND GEAB. 


Atlas Car & Mfg. Co. 

H. W. Caldwell & Co. 
Haiss Mfg. Co., Inc., Geo. 
Hendrick M: 

Lakewood Engineering Co. 
Link Belt Co. 
MeMyler-Interstate Co. 


CABLES. 
American Steel & Wire Co. 
pall & Co., R. wv. 
Sauerman 


CALCINING MACHINERY. 
Atlas Car & Mfg. Co. 


 Ine., Geo. 
Biers TTS. Co. 


Link Be 
Stephens-. J, a Mfg. Co. 
Weller Mfg. Ce. 


CASTINGS. 
Allis-Chalmers Mts. Co. 
Traylor Eng. & Mfg. Co. 


CEMENT, CAEN STONE. 
Cleveland Bldrs.’ Supply Co. 


CEMENT, HYDRAULIC. 
Carolina Portland Cement Ce. 


CEMENT, PORTLAND. 

Atlas Portland Cement Co. 
Carolina Portland Cement Ce. 
Chicago Portland Cement Co. 
Clinchfield Portland Cement Corp. 
Coplay Cement Mfg. Co. 
Crescent Portland Cement Co. 
German-Amer. Port. Cement Co. 
Huron-Wyandotte Port. Cement Co. 
Lehigh Portland Cement Co, 

uette Cement Mfg. 


Co. 
Northwestern States Portland Cement Co. 


Ohio & Western Lime Co. 

Sandusky Portland Cement Co. 
Universal Portland Cement Co. 
Whitehall Portland Cement Mfg. Co. 
Wolverine Portland Cement Co. 
Woodville Lime & Cement Co. 


~~ net Co. 
. Co. 
tink it ‘o. 


CLAYWORKING MCHY. 
American Clay Mchy. Co. 
Bartlett, C. 0., & Snow Co. 


COLORINGS DRY AND MORTAE. 


Samuel Cabot. 

Calvert Mortar Color Wks. 
Cha nt Co. 
Ricketson Mineral Paint Werks. 
Williams, C. K.. & Co. 


COMPRESSORS. 
Allis-Chalmers Mfg. Co. 
Air Compressor Ce. 
International Steam Pump Co. 


CONCRETE MIXERS. 
Cement Tile ? ~ aan Co. 
Chain Belt C 
Jaeger Machine Co. 
Lakewood Engineering Co. 


Miscamaber 
— yy Mining Mach. Co. 


CONCRETE REINFORCEMENT. 
American Steel & Wire Co. 


CONSULTING GEOLOGISTS. 
Huat. Robt W., & & 


CORNER BEADS. 


North Western Expanded Metal Ce. 
Sykes Metal Lath i Roofing Co. 


Tell ’ 


CRANES—LOCOMOTIVE AND 
GANTRY. 
Cleveland Ry. Supply Co. 
Link Belt 
McMyler- Sacerstete Co. 
Ohio Locomotive Crane Co. 


CONVEYORS AND ELEVATORS. 
Allis-Chalmers Manufacturing Co. 
ye Ay & wis. Co. 


Bartlett, C. sg a 1 Co. 
Caldwell, H. W.. & Sons Co. 
Chain Belt Co. 

Dull, Raymens W., & Co. 
Dhream, J. B., & Sons Mig. Co. 
Haiss Mf, : Ge. Inc., Geo. 


yy ® ufacturi ug Co. 
Link Belt Co. 


MeMyler-Interstate Co. 
McLanahan Stone Machine Co. 
Power & Mining Mach. & 
gupnens-4aenee Mfg. 
Toepfer, W., & 

Webster Mfg. Company. 
Weller Mfg. Co. 


CRUSHERS AND PULVEBIZEBS. 
Allis-Chalmers Manufacturing Co. 
American Puiverizer Co. 

Austin Mfg. Co. 
Bacon, Earl C. 
} a a C. 0., & Snow Ce. 

Bradley = verizer . 
Butterworth & Lowe 
Chalmers & May 
Ehrsam, J. B., & Sons Mfg. Co. 
Gruendler Pat. Crusher & Pulv. Co. 
Jeffrey Manufacturing Co. 

K.-B, Pulverizer Co. 

Kent Mill Co. 

Lehigh Car, Wheel & Axle Co. 
Lewistown Foundry & Machine Co. 

McLanahan Stone Machine Co. 

Midland Crusher-Pulverizer Co. 

Pe 


Raymond Im 

Sturtevant Mill rot 
Traylor Eng. & Mfg. Ci 
Webb City & Carterville F. & M. Wks. 
Williams Pat. Crusher & Pulveriser Co. 


DRAIN TILE. 
American Clay Co. 
Vigo-American Clay Co. 





DREDGES 
Osgood Co., The. 


DRILLS. 
Loomis Machine Ce. 
DBEYEBS. 


American Process Co. 
Bartlett, C. 0., & Snow Co. 


* Link Belt Co. 


Ruggles-Celes Eng. Co. 


ENGINEEBS. 

Fanaa Ae aa Co. 
Bacon 1 C. 
Dull, haeeesedl W., & Co. 
Fuller a lar g Co. 
Hunt, Robt. 4 Co. 
Improved a. Co. 
Sauerman Bros. 
| tan og Eng. & Equip. Co. 

midth & Co., F. 
pom BSS Mfg. Co 
Trayler as & Mfg. 
Yates, P 


ENGINES. 
Allis-Chalmers Mfg. Co. 
Power & Mining Mach. Co. 


EXCAVATORS. 
Cable Excavator rt 
Raymond W. 
Haiss Mfg. Co., Geo. 
Indianapolis Gable” Excavator Co. 
Link Belt Co. 
McMyler-Interstate Co. 

The. 
Sauerman “bree. 
Weller Mfg. Ce. 


FIRE BRICK. 
Carolina Portland Cement Ce. 
Improved Equipment Co. 


FURNACES FOR SPECIAL 
PURPOSES. 


Improved Equipment Co. 


GAS PRODUCERS. 
Impreved Equipment Co. 


GATES. 
Haiss Mfg. Co., Inc., Gee. 


GEAEBS. 
Caldwell, H. W., & Son Co. 
Chain Belt Co. 
Link Belt Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 


GLASS SAND MACHINERY. 
Lewiston Fdy. & Mach. Co. 


GRANITE BLOCKS. 
Northern Granite & Stone Co. 


GYPSUM BLOCK. 
American Cement Plaster Co. 
8. Gypsum Co. 
Vinesoute ,Gypeum Co. 


GYPSUM—PLASTEB. 
Ame i Cement Plaster Co. 
Best Bros. Ly’ s Cement Co. 
Cardiff i Co. 
Carolina Portland Cement Co. 
National #4 & Supply Co. 
Ohio & Western Lime Co. 
Plymouth Gyeanm Co. 


U. 8. Gypsum Co. 
Wheeling Wall Plaster Co. 


HAIR. 
Ohie & Western Lime Ce. 


HOISTS, ELECTRIC AND STEAM. 


Allis-Chalmers Mfg. Co. 
Link Belt Co. 
Haiss Mfg. Co., Ince., Geo. 


HOLLOW CLAY TILE. 
American Cla a. 
Metropolitan Paving Brick Co. 
Vigo-American Clay Co. 


HYDRATING MOHY. 
Atlas Car & Mfg. Co. 
Kritzer Co., The. 
Miscampbell, H. 
Steacy-Schmidt Mfg. Co. 
Toepfer, W., & Sons Co. 


LIME. 


Caro P. C. Co. 

Kelley ti Island _ & Trans. Co. 
Mitchell Lime Co. 

National Lime & Stone Co. 
National Mortar & Supply Co. 
Ohio & Western Lime Co., The. 
Ozark White Lime Co. 

Scioto Lime & Stone Co. 
Woodville Lime & Cement Co. 


LIME, HYDRATED. 
Kelley Island Lime & Transport Co. 
Mitchell Lime Co. 
National Lime & Stone Co. 
National Mortar & ne Co. Th 
Ohio & Western Lime 
Sciote Lime & Stone Co. 
Woodville Lime & Cement Co. 


LIME KILNS. 
Atlas Car & Mfg. Co. 
Broomell, A. 
Improved Equipment Ce. 
Steacy-Schmidt Mfg. Co. 


LOADERS AND UNLOADEBS. 
Ambursen Company. 
Chain Belt Co. 
Haiss Mfg. v4 Inc., Geo. 
Jeffre * 
Link 
Ste Lj Mfg. Co. 
Weller Mfg. Co. 


LOCOMOTIVE—GASOLINE. 
Fate Co., J. D. 


MANGANESE STEEL. 
Allis-Chalmers Mfg. Co. 
Link Belt Co. 


ype LATH. 
Bostwick Steel Lath Co. 
Carelina Portland ‘Canent Co. 
Sykes Metal Lath & Roofing Co. 
ssed Concrete Steel Co. 


MOTOR TRUCKS. 
Federal Motor Truck Co. 
Garford Motor Truck Co. 
Kissel Motor Car Co. 
Pierce Arrow Motor Car Co, 


PAINT AND COATINGS. 
Cabot, Samuel. 
Calvert Mortar Color Wks. 
Ghattanoote Paint Co. 


Ricketson Mineral Paint Co. 
Williams, C. K., & Co. 


PERFORATED METALS. 
Allis-Chalmers Mfg. Co. 
Johnson & Cha 
Hendrick Mfg. Co. 
Toepfer, W., & Sons Co. 


PLASTER. 
See Gypsum. 


PLASTER BOARD. 
Plymouth Gypsum Co. 
U. 8. Gypsum Co. 


PLASTER MOHY. 
Butterworth & Lowe. 
Dunning, _ a 
Ehream, J. B.. & Sons Mfg. Co. 
Miscampbell, 
Williams Pat. Crusher & Pulverizer Ce. 


POWDER 
Du Pont de Nemours Co., E. I, 


PREPARED ROOFING—SHINGLES 
Carolina Portland Cement Co. 
Reynolds Asphalt Shingle Co. 


PUMPS. 
Allis-Chalmers Mfg. Co. 
International Steam Pump Co, 


QUARRY CARS. 


See Cars. 


ROAD BUILDING PREPARATION. 


Glutrin Paving Co. 


ROAD MACHINERY. 
Austin Mfg. Co. 
Osgood Co., The. 


ROOFING-METAL. 
Sykes Metal Lath & Roofing Co. 


ROOFING, PREPARED. 
Asphalt Ready Roofing Co. 


SAND AND GRAVEL. 


Cleveland Material Co. 


SAND AND GRAVEL WASHING 
PLANTS. 
Dull & Co., pparuene w. 
Link Belt C 
St hens-Adameon Mfg. Ce. 
Webster Mfg. Co. 
Weller Mfg. Co. 


SAND LIME BRICK MACHINERY. 
Amer. Clay Machy. Ce. 


SCALE CABS. 
Atlas Car & Mfg. Co. 


8. 
Allis-Chalmers Mfg. Co. 
American Pulverizer Co. 


Johnston & C 
Link Belt Co. 
McLanahan Stone Mptine Co. 
Power & Mining Mach. 
Stephens-Adamson Mfg. 4 
Sturtevant Mill Co. 

Toepfer, W., & Sons Co. 
Webster Mfg. Company. 
Weller Mfg. Co. 


SECOND-HAND MACHINERY. 


Bourse, 


SEWER PIPE. 
Plymouth Clay Products Co. 


SHEAVES, BLOCKS AND VALVES. 
Haiss Mfg. Co., Ine., Geo. 


SINK AND FLOAT TESTERS. 


Pennsylvania Crusher Co. 


STEAM SHOVELS. 
Ball Engine Co. 
Osgood Co., The. 


STUCCO RETARDER. 
National Retarder Co, 


TIRES—RUBBER 
Goodrich, B, F., Co. 


TRAMWAYS. 
Ambursen compare. 
American Steel & Wire Co. 
Link Beit Co. 


Allis-C -- 

halmers Manufacturing 
Power & — Mach. Co. me 
Smidth & Co., $1. 


WALL PLUGS AND TIBA 
Sykes Metal Lath & Roofing Ca. 


WATERPROOFING. 
Cabot, Samuel, Inc. 
Carolina Portland Cement Ce. 
Ceresit Waterproofing Co. 
General Fireproofing Co., The. 
Sandusky Portland Cement Co. 
Trus-Con Laboratories. 


WEIGHING MACHINES. 


Schaffer Eng. & Equip. Co. 
Sturtevant fin Co. 


WIRE AND WIRE FENCING 
American Steel & Wire Co. 


American Steel & Wire Co. 
Leschen, A., & Bons Co. 


1m vou saw it in Rock Propucts AND BUILDING MATERIALS 


of 


iia ai} 





ORE EIS ROT Eee AE SA OD EERE 


RENTS 


a tee a a a 





64 Rock Propucts aND BurmLpING MATERIALS 





FEBRUARY 22, 1916 








# The market place of the building material 


industry, Employment department, machin- 
ery wanted and for sale, etc. If your wants 
are not answered in this page, write a letter 
to this office. 


THE FRANCIS PUBLISHING CO. 
— S. Dearborn Street Chicago, Illinois ed 








- Fa 
BOURSE 





\ 


Advertisements will be inserted in this section a) 
the following rates: : 
For one insertion.................28 cents a line 
Por two insertions................45 cents a line 
‘or three insertions..............609 cents a line 
Eight words of ordinary length make one line. 
eedine count at tg Mn ee can. be 
exce ea 
admitted. ° - 
Remittances should accompany the order. No extra 
charges for copy of paper containing the rose 

















EMPLOYEES WANTED 


WANTED—Quarryman foreman at Lime Plant. Sober, 
familiar with explosives and will handle same, familiar 
with drills and pumps, can handle Italian labor. Quarry 
in Wisconsin. State age, weight, salary expected, experi- 
ence, previous employers, how long with each, what ca- 
poet: Address Box 1101, care Rock PRODUCTS AND 
sUILDING MATERIALS, 


WANTED—Man to operate quarry on contract basis 
on building stone, one, two and three man stone. Must 
be able to furnish a bond and labor. Elegant opportunity 
for right man. Address answers to G. E. Cantrell, Real 
Ustate Trust Bldg., Philadelphia, Pa. 


WANTED—Quarryman foreman, who is sober, familiar 
with explosives, horses, motor trucks and can handle 
Italian labor. Quarry Eastern, Pa. State Salary, experi- 
ence and previous employer. Address Box 1098, care 
Rock PRODUCTS AND BUILDING MATERIALS. 

WANTED—Experienced working foreman to _ take 
charge of washed gravel plant. State experience and 
— desired. Address Box 1099, care Rock PrRopuctTs 
AND BUILDING MATERIALS. 

WANTED—Expert cement plaster maker. One who is 
familiar with and thorough in all parts of the business. 
Must understand plaster machinery. Address W. 8S. 
FULLERTON, 912 Broadway, Denver, Colo. 

WANTED.—Superintendent Gravel Pit. Man of expe- 
rience in construction and operating—opportunity for in- 
vestment if right party. Address Box 1095, care Rock 
PRODUCTS AND BUILDING MATERIALS. 


























MACHINERY FOR SALE 








FOR SALE—One #2 and one #3 Gates Gyratory 
Crushers, in good condition. Address Newton County 
Stone Co., Kentland, Ind. 

FOR SALE—One Buffalo-Pitts 26 H. P. engine, used 
only three months, together with 6 Port Huron, é yard 
automatic cars to be used in connection with same, all 
in first-class working condition. Address Box 1093, care 
Rock PRODUCTS AND BUILDING MATERIALS. 

FOR SALE—One-half ton plaster mixer in good con- 
dition, also two stove sand driers. A. R. RUTLEDGE, 
Penobscot Bldg., Detroit, Mich. } 

CRUSHER FOR SALE—A #15 American Pulverizer 
(Ring & Hammer type), only used four months. Will 
sell cheap. Address Box 1102, care Rock PropuCTS AND 
BUILDING MATERIALS. . 

FOR SALE—“Thew” -0- Steam Shovel, % yd. dipper, 
traction mounted; “BLAKE” jaw crusher, 9”x15” 






x15”, used 
four weeks; “WILLIAMS” hammer crusher; 3—‘Atlas” 
tubular boilers 60 in. x 20 ft., used six months. C. H. 
HORTON CO., Painesville, Ohio. 


ee rage: 


EMPLOYMENT WANTED 


WANTED—Have had 15 years’ experience in the ce- 
ment, lime and stone business, designing, constructing 
and operating plants, am open for a position in that line, 
Box 1094, care Rock PropucTs AND BUILDING MArTeE- 
RIALS. 














MACHINERY WANTED 

















WANTED—One #36” used, Symonds Disc Crusher, 
Address Newton County Stone Co., Kentland, Ind. 


WANTED—Ffour yard dump cars, broad gauge, 400 feet 
of rail. State price. Address Box 1100, care Rock 
PRODUCTS AND BUILDING MATERIALS, 











PLANTS FOR SALE 


A LIME PLANT FOR SALE, with all necessary build- 
ings, railroad spur and dwellings. Fully equipped and in 
operation. Has one of the best Agricultural, Chemical 
and Lime trades in New Jersey, besides a very large 
trade in limestone for fluxing purposes. Stone high in 
Calcium. Within 50 miles of New York City, and on 
two railroads, making the freight rates very reasonable 
to New York. An opportunity to make big returns on 
the investments. Address Box 1055, care Rock Propucts 
AND BUILDING MATERIALS, 











BUSINESS OPPORTUNITIES 

















FOR SALE—Building material and coal business in 
the live town «f Flint. Will require ten thousand 
dollars. Write A. R. RUTLEDGE, Penobscot Bldg., 
Detroit. Mich. 


FOR SALE OR TRADE. 

A Lime proposition on the main line, M. K. & T. R. R., 
near Caddo, Okla. Plenty of rock, wood and water. 
Write W. K. McCormick, Vermont, III. 











“*RAILS”’ 


All sections of new and relay rails in first-class | 
condition. Splice Bars, Frogs, Switches and Spikes 
also carried in stock. We purchase abandoned 
plants and cheerfully quote prices on any material 
that you may have to dispose of. 


M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 

















Paper Bags 
Quality. 





For All Purposes 








The Jaite Company 


Boston, Ohio 

















Anchor Brand Colors 


For Mortar, Cement and Brick 
Brown, Black, Red and Buff 
Strongest and Most Durable 


wy C.K. Williams & Co. 


Carrempradence Sob Easton, Pa., U.S.A. 














Stained with Cabot’s Shingle Stains and lined with 
Cabot’s Sheathing Quilt. Robert W. Spencer, Jr., 
Architect, Chicago. 


Cabot’s Building 
Specialties 


Creosote Stains or Shingles, Siding, Clapboards, Trimming 
8, aD other Exterior Woodwork. 

Waterproof Cement and Brick Stains for waterproofing and artistio- 
ally coloring cement and brick buildings. 

“Quilt” for lining houses to keep out cold or heat, for sound-dead 
ening in floors and partitions, and for insulating cold storage and 
refrigerators. 

Conservo Wood Preservative for preserving Posts, Planks, Sills and 
all other exposed timbers. Mortar Colore, Protective Paints and 
Metals, Waterproofing Compounds, etc. 


SAMUEL CABOT, Inc., Mfg. Chemists 
BOSTON, MASS., U. S. A. 


1183 Broadway, 24 West Kinzie St., 
New York Chicago 




















x 
We offer THE DEALER 


CALVERT MORTAR COLORS 


For Their True Worth 
to the owner, the builder and himself 
by the only makers 


CALVERT MORTAR COLOR WORKS 
Dept. R, Warner & Wooster Sts., BALTIMORE, MD, 













































—} 


—this is a somewhat 
different book, compiled 






by the makers of irene 

Winner Concrete HE 
Mixers = 

ie 4G 


won’t find this book a 
positive help in his every- 
day work. 


The present edition Is limited. 
Write for your - 
day. it's Free 


Cement Tile Machinery Co. 
456 Rath Street Waterloo, lowa 
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The “Clipper” 
Steam Traction 





=<. DRILLS 


We make the “CLIPPER”—The drill that is USED! 
LOOMIS MACHINE CO., TIFFIN, OHIO 














WHITEHALL Whitehall Cement 
Manufacturing Co. 
1722 Land Title Bldg. 


PORTLAND CEMENT Philadelphia 





























WHEN YOU ABSOLUTELY KNOW THAT 


Ricketson’s Mortar Colors 


are pure and brilliant in tone, economical in a ——— and a permanent 
guarantee against fading an ng 


Why not INSIST on having them? 


They are the acknowledged best for all uses—Mortar, Briek, Cement, 
Concrete and stone. Red, Brown, Buff, Purple and Black. 

















——— 
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QU CAN'T FADE 'E 
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RICKETSON MINERAL PAINT WORKS, MILWAUKEE, Wis. 

















GEARS 


MACHINE - MOLDED 


For the machine molding 





process an accurate pattern 
of but one tooth is required. 
This pattern or tooth block 
is mechanically spaced 
around the circumference of 
the gear, insuring each 
tooth being a duplicate of 
every other tooth. The re- 
sult is a gear as near perfect 
as a cast gear can be made. 


CALDWELL - WALKER 


Gears run smooth without 
noise and transmit full loads 
without waste of power. 
Cost no higher than inferior 


rears 
gears. 





Send your inquiry for prices on Screw Conveyors, Steel Elevator 
Casings, Pulleys, Bearings, Rope Sheaves, etc. We manufacture 
complete equipments of Elevating, Conveying and Power Trans- 
mitting Machinery. 


Catalog No. 38 should be in your files—ask for a copy. 


H. W. CALDWELL & SON CO. 


CHICAGO: _ Western Avenue, 17th to 18th Sts. 


NEW YORK: Hudson Terminal, 50 €hurch Street 





— 
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Perfection 


in product and man- 
ufacturing processes 
our aim; special 
equipment has been 
designed and_ built 
to carry out this idea. 





—~ 





| The National Retarder Company 




















Digesters installed at our Port Clinton, Ohio, plant. 
Capacity 20 tons per batch. 


~1 s. Chicago, Illinois 


Mills at Port Clinton, Ohio, Webster City, Ohio 
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$1.00. 


Concrete 
H. 
$5.00. 


$7. “7 
Practica! 


Concrete 


D. 


as. «8. Handbook for Cement and Concrete E. Dobson. 
Users 
Myron H. Lewis & A. H. Chandler. Price Reinforced Concrete. Mechanic and Elementary 
8. CS Design 


A Manual of Coment Testing 
Richards & North. Price $1.50. V 
A Treatise en C t Specifi 
Jerome Cochran. Price $1.00. 
0 
Block Construction 
F. Marsh and Wm. Dunn. Price 


Manual 


Chas. 
$2.50. 


ROCK PRODUCTS AND BUILDING MATERIALS 537 s. DEARBORN strREET CHICAGO 


Pertiand Cement for Users 
Henry Faija and D. B. Butler. Price 
1.20. C 


Cements, Mortars and Concrete 
Myron C. Falk. Price $2.50. C 


Reinforced Concr 
WwW. H. 


Mand Book of Cost, Data 
Halbert P. Gillette. Price $5.00. C 


Construction 
P. Gillette and Cc. 8. Hill. Price 
. & 


A. W. 


ba 
Edward Godfrey. Price $2.50. C 


Metnfereed Concrete 


Treatise 
Ww. Patton. Price $5.00. 


Cement and Concrete 
Louis C. Sabin. Price $5.00. C 

Oencrete and Reinforced Concrete Construction 
Homer A. Reid. Price $5.00. C 


anGork on Reinferced Concrete 
Warren. Price $250. C 


Cement Users 


ete 
Gibson and W. L. Webb. Price 


Cements, Limes and Plasters 
Edwin C. Eckel. 
Practical Treatise on Limes, Hydraulic Cements 
and Mertars 
Gen, Q. A. Gilmore. Price $4.00. C 
Mortars, Plasters, Stuccos, Concretes, Portland 
Cements and Compositions 
F. Hodgson. Price $1.50. 
Concrete Factories 
Robert W. Lesley. 
Portland Cement; Composition 
Richard K. Meade. Price $4.50. C 


Manufacture of Concrete Blocks 
Torrence 


Cement Workers’ and Plasterers’ Ready 
Reference 
H. G. Richey. Price $1.50. C 


Reinforced Concrete 
‘4 Buel and C. 8. Hill. Price $5.00. C 


Marsh and Wm. Dunn. Price 


on Heeniatinns 


Thomas Potter. Price $3.00. C Wm M. 
$1.50. C 


Practical Cement Testing 
W. Purves Taylor. 


Foundation and Concrete Works 





v 
Reinforced Conerete and Cencrete 


v 


Cement and Lime Manufacturers 
Bungalows, Camps and Mountain Houses 
Price $2.00. C 
Instructions to Inspectdéra on Reinforced Con- 
crete Construction 
Geo. P. Carver. 


John P. Brooks. Price $2.00. C 


ti Concrete and Stucco Houses 
Oo. Cc Hering. 


Concrete Costs 
Taylor-Thompson. 


BOOKS FOR THE TRADE 


Architects and Engineers 


Building Construction and Superintendence— 
Masonry ork 
F. E. Kidder. Price $6.00. C 


Theory gS Steel-Concrete Arches and Vaulted 


ctures 
Wm. Cain. Price $0.50. C 
Cencrete Country Residences. Price $1.00. € 
Graphical Handbook for Reinforced Concrete 


sn 
John Hawkesworth, C. E. Price $2.50. C 
Theory f—4 Design of Reinforced Concrete 


es 
Arvid Reuterdahl. Price $2.00. C 


Treatise on Concrete, Plain and Reinforced 
F. W. : ta and 8. E. Thompson. Price 


Concrete Steel 
- N. Twelvetrees. Price $1.90. 


Applied 

Wilbur J. Watson. Price $0.50. 
Reeks, Minerals and Stocks 

F. H. Smith. Price $1.50. C 

gth ef Materials 

Edward R. Maurer. Price $1.00. C 
Highway Censtruction 

Austin J. Byrne and Alfred E. Phillipa 

Price a c 

Chas. Disbiermnan and Francis H. Boyer. 

Price $1.00. C 


Plumbing 
Wm. Beall, Gray and Chas. B. Ball. Price 
$1.50. C 


timating 
Edward Nichols. Price $1.00. C 


Building Superintendence 
a aie Nichols. Price $1.50. C 


ae House 
iven, ant . =. 50. 
Rock gn lasting 
ve, ~"Deles $2.00. zJic 


Oosgro 
Reinforced — in Practice 
A. Scott. Price $1.75. V 
New Apuliding Estimator 
Arthur. Price $3.00. D WC 
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“United We Stand” 


B Y furnishing the dealer a complete line of high-grade 
building materials, and assisting him in their sale with the 
best of service, we believe all concerned will prosper most. 


P f th Li G-F Dealers The complete G-F Line puts the G-F Dealer in 
art O e ine go to the a position to get the greater part of the busi 
lathing and plastering contractor with lath, ness on each job. Fireproof building materials, 
channels, and cornerbead that have distinctive concrete reinforcements for floors, roofs and 
advantages. Herringbone Rigid Metal Lath is walls, and waterproofing for every purpose 
put on at less expense, takes less plaster, and are included. 

keys a job everlastingly because of its peculiar Back of them is an experienced organization 
rib and flattened strand design. ready to assist the dealer in any 
G-F Cold Rolled Channels are way he requires. The two—good products 
straight, stiff and easily handled: and prompt, complete service—make a 


i i “Ae Eee profitable connection for building mate 
G-F Corner Bead carries a heavy vial enee. 





ae oul kia.” Sean a > -. The Trade Mark ‘ . . ‘ P 
plaster coat up tight to the angle of Dealer Service If you re interested, write for details 


and Co-operation ~ 7 
about the G-F Agency agreement. 


Catalogs and Dealer Prices Furnished on Request 


The General Fireproofing Co. 


1222 Logan Avenue _ Youngstown, Ohio 


—__—— $$$ — — } 


of the wall. 
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DEALERS! 


AN 


( 


With almost every order of Cement you c) a 
sell, you can also sell Ceresit Waterproofing = try co wrELL TOGETHER 
Compound at a nice profit—let us tell you how. 







TRADE MARK 
REGISTERED 





In every well-informed architect’s office wherever you find a specification for cement you will 
probably find a specification for Ceresit Waterproofing Compound. These two products go hand in 


hand for permanent, efficient, economical construction. 
O Ceresit is no experiment. 12 years’ service under the most difficult conditions has conclusively 


PRODUCTS proved its waterproofing superiority. 


Avoid the score of unknown, unadvertised, unprofitable water-proofings on the market! Don’t 
Ceresit Waterproofing let them occupy valuable space and remain in stock forever. Handle Ceresit and let its popularity, 
Floor Hardener its extensive advertising and our liberal codperation produce easy, money-making sales for you. 
Damp-proof Plaster Bond 


Damp-proof Coating CERESIT WATERPROOFING COMPANY 


924 Westminster Building, Chicago 









Stone Backing 
Ceresitol 
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Have you investigated the 
selling possibilities of Excel- 
sior Caen Stone Cement? 





It is a high class money maker 
to handle and dealers all over 
the United States are adding 
this valuable product to their 
building material stock. 





Main Lobby, Cleveland Athletic Club, Cleveland 
Finished in Exceisior Caen Stone Cement, J. Milton Dyer, Architect. 


Excelsior Caen Stone Cement 


Excelsior Caen Stone Cement is a successful substitute for French Caen Stone. 
After being applied and jointed off, it is in every respect an exact reproduction of 
the quarried stone, absolutely fulfilling the essential requirements of durability, 
texture and color. 


The coloring of Excelsior Caen Stone Cement is a light buff or cream, obtained 
solely by the use of a finely powdered stone as one of its principal ingredients. 
No artificial coloring is used. 


Excelsior Caen Stone Cement is a free working, plastic material, that can be 
applied readily by any competent plasterer. Its approval by the Supervising 
architect and use in a number of Post Offices throughout the United States, as well 
as in the leading clubs, theaters, state buildings, residences, etc., where practical 
tests of time and results have made for ita lasting reputation, is proof of its suc- 
cess. And when added to this are good profits, large sales, and the guarantee of 
the manufacturers, Excelsior Caen Stone Cement becomes a product which is a 
business proposition no dealer can afford to be without. 


We will be glad to explain Excelsior Caen Stone 
Cement to any dealer and urge you to write for 
complete information on this valuable product 






STAND? 
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The Cleveland Builders Supply Company 


Manufacturers and Distributors 


Leader News Building, Cleveland, Ohio 


AND 
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“BY FARR THE BEST” 
Exhibit at 
the Complete Building Show 

; 

| FARR BRICK CO., Cleveland, Ohio 

Daily Capacity 450,000 
pa 7 Tell ’em you saw it in Soci PRODUCTS AND ButLpInGc MATERIALS gape: Beenie 
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GENERAL VIEW ENLARGED PLANT, CLINCHFIELD CEMENT PLANT, CAPACITY 5000 BARRELS DAILY 


A Bigger Plant and a Bigger Sales Force 
to Meet Demands for 


Clinchfield Portland Cement 


Greater Capacity Broader Sales Field 


The demand for Clinchfield Portland cement has in- 
creased so rapidly since the establishment of the orig- 
inal plant four years ago it was found necessary to 
double its capacity during 1915. The plant is now 


The sales field of Clinchfield Portland cement has stead- 
ily expanded year by year until it now extends from 
Virginia to Florida on one side and Tennessee and Ken- 
tucky and parts of West Virginia and Ohio on the 
other, a territory rich in resources and active in con- 


equipped to turn out 5000 barrels daily. straction end dovulananent 


Increased Faciliti Pe ae —_ 

eased Facilities Distribution Facilities 
A bigger plant and a bigger sales force, giving enlarged 
facilities, are now ready to supply those desiring a « 
Portland cement that meets every requirement and test 
demanded by governmental and engineering authorities. 


Located in East Tennessee on the main line of the 
Carolina, Clinchfield & Ohio Railway, direct connec- 
tions are available with principal railroad lines, giving 
quick distribution facilities to any part of the Clinch- 
field’s selling territory. 

High Quality of Cement 


Branch Sales Offices 


To more closely keep in touch with its increasing trade, 
branch sales offices are maintained at Charlotte, N. C., 
Cincinnati, O., and Savannah, Ga. The growing de- 
mands for Clinchfield Portland cement make this 
necessary. 


Clinchfield has made good because it is manufactured 
from high-grade raw materials by cement-making ex- 
perts and is hourly tested and analyzed as it passes 
through each process of manufacture, resulting in a 
Portland cement unsurpassed in quality or fineness— 
“The Acknowledged New Standard of the South.” 


When in the market for Portland Cement let us quote you. When 
in need of information regarding concrete construction, let us serve you. 
CLINCHFIELD quality and CLINCHFIELD service will please you. 


Clinchfield Portland Cement Carper 


Main Sales Office and Mills: Kingsport, Tenn. 








= EL) Charlotte, N. C., 908 Commercial Bank Bldg, 
Dee Branch Sales Offices: ; Cincinnati, 0., 1305 Union Trust Bldg. 
o SSS 






Savannah, Ga., 413-415 American Bank & Trust Co. 
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Superior to Any Other Waterproofed 
White Portland Cement Manufactured 


<p | - | 5 Sem 9 SNA 
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Residence of A. L. Wirth, Milwaukee, Wisconsin 
Medusa Waterproofed White Portland Cement used for Exterior Finish 
Applied on Bishopric Lath and Gray Cement over old shingles and siding without removing them 
Brust & Philipp, Architects August Barteli, Plastering Contractoy 


EDUSA Waterproofed White Portland Cement is the most reliable, inexpen- 
sive waterproofed cement manufactured, and renders mortar or concrete 
absolutely impervious to water, preventing the slightest penetration of 

moisture or dampness. It is stainless, and prevents discoloration of concrete blocks 
or stucco after heavy rains. 


This cement is to be used in the same manner as ordinary Portland, from 
which it differs in no respect except in its pure white color. 

Medusa Waterproofed White Portland Cement is being used extensively in 
stucco or exterior plaster, as it prevents efflorescence and hair-cracks, and also pre- 
vents the corrosion of metal lath which is liable to occur if the cement plaster allows 
moisture to penetrate. 

Medusa Waterproofed White Portland Cement will also be found invaluable 
for swimming pools, bath rooms, toilets, hospitals, churches, laundries, tanks, dairies, 
artificial stone, and for stainless mortar for backing, setting and pointing marble, 
granite, terra cotta, glazed tile, face brick, etc. 


WRITE FOR ILLUSTRATED BOOKLET 


SANDUSKY PORTLAND CEMENT CO. 





ENGINEERS BUILDING CLEVELAND, OHIO 
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BANNER HYDRATE LIME aS —— 
BANNER @ 
Carries more sand for Mason Work, 1)HYDRATE 
than any other lime on the market MAL ED , 


FOR INFORMATION APPLY TO THE 


NATIONAL. MORTAR & SUPPLY COMPANY 


A. H. Lauman, President PITTSBURGH, PA. ye 


" MORTARaNDSUPPLYCO 


~ NATIONAL 
t PITTSBURG, PA. 





’ 
‘ 
e L in ome . 
BO CMURS GRO: 

















on and Barreled -::- “MASON’S HYDRATE”’—For Brick-work, 


IF IT is plastering and masonry. -::- “LIME FLOUR”— Hydrated Finishing 
Lime—Best on the Market. -::- “CLOVER GROWER” —Land resterer, 


for the farmer—none better. -::- “CARBO HYDRATE”—Soil sweet- 
ener—crop preducer. -::- Prompt shipments. -::- A dealer wanted 
in every town. -::- WRITE OR PHONE FOR PRICES. 


, WE MAKE IT | The Scioto Lime and Stone Co. 


(STRONGEST IN OHIO) Delaware Ohio 
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Million 
Dollars 


Is not spent 
carelessly. That 


is all th 
sat ot oe DEALERS 
finest of Mme ‘ 
a ildings 
a dalabed with Listen to what you get 
“Lion Brand when you order MONARCH 
oc 
Finish” 
apdeause Liane. Prompt shipments of the very best hydrated 


lime. 
Wrte us 








Lime that is perfect in whiteness, fineness, and 


Ohio and of absolute uniformity. 











Lime that will not “pip” in the wall. 
Western 
| z Lime that you can trust and recommend to your 
— DIME SAVINGS BANK, Lime Co. most particular customers. 
aoe an sel Huntington, Indiana 
Plastering Contractors. 
The Largest We guarantee every pound we manufacture 
Producers 
of Ohio and . s 
Indiana The National Lime &« StoneCo. 
ae CAREY, OHIO 
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MITCHELL LIME CO. 


i UU EULGALNAAHIDEAL ERIN WUE | HUST itl) AUNT uy HAA AUEUAON ANNAN 


helps to make a better concrete job. It makes the mix flow more readily into 
every corner of the forms. It makes a dense mass that doesn’t leave pockets 
or voids. That’s why it’s the greatest waterproofing medium known. 


Hydrated Lime insures a uniform mixture, because it makes a fat, adhesive 
mortar that adheres to each piece of the coarse aggregate, reducing segregation 
to aminimum. Hydrated Lime gives the mixture the plasticity to destroy the 
excess friction caused by the angular condition of the aggregate, forming a 
smooth-flowing, continuous stream of concrete that automatically falls into 
place, saving labor in tamping and spading. 

The more dense the concrete, the more permanent and water-tight it will be. Your own knowledge 
will tell you that the prevention of voids will give your operations these characteristics. Hydrated Lime 


in Concrete greatly reduces contraction and expansion, making the structure less liable to the develop- 
ment of cracks. Write us for complete information about Hydrated Lime. 
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Mitchell, 
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MITCHELL HYDRATED LIME 


ee er es 
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Ind. 








PELEE ISLAND MATERIAL | | 


CLEVELAND MATERIAL COMPANY | 
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Washed and Screened 


All Purposes 


Pelee Island Fine Sand 
Pelee Island Coarse Sand 
Pelee Island % in. Gravel 
Pelee Island Roofing Gravel 
Pelee Island 11% in. Gravel 


Washed 1% in. Michigan Limestone 


Office and Dock 


1800 Scranton Road, Cleveland, Ohio 


SOOT eee eee eee eee eee eee eee ee ee 


Tell ’em you saw it in Rock Propucts anp BurmLpInG MATERIALS 


orerer ener eteteretererereretetetere a stata teats hehe! 
CELI TET Oe eee eee ee 


PEAT TI ee 














Rock Propucts AND BurILDING MATERIALS 


FEBRUARY 22, 1916 











You Saw These Tiger Brand 


The finest buildings you saw in Cleveland 
last week were plastered with 






' 


“Tiger Brand im 
White Rock Finish = 


Hydrated Lime 
The more architects and builders know 
about Tiger Brand the more of it they use. - 


[t will not pit or pop in the white coat and 
does not spoil in storage. 


Handle Tiger Brand and it will bring you 
business. 


The Kelley Island Lime & 
Transport Co., Cleveland, 0. 
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Hotel Statler Addition, Cleveland, Ohio. RS SO RCN RI RTA Pa IO East Ohio Gas Building, 
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The City Hall, Cleveland, Ohio. 5000 tons Tiger Brand used. 








Cleveland, Ohio. 
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Concrete for Permanence 
‘‘Wolverine’’ for Concrete 


Wherever used “Wolverine” has 
always given the highest satisfaction 


Visit Our Exhibit at 
Ninth Chicago Cement Show — February 12-19, 1916 
Coliseum and First Regiment Armory 


WOLVERINE PORTLAND CEMENT CO. 


COLDWATER, MICH. 
Write for prices and information. W. E. COBEAN, Gen. Sales Agt. 














CAROLINA PORTLAND 
CEMENT COMPANY 


We are the largest distributors of Portland Cement, 
Lime Plaster, Fire-brick and General Building Mate- 
rial in the Southern States, and have stocks of 
Standard Brands at all of the Atlantic and Gulf Sea- 
ports, and at our interior mills and warehouses, for 
prompt and economical distribution to all Southern 
territory. Write for our delivered prices anywhere. 


Also Southern agents for the ‘‘Dehydratine’’ waterproofing material. ‘‘Uni- 
versal,”’ ‘‘Acme’’ and “‘Electroid’’ Brands Ready Roofing. 


GET OUR PRICES 


CHARLESTON, S. C. BIRMINGHAM, ALA. 
ATLANTA, GA. NEW ORLEANS, LA. 











THE GUARANTEE 
OF SATISFACTION 


“There's a 





@ This tag insures satisfaction to 
the owner, architect, engineer and 
contractor. 


@ Look for the green tag. 


Marquette Cement Mfg. Co. 
1335 Marquette Building : Chicago 


“*Concrete for Permanence’’ 


























PLYMOUTH GYPSUM CO. 
FORT DODGE, IOWA 


Manufacture what is known -as QUALITY BRANDS 
ORDER A CAR AND BE CONVINCED 


Plymouth Plaster andFinishes White Sand Float Finish 
Plymouth Wood FibrePlaster Best Bros. Keene’s Cement 
Acolite Cement Plaster = ¢. Lett Plaster Board 


(the long keeper) ; 
Exterior Plaster Tiger Brand Hydrated Lime 


Fireproof Gypsum Partition Tile 


Write for advertising matter and prices 


,§1015 Lumber Exchange, Minneapolis 
BRANCH OFFICES: £046 St. Lawrence Ave., Chicago 









































Red, Brown, Buff and Black 








Most Econemical 
on the Market. 





Our Metallic Paints and Mortar Colors are unsurpassed in 
strength, fineness, and bedy, durability, covering power and 
permanency of color. Write for samples and quotations. 


CHATTANOOGA PAINT CO. 


Chattanooga, Tennessee 

















Northwestern Portland Cement 


The Reliable Portland 


Cement 





A Portland Cement 
for the 


NORTHWEST 


NORTHWESTERN STATES PORTLAND CEMENT COMPANY 


MASON CITY, IOWA 


“HENDRICK” 
PERFORATED STEEL SCREENS AND 
ELEVATOR BUCKETS 


STAND THE TEST 
Let us figure on your requirements. 


HENDRICK MFG. CO. 


New ‘York Office, 30 Church St. CARBONDALE, PA. 
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This Exclusive Design 
Found Only in 


Sykes’ Trough Lath 


Gives You Money-Saving Advantages 





For Interior Work, Sykes Trough 
Lath is the best, not only because it 
is strongest, but also because it is as 
easy to plaster on as wood lath, and 
is very economical in amount of 
mortar used. 


For Ceilings, Mantel and Tile 
Setting Sykes Trough Lath will give 
both builder and owner the greatest 
value. It saves time and money. It 
insures permanent strength. 


Furnished painted black. | Free 
sample and prices on request. 


When you see Expanded 
Metal Lath, choose Sykes 
Expanded Cup—the self- 
Furring Metal Lath that 
saves 5 to 10 cts. a square 
yard — no furring strips 
needed. 


Write us now for Book of Specifications 
for Stucco on Metal Lath and for 
sample of Sykes Expanded 
Cup Lath—both free 


Sykes Metal Lath and Roofing Co. 


508 River Road Warren, Ohio 





























Protect Your Walls—Marve! Window Chutes 


protect against coal haulers and burglars. See the wings! What's the use 

pouch, anyway? Safety first. larvae’ lock automatically. Heavy and A. FAY 
Mr. Material Man: If you are early enough you 
can have the exclusive agency in your city, and 
our prices are right. And the individuality of 
the Marvel Chute makes it easy to sell. 


DIMENSIONS AND PRICES 

Chutes with Solid Irom Doors 
NOTB—Marvel Junior has no wings. All others have 
swin wings. Marvel Junior Marvel Marvel Marvel 
No. 409 = No, 418 ”- 513 No. 618 


Wall, opening....... 17x24 17x24 
Depth of Toesece 9 in. 3 in. is 4 18 in, 
saisoing weight... 55 95 186 


nedneedocetenne $5.00 $7.50 $8.50 $12.00 

‘Cantos with Wire Reinforced Glass in Door 
a >a Junior Marvel Marvel Marvel 
o 108 No. - Ne, 218 Ne. 318 
tveins weight..... 60 125 160 
Skeeterdoneseen $6.00 Py o $10.00 $13.50 

” Choke ames | , nr no extra charge. 
k for Leafiet “‘R.’ 


Interstate Mfe. Co., Oskaloosa, Iowa 























The Day of Mixers Is Here 


Concrete—Mortar—Plaster 
A Mix a Minute 


The Jaeger Machine Company 
219 W. Rich Street COLUMBUS, OHIO 


























The most thorough and efficient 
Mixevs of Plaster, Cement and 
Dry Materials. Send for Circular. 


W. D. DUNNING, Water St. Syracuse. N: ¥. 
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BOSTWICK 
Metal 


Corner Bead 


Saves Your 


Clients’ Money and 
Yourselves Investment! 
Is ONE bead for all pur- 
poses, is used on any 


depth of ground. Equally 
efficient for 21.” as for 74”. 


The Bostwick 
Steel Lath 


Co. 


Niles, Ohio 







‘ BOSTWICK 
Metal 
Corner Bead 


Clips fit every angle of 
the bead, reinforcing to 
double strength every 12” 
and slide to the required 
nailing point with ease. 

The length of the clip dis- 
tributes the shock over 
the largest possible area, 
increasing the protection. 


Send for 
Sample and Bulletin 40C 
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(440 RDO A) FOR SURFACES of Cement, Stuoo, Brick, et. 


Through our years of experience Gordon Coating is manufactured 
in the paint business, we have in white and eight shades. 

developed a coating for surfaces This is a dealers’ proposition. Write 
which is unsurpassed. 


COATING 


‘Sticks Like 











to=day for our interesting offer. 








GORDON - HITTL CO., 85 Purchase St., BOSTON, MASS. 
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The kiln shown in the illus- 
tration embodies several im- 
portant improvements and is the 
very latest word in lime kiln 
design. 


Supported on concrete piers. 


Cone has heavy cast iron 
shoes at bottom. 


Cone is supported by heavy 
I beams. 


~ne is not bolted to the sole 
plate. 


Cone can be taken out in an 
hour’s time. 


All plates above the furnaces 
are interchangeable. 


Joints of plates are covered 
with butt straps. 


Furnaces are built in the most 
substantial manner. 


The kiln is very easy to erect. 


The cost is low. 


A. P. BROOMELL Yannfsstre: 


On account of steel mills being very much crowded with work it is 
important that your order for lime kilns be placed early. 
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To weigh and 
regulate the 
flow of ma- 
terial trav- 
eling in a 
continuous 
stream over a 
conveyor. 
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The Schaffer Poidometers 


ARE ESPECIALLY ADAPTED FOR 


Uniting different materials in correct proportions. 
Delivering a predetermined quantity of materials to 
pulverizing or grinding machinery. 

Feeding crushed coal to boilers. 

Loading materials into cars or vessels and giving a 
record of the quantity loaded. 


The Schaffer Eng. and Equip. Co. 


TIFFIN, OHIO 
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HOLRAN STONE COMPANY 


Yay! 


Til 
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Crushed Limestone 

Foundry and Furnace Flux 

Agricultural Limestone 

Crushed Stone for Concrete Construction 
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Write for the Newest LINK-BELT 
Catalog, Number 213 


Just Off the Press—80 pages of interest- 
ing illustrations, descriptions, etc. of Link-Belt 
Elevators, Conveyors, Cranes, Drag Line 
Excavators, Grab Buckets, and similar 
machinery for handling, preparing and storing 
stone, gravel, sand, etc. 
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RIOD TUTOTREUU TOURNAMENT 


{WNW ULL ALLA R 





= 
| 1916 
| RSURELT COMPANY; Dlosteown, Piliaisiebie, Pon 000000000 i eS ee arn ee ee | 
DO 5 obs oh 8s Cam Le Rise 4 aks bo Riga Wale © wa, 90's ee 
| Please send me a Free Copy of the NEW LINK-BELT CATALOG, 
RI gk ooo vn 8 Ras oni 0 ee is baie ee ee ee 
| No. 213, Link-Belt Machinery for the handling, preparation and storing of 
| cw Ee SO re eee wT ee Pe ey 
Stone, Gravel, Sand, etc., without any obligation on my part. 
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| ROCK IS “ROUGH STUFF” 
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and hard on the machinery which 
handles it. 


Up-to-the-minute plants are using 


WEBSTER 


Steel Apron Conveyors 
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As feeders from dumps to 
crushers 


For conveying oversize 
back to be recrushed 


For distributing 2-inch and 
larger stone to bins 








Wherever a strong, lasting 
conveyor is needed 





NICSUEUESALEEOLENALLTD ROOTED 
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Made in a wide range of sizes, 
using two strands of steel- 


bar bushed roller chain, with 





Narrow Single-Beaded Apron beaded steel aprons between. 


THE WEBSTER M’F’G COMPANY 


TIFFIN, OHIO 
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Lime Hydrators, Kilns, 
Calcining and Quarry Cars 


Nes _— 
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No. 217-H Rocker Side Dump Car 
Also made in end dump. Abeve 
car made for leading with 
steam shovel. 





No. 274 
Bad Dump Quarry Car. 


Reduce Your Handling Costs 


BY USING 


ATLAS CARS AND LOCOMOTIVES 


Where a trolley wire or third rail is un- 
desirable investigate our storage battery 
locomotives. Made in several styles and 
sizes. Cars to suit every requirement. 


THE ATLAS CAR & MFG. CO. 


909 Marqu Road ° 
Ne + a = Cleveland, Ohio 




















WRITE US FOR PRICES ON | 








PAPER 
BAGS 


Lime, Cement, Plaster, Ground 
Stone, Fertilizer, Etc. 














The Urschel-Bates Valve Bag Company 


Toledo, Ohio 


[Address all communications to the company at Toledo, Ohio.) 
BRANCH FACTORY: Niagara Falls, Ontario, Can. 
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For the Better Class 
of Cement Work 
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Chicago Portland Cement Company 
30 North La Salle Street 








POR almost twenty years CHICAGO-AA Portland Ce- 
ment has been used in work of all kinds and it has given ! 
satisfaction—always. 

CHICAGO-AA is a prime favorite in the better class of 
concrete work, where bright, uniform color, as well as high 
quality, is demanded. 

Our latest publication, PARK PERMANENCE, is now 
ready for distribution. It describes by word and picture the 
extensive concrete work now being done in Grant Park, 
Chicago. This book is free to architects, contractors and 
others who are interested in the better class of cement work. 


Chicago 
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